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Farm Implement Sheds That Cost Nothing 


OR MORE THAN a half-century there has been a steady in- 
crease in the number, the complexity and the value of ma- 
chinery and implements used in agriculture. In 1880 the 

value of implements and machinery on the farms of the United 
States was reported as $406,520,000. Ten years later farm imple- 
ments and machinery were valued at $494,247,000; in 1900, at $749,- 
776,000; in 1910, $1,265,150,000, and in 1922, the latest year for which 
figures are available, the value was $2,605,000,000. These increases 
in values represent of course during the earlier period increases in 
the population and the number of farms. During the later periods 
they more directly represent increases in the number of machines 
ber farm unit as well as value per machine. In 1880 there were 
4,008,907 farms in the United States; in 1920 there were 6,448,343, 
and in 1925, the estimated number was 6,371,617. 


It will be seen, therefore, that in the use of machinery the farmers 
of the country have kept quite abreast of the times. The tremendous 
increase in total value implies not only an increase in the number 
of implements but a vast increase in cost of individual machines. 
A single machine used on the modern farm may represent a value 
greater than that of the entire equipment of the same farm a half- 
century ago, and in many cases larger machines of similar character 
have added to the farmer’s investment. The latest available in- 
formation indicates that the value of farm machinery as compared 
with the value of all farm property is now about one-third more than 
in 1850. 

Farm equipment deteriorates in use, as does other machinery, and 
to some extent it must be discarded because it is obsolete whether 
worn out or not, though this occurs less often in farming than in 


ee 
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some other industries. Inevitably, farm machinery is exposed to 
sun and rain, for as a practical matter all of it can not be returned 
to shelter at the end of each day’s work. But unquestionably there 
is a heavy loss from deterioration due to unnecessary and negligent 
exposure to the weather. This may be because the farmer lacks 
shed room or because he neglects or postpones storing it after the 
season for using it has ended. 

While lumbermen may hesitate to advise their farmer friends 
regarding the use and treatment of their farm implements, they 
ought not to miss the opportunity to show them that protecting the ma- 
chinery will soon repay the shed’s cost. There are not enough sheds on 
the farms of the United States to shelter all the farm implements 
that could be profitably sheltered. Moreover, owing to inconveniently 
arranged or otherwise inadequate sheds, many farmers do not get 
their implements under roof as soon as they might. The ideal situ- 
ation would be where all machines could be hauled directly or at 
least backed directly into the sheds. If a lot of taking down is 
necessary in order to get a machine into the shed it is likely to stand 
many days in the weather awaiting a convenient time to put it in. 
For this reason the size, arrangement and door openings of imple- 
ment sheds are of the utmost importance. 

It is likely too much to expect that many farmers who can be 
persuaded to build sheds can be induced to put wood or cement floors 
in them. If floors are not built in, however, the earth floor should 
be raised in some manner above the surrounding level. If it is not, 
water from the roof is quite likely to run under the machinery and 
do considerable injury. A machine shed also like a chicken house, 
should face the south with its open side in order that it may be as 
light and dry inside as sunshine can make it. In fact, every lum- 
berman in an agricultural community may profitably examine the 
best sheds, interview his farmer friends regarding their merits and 
defects and then devise a shed plan that is adapted to the local situ- 
ation and push the sale of sheds built from that plan. The present 
is a good time for shed sales because farmers generally feel that 
implement prices are high and because the season for using most 
farm machinery is or soon will be past. 





Color Enhances Wood’s Natural Beauty 


OOD, BEING A natural product, every piece of it possesses a 
1) distinctive individuality. During recent years, in the mar- 

keting of lumber the tendency has been toward a recogni- 
tion of this fact. Research is making available the essential facts 
regarding the intrinsic merits of the different species and already 
the practice in marketing has been to emphasize the distinctive 
qualities of species. Not only color and figure, but strength and 
durability, softness, hardness and other characteristics are the 
foundation upon which sales promotion is based. In view of the 
wide field thus open to the salesman in marketing wood, it is rather 
remarkable that full advantage is not oftener taken of it. There 
is no other product offering equal opportunities for skillful sales- 
manship. 

At times in the past passing fads or whims have dictated the 
covering up of wood’s beauties. Flat paint was used to hide beau- 
tiful figure and the home owner was induced to sacrifice the beauty 
and distinction inherent in wood to the ephemeral taste for dead 
monotony. Happily, the tendency nowadays is toward enhancing 
rather than hiding the figure of wood, and color when it is applied 
artificially is designed rather to retain than to destroy the beauty 
and variety grown into the tree itself. In this manner pigments 
are utilized to accentuate and supplement the excellences peculiar 
to wood instead of to minimize them. 

There have been times in the past when mankind has fairly 
rioted in color, and the trend today is quite definitely toward the 
use of brilliant rather than sober hues. This trend is apparent in 
every aspect of life. Not only do men and women wear more 
brightly colored clothing, but they display the same taste in their 
homes. Their dwellings are brightly painted or stained from roof 
to basement level, and interiors and furnishings reflect all the 
colors of the rainbow. While some consideration is given to har- 
mony, no limit is imposed upon variety. The merchant or the indus- 
try that ignores these facts in the marketing of products can hardly 
hope to hold its own, not to say achieve expansion. 

While woods are obtainable in natural colors of nearly every 
shade from pure white to inky blackness, as a practical matter, 





pigments and stains can be and have been long used to enhance 
instead of to hide the beauties of wood, whatever its natural color 
may be. By this means it is practicable to cater to the prevalent 
demand for color without sacrificing the native beauty of a species 
or detracting from the individuality and diversity inherent in wood 
as in no other material. In this way also opportunities are openeg 
for painters and other artisans to exercise their skill in designing 
and decorating wood dwellings and thus extending the use of wood 
and increasing the satisfaction in its use. Already paint and color 
manufacturers have recognized their opportunities in this directiog 
and are ready to supply the stains and colors needed. 


A Cafeteria of Merchandising Ideas 


©« LUMBER business, like other industries, is swarming 





with ideas and innovations. A glance through this or any 

other number of the AMERICAN LUMBERMAN Will bring to 
the reader a harvest of experience and practical suggestion. He 
will find descriptions of new and efficient ways of reaching desired 
results; methods for improving business service or for reaching 
wider markets; means for meeting old and new competition; sug. 
gestions for meeting shifts in public buying habits and so on. 

Sometimes the very wealth of this collected experience and 
suggestion seems to defeat its purpose. In the first place, not all 
these innovations could be adopted by any one company, for many 
of them are different ways of reaching the same result. In the 
second place, it is not a simple matter to alter business policies and 
methods in any large degree; for experience shows that making 
such a change involves much more than buying a little new equip- 
ment, rearranging the office, having a few forms printed or hiring 
a little more help. Few methods are self-operative or fool-proof. 
Taking on a new one is frequently like buying a new golf club. 
The club may be an excellent one that in time will improve the 
owner’s game, but until he actually learns to use it by diligent 
practice it is likely to make his score worse instead of better. 

Because the new methods are strange and will not operate 
automatically, some lumbermen develop a sort of idea resistance; 
something like the sales resistance with which the public combats 
overly violent advertising and salesmanship. But sales resistance, 
while often a necessary thing, frequently develops along stupid 
lines. It is seldom selective. The resisters must buy some things. 
But they usually resist all things alike and finally succumb to the 
salesman who uses super-violent methods. This of course encour- 
ages strong-arm salesmanship; the very thing which the sales- 
resisters wished to discourage. The idea-resisters, on the other 
hand, seldom meet with any such assaults; though occasionally the 
semi-official advocates of new methods become more noisy than 
persuasive. It is the number and variety of the new methods and 
the probable difficulty of learning to use them that frighten dealers 
away. 

But the fact remains that the lumber business must adapt itself 
to new conditions. To say nothing of the multitude of changes 
within the industry itself, there is the great fact that the public 
of 1927 is not the public of twenty or even ten years ago. This 
buying public has been catered to by other lines of merchandise 
until it has established in its own mind a rather definite standard 
of service. If the lumber industry does not measure up to that 
standard the public will lend a ready ear to those agencies sup 
plying competitive substitutes or selling lumber in an alien way. 
The world moves on; and the merchant who refuses to move with 
it presently finds himself surrounded by a plentiful lack of cus- 
tomers. 

It is not fitting or indeed possible for an outside agency to 
select a merchant’s policies and methods for him. But an outside 
agency, such as a lumber journal, can present practical methods 
that have been successful elsewhere. It may be compared, in 4 
homely way, with a great cafeteria where a vast variety of business 
food is displayed. No man could eat it all; but an intelligent man 
does not, on that account, turn away and refuse to accept any of it. 
Neither does he complain because the cafeteria does not select, eat 
and digest his business nourishment for him. It is his privilege 
and duty to select those items best suited to his own needs. Cer 
tainly there is no virtue in starving one’s business by refusing 
make an intelligent selection and use of the manners and methods 
that are strengthening other businesses. Undernourishment is not 
profitable either for physical or commercial organisms. 
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Increase in Lumber Movement 
[Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., Sept. 22.—During the 
week ended Sept. 17, the softwood side of the 
jumber industry attained substantially the same 
plane as in the corresponding week of 1926, 
says the National Lumber Manufacturers’ 
Association. Seventeen fewer comparable mills 
recorded a 5 percent increase in production, 
about the same decrease in shipments and a 
small relative decrease in orders. Allowing for 
the discrepancy in the number of mills, it ap- 
pears that shipments and orders have not ac- 
tually decreased. As compared with the preced- 
ing week, last week showed a_ remarkable 
increase in new business—about 18 percent; 
shipments nearly as much, and _ production 
about half as much. All the comparable re- 
porting mills had orders averaging 98 percent 
of production, and in the case of the southern 
pine, this ratio went to 115 percent. The 123 
reporting hardwood mills show increased busi- 
ness over the previous week in production, ship- 
ments and orders. As compared with the cor- 
responding week of last year, it is apparent that 
there has been a considerable falling off in 
orders and shipments and somewhat less of a 
decline in production. 

The unfilled orders of 223 southern pine and 
West Coast mills at the end of last week 
amounted to 610,007,055 feet, as against 570,- 
125,434 feet for 226 mills the previous week. 
The 103 identical southern pine mills in the 
group showed unfilled orders of 234,762,240 feet 
last week, as against 224,235,520 feet for the 
week before. For the 120 West Coast mills, the 
unfilled orders were 375,244,815 feet, as against 
345,889,914 feet for 123 mills a week earlier. 

Altogether the 331 comparable reporting soft- 
wood mills had shipments 94 percent and orders 
98 percent, of actual production. For the south- 
¢m pine mills, these percentages were respec- 
tively 99 and 115; and for the West Coast mills, 
92 and 91. Of the reporting mills, the 304 with 
an established normal production for the week 
of 226,146,437 feet, gave actual production 103 
percent, shipments 97 percent, and orders 102 
percent thereof. 

The softwood figures for last week, the week 
before (revised) and the same week last year 
follow: Production—246,057,000 feet, against 
226,438,000 feet the week before, and 234,- 
755,000 feet last year. Shipments—231,123,000 
feet, against 201,840,000 feet the week before, 
and 243,828,000 feet last year. Orders—241,- 
394,000 feet, against 203,720,000 feet the week 
before, and 251,316,000 feet last year. 


The hardwood figures for last week, 
the week before and the same week last year 
follow: Production—19,484,000 feet, against 
18,564,000 feet the week before, and 22,707,000 
feet last year. Shipments’ — 18,660,000 feet, 
against 16,560,000 feet the week before, and 
4,611,000 feet last year. Orders—19,122,000 
leet, against 17,956,000 feet the week before, 
and 26,105,000 feet last year. 


The mills of the California White & Sugar 
ine Manufacturers’ Association made weekly 
reports, but they have been found not truly com- 
parable in respect to orders with those of other 
mills. Consequently, the former are not now 
fepresented in any of the foregoing figures nor 
in the regional tabulation below. Seventeen of 
these mills, representing 56 percent of the total 
cut of the California pine region, gave their pro- 
duction for the week at 26,035,000 feet; ship- 
ments, 21,818,000 feet, and new business, 19,- 
919,000 feet. Last week’s unrevised report from 
19 mills, representing 57 percent, was: Produc- 
tion, 26,515,000 feet; shipments, 21,896,000 feet, 
and new business, 20,229,000 feet. 

The West Coast Lumbermen’s Association 
Wires that new business for the 120 mills re- 
Porting for the week ended Sept. 17 was 9 per- 
tent below production and shipments were 8 








cargo delivery, 








percent below production. Of all new business 
taken during the week, 42 percent was for 
future water delivery, amounting to 46,893,433 
feet, of which 30,870,805 feet was for domestic 
and 16,022,628 feet export. 
New business by rail amounted to 59,353,509 
feet, or 53 percent of the week’s new business. 
Forty-two percent of the week’s shipments 
moved by water amounting to 47,268,516 feet, 


of which 25,010,554 feet moved coastwise and 


intercoastal, and 22,237,962 feet export. Rail 
shipments totaled 59,268,673 feet, or 53 percent 


of the week’s shipments, and local deliveries, 


5,184,555 feet. Unshipped domestic cargo 
orders totaled 126,772,778 feet; foreign, 118,- 
459,416 feet, and rail trade, 130,012,621 feet. 

The Western Pine Manufacturers’ Associa- 
tion reports production about the same, and 
shipments and new business much more than 
that reported for the week earlier. 

The California Redwood Association, with 
two fewer mills reporting, shows a slight de- 





Important—Act Now 


The House ways and means com- 
mittee has announced that it will 
devote ten days, beginning Oct. 
31, to a hearing on tax reductions. 
On Nov. 2 it will consider corpora- 
tion income taxes. Lumbermen 
who discuss this matter with their 
congressmen, either directly or by 
mail, should request them to get 
in touch with members of the ways 
and means committee imme- 
diately, and certainly not later 
than Nov. 1. It would be a mis- 
take to wait until Congress con- 
venes before taking up this matter 
with your congressmen. Let them 
know that the excessive corpora-’ 
tion income tax is an unjust 
burden, not alone on the corpora- 
tions, but upon every individual 
stockholder and that the rate 
should be reduced at least to 10 
percent. Do it now. 











crease in production, a marked decrease in 
shipments and a good gain in new business. 

The Northern Pine Manufacturers’ Asso- 
ciation, with one less mill reporting, shows a 
big increase in production, a marked increase 
in shipments, and a substantial increase in new 
business. 

The Northern Hemock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) reports production and shipments about 
the same and a nominal decrease in orders. 

Reports from 19 hardwood mills of the 
Northern Hemlock & Hardwood Manufac- 
turers’ Association show production and ship- 
ments about the same and new business some- 
what below that reported for the preceding 
week. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 52.—EpiTor.] 





[Special telegram to AMERICAN LuMBERMAN] 
NorroLk, Va., Sept. 22.—For the week ended 
Sept. 17, thirty-three mills reporting to the 
North Carolina Pine Association, and having 
a normal production of 9,606,000 feet, manufac- 
tured 6,884,681 feet, shipped 6,866,998 feet, and 
booked orders for 6,165,443 feet. 





Market Conditions Discussed 


[Special telegram to AMERICAN LUMBERMAN] 


SPOKANE, WasH., Sept. 21.—Market condi- 
tions were discussed and a new card authorized, 
based on stock conditions and lining up with 
the market at the quarterly meeting of the 
Weyerhaeuser trustees, held last Wednesday 
and Thursday. While information has not been 
given out as to the changes made, it is gener- 
ally understood that Pondosa pine and mixed 
woods remain practically the same, but that ad- 
justments have been made in the price of some 
items of white pine, bringing them more in 
line with the Pondosa prices. Operators out- 
side of the Weyerhaeuser group have as yet 
taken no action and are still using the card 
which has been in effect since last spring. 


Longleaf Pine Seats for Fistic Bout 


That more than a big purse is needed for a 
championship fight was in evidence when fifty- 
five cars of lumber was unloaded from the Illi- 
nois Central siding at Soldier’s Field during 
ten sizzling September days. 

This shipment of more than a million feet 
was required for the 56,000 temporary seats 
and the prize ring in the stadium. One hun- 
dred and fifty laborers handled this lumber for 
the two hundred and: eighty carpenters who 
drove 550 kegs of nails in this carefully built 
structure that would have a two-hour useful- 
ness. 

Every foot of lumber used was new—jiresh 
from the southern pine mills of the South. 
When the use of such high grade lumber for a 
temporary structure was commented on, Pat 
Mulvey, brought to Chicago from Harrison, 
N. J., by Tex Rickard to build the seats for 
the fight, said: “Two things led us to the 
selection of southern pine—the factor of safety 
it affords and its high resale value. One of 
Chicago’s local contractors has already pur- 
chased every stick of the shortleaf used in 
these seats.” 

Naturally the ring was the center of every 
visitor’s attention. This domain of fistic kings 
was a platform of 2x6-inch, dressed and 
matched longleaf. This wood was selected be- 
cause of its resiliency. There must be some 
give to the ring deck despite its safe, strong 
construction or the fighters, who fight stiff 
legged, would soon become leg weary. 

C. W. Jacob, manager of the John Bader 
Lumber Co., sold the lumber and saw that it 
was on the field in time for the work to be 
completed. If the 17 inches of 8-inch plank 
allotted to each of Messrs. Tunney and Demp- 
sey’s customers seemed inadequate, it was not 
Mr. Jacob’s fault. He delivered a million feet 
of lumber with time to spare. 


August Building Permits Gain 


August building permits granted in 207 cities 
amounted to $296,642,600, according to the re- 
ports of the 207 building departments to the 
F. W. Dodge Corporation. This is an increase 
of 16 percent over the July, 1927, total, but 7 
percent less than the total for August of last 
year. For August, 1927, 104 cities showed in- 
creased permit valuations over August of last 
year, and 103 cities showed decreased permit 
valuations. 

Building permits granted in these cities dur- 
ring the past eight months reached a total of 
$2,282,201,700, which was a drop of 9 percent 
from the amount reported in the first eight 
months of 1926. 


Keepinc the lumber yard clear of wood re- 
fuse will, in addition to reducing the fire 
hazard and making for better appearance of the 
premises, help reduce the number of fungi 
spores that cause wood decay. 
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Data on Mahogany, Cedar, Chicle 

Can you please give me some information regarding 
the value of mahogany, Spanish cedar, and other trop- 
ical hardwoods per thousand in the log at the principal 
United States markets? Also the annual consumption 
in the United States. 

We would also appreciate your giving us an idea 
of how much chicle gum is worth per pound and how 
much an average tree will produce in one year. We 
should like the same information regarding rubber 
trees. This information will be of value to us in 


deciding on the purchase of a concession in Central 
America.—Inguiry No. 2,016, 

[It is believed that most of the mahogany 
imported to the United States is brought in by 
operators who themselves cut it into lumber 
and veneer. Of course mahogany is imported 
in the log form into England, where it is sold 
at auction. There, as well as in the United 
States, the value varies widely with the size 
and figure of the log, so that it is hardly 
practicable to quote an average price on ma- 
hogany logs. This inquirer has been given a 
list of the names of manufacturers and han- 
dlers of foreign and fancy woods. 

With respect to the productiveness of the 
chicle tree, it may be said that according to 
the best available authority chicle is derived 
from several different trees. No data are avail- 
able regarding their productiveness. The in- 
quiry is published with the thought that pos- 
sibly readers of the AmMEeRICAN LUMBERMAN 
may have some information that will be of 
interest to this inquirer, whose name will be 
furnished on request.—Eb!ror. ] 





Yellow and White Oak Timbers 


Can you give me the approximate prices on square 
oak timber of the white and yellow oak variety?— 
Inquiry No. 2,019. 


[This inquiry comes from an Ohio manu- 
facturer of hardwood specialties and producer 
of cross ties and piling. Presumably, there- 
fore, he is interested in prices as a seller rather 
than as a buyer. 

Oaks, as is commonly known by lumbermen, 
are ordinarily classified as white and black. 
In the new standard nomenclature of commer- 
cial, domestic hardwoods, the hardwood in- 
dustry lists among the red oaks two that are 
sometimes called yellow oak; they are Quercus 
velutina and Quercus ellipsoidalis. Also, ac- 
cording to the same nomenclature, Quercus 
muehlenbergii or chinquapin oak, sometimes 
called yellow oak, is listed among the white 
oaks, The name of the inquirer will be fur- 
nished on request.—Eprrtor. ] 


Data on Small Dimension Manufacture 


I have been asked to speak at a meeting of saw 
mill operators interésted in the manufacture of smal! 
dimension. A cursory investigation of the archives 
of my mind reveals an appalling absence of desirable 
material. Perhaps you can help me. What I should 
like would be a few salient and authoritative facts. 
Approximately what is the aggregate footage of dimen- 
sion in small sizes produced annually at the present 
time? How does this compare with five or ten years 
ago? Approximately what footage is consumed in 
the manufacture of such articles as broom handles 
and mop handles? The footage used in any other 
individual items? Any other facts likely to be of 
real interest to a group of practical men who are 
manufacturing, or intending to manufacture this class 
of material.—Ingurry No. 2,020. 


[This inquiry comes from a Wisconsin lum- 
ber manufacturer. While interest in small 
dimension manufacture has been steadily in- 
creasing during recent years, it is pretty gen- 
erally recognized that that branch of the 
industry has not thus far developed to its full 
possibilities. 

The Forest Products Laboratory, Madison, 
Wis., some months ago made an inquiry re- 
garding the industrial uses for short lengths 
of softwood yard lumber. The laboratory 


found that the wood fabricating industries pur- 
chased in lengths under 8 feet, .92 percent of 
the total production of softwood yard lumber 
that is worked to pattern, and may reasonably 
be expected to purchase 2.9 percent of it in 


lengths under 8 feet. 


53 non-wood industries; 


This survey covered the 
use of 817 million board feet of softwood yard 
lumber by sixteen wood fabricating industries, 
210 million board feet of softwood used by 
the distribution of 


an undetermined quantity by six hundred retail 


and wholesale lumbermen. 


quirements. 


specified lengths under 8 feet. 


The Forest Products Laboratory also pre- 
pared and presented to the subcommittee on 
standard size of cutting of the hardwood con- 
sulting committee of the Central Committee on 
Lumber Standards, results of an investigation 
it made of the use of hardwood dimension by 
This report, which was 
prepared in mimeograph form, was not released 


consuming industries. 


for publication. 


The limited time permitted in response to 
the foregoing inquiry forbade any extended 
investigation of the questions asked. Lack of 


The lumber pur- 
chased in lengths under 8 feet by these wood 
fabricating industries amounts to 117 million 
board feet, or 14.3 percent of their total re- 
One hundred million board feet, 
or 12.3 percent of the total, was purchased in 


A phase of the 


that the roof has 
the car. 


loading; I have 


improved is the loading of cars. 
lumber arrive that have been loaded in such a way 


containing several kind of debris. 
tice is that of shipping lumber blue penciled—that is, 
stock with ends untrimmed, etc. 
allow these marks to be eliminated to raise grades, 
Shippers are paying freight on dead wood when ship- 
ping lumber not properly edged or trimmed. On 
orders calling for dry stocks, shippers too often sub- 
stitute stock that is almost green—another loss to 
them in dead water weight. 
ments I am blowing no one’s horn, neither buyer's 
nor seller’s, and have no axe to grind for anyone, but 
am simply voicing my opinion based on 25 years’ ex- 
perience in the trade.—C. B. Rocers, Medford, Mass. 


standards of sizes, lack of grading rules de 
signed specifically for small dimension, and 
absence of anything like a standardized price 
list, were among the problems recognized by the 
Dimension Lumber Manufacturers Association 
immediately upon its organization. That organ- 
ization has prepared and adopted a system of 
cost accounting and no doubt eventually will 
take further steps toward systematizing manu- 
facturing methods.—Enprror. ] 


Carelessness in Shipping of Lumber 


lumber industry that could be greatly 
Many carloads of 


to be lifted to separate a board from 


Too often no preparation is made before 


seen lumber arrive piled in cars 


Another bad prac. 


An inspector can not 


In making these com- 





From 





NEWS AND VIEWS OF 


50 YEARS AGO 


the AMERICAN LUMBERMAN 








The agents of the Michigan 
Central Railroad have been 
instructed to have shippers 
load cars as nearly as possible 
to full capacity. Lumber and 
staves should be loaded to a 
minimum weight of 24,000 
pounds per car, and a maxi- 
mum of 26,000 pounds. 
Excess weights will only be 
charged when cars contain 
more than 26,000 pounds. 

s 8 & 


Lumbering operations will 
be unusually large in Otsego 
County, Michigan, during the 
coming winter. 

a 


| 





quality and owners will with- 
out doubt profit handsomely. 


* * 
J. L. Major, of Manistee, 


stamper for stamping 
number of feet contained in 
each log, as allowed by the 


scaler. 
oe © « 


The amount of lumber 
shipped from Muskegon, 
Mich., to Chicago thus far 


this season is 134,953,000 
feet, against 131,312,000 feet 


| ° 
. : , | mill 

Mich., has just invented a log | raprenge, 
the hangs over the town. 


Experiments are _ being 
made at Cheboygan, Mich. 
looking toward the burning of 
the sawdust created by the 
without the blinding 
smoke which perpetually 


+ 7 
e Grigham timber limits, 


100 miles square, on the Gat- 
‘ineau, Canada, were offered 


for sale the other day at auc- 
tion at an upset price of $9,- 
500. There were no bidders 


|and the sale was postponed. 


at the corresponding date last | s 8 & 


At Alpena, the lumber at_ 


Gilchrist’s mill took fire from 
one of the tugs Saturday. 
Five piles burned and three 
others were thrown into the 
river to keep the fire from 
spreading. | ‘ 


| gaged but few, and those at | In 


Charley Turner, in Larkin)  W- i 
|Wis., is getting up a rotary 


& Patrick’s mill at Midland, 
Mich., sawed 52,750 shingles 
on one machine Tuesday. 
That is the largest day's cut 
ever made with one machine 
in the Saginaw Valley, so the 
mill boys say. 
se 8s 

There is a project now on 
foot to ship logs from Wau- 
sau to Crosse, Wis., where 
they will be put in the river 
and floated to the different 
mills on the Mississippi. The 
reason for taking this course 
is that the logs on the main 
Wisconsin are of a superior 





year. 
eo & 2 


The river front at Plaque- 
mine, La., is lined with lum- 


Ottawa is crowded with! ber awaiting shipment. 


raftmen seeking employment. | s 8 6 


As yet, lumbermen have en- 


the unusually low wages of 


$10 a month and board. 


W. R. Patrick, of Marinette, 


pulp grinder. He has dis- 
posed of his rotary washing 
engine to Stout, Mills & 
Temple, of Dayton, Ohio. 


For the last ten days or 
more the leading yards on 
the Milwaukee road at St. 
Paul, Minn., have 
jammed full of lumber and 
though the crews have been 
working day and night and 
Sundays, the pile seems to be 
growing. Some of it has lain 
there nearly a month for 
want of cars. 


been| 


} 


Maine, although the 
_ lumbering season has not yet 
arrived, lumbermen are mak- 
ing quite extensive prepara- 
\tions for lumbering this fall 
| and winter. 
* 8 & 
| The “lowest depth” on 
| lumber cargoes seems to have 
been reached in the Milwau- 
| kee market, when on Satur- 
|day last, cargoes of common 
| joists and scantling were 
| quoted at $7 to $7.25. 
S =e 

It is expected fhat the total 
lumber _ exports from Ottawa 
to the United States this yea™ 
will foot up to 115,000,000. 


which is the largest since 


1873, when the footage w?* 
138,401,183, valued at $1,- 
808,204.70. ' 
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Southern Pine Demand Takes a Big Spurt 


Demand for southern pine spurted well above normal last 
week, to by far the highest level this summer. New busi- 
ness at the 103 reporting Southern Pine Association mills 
totalled 5 percent over normal; production 92 percent, and 
shipments 90 percent. General inquiry at the same time 
seemed to be steadily gaining in activity—particularly in 
rural sections, the larger cities still holding back. The 
recent hot weather in the middle West changed abruptly 
to cool this week, but the corn crop was already sufficiently 
advanced to escape material injury. In the East, trade has 
expanded noticeably since Labor Day. The Southeast is 
undergoing considerable expansion and is the source of 
good business. The South remains active, though the 
decline in cotton prices has made itself felt. Longleaf tim- 
ber cutting is very strong and there are more shortleaf 
schedules in evidence. Export demand is a feature. Sev- 
eral mills report that export prime is oversold until after 
Jan. 1, at good prices. Generally, prices are steady, with 
those on a number of items showing a distinctly stronger 
tone. 


Domestic Markets Are Taking Good Volume of Fir 


Fir mills seem a little disappointed with present volume 
of trade. Improvement is shown by reports for the week 
ended Sept. 17, in the domestic cargo and rail markets, with 
export volume maintained, yet bookings were nine percent 
below output. More demand had been expected from the 
agricultural sections of the Northwest and Southwest, but 
in recent weeks there has been much uncertainty because 
upward revisions of estimates of corn and cotton crops have 
caused price declines. The California market is absorbing 
a fair amount but is soft because of large transit. arrivals, 
and a large number of vessels have been tied up. In the 
East there has been an increase in sales volume, and though 
lumber is plentiful, prices keep steady. In the week ended 
Sept. 17, 120 mills reported booking 59.4 and 30.9 million 
feet, rail and domestic cargo, respectively, against 50.4 and 
26.0 million feet reported by 123 mills the preceding week. 


California Pine Manufacturers Plan Early Shutdown 


Curtailment of California pine production this season has 
resulted in bookings for the first thirty-six weeks of the 
year exceeding production by thirteen percent, whereas in 
the corresponding period of last year the bookings were 
sixteen percent less than the production. Stocks at the 
beginning of the year were heavy, and their reduction has 
greatly strengthened the position of the market. During 
the summer season of active operations there has, of course, 
been some addition to stocks. In the middle West and 

ast, factory grades have been in most demand, but in Cali- 
fornia recently the call for yard items has been increasing. 
Prices, however, show little strength, those of white pine 
tending to sag. The mills plan to avoid any accumulation 
by closing down thirty to sixty days earlier than usual. 


Inland Empire Producers Will Revise Price List 


While the Inland Empire pine mills have fair order files, 
usiness in recent weeks has been below what it was ex- 
pected to be at this season, largely as a result of uncer- 
tainty in regard to crop returns and prices in the North- 
west. Dealers in that territory are buying very cautiously, 
and orders come chiefly from country yards for well mixed 
cars. There is a somewhat better call for factory items, 


Lumber Statistics Appear on Pages 52 and 53; 








from both the East and middle West. At a recent meeting 
of officials of the largest producer in the region, it was 
decided to revise the price list that has been in effect since 
last spring, principally by bringing prices of white pine into 
closer alignment with those of other western pines. Prob- 
ably the mills as a whole will do likewise when definite 
changes are announced. 


Northern Hardwood Market Regarded as Sound 


Northern hardwood manufacturers and distributers view 
the fall market with decided optimism. Trade already is 
rated as very fair, considering the adverse conditions cre- 
ated by the unsettled state of southern hardwoods. Order 
files of consuming industries meanwhile are such as to indi- 
cate early further expansion in requirements, especially as 
stocks at nearly all the factories are at a minimum. The 
furniture and automobile plants remain the best customers, 
with maple flooring makers also conspicuous in the market. 
While the latter did not book a great deal of business in 
August their production on old orders was considerable and 
they are buying to cover the better flow of orders that has 
developed so far this month. Lower grades have been par- 
ticularly active. Mill stocks are heavy nowhere in the 
North, and several items in popular demand are actually 
scarce. Prices consequently are firm. 


Large Southern Hardwood Output Weakens Prices 


While stocks of southern hardwoods have been accumu- 
lating during the last couple of months, on Sept. 1 they 
averaged lower per mill than on March 1 or any stock- 
taking date since then. Unfilled orders on Sept. 1, how- 
ever, did not cover as large a percentage of total stocks or 
of dry stocks as did those of Sept. 1 last year. Increased 
holdings and active production have been causing a little 
uneasiness among manufacturers, and prices generally are 
soft. Buyers, on the other hand, are hoping for still lower 
prices, and tend to hold down orders. The immediate situ- 
ation is not very encouraging to the mills, but it is expected 
that the first winter rains will bring a decided change. 

Recently there has been an increase in export sales 
volume, but this indicates that prices are at a level unprofit- 
able to mills. Among domestic consumers, furniture plants 
are now taking a leading part. Many plants have been on 
short time or closed during summer, but are redpening. 
The automobile industry is buying conservatively, possibly 
awaiting announcement of the new Ford model. Building 
trades demand appears to be improving, as oak flooring 
sales have exceeded output during the last three weeks. 


Arkansas Soft Pine Enjoys Fair Demand 


Most Arkansas soft pine items have enjoyed fair demand 
lately, according to manufacturers’ reports. Yard stocks 
are easily in the lead, middle Western yards buying on 
improved scale. Upper grades and flooring have moved 
quite freely in mixed cars. Some straight car orders for 
common are reported. Piece stuff has been slow, however. 
Industrial buying also has picked up, although this class of 
stock can hardly be called active as yet. There is more 
inquiry for car material, especially for siding. Several 
minor price changes have occurred in the last thirty days, 
mostly upward. These have been especially noticeable. in 
1x4-inch flooring, B&better finish and 12-inch boards and 
dimension, No. 1. Weather conditions have favored full 
logging operations and normal mill production. 


Market Prices and Reports on Pages 86 to 93 
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Commend Bureau’s Constructive Work 


SEATTLE, WasH., Sept. 17.—From all parts 
of the United States the West Coast Lumber 
Bureau is receiving letters commending the con- 
structive work of that organization at the re- 
cent convention of retailers in Tacoma. The 
communications are pouring in by the score. 
They not only refer to the informative and 
educational influence of the bureau’s exhibits, 
but they speak in terms of highest praise of 
the entertainment features, particularly the 
mid-week banquet at which the bureau, under 
the leadership of J. D. Tennant, of Longview, 
enacted the role of host to not less than 1,200 
guests representing lumbermen from every 
State in the Union. 

This banquet, which easily marked the apex 
of the week’s extraordinary festivities, was 
planned and staged by C. J. Hogue, the able 
field manager of the bureau, aided by his asso- 
ciates, C. D. Moore, office manager, and J. B. 
Fitzgerald, manager publicity department. 
Through Mr. Moore, a unique feature was pro- 
vided in the shape of menu sheets sliced from 
Sitka spruce. They had the appearance of 
high-grade paper, and were soft and satiny 
to the touch; and visiting lumbermen marveled 
at the material and the skill with which it had 
been produced, for these spruce sheets were 
each one-eightieth of an inch in thickness— 
distinguishing them as probably the thinnest 
pieces of wood ever to emerge from the slicing 
knives of a veneer lathe. Also the publicity 
department under Mr. Fitzgerald provided 
through loud-voiced newsboys an extra edition 
of Big Trees, the bureau’s illustrated news- 
paper that has proclaimed to all the world the 
fact that the durable Douglas fir of the Pacific 
Northwest is providing America’s permanent 
lumber supply. 

It was a wonderful banquet, over which 
Mr. Tennant presided with becoming ease and 
dignity. It was followed by a dance at which 
the attendance overflowed the Crystal ballroom 
of the Winthrop Hotel into the main dining 
room, and then in turn into the beautiful roof 
garden of Tacoma’s best hostelry. Every- 
where Mr. Hogue and his associates were 
recognized as having staged the banner social 
affair of a most eventful week. 

Letters Voice Appreciation 

Two-score and more letters have been re- 
ceived—and they are still coming; and they 
express keenest appreciation of the efforts of 
the bureau to contribute to the success of the 
national convention. Among them are expres- 
sions such as’ these: 


W. C, Stanton Lumser Co., St. Paul. Minn.— 
I have just returned from the greatest lumbermen’s 
convention I ever attended, and one of the largest 
and best banquets, which I understand was furnished 
by your. bureau.. The exhibit in the roof garden and 
lobby of the Winthrop Hotel was appreciated very 
much because of the variety of woods and the show- 
ing of different grades which you make. I looked 
these over very carefully, and I believe got a very 
correct idea of your grades. Your exhibit was truly 
fine and very instructive. 

H. E. Becxwitu LuMser Co., Chetek, Wis.—As a 
director of the National association, I want to take 
this. opportunity to thank you gentlemen for the 
wonderful banquet you gave us at Tacoma, also for 
the part you took in making our convention a most 
thorough success. There seemed to have been noth- 
ing left undone for the success of the convention. 


Ectrpse Lumser Co., Clinton, Iowa—Having re- 
turned from my West Coast trip, I feel that 1 should 
not close the book on the Retail lumbermen’s con- 
vention without telling you how very much we all 
appreciated the kindly and beneficial codperation of 
your organization as well as your generous hos- 
pitality. Truly the Pacific coast is a wonderful place 
to have held this convention, and we shall long re- 
member our royal welcome. 


Ouro Association or Rerart Lumber DEALeErs, 
Cincinnati—We hope ‘that your bureau will continue 
its extension work, so that all the delegates who were 
fortunate enough to attend the convention will not 
forget the wonderful education received during their 


visits to the different plants. We are now receiving 
your literature regularly, and thank you for the 
same. 


W. J. DurHam Lumser Co., Neenah, Wis.—I be- 
lieve that I am far better acquainted with West Coast 
wood products today as a result of seeing your beau- 
tiful and unique display of lumber than I could be 
in many years through correspondence. 


Estes Lumber Co., Birmingham, Ala.—I was very 
uneasy in regard to our national convention taking 
place in Tacoma, but to be honest with you, our 
convention, in my opinion, was the best that was 
ever held. A great deal of its success is certainly 
due to the West Coast Lumber Bureau, and I know 
that the visit of the eastern lumbermen to your 
wonderful country has done more to draw them 
closer to you than anything that has possibly happened. 

Futter Goopman Co., Waupun, Wis.—I feel that 
I must express to the West Coast Lumber Bureau 
my very great appreciation of their part in making 
this convention a very memorable occasion for all 
those in attendance. Personally, I feel that the West 
has more than lived up to its reputation for hos- 
pitality and I know that we Wisconsinites are the 
gainers in having made the acquaintance of the 
West. 


Rasor Lumser Co., Brookville, Ohio—The annual 
convention banquet and the beautiful lumber exhibit 
at the Winthrop were wonderful. We will always 
be boosters of your section of the country and great 
industry. 


Stronc & Hare Lumser Co., Portland, Conn.— 
Allow me to express my sincere appreciation to your 


bureau in making our visit one not only of pleasy, 
but of much educational value to all retailers, As 
one of a party of about one hundred eastern retaij 
it may be of interest to you to know that all spoke 
in loud praises of the lumbermen of the Northweg 
for the excellent manner in which we were treate 
by our hosts, 


Mrs, Heten A. DuBors, Ellenville, N. Y —May | 
congratulate you on the fine exhibits you had in th 
Hotel Winthrop? They were very interesting. Agaiy 
accept my thanks, and may the Big Trees of succey 
always be with you. 








Hatrack & Howarp Lumser Co., Denver, Colo~ 
Reflecting upon the events of the pleasant trip to th 
Pacific coast, and in particular, at convention x 
Tacoma, I want you to know that your beautiful lym. 
ber exhibit at the Winthrop Hotel added materially 
to the educational value of your publicity literature 
that was distributed during the convention. I though 
I was pretty well familiar with West Coast product 
after retailing them in this section for the last fiftee 
years, but I brought home several new ideas on wood 
values that will help us as dealers, and also further 
and promote the use of your products. 


Dix LumsBer Co., North Cambridge, Ohio.—We 
have come back from the West Coast impressed with 
your scenery and feeling more acquainted with your 
products and the men who handle them, which we 
know can not help but result in creating better bus- 
ness relations between us. 


Hatcu & Barrey Co., (Inc.), South Norwalk, Conn. 
—I wish to express my appreciation to you and the 
West Coast Lumber Bureau for the part they took in 





Business in Brief 
Notwithstanding signs here and there of substantial improvement im the general situation, 
betterment is patchy and irregular, some of the major industries remaining rather quiet. The 
latest report of carloadings was for the week ended Sept. 10, which included 


GENERAL ‘or Day, when the revenue freight loaded amounted to 989,472 cars, the 
drop of 127,597 cars below the week immediately preceding being attributed 





to the holiday; but the total was 35,526 below last year and 13,973 above 1925. The general 
trade situation is indicated by the fact that miscellaneous loadings for the latest week amounted 
to 378,440 cars, or 513 above the corresponding week of last year and 2,519 above the correspond- 
ing week of 1925. Commercial failures reported by Dun’s for the week ended Sept. 17 numbered 
406, compared with 327 for 1926, insolvencies occurring in all sections of the country. 


Better com growing weather for nearly two weeks is thought to have put large acreages of 
that cereal beyond injury by frost, which has been threatening for a day or two at time of 
writing. Nevertheless, prediction of lower temperatures gave a substantial 
FARMING boost to the price of corn. The indications are therefore that in any event 
the farmer’s financial position will be strengthened. Expansion in produc- 
tion of cotton textiles has been a salient feature of the manufacturing branch of industry dur- 
ing late months, with the effect of stiffening somewhat the market for that staple. 


The weekly index of wholesale commodity prices, as reported by Harvard University, ad- 
vanced to 145.4 for the week ended Sept. 14 from 145 for the week ended Sept. 7. For 13 
weeks, beginning with the week ended June 22, 1927, when the advance was 
PRICES to 137.3 from 137.2 the week before, there has been a slight advance each 
week, with one exception, the week ended Jume 29, when no change was 
recorded. That is to say, for three months the trend has been steadily upward, the net gain 
being 8.2 points. Dun’s reports for the latest week 43 advances and 32 declines in commodity 
prices, compared with 34 advances and 28 declines for the corresponding week of 1926. 
Conditions im the steel industry remain unsatisfactory, many of the large consuming indus- 
tries remaining out of the market. Takings as a whole are of course considerable, but they 
are made up chiefly of small individual orders. The construction industry 
STEEL has been the steel mills’ maimstay in recent buymg. The most depressing 
aspect of the steel situation is the price of pig iron, which is at the lowest 
level reached in ten years. Hope is expressed that the railroads and the manufacturers of 
farm implements will soon be in the market. 
Labor’s holiday caused a decline im bituminous coal production for the week ended Sept. 19. 
The output for that period, including lignite and coal coked at the mines, was 8,960,000, as 
compared with 9,760,000 for the week immediately before. The total produc- 
FUELS tion of anthracite for the week ended Sept. 10 was 1,338,000 tons, a drop of 
483,008 tons below the week before, chiefly owing to observance of Labor 
Day, though the average daily output for the five days worked showed a decline of nearly 
12 percent. The daily average production of crude oil for the week ended Sept. 17 was esti- 
aiet Dy Oe Senta ane Tait af, LS Mere A ee 
below the week before. 
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making our stay in Tacoma one of the most enjoy- 
able in the history of the association. I feel that the 
convention was a very instructive and profitable meet- 
ing of manufacturers and retail dealers which will 
prove of mutual benefit to every one who attended. 


R. G. Macxemer Lumser Co., Peoria, Ill.—I would 
like to call particular attention to the very unique 
way of putting on a display in the Winthrop lobby; 
and, to my sense, the thing which caught the eye of 
most of the retail lumbermen was the wonderful ex- 
hibit you had on the roof, which gave in detail the 
different species of woods and their grade, and the 
placing of them side by side for comparison. 


Lorv & Busunett Co., Chicago.—The writer had 
the pleasure of being at the recent convention in 
Tacoma and wants to take this opportunity of ex- 
pressing his personal appreciation as well as for our 
company, of the courtesies extended, which we not 
only hope but know will be a mutual benefit ere long. 


Park, Winton & True Co., Addison, N. Y.—I 
desire to express the appreciation of myself and my 
firm for the part played by the West Coast Lumber 
Bureau in making the Tacoma convention a splendid 
success. Those who attended learned much, and re- 
ceived most favorable impressions of your people and 
the great industry which you are promoting. 


Cares J. CrEHORE, secretary-manager, Elyria Lum- 
ber & Coal Co., Elyria, Ohio.—The National Retail 
Lumber Dealers’ Association meeting has now be- 
come history. The benefits of this meeting, I am sure, 
have been mutual. From a lumber dealer’s stand- 
point I have a much better idea of what is manu- 
factured on the West Coast and the best uses for 
these materials. During my stay at Tacoma a list of 
the members of your bureau was shoved winder my 
door early one morning. This was carefully read and 
packed away in my grip and now has a prominent 
place in my desk. I feel that it is very safe to as- 
sume that the members of the association are the best 


manufacturers and in my future purchases I will 
diligently insist that shipments be made from some 
one of these mills. Again I wish to thank you and 
assure you that from a dealer’s standpoint I think 
the convention was a great success. 


Futter Goopman Co., Oshkosh, Wis.—The trip will 
ever be not only a very pleasant memory but I am 
sure that it will result in closer codperation between 
manufacturers and retailers. 





Hartwick-Wooprietp Co., Jackson, Mich. — The 
convention couldn’t be anything but the most suc- 
cessful ever held and to officers and members of your 


association belongs a large measure of credit for that 
success. 


Locktanp LumBer Co., Lockland, Ohio.—The ex- 
hibits were of great interest to me, and I received 
much valuable information from the representatives in 
charge of them. 


To Confer on National Trade Extension 


Wasuineton, D. C., Sept. 20.—Wilson Comp- 
ton, secretary-manager of the National Lum- 
ber Manufacturers’ Association and John M. 
Gibbs, manager of the trade extension depart- 
ment, today issued a call for conferences of 
lumber salesmen, sales managers, the “working 
men” of the different lumber manufacturing 
trade extension organizations, and the secre- 
taries of retail lumbermen’s associations. 

The conferences will be held Oct. 10, 11 and 
12 at the Stevens Hotel, Chicago. 

In calling these groups together for confer- 
ence the central idea is that the new national 
trade extension enterprise can profit greatly 
from the knowledge and experience of the as- 
sociation staffs and similar employees of pri- 
vate companies participating in trade extension 
work who have been and are now on the firing 
line of the battle for a bigger and better field 
for lumber. 

Looking to the future, this first conference— 
in which members of the National staff are 
counting upon capitalizing the experience of 
their brethren in the regional and retail or- 
ganizations—was called to work out a method 
of complete codperation and coérdination be- 
tween national and regional trade extension 
campaigns. With a view to avoiding over- 
lapping and duplication of effort and, also, to 
keep teamwork and the coéperative spirit at a 
high. pitch, it is hoped that the meetings will 
develop into a well organized body for general 
usefulness that may meet quarterly. 

Continuing, the announcement of the call 
says : 

It is expected that the first “get together” will be 
especially helpful to the men of the National staff, in 
that it will give them an opportunity to profit by the 
advice of trade extension veterans while the National 
campaign is still in its formative stage. The Na- 
tional advertising, research and trade stimulative poli- 
cies are now developing and it is the opinion at Na- 
tional headquarters that the initial conference will be 
able to contribute much to the proper organization 
and direction of activities along those lines. 

The mecting on Monday, Oct. 10, wiil be particu- 
larly for sales managers and salesmen of the subscrib- 
ing manufacturers who have information and experi- 
ence that they are willing to pass on to the National 
trade extension executives. The secretaries, adver- 
tising, publicity and technical men of the manufac- 
turers’ associations, also, will attend this meeting. It 
will be open to all sales managers and salesmen of 
subscribing firms who can conveniently attend; but, 
m order to prevent any undue sacrifice of time, it is 
explained that future conferences with salesmen will 
be held in various regional centers. 


To Develop Retailers’ Codperation 

On Tuesday, Oct. 11, the secretaries of the National 
and regional manufacturers’ associations will meet 
with the secretaries of the different retailers’ associa- 
tions, national and local, and such assistants as they 
may choose to bring with them. The principal object 
of this conference is to continue and develop codpera- 
tion between manufacturers and retailers. 

It is recognized that lumber retailers are a big and 
‘ssential factor in the lumber industry; and that their 
cordial assistance is necessary if trade extension cam- 
Palgns are to succeed. It is the intention of the na- 
tional trade extension management to counsel with 
them at every step and see that they get the respectful 


consideration and codperation they are entitled to. 
On the other hand, the retailers will be reminded that 
notwithstanding their interest in other materials they 
are lumbermen first and foremost. 

On Wednesday, October 12, the secretaries and 
other staff men of the manufacturers’ associations and 
similar employees of sub- 
scribing companies will get 
together to discuss, as 
groups and also along the 
lines of particular interest 
and duties, the whole field 
of coéperation between the 
regional and _ particular 








ARTHUR T. UPSON. 
Washington, D. C.; 


Manager Eastern 
Division of National 
Publicity Campaign 





trade extension campaigns 
and the national and gen- 
eral undertaking. 

The National Association 
has for a long time con- 
sidered that effective union 
of national and_ regional 
effort was absolutely neces- - 
sary to the success of . 
both. The codrdination of advertising was nominally 
initiated at the annual meeting of the National asso- 
ciation in 1926—and it is hoped that this may now 
become effective. In the matter of research, there 
is much danger of repetition and duplication unless 
the technical men of the various staffs work hand-in- 
hand. The same is true of the commercial side of 
trade extension. 

In view of all these facts, Messrs. Compton and 
Gibbs are earnestly urging regional manufacturers’ 
associations to send to the Oct. 10-12 meetings their 





. secretaries, managers of trade extension bureaus and 


as many of their extension executives as possible. 
It was originally intended to have the national 

trade extension committee meet in Chicago at the 

same time as the staff men, but it has been found 


necessary to postpone this meeting until some time in 
November. 


Named Eastern Division Manager 


Arthur T. Upson, of the technical staff of 
the National association here, has been ap- 
pointed manager of the eastern division, with 
headquarters in New York City. -Offices have 
not yet been selected, and Mr. Upson will in- 
spect rooms in two or three well known build- 
ings in the metropolis. Mr. Upson’s assistants 
have not yet been selected. He will have a staff 
of four or five technical men. 





[Special telegram to American LuMBERMAN] 

Wasuincton, D. C., Sept. 21—Mr. Upson 
will continue to serve as secretary of the Cen- 
tral Committee on Lumber Standards and in 
charge of the National Lumber Manufacturers’ 
Association’s standardization work. ; 

His new position is one of great responsi- 
bility, since New York and its territory consti- 
tute one of the largest lumber markets in the 
world, a market which restrictive legislation 





and strenuous 
narrow. 

When he joined the staff of the National 
association in the spring of 1924, Mr. Upson 
was chief of the section of industrial investiga- 
tions at the Forest Products Laboratory. 
Before going to the laboratory he had served 
five years in various capacities in the Forest 
Service. His varied work in the last seventeen 
years has given Mr. Upson a clear insight into 
the problems of the lumber industry and he has 
built up a nation-wide acquaintance among lum- 
ber manufaeturers, distributers and consumers. 
Much of the success of the lumber standardiza- 
tion movement is credited to his tireless energy 
since he came with the National association 
three and a half years ago. ' 


competition are tending to 





Seek Decision in Mahogany Case 


Wasurnorton, D. C., Sept. 21—The Federal 
Trade Commission tonight announced that the 
order to cease and desist issued in August 
against the Indiana Quartered Oak Co., of 
Long Island City, N. Y., will be made a test 
case for review in the United States circuit 
court of appeals for the second circuit in con- 
nection with the commission’s “Philippine 
Mahogany” orders. 

In addition to the Indiana Quartered Oak 
Co., five other respondent hardwood importing 
companies will be bound by the decision of the 
court, according to a stipulation entered into 
between all six companies and the commission. 

The stipulation provides, however, certain 
conditions upon which either the Indiana com- 
pany or the commission may apply to the 
United States Supreme Court for review of 
the decision of the circuit court of appeals. In 
other words, this case is almost certain to reach 
the highest tribunal for final determination. 

The other respondent companies in the 
Philippine mahogany case are the Thomas E. 
Powe Lumber Co., of St. Louis; Jones Hard- 
wood Co., Kirchmann Hardwood Co., and 
Robert Dollar Co., all of San Francisco, and 
Hammond Lumber Co., of Los Angeles. 

» making this announcement the commission 
Said: 

Since the announcement of the Federal Trade Com- 
mission in August that it had issued orders against 
the six hardwood importing companies there have 
been numerous misinterpretations of the orders in 
public print. The orders issued do not require re- 
spondents to advertise or sell their woods under Latin- 
ized or scientific names or any particular names, 
The orders simply prohibit respondents from designat- 
ing as mahogany a wood that is not mahogany. 


[Special telegram to American LuMBERMAN] 

Wasuincron, D, C., Sept. 21.—The cease 
and desist orders of the commission are with- 
out effect pending the decision of the courts. 
The proceeding in the circuit court of appeals 
is in the nature of a friendly suit, having been 
arranged by agreement between the commis- 
sion and the companies concerned. 
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Reminiscent of pioneer days near Bakersfield, Calif. 


Some Impressions of Bakersfield, California 


Retailers’ Business Derived from Oil Industry and Agricultural Pursuits—Home Financing 
Problem Seriously Considered by Lumber Dealers 


Arriving in Bakersfield, Calif., famous as 
an oil city and as a metropolis of the lower 
end of the fertile San Joaquin Valley, the 
Realm roamed the streets in search of a 
hotel room. The evening was growing old, 
and the night bristled with lights announ- 
cing hotels; and yet we couldn’t find an 
inn that would yield up a room. Finally, 
when we are about to begin searching for 
an empty box car or a bridge, an obscure 
tavern received us. We guessed all sorts 
of things; a new oil strike, a political con- 
vention, a house shortage that drove per- 
manent residents to the hotels or a sus- 
picion that clerks didn’t like our looks. All 
these guesses were wrong, unless it might 
be the last. The real reason was that 


scores and hundreds of Californians were 
driving into the valley just to look at the 
wildflowers! 

That’s a new one on us, in a long and 
checkered career of living in hotels. And 
yet it’s a pretty good reason. If these flow- 








A view to be seen at no great distance from 
“The Garden of the Sun;’ San Joaquin Valley 


ers were within driving distance of the big 
industrial cities of the middle East there 
would have to be cops stationed out in 
the country to keep the traffic from choking 
itself to death. Our visit to the valley oc- 
curred some time before these lines will 
get into print, and the flowers were at their 
most wonderful stage; hundreds, even thou- 
sands, of acres of brilliant color. The fa- 
mous California poppies led the display, 
and after seeing them we do not wonder 
that Californians talk about them so much. 
This amazing State does extraordinary 
things under cultivation; and even when 
nature is allowed to go its own way it still 
produces beauty by the acre just to have 
something to do. 

We came into Bakersfield by stage; a 
name the westerners give their big automo- 
bile buses in honor of the picturesque old 
horse-drawn vehicles of the pioneer days. 
We've traveled quite a bit by stage in the 
Bear State and have found it a pleasant 
and interesting way of travel. The roads 
are fine, the vehicles fast and comfortable 
and the drivers wonderfully skilled. We’ve 
climbed mountain passes and wound around 
hairpin turns and switch-backs that would 
have scared the California tan from our 
weatherbeaten face had we been at the 
wheel of the official departmental flivver. 
But one feels safe in these huge vehicles 
with these capable drivers in charge. The 
stages maintain precise schedules, make 
connections on time and go over routes that 
a person wouldn’t willingly miss seeing. 
Some of -the express cars make long jour- 
neys, changing drivers from time to time; 
and some of them are equipped with lava- 
tories and kitchens. An agile chef prepares 
hot food in his tiny kitchen, and the passen- 
gers lunch at leisure while traveling at rail- 
road speed. And when we say speed we 
mean speed. It has been a new experience 
to go careering over the straight valley 
roads in a vehicle hauling thirty people at 
fifty miles an hour. 


Automobiles Galore, New and Old 


Californians make continuous and exten- 
sive use of motor vehicles. They own them 
in huge numbers, the State standing second 
in that respect only to New York; and these 
westerners think no more of suddenly start- 


ing on a drive of 300 miles than you would 
of deciding on a few holes of golf. Dis. 
tances are great out here in this State with 
its more than 150,000 square miles of area, 
and the automobile plays a big part in the 
daily pleasure and business. It has become 
a necessity. The West could not have de- 
veloped in the amazing way it has without 
the aid of these machines. It’s a good sec- 
ond-hand car market, and used machines 
from flivvers to Lincolns seem to find a 
ready sale at rather high prices. Visitors 
buy new machines, drive them for the 
season and sell them to dealers. Other less 
opulent visitors then buy and drive them 
for another season. Natives get in on the 
game, too, and for every car, regardless 
of its size and previous condition of servi- 
ture, there seems to be a buyer. It’s one of 
the factors that must be taken into account 
in understanding the State. 

The Union Lumber Co. that formerly 
operated four yards has recently been sold. 
The Hayward Lumber & Investment Co., 
Los Angeles, has acquired the Bakersfield 
yard and I believe one other. S. T. Scofield 
remains in charge here. Mr. Scofield talked 
about financing of customers; something in 
which the Hayward company engages to 4 
conservative extent. Whether or not it 
would extend this service to Bakersfield had 
not been determined at the time of my visit. 
I find that this matter of financing is pres- 
ent in the minds of most California dealers. 
though not all have decided in favor of it. 
The majority, in fact, seem opposed to the 
idea for the present, at least in those phases 
which some over ambitious dealers under- 
took to apply when the idea first began 
to be tried out. But whether they are for 
or against it, all dealers seem to have been 
giving it much careful thought. 

“TI believe financing in some form is sure 
to come,” Mr. Scofield said, “but I don’t 
know exactly what is likely to be the form 
generally adopted out here. We have 4 
different problem from that of eastern deal- 
ers. Our population steadily increases, and 
a fair share of these newcomers are them 
selves capitalists in a small or sometimes 12 
a large way. They come west and bring 
their capital with them. In many eastera 
cities, I understand, the increase in por 
ulation is largely composed of industrial 
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workers; people who have labor to sell but 
10 special amount of capital. Many of them 
have none at all. Young men grow up in 
an industrial town and in time are married. 
perhaps they have jobs paying them com- 
fortable wages or at least enough to live 
on decently. If they have homes of their 
own they must earn them, and the obvious 
way is to buy them on instalments and 
pay for them out of weekly or monthly 
wages. Where there is a large population 
of that kind there almost has to be finan- 
dng, or the workers will be compelled to 
live in rented quarters, tenements or em- 
ployer-owned houses or houses built by a 
company whose business it is to build for 
rent. 


Home Financing in Its Infancy 


“Naturally there is an industrial popula- 
tion out here. In and around Bakersfield 
it centers in the oil business. But taking 
the State as a whole, it can hardly be called 
an industrial section. Up to the present 
time there is a considerable lot of invest- 
ment money in the hands of small capital- 
ists. Probably this condition will change; 
for we can’t expect always to have people 
moving in with money they want to put to 
work. And the children of these people 
will have their own ways to make. It seems 
to be a normal situation the world over 
that most people must work for a living, 
and Americans are forming the habit of 
buying and later paying out of earnings. So 
Il imagine that before a great while we’ll 
have some variation of the eastern situa- 
tion and will have to arrange sound methods 
for deferred payments on the houses for 
which we furnish the materials. 

“Some of the early attempts to do this 
out here have been unfortunate, and some 
of the dealers who have tried it have suf- 
fered losses. That is because it wasn’t done 
in the right way. Experiments will have 
to show us what is the right way. My ob- 
servation of this financing as it has been 
carried on in some yards indicates that these 
unlucky dealers have attracted the very 
poorest risks. A man buys a lot and makes 
asmall down payment. The former owner 
takes a second trust deed for the balance. 
Then the house is financed by a first and a 
second and sometimes a third mortgage; 
and when it is all done the nominal owner 
has very little actual cash invested in it. 
He’s well aware of that fact. Why shouldn’t 
he be? If he has only the slightest amount 
of sense he knows how much, or rather how 
little, money he has put in. He pays by 
the month at just about the rent rate. If, 
then, he gets restless and wants to move 
on, or if he gets in a jam with a swarm 
of other deferred payment agreements for 
acar and a radio and what not, he is quite 
likely to chuck the whole business, let every- 
thing go back and roll on. His actual money 
forfeitures are small, and the dealer has a 
house on his hands. 

“It is because, take it the State over, that 
4 worthy risk has so very little difficulty in 
getting a loan on favorable terms, that those 
who come to the lumber dealer are often 
door stuff. He is usually better off not to 
deal with them at all. And if he loans 
them money, or building materials which 
amount to the same thing, he’s taking a 
big risk. But as I said before, I think it’ll 
not be so long until conditions shape them- 
selves up in such a way that good moral 
risks will be coming to the dealer for loans. 
The loose capital that is now looking for 
investment in mortgages may easily be di- 
verted into other developments. The State 


is expanding rapidly; not only in population 
but also in vast development schemes. These 
latter will need money, and probably much 
of this cash that now is seeking investment 
in first mortgages will find its way into 
these other undertakings. When that hap- 
pens, I imagine the men directly interested 
in the industry of house building, the build- 
ing material men, will have to take steps 
to find and administer the money for build- 
ing loans. I don’t know how soon that'll 
be, but I feel fairly sure it will come in 
time.” 

E. W. King, of the King Lumber Co., a 
corporation that owns and operates ten 
yards in Kern County, also talked about 
these financial matters. His comments had 
to do with the present and not with pos- 
sible future developments, and he sees no 
good reason for systematizing the loan busi- 
ness and going into it deeply. “I’m finan- 
cing a lot more people than I like, right 
now,” he said. As he sees it, good risks of 
the kind he’d be willing to take were he en- 
gaged in loaning on buildings can go to the 
building and loan concerns or the finance 
companies and get as much money as they 
would be willing to advance. So long as 
that condition prevails he is satisfied to let 
well enough alone. To do otherwise would 
involve organizing a new business, and it 
would add little, if any, trade to the volume 
now coming to the yard. 

“There are people who need the services 
of these finance companies, of course,” he 


capacity and a diminished volume. I think 
it’s a good thing to have sense enough to 
see when a town is reasonably well built 
up and not to keep going beyond that point 
merely to pile up empty houses. Trade 
could be a lot better here, but I can’t see 
any sound reason for crowding things now 
just to pile up volume at the expense of 
next year. Our town is fairly well built up. 
It’s a nice town; well laid out, has attractive 
houses, some first rate public buildings and 
has an attractive future. This valley bids 
fair to be one of the famous valleys of the 
world in fertility. It’ll.take time to develop, 
but we’re pretty confident of the future.” 


Oil Rated as Chief Industry 


The other yards had much the same story 
to tell. The Moron Lumber Co. does quite 
a business in oil rig timbers. This end 
of the valley is a famous oil field, and sev- 
eral powerful companies have refineries in 
or near the town. The oil business is the 
chief industry, unless you place agriculture 
under that head. It belongs there, of course, 
but people have become arcustomed to say- 
ing “agriculture and industry.” Cotton is the 
spectacular crop, and the cotton produced 
here is of premium quality and usually com- 
mands a price of several cents a pound 
above the market. Cotton prices have not 
been so good this last year, and raising cot- 
ton is a fairly costly undertaking. It in- 
volves irrigation, and some of the irrigation 
requires pumping of water. There is a vast 
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Modern Courthouse at Bakersfield, Calif. 


said. “But they can already get these ac- 
commodations. Of course, when a man 
adds a second mortgage to the first it must 
cost him something extra. But if he’s in a 
position to build and pay out he doesn’t 
mind this extra ‘cost. It is worth that much 
to him to get a house, for without it he 
couldn’t swing the deal. But at the present 
time I’m very glad to have this business 
handled by the independent corporations 
that are organized for the purpose. 


Not Encouraging Speculative Building 


“This company is slow about encouraging 
speculative building. It’s too easy for that 
sort of thing to overreach itself and to an- 
ticipate business that should come on in 
later years. Unless this created business is 
really created and not merely anticipated it 
does the yards no good and may do them 
harm. It bunches trade and leads a man 
to expand his equipment and overhead, and 
he’s likely to get carried away with the 
idea of volume and not make as much net 
profit on each sale as he should. Then 
presently he finds himself with an expanded 


project under consideration for bringing the 
excess waters of the Sacramento through 
a long canal around the foothills and into 
this valley. It would put large areas under 
cultivation, and the soil of the valley needs 
only water to be highly productive. But 
this project would cost millions and even 
hundreds of millions; so it is not to be un- 
dertaken lightly. But the water level in 
the ground is rising this year, and great 
quantities of cotton and fruit and vegetables 
are being produced without this alien ditch 
water. 

We saw a big truck drive through town 
loaded with grapefruit. They were not in 
crates but were lying loose in the truck 
body, much as an Illinois farmer would haul 
corn. There must have been several tons 
of them. The famous Valencia oranges are 
raised in the county. » Agriculture, including 
fruit production, is on the increase; and, 
while oil is the big money maker now, it is 
a safe guess that agriculture will be going 
bigger and bigger when the oil pools are 
pumped dry. 

Bakersfield is a vigorous and colorful 
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place. 


tion that served as a stage depot. 


just as they were. 


It is a city of wide streets and at- 
tractive lawns. It has city sophistication in 
a sufficient measure, and yet it has its pio- 
neer touches. Several trifling incidents that 
mean nothing in themselves stick in my 
mind. A vigorous middle aged man with a 
surveyor’s outfit stopped our stage just be- 
fore dark, out in the wide open spaces. 
The only building in sight was a filling sta- 
Our pas- 
senger might well have stepped out of the 
picture of the building of the Union Pa: 
cific, with the landscape and his equipment 
The next day, on the 
streets of Bakersfield, a most attractive 
young lady stepped out of a Pierce Arrow 


car and began taking motion pictures of a 
child on a big lawn with one of the new 
amateur movie cameras; something as re- 
mote from the pioneer period of the country 
as one could imagine. But both of them be- 
longed in Bakersfield; the surveyor from 
the untamed country and the attractive 
flapper with the ultra modern equipment. 

These trifles don’t prove anything, but 
they remain among the fragmentary recol- 
lections I have of the place. I might add 
the experience of sitting on a bench in the 
city hall park and watching a humming bird 
among the roses. I think I understand why 
visitors go to Bakersfield and crowd the 
hotels. 


Donates Shelves to Public Library 


CALpweLL, Tex., Sept. 19.—Recently ¢h, 
ladies of the library committee of the logy 
Woman’s Club, finding that the library was jy 
need of bookshelves, called upon T. H. Brewer 
local manager for the Mutual Lumber Co,, jo, 
a little assistance. Mr. Brewer promptly cam 
to the rescue, not only with the Necessan 
shelves, all nicely made up and painted, byt in- 
stalled them in the library, with the result thar 
at the next meeting of the committee a resoly. 
tion was adopted thanking Mr. Brewer and the 
Mutual Lumber Co. for their codperation, Mr 
Brewer, like good lumbermen everywhere. be 
lieves in helping along everything that is 3 
benefit to the town. : 


American Lumberman House Plan No. 155 





ET TOPS 


Here is a 5-room bungalow that 
has many attractive features to 
recommend it. In the first place, 
there is a balance of proportions 
and harmony of design that is very 
pleasing. The woodwork embellish- 
ment of the gables lends a sort of 
old English half-timbered effect 
that imparts distinction to the 
house. The beautifully designed 
front entrance and casement win- 
dows in front also are noteworthy 
features. The living room, 15 feet 
3 inches by 16 feet by 6 inches, is 
provided with fireplace and mantel 
—this room connecting, with plaster 
arch opening, with the dining room, 
17 feet 8 inches by 12 feet. The 
situation of both bed rooms, it will 
be observed from the floor plan, is 
such as to afford good cross-venti- 
lation. 

For the convenience of dealers 
who may wish to advertise this plan 
in their local papers, electrotypes of 
the house elevation, made 4 inches 
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wide to fit newspaper columns, will 
be furnished at $2.75 each; and 
electrotypes of the floor plan, 2 
inches wide, at $1.65, post-paid. — 

Complete lists of materials, speci- 
fications and working drawings for 
this plan will be furnished at $3.0 
per set, post paid. 


Propose Ban on Wood Shingles 


Burrato, N. Y., Sept. 20.—Mayor 
Schwab will submit to the common 
council an ordinance, proposed by 
Fire Chief Hedden, prohibiting the 
use of combustible materials om 
roofs of new homes after Jan. |, 
next. As this is interpreted to meat 
the banning of wood _ shingles, 
Mayor Schwab will propose that 4 
public hearing be held. The mayor 
will call attention of the council to 
the fact that the question of roofing 
on houses in cities of the first class 
is now being considered by the 
State housing commission. 


SepTEM RER 
— 


Firt 
la 


Utica, } 
of the 100t! 
firm, the ¢ 
this city, d 
staged a S 
Kellogg co 
ber concert 
working p 
doors and 

It happe 
Co. recentl 
ing in the 
district. T 
show wind 
lighted, an 
company t 
facturers t 
Kellogg c 
secure one 
to this big 
be vacant < 
building, 
dows, whi 
company | 
versary eX 

The acc: 
visualize s 
features O 
window f 
woodwork 
nook and 
in apple g 
inet, kitche 
finished ir 
floodlights 
play, whil 
back of th 
the effect 
looking 
Hanging | 
inet were 
were kept 
breeze, by 
fan. The 
ing betwe 
closet anc 
which aff 
an exterio 
vine-cover 
give the e 
vines, wh 
continual; 

In one 
staged a | 
handled is 
tests of 1 
scribed fr 

In an a 
section of 
worked uy 








0 


the 


1ean 
ples, 
at a 
ayor 
il to 
fing 
‘lass 

the 





QgpTEMPER 24, 1927 


—— 


AMERICAN LUMBERMAN 





Firm Celebrates Its Centennial 
Hundredth Anniversary Is Marked by Attractive 


Downtown Window 


Utica, N. Y., Sept. 19—In commemoration 
of the 100th anniversary of the founding of the 
frm, the Charles C. Kellogg & Sons Co., of 
this city, during the last two weeks of August 
staged a striking exhibit of its wares. The 
Kellogg company, one of the large retail lum- 
ber concerns of the city, also operates a wood- 
working plant for the manufacture of sash, 
doors and special items. 

It happened that the Utica Gas & Electric 
Co. recently completed a beautiful office build- 
ing in the heart of the downtown shopping 
district. This building is provided with a large 
show window, beautifully paneled, finished and 
lighted, and it is the plan of the public service 
company to permit local merchants and manu- 
facturers to display their wares therein. The 
Kellogg company was fortunate enough to 
secure one of the early showings. In addition 
to this big display window there happened to 
be vacant a large corner stcre, in the same new 
building, having four fine large display win- 
dows, which store was rented by the Kellogg 
company for the main portion of its anni- 
versary exhibit. 

The accompanying photographs will help to 
visualize some of the outstanding 
features of this display. In the 
window first mentioned was a 
woodwork setup, with breakfast 
nook and kitchen cabinet finished 
in apple green, and telephone cab- 
inet, kitchen set and china cabinet 
finished in ivory enamel. Green 
floodlights were used on the dis- 
play, while a yellow light at the 
back of the kitchen cupboard gave 
the effect of sunrise as one stood 
looking through the window. 
Hanging back of the kitchen cab- 
inet were artificial vines, which 
were kept moving as though by a 
breeze, by means of an electric 
fan. There was a six-foot open- 
ing between the Colonial china 
closet and the kitchen cupboard, 
which afforded a view through to 
an exterior scene featuring a large. 
vine-covered arbor, also lighted to 
give the effect of sunshine on the 
vines, which likewise were kept 
continually moving by an electric fan. 

In one window of the store exhibit was 
staged a Laminex door soaking demonstration, 
handled in the same way as numerous other 
tests of this character which have been de- 
scribed from time to time in these columns. 

In an adjacent window was shown a 6-foot 
section of a pine log which had been partially 
worked up into lumber at the company’s Then- 


Display .of 


and Store Displays 


dara operation. Some boards, etc., cut from 
the log were also displayed in this window,, 
showing just how the lumber looks as it comes 
from the sawmill. The other two windows 
were given over to exhibitions of various items 
of lawn furniture. 

These attractive window displays were sup- 
plemented by more complete exhibits of the 
products stocked by the company, arranged 
along the sides and down the center of the big 
vacant store room already referred to. In this 
exhibit were additional items of lawn furniture, 
as well as a complete line of ironing boards, 
medicine and telephone cabinets, breakfast 
nooks, various types of doors, frames etc. 

Descriptive literature covering all items was 
conveniently available, and a visitors’ registet 
was maintained, this affording the company a 
desirable list of names for later followup work. 

As to the results, Stanley E. Gilbert, secre- 
tary of the company, informed the AMERICAN 
LUMBERMAN that interest in the exhibit had 
greatly exceeded all expectations. “We orig- 
inally intended to have one attendant at the 
store to answer questions and entertain vis- 
itors,” said he, “but we found it necessary to 








doors, interior woodwork, lawn furniture, trellises, etc., 


in vacant store rented for the purpose 


have from two to four attendants there 
throughout the ten days of the exhibit. Our 
motive in staging the display was merely 
to obtain general publicity for our firm and 


to acquaint the public, so far as possible, with 
the extensive line of woodwork which we carry. 
We had no thought of making direct sales; 
nevertheless, in addition to realizing our orig- 
inal object, we did make numerous sales, and 








Window display featuring white pine log and ‘umber cut therefrom 

















Window display featuring arbor with seats; 


also trellises and doors 


secured a large number of prospects. We 
think this exhibit has been the means of our 
getting in closer contact with the public, and 
that it has done more to build goodwill for us 
than any other publicity efforts ever attempted 
by us,” 

The exhibit was extensively advertised by 
the company in a series of large display adver- 
tisements in the local newspapers, stressing the 
invitation to the public to call and inspect 
same, 

The company’s centennial attracted city- 
wide attention, and it was the recipient of a 
number of congratulatory mes- 
sages from local business concerns 
and civic organizations. Among 
the organizations conveying their 
congratulations were the Utica 
Chamber of Commerce, the 
County Department of Charities, 
the Utica Mutual Insurance Co. 
and others. 


'‘#aeaneaeaeaaanee 


Erect Model Dwelling 


PorTLAND, Ore:, Sept. 17.—Con- 
struction will begin here in a few 
days of a model dwelling from 
the plans that won the $2,000 
prize in the contest conducted by 
the West Coast Lumber Bureau 
a short time ago. It is a seven- 
room dwelling and will feature the 
use of West Coast Woods, Doug- 
las fir, hemlock, spruce and cedar, 
each for the particular purposes 
for which it is best suited. 

The dwelling is of the English 
cottage type and it will be in course of con- 
struction for a period of twenty weeks, dur- 
ing which time it will be open for public in- 
spection so that anyone interested may become 
familiar with the use to which the various 
kinds of lumber are being placed. 

The results of technical research carried on 
by the Forest Products Laboratory, forestry 
colleges and studies in the use of the va- 
rious woods were made use of by the West 
Coast bureau to determine where, in home 
construction, the above mentioned woods are 
best suited. These recommendations will be 
followed in the construction of the dwelling. 
The design brings out the warmth and beauty 
of wood both as exterior and interior finish. 


THE LUMBER imports into the Bahamas in 
1926 were somewhat greater than usual and 
the exports less because of the hurricanes 
which created a great demand for lumber and 
damaged the sawmill at Abaco, thus reducing 
its output, says a report from Vice Consul W. 
A. Smale, Nassau, made public by the Com- 
merce Department. Lumber is one of the chief 
items of imports as well as exports. In 1926 
lumber and wooden shingles valued at £48,567 
were imported and lumber worth £49,958 was 
shipped out of the colony. 
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News and Business Ideas for Retailers 


Excellent Outlook for Fall 


CHILpREss, Tex., Sept. 19.—“Many folks 
have planned additions to their homes this 
fall and many have planned new homes that 
they have been longing to build. With good 
crop conditions, many home building dreams 
will be realized.” Thus Paul Rogers, local 
manager of the John Maynard Lumber Co., 
sizes up the outlook for fall business. Continu- 
ing, he said: 

“Scores of farmers are buying material for 
construction of cribs and feed bins. Many of 
these farmers say they are planning to build 


something to their home later on this season. 

“Prosperity and home building are synony- 
mous. If there is prosperity in the country, 
people do not forget their homes. They go 
about making them more beautiful and more 
convenient. And the same can be applied to 
their barns and their storage houses for feed. 
Farmers find that their work goes much better 
if they are prepared to properly house their 
stock as well as crib their feed in safe dry 
places. 

“Residence building steadily increases. No 
doubt the fall months will see many new and 
better residences constructed ‘in the city.” 





This Week’s Timely Tip 


“Good Will’ Mail Enclosures 





DOING BUSINESS! 


ITY TO PLEASE? 





WE BELIEVE IN RECIPROCITY! 


IN PURCHASING FROM YOU. WE ARE SATISFIED WITH 
YOUR MERCHANDISE.-YOUR PRICES AND YOUR WAY OF 


WHY NOT GIVE US A CHANCE.——-WHEN YOU NEED BUILD- 
ING MATERIAL IN OUR LINE.-—TO DEMONSTRATE OUR ABIL- 


WE WILL CERTAINLY APPRECIATE THE COURTESY 


Vv. H. KRIEGSHABER & SON, inc 
BUILDING MATERIAL QF THE BETTER Kind 
OFFICE, WAREHOUSE AND YARD 
675 GREENWOOD AVENUE 
ATLANTA, GA 








of good quality. 


ber company. 


Here are reproduced, considerably reduced in size, two cards 
used as envelope enclosures by V. H. Kriegshaber & Sons (Inc.), 
building material dealers, Atlanta, Ga. 
574x3¥% inches. The stock used is a fairly heavy white cardboard 


The upper card, headed “We Believe in Reciprocity,” is enclosed 
with remittances sent out by the company in payment of goods 
and supplies purchased by it. It of course is sent only to concerns 
who might some time be users of goods handled by the Kriegsha- 


The other card is used more generally in following up prospects 
and the general solicitation of business. 

W. V. Kingdon, vice president and secretary of the company, in- 
forms the American Lumberman that while naturally it is not pos- 
sible to trace definite results to the use of these cards, they seem to 
attract favorable attention and have a good “psychological” effect. 


The actual cards are 








WE HAVE EVERYTHING TO GAIN BY PLEASING YOU AND 
EVERYTHING TO LOSE IF WE FAIL. 


SO YOU MAY BE QUITE SURE THAT I GIVING US THE 
CHANCE, YOU ARE NOT TAKING ONE YOURSELF.——AND WE 
WILL CERTAINLY APPRECIATE YOUR ORDERS.” 


V. H. KRIEGSHAGER & SON, Inc 
Sunowe MaTemat of Tee Barrer Kino 
OFFICE, WAREHOUSE AND YARD 
678 GREENWOOD AVENUE 
ATLANTA, GA. 











Watch for Next Week’s “Tip” 











Illinois Woman Heads Lumber (Co, 


BLOOMINGTON, ILL., Sept. 19.—At a speciaj 
meeting of the stockholders and directors 9 
the Corn Belt Lumber Co., of this city, Mr, 
W. W. Tilden was elected president and tregs. 
urer of the company tp 
succeed her late hy. 
band, W. W. Tilda 
who died at South 
Haven, Mich., Aug, 
Walter Prenzler, wiy 
has been assistant map. 
| ager, was elected seer, 








MRS. W. W. TILDEN, 
Bloomington, IIL; 
Becomes Head of Company 








tary and = general 
manager. Mr. Prenzler 
has been with the com- 
pany fifteen years. The 
board announces that 
there will be no change 
in policy and the bus- 
ness will be continued 
upon the same standard set by Mr. Tilden, 
Mrs. Tilden, the new head of the corporation, 
is one of Bloomington’s most prominent 
women and has been president of the Women’s 
Auxiliary of the Illinois Lumber & Material 
Dealers’ Association since its inception several 
years ago. The Corn Belt yard is noted asa 
model of up-to-date arrangement and equip- 
ment and is one of the most successful and 
enterprising concerns in the State. 


Company Increases Its Facilities 


CHATHAM, Onrt., Sept. 19.—Announcement is 
made of completion of a deal whereby the S. 
Hadley Lumber Co., of this city, takes over 
the plant and property of the Canadian Con- 
crete Products Co., on Richmond street, the 
site comprising six acres of land served by 
railway siding. The plant has not been oper- 
ated for the last two years. 

Charles Hadley states that his company will 
establish on the site a branch plant, embracing 
a supply yard, a coal and wood yard and other 
departments. Several warehouses will be opened 
up, as the company intends to act as a dis 
tributing center for Kent County, handling 3 
variety of special building materials. 

It is the present intention of the S. Hadley 
Lumber Co. to salvage and sell all the building 
material now on this site. The land will be 
cleared of its present buildings and entirely 
new warehouses and other structures will ke 
elected. 


Dealers Form Millwork Corporation 


Koxomo, Inp., Sept. 20—Announcement has 
been made of the organization of the Acme 
Millwork Corporation, the corporation being 
backed by three of Kokomo’s largest retail 
lumber companies: Thomas J. Dye & Sm 
South Side Lumber Co. and Kokomo Lun- 
ber Co. ; 

The enterprise represents the taking over 0! 
the lumber mills of the South Side Lumber 
Co. These mills, already modern, are to & 
enlarged and will handle all the millwork 0 
the three interested companies. The new Of 
poration also will solicit outside millwor 
business. The corporation is capitalized at 
$25,000 with stock fully paid up and is a clos 
corporation. The officers are:  Presidet 
D. W. Butz; vice president, Willis B. ‘i 
secretary-treasurer, Raymond Mehlig. E. * 
Shaffer will act as general manager. : 

In addition to the work of the three ort 
panies in Kokomo, the new mills will han 
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the contracts of lumber yards at Galveston, 
West Middleton, Walton, Sharpsville and 
Young America, all in that county. It also 
will manufacture ready-built kitchen cabinet 
work for the Vari-Uni-Cab company, of 


Kokomo, and will be engaged in the general 


manufacture of sash, doors, blinds and other 
standardized building woodwork. The mills 
were put in operation under the new manage- 
ment Sept. 19. 

Members of the corporation point out that 
the venture is more than a mere consolidation 
of their individual millwork interests. This, 
in itself, they believe, would be sufficient reason 
for the change, since the three yards, with their 
combined business can produce from one plant, 
in continuous production, at a lower cost than 
by maintaining mills in their own plants. What 
they expect to establish is a modern millwork 
manufacturing plant, electrically driven, and 
equipped with the latest and best in labor sav- 
ing machinery. 


Novel House Display on Wheels 


CanToN, Ouro, Sept. 20.—Seldom has the 
idea of visualizing the appeal to home owner- 
ship been carried out in a more effective and 
attractive way than has been accomplished by 
the Canton Cabinet & Lumber Co., retail lum- 
ber dealer and planing mill operator of this 
city, in its unique movable house exhibit re- 
cently completed and now being exhibited at 
many of the large fairs throughout eastern 
Ohio. 

In the first place, a complete and very attrac- 
tively designed miniature modern residence, 
built on one-third the scale of an ordinary 
house, was constructed in the wood working 
shop of the company. Upon completion it was 
mounted upon a 1%-ton chassis, on which it 
will remain, both for transportation and during 
exhibition at the various places shown. 

The house, which contains five rooms, has a 
number of pleasing architectural features, in- 
cluding a spacious front porch, casement win- 
dows, window fiower boxes and curved roofing 
brought down over the eaves. Window awn- 
ings also have been provided since the com- 
pletion of the house. The windows are pro- 
vided with shades and muslin curtains. Thus 

















lars and cents? 


baby at birth is $10,000. 


and is worth taking care of. 


effectively. 








How Much Is a Baby Worth? 


How would you estimate the value of a new baby in hard dol- 
That would seem to be a difficult matter, but the 
insurance department of the Chamber of Commerce of the United 
States has done it. A recent bulletin issued by that department on 
health as a community asset, states that the potential value of each 


Anything that is worth $10,000 is a valuable asset to the community 
What more essential than that the 
$10,000 baby should be provided with a safe and suitable place to 
live? From a mere dollars and cents’ viewpoint it is well worth the 
investment of a home, and when you add in the less tangible assets, 
the valuation is infinitely increased. 


Who can better point this out to the parents of a new baby than 
the retail lumberman whose duty it is to supply the materials for 
the new home that is so essential? 


Write to the American LuMBERMAN about the new booklet “A 
New Home for a New Baby” and find out how this can be done most 














Adds Special Remodeling Department 


BurFato, N. Y., Sept. 20—T. Sullivan & 
Co., lumber dealers of Buffalo, organized about 
a month ago a new department which has been 
stimulating trade and which promises to be- 
come a still more important branch of the 
business. This department is one devoted to 
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WHEN YOU BUILD YOUR NEST 
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BUILD WITH THE BES 





This attractive house exhibit is winning attention at easiern Ohio fairs 


the house has a finished, homelike appearance 


“that is very attractive. 


_ The officials of the company state they con- 
sider this one of the most effective mediums of 
Promotion, not alone for their own wares, but 
also for the home building idea as such, that 
they have ever made use of. This opinion is 
substantiated by the fact that wherever shown 
the exhibit proves the center of attraction. 

*a#eeee2eaeaanae 
Tue Happy Hatt Lumper Co., a retail con- 


cern at Milton, W. Va., has the slogan “Happy 
Makes It Right.” . “a 


the remodeling and beautifying of dwellings. 
It is in charge of Edward J. Sheridan, jr., 
who has some progressive ideas for the up- 
building of this branch at the yard. 

“The efforts of retail lumbermen in most 
cases,” said Mr. Sheridan, “are directed toward 
new buildings, and the older buildings, which 
could be improved greatly by the expenditure 
of a few hundred dollars, are given the ‘go 


; “There are many ways by which old dwell- 
ings can be improved, as, for example, by put- 
ting on new roofs or sun porches, by cover- 


ing old side walls with shingles, by installing 
hardwood floors, by building in book cases or 
cedar-lined closets. By spending a little 
money -home-owners can greatly enhance the 
value of their properties and add much to 
their appearance. I find that when the matter 
is brought to their attention many are in- 
terested and some are quite enthusiastic, Every- 
body wants to have a good-looking home. As 
one gives time and thought to the home-im- 
provement question he keeps running into new 
ideas, becomes better informed as to how old 
— may be enhanced in appearance and 
value. 


“We are specializing in oak flooring, stained 
shingles and Masonite insulation and a few 
other high-class products. Storm sash and 
doors are going over big this fall. The lum- 
ber business is getting to be an all-year-round 
business. It starts off in the spring with 
screens and porches and there is something 
for the live retail yard to do right through 
the year.” 


‘(SESSA SZaS: 


Urges Winter Home Building 


New York, Sept. 19—‘“If home owners in 
the New York area would overcome the purely 
traditional practice of waiting for spring be- 
fore breaking ground, brick manufacturers, 
lumber dealers, loggers, quarrymen and a hun- 
dred other industries would prosper,” says 
George A. Martin, president Railroad Codper- 
ative Building & Loan Association. 


“The practicability of winter-time home con- 
struction has been proven. Many builders who 
have featured winter-time construction can give 
figures on large savings that has been made. 
Part of such savings they attribute to in- 
creased efficiency of workers in cold weather. 


“Inventions and new methods of construc- 
tion tend to decrease the difficulties of building 
even in the coldest weather. The best ar- 
rangement would be to get the shell of the 
house up before Jack Frost pays his first visit. 
Hiring men in midwinter will do a lot toward 
turning the midwinter slump from which more 
or less all construction industries suffer into a 
level midwinter prosperity.” 
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A “Big City” Lumber Store 


How Long-Established Retail Concern Increased Its Profits 
by Changing Its Merchandising Policy 


PHILADELPHIA, Pa., Sept. 20—To J. E. 
Smith & Sons, of this city, belong the credit 
for an entirely new idea in the ,retail lumber 
trade. This idea, developed by the three 
Smiths, a father and two sons, fills a want 
long felt in the retail end of the lumber 
business. 

The need was created by that branch of the 
lumber trade that deals exclusively with alter- 
ation and reconstruction work. Such activity 
naturally calls for a conglomerate mixture of 
materials, some of it out of date and discon- 
tinued millwork, for matching material already 
in the structure. Added to that need was the 
demand of builders for immediate service to 
save time, which is such an important item 
in construction work. 

The Smiths felt that if a concern could cater 
exclusively to such a trade and build up a 
large volume of small business, it would be 
an unmixed blessing both for the builder and 
the lumberman. So from these two ideas— 
saving of time and catering to the reconstruc- 
tion builder—was built the now flourishing 
business of J. E. Smith & Sons. 

The Smith company itself is an old one, 
having been founded in 1856 by the father of 
the present J. E. Smith. Up to 1919, however, 
it was conducted like the usual run of lumber 
businesses, although Franklin A. Smith, the 
founder, was the first in Philadelphia to man- 
ufacture rift flooring. 

But in 1919 the younger generation, J. E. 
Smith, jr., and Norman F.. Smith entered upon 
the scene, and the company cut loose from 
all its traditions and launched on the tide of 
this new idea, notwitstanding the fact that it 
necessitated relinquishing the business of a 
good many of their big customers whose wants 
could not be supplied under the new regime. 

They began with practically no precedent, 
against the advice of numerops experts in 
the lumber line, and with the disadvantages 
that beset any new business venture. How- 
ever, in three years they had established the 





Warehouse and trackage facilities of J. E. Smith & Sons. 


new concern on the firm foundation of 100 
percent service and 100 percent quality. 

To back up their time-saving guaranty they 
devised a system of scheduling their deliv- 
eries and stuck to it rigidly. Next, they edu- 
cated their trade by personal attention to have 
implicit confidence in them, so that instead of 
first wandering around the yard and picking 
out their different wants themselves they would 
come right to the office and state what they 
wanted. 

For one whole year the new business was 
conducted in a shed that had been used to 
shelter the mules that were then used for 
shifting freight cars on the railroad that ran 
past the same street. The reason was that 


they could not obtain clear title to the plot 
of land across the street that they wanted 
as a site, and it was not until 1920 that they 
moved into their real quarters. 

In theory the Smith business is run on the 
“cash and carry” principle, although in prac- 
tice that principle is of course not applicable 
to a lumber business. The J. E. Smith & 
Sons company runs a “lumber store.” That 
is, they dispense most of their goods much 
as a grocer would, in quantities large or small, 
according to the needs of their customers. 

Specialization is their watchword. In their 
entire list of customers there is hardly one 
who is engaged in new construction work. 
Their trade is nearly all localized in a section 
wholly Italian, where the buildings have been 
standing for a good many years. Therefore 
they cater to the reconstruction builder. One 
type of stock carried will serve to show how 
detailed is their service. In most of the older 
houses the molding and trim are old-fashioned 
and usually the patterns have long been dis- 
continued. When alteration and reconstruc- 
tion work occurs, it is necessary to match 
these out-of-date moldings and trim. To 
meet the needs of its customers the company 
carries in stock an enormous amount of these 
discontinued moldings, most of them made 
to order. 

The dogged will to succeed brought the 
business to a profitable basis in the short space 
of three years, and it was accomplished only 
by a killing pace. The elder and younger 
Smiths pitched in and did everything. They 
drove the trucks, handled the lumber and ran 
the office. It was at least four months before 
the newly started concern ever had an extra 
employee. 

J. E. Smith, jr., says: “Lumbermen may be 
inclined to skepticism when I say that I have 
found from years of observation and close 
application that the small lumber concern can 
make more profit on specialized items than 
one that does an immense volume of business. 

“That may sound 
radical to some, but 
our company used to 
do large volume busi- 
ness, and I am in a 
position to compare the 
two. Before we started 
the new company in 
1919 and adopted a 
completely new policy, 
our sales used to add 
up to a highly gratify- 
ing total. We did as 
most large lumber con- 
cerns do—catered to the 
operators who erected 
rows of houses. But 
the huge stocks of lum- 
ber and millwork nec- 
essary to carry, the 
credit necessary to ex- 
tend customers, and the 
huge overhead ate into the balance on the right 
side of the ledger until there was but a thin 
slice left. Adding price-cutting competition to 
the rest of the conditions, the result was that 
it was absolutely necessary to sell practically 
at cost in order to keep some of the large cus- 
tomers on the books. 

“We believed at the beginning and still be- 
lieve, after nine years’ experience, that dealing 
in the type of lumber we supply, we could give 
the customer one hundred percent satisfaction 
in quality and delivery and still command a 
bettér price than the man who handles a huge 
volume of the same type of goods. That 
holds true for a good reason. The lumber- 
man who has a big yard and turns over im- 








Left to right: Norman Smith, J. E. Smith ang 
J. E. Smith, jr. 


mense amounts of lumber a year must neces- 
sarily sandwich such small items as those we 
specialize in, in between his large amounts of 
lumber that he supplies to his large customers, 
In that case he cannot waste precious time 
catering to the man who buys by the yard and 
by the foot, and he cannot spend important 
minutes going over his stock again and again 
the way we do so that a customer, when he 
gets our doubly inspected lumber, is sure that 
there will be no waste. 

“And that is where price comes in. Our 
trade, consisting as it does of carpenters and 
alteration constructors, estimates its necessary 
lumber down to the last foot and inch. As 
a result a man is willing to pay a little more 
for what he gets, if he gets with it the assur- 
ance that his order is perfect and there need 
be no allowance for waste.” 


Los Angeles Imports 


Los Ancetes, Cauir., Sept. 17—The Board 
of Harbor Commissioners of Los Angeles has 
just issued a report concerning the inbound 
and outbound commerce during the fiscal year 
ended July 1, 1927. The lumber imports fol- 





low: 
s Board Feet Tons 

ag a: aa 935,012,114 1,547,587 
SS RE 137,700 214 
I hala ee aie a 1,281,649 2,285 
eA Gcesaba siamo 41,317,436 71,786 
aS RE Ce ae 6,399,789 10,607 
OE Ee 6,158,918 10,202 
ite nscncnhaavis « 833,081 278 
I Soci vetbdontccce 16,081,275 20,575 
EE Meehinreéoginde's +o eae 13,180,133 14,538 
, og Sones: neni 64,526,707 107,589 
EE dui des «cate sernsen 86,690,892 143,512 

| REE 1,171,609,694 1,929,173 


Imports of foreign lumber into Los Angeles 
Harbor for the year were listed as follows: 

From Australia, 104,885 Ibs. From Canada, lath, 
7,016,280 Ibs.; shingles, 4,036,800 Ibs.; poles, 18,210,- 
286, Ibs.; ties, 3,878,582 Ibs.; lumber, 107,607,127 lbs. 
—total, 140,748,025 Ibs. From England, 95,740 lbs. 
From Guatemala, 2,791,859 Ibs. From Honduras, 
87,450 Ibs. From Hongkong, teakwood, 79,722 Ibs. 
From Japan, 5,446,663 Ibs. » o~ Netherlands, hard- 
wood, 2,995 Ibs. From Philippines, hardwood, 69, 
058,654 Ibs. From Siam, 277,227 lbs. The total of 
the importations just given is 218,588,235 pounds, oF 
109,244 tons. 


Total lumber importations into Los Angeles 
harbor for the year: Coastwise, 1,929,17° 
tons; foreign, 109,244 tons, making a total 
of 2,038,417 tons. 


In beautifying the grounds about the home 
with larger trees, are lost in transplant: 
ing which might ee saved with proper cart, 
says a bulletin just issued by the New i 
State College of Forestry at Syracuse, whic 
gives complete instructions for transplanting. 
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Advises Dealers to Enter “Application Game” 


Granpb Rapips, Mich., Sept. 20.—Asked by 
the AMERICAN LUMBERMAN representative for 
his views as to how retail lumber dealers may 
best meet the competition which they are fac- 
ing from traveling roofing crews, O. W. Jud- 
kins, sales manager of the H. M. Reynolds 
Shingle Co., of this city, offered some sugges- 
tions that should be of general interest. 

“J believe that there are two things which 


the lumber dealer may do,” said Mr. Judkins, ° 


“that within five years would take away all 
the easy picking now enjoyed by the fly-by- 
night roofer, and drive him from the field. 
The first of these is for the dealer to get into 
the application game. This does not necessarily 
mean for him to start his own contracting 
department, although many lumber dealers in 
the larger places are doing just that. In the 
small places, especially, the dealer can very 
easily make arrangements with one or more 
local contractors and carpenters who are only 
too glad to get this work. We personally 
know of lumber dealers who have made ar- 
rangements with local carpenters and contrac- 
tors, and go out making house-to-house solicita- 
tion for this work. We also know that where 
lumber dealers have opened their own con- 
tracting departments they have passed around 
more or less work among carpenter contractors, 
thus promoting goodwill instead of creating 
antagonism. . 

“The other thing which I believe will be 
necessary, and this I regard as most important, 
is to have local and State ordinances passed— 


not to abolish wood shingles, but to forbid 
applying any new roof over any old roof, 
When this is done the business will no longer 
be attractive to the traveling roofer, and it 
will revert to the lumber dealer. 

“Lumber dealers eventually will come to pat- 
ronize only manufacturers who do not sell to 
these application roofers. When lumber deal- 
ers, through their associations, have created a 
preferred list of manufacturers who confine 
their sales to the lumber retailers only, it prob- 
ably will help to clean up the situation. From 
our own selfish viewpoint we believe that the 
manufacturer who confines his sales to retail 
lumber dealers should be favored with the 
patronage of those dealers. 

“One thing more we might say concerning 
our own business, and that is that we have 
never at any time in our history entered into 
any campaign, organized or otherwise, against 
the use of wood shingles. We have consist- 
ently maintained that policy, and have en- 
deavored to market our products strictly on 
their own merits; but we shall be glad to enter 
into any sort of campaign to prevent applying 
a new roof over an old roof.” 

Mr. Judkins led up to the foregoing state- 
ments concerning the remedies to be applied, 
by a sort of diagnosis of the situation as he 
sees it, about as follows: 

“The application roofer makes a final and 
complete figure when he bids on a job, whereas 
the lumber dealer generally has simply quoted 
a price per square, which does not enable the 


home owner to tell what his flashings, valleys, 
hips, dormers, ridges, etc., are going to cost 
him. In other words, the roofer has capitalized 
on this ‘missing link.’ 

“Another trick of the peripatetic roofer is 
over-measuring a job. A. twenty-square job 
he frequently measures as requiring twenty- 
three or twenty-four squares. Therefore his 
price per square seems extremely low when the 
prospective customer’ compares it with the 
figures, based on the correct measurement, of 
the lumber dealer. 

“The traveling roofer’s prices should make 
the easiest of competition for the retail lumber 
dealer. The roofer specializes largely on a 
class of material known as diamond point, 
which generally costs the dealer $2.50 a square 
and which he usually retails for about $3.50. 
It should be applied for not more than $2 per 
square, making $5.50 for the complete job. 
For this same material the application roofer is 
getting $9 and $10 per square, from which it 
will be seen that some easy money is getting 
away from the lumber dealer. 

“Tt is useless to dwell on the lack of re- 
sponsibility of the average application roofer, 
who comes and goes with the seasons, while 
the retailer remains on, a substantial, responsi- 
ble concern with which to do business.” 





AN appropriation of $200,000,000 for the 
construction of Federal buildings in various 
parts of the country will be asked of Congress 
during the next session. 


Old Retail Firm Builds Fine New Plant 


New York, Sept. 20—An establishment that 
will stand as a monument to his many years 
in the construction and lumber business is 
being erected at Hammels, Long Island;~by 
William Schoncke, head of the William 
Schoncke Co. (Inc.), successor to Schoncke 
Bros., though Mr. Schoncke himself needs no 
memorial, for he has been in the construction 
industry in the Rockaway district for forty 
years, and many of the finest buildings on 
the Long Island waterfront were erected under 
his direction. He has been in the lumber busi- 
ness for the past twenty years, and the new 
plant, to be opened in about one month, will 
be one of the finest in the suburbs of New 
York City. 

William Schoncke continued in business 
alone after his brother Henry retired, but 
lately he has taken his son-in-law, K. A. 
Olsson, formerly of the Standard Oil Co., who 
will be manager of the new plant. William 
Schoncke says he always wanted an uptodate 
plant, and in his new building has left nothing 
undone. “I am fulfilling a life’s dream,” he 
says. “I have aimed to make my new storage 
warehouse the most uptodate of its kind on 
Long Island, and I certainly believe I have 
succeeded.” 

The new building is of steel and brick con- 
struction throughout and is the central attrac- 
tion of a ten-acre tract which comprises the 
yard and storage sheds. All lumber used in 
the building is of oak and chestnut. The 

wilding—a warehouse, as Mr. Schoncke elects 
to call it—is equipped with boiler room, heat- 
ing plant, rest rooms for the yard employees, 

aid a private office for himself. There is a 
concrete vault and-an elaborate layout of 
offices, The stairways are of steel and on 
the second floor, guarded by steel panels and 
walls, are facilities for storing small articles 
of lumber. There is a balcony especially con- 
Sttucted for the storage of flooring, and an 
upright rack for keeping moldings, doors and 
‘ash and similar items. Mr. Schoncke boasts 


that his firm keeps a full assortment of lum- 
items, 


The property fronts on the Long Island rail- 
road tracks for a distance of two hundred 
feet, and there are two mills on the prem- 
this fall the Long Island railroad will operate 
ises, one of them described as an “accommo- 








The new warehouse under construction 


dation mill” and the other of larger size, with 
elaborate equipment, where the firm can turn 
out almost anything needed in building require- 
ments. There are molders, planers, several 
varieties of saws and, in fact, almost any kind 
of machinery needed for extensive manu- 
facture. 

All machinery is electrically driven, and Mr. 
Schoncke points with pride to the fact that 
only electrically driven trains to all points on 
the south side of the Island. As it is, the 
Schoncke company gets comparatively little of 
its lumber by rail, most of it being delivered 
by water and by automobile trucks, which 
bring the lumber from specially chartered 
boats that dock on the Long Island shores for 
unloading. The firm buys West Coast lum- 
ber direct from Coast mills, and Mr. Schoncke 
says this has resulted in a big saving both of 
time and money. 


Mr. Schoncke says he considers himself a 
pioneer lumberman and builder of the Rock- 
away district and seldom goes outside of his 
fixed territory, which includes the Rockaways 
and the villages on Broad Channel and the 
Cross Bay Boulevard, including Hammels, 
Edgemere and Arverne. There are few build- 
ings in Arverne, in fact, which were not 
erected under the supervision of the Schoncke 
brothers. The famous old Seaside house, fac- 
ing on the Bay front, was built by Wiliam 
and Henry Schencke something like forty years 
ago, and the two brothers point to it with 
pride, as it still is one of the leading hostelries 
on the Rockaway Coast. 

Mr. Schoncke says that the offices in the 
new building will be fitted out in chestnut and 
oak, and the floors will be of cork tiling. 
There will be a driveway straight through the 
building, which will be so constructed that the 
street frontage, at some day in the future, may 
be converted into five stores. In so planning 
the building, Mr. Schoncke says he has in 
mind the continued growth of the Rockaway 
district, when the property might become so 
valuable as to make the conversion into stores 
a profitablé and sensible move. 

“We have built up a big jobbing trade,” 
Mr. Schoncke said, “but new work of late 
has been rather slow, due to speculative build- 
ing. However, even though business this sum- 
mer was not up to the average, we have no 
complaints. Business has always had a habit 
of falling off in the latter part of the summer.” 

Mr. Schoncke has in mind plans for the 
further extension of the yards on property 
which he already owns. 





A NeprasKA dealer placed in front of his 
yard an “A” shaped hog house, a_ brooder 
house and a number of feeders of various 
kinds. On each was marked the size and price 
in large characters. This proved to be a profit- 
able investment. At the end of the season 
these buildings were sold in order to clean up 
the yard and make room for new equipment. 
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Lumberman Is Church Bishop 


Ocpen, Utan, Sept. 17.—There are no doubt 
many lumbermen in this country who follow 
interesting and useful avocations, but un- 
doubtedly there are few who can claim to be a 
bishop in their spare time! 

The other day Arias G. Belnap, one of the 
owners and officers of the Belnap Lumber Co., 
an old-established retail lumber firm of this 
city with offices and 
yard on lower Twenty- 
fourth Street, and 
known until recently as 
the Hyrum Belnap 
Lumber Co., was chosen 
by his church, the Mor- 





ARIAS G. BELNAP, 
Ogden, Utah, 


Lumberman Who Is 
Bishop of Mormon Church 





mon, or Latter-day 
Saint, to fill the office 
of a bishop, which cor- 
responds to that of a 
priest, pastor, rector, 
vicar or rabbi in other 
denominations. 

As a bishop in the 
Mormon Church Mr. 
Belnap will enjoy all the ecclesiastical prestige 
and assume all the responsibilities of any other 
minister. He will be expected to preach, con- 
duct funerals, baptismal services, marriages, 
ordain others to the priesthood of the church, 
take charge of confirmations, the blessing of 
infants (approximating a Christening service in 
some churches) and so on, and he will also 
have the privilege of scolding his congregation 
for their shortcomings whenever he teels that 
they need it. In short he will be the actual 
spiritual head of the flock. 

Bishop Belnap, as he is now called, is a 
quiet, unassuming young man of 34 with a 
friendly smile and whom one might take for 
the head bookkeeper. His rise to ecclesiastical 
prominence in the community—the second 
largest in Utah—has not spoiled him in the 
least, and the AMERICAN LUMBERMAN repre- 
sentative probably never woul have secured 
this piece of news had not other lumbermen 
in Ogden told him of it, for the new bishop, 
himself, could see nothing sufficiently startling 
in it to make a story worth while. 

This lumberman-bishop has some definite 
ideas on the lumber business. He thinks price- 
cutting is one of the greatest evils of the busi- 
ness and his own firm is regarded as con- 
servative and fair in this respect by its com- 
petitors. Bishop Belnap is a member of the 
Ogden Lumbermen’s Club and a booster for 
trade associations. He is a well built young 
man of 5 feet 8 inches, weighing 155 pounds, 
and in his school days was an athlete of dis- 
tinction in the State, being especially prominent 
in basket ball. He was a member of the State 
championship team in 1913, which year he left 
Ogden as a missionary to Germany for his 
church and in which country he found himself 
when the World War broke out. He has 
traveled in several European countries and also 
in Canada and the United States. 


Hear of Trade Extension Work 


Vancouver, B. C., Sept. 17.—A special meet- 
of local lumber and shingle manufacturers, 
loggers, timber owners and sales managers 
was held on Friday, Sept. 16, in the board 
room of the British Columbia Lumber & Shin- 
gle Manufacturers’ Association in the Metro- 
politan Building. The purpose of this meet- 
ing was to meet the party of field engineers 
sent here by the West Coast Lumber Bureau 





to lay before representatives of the lumber 
industry an account of what they are doing in 
lumber trade extension. The party consisted of 
C. J. Hogue, manager of the bureau's field 
staff and an architectural engineer; H. S. 
Stronach, who specializes in Douglas fir sash 
and frames, shop and finish; L. P. Keith, shop, 
industrial cuttings and structural timbers; 
R. T. Titus, architectural specifications, in- 
dustrial lumber and structurals; Don Critch- 
field, formerly a Nebraska retail lumber dealer, 
now in charge of the bureau’s retail depart- 
ment; C. J. Blanchard, also a retailer; C. D. 
Moore, bureau office manager, and J. B. Fitz- 
gerald, representing the publicity department. 

In introducing the party, Mr. Keith re- 
counted the history of the bureau and gave 
an outline of the organization and its objective. 
There are 114 mills participating in this work, 
the following six manufacturers being the 
members in British Columbia: The Rat 
Portage Lumber Co., Vancouver; Mohawk 
Lumber Co. (Ltd.), New Westminster; Straits 
Lumber Co. (Ltd.), Red Gap; Hammond Ce- 
dar Co. (Ltd.), Vancouver; McNair Lumber 
& Shingle Co. (Ltd.), Vancouver; and Thurs- 
ton-Flavelle (Ltd.), Port Moody. The vari- 
ous lecturers of the party addressed the meet- 
ing, illustrating their talks with graphic charts. 
These charts and exhibits overflowed into the 
hall outside the board room, into the main en- 
trance hall, and even outside on to the street! 
Thus a considerable interest was aroused be- 
yond that directly given by the visitors. 

The meeting was under the chairmanship 
of J. D. McCormack, of the Canadian West- 
ern Lumber Co. 


Who Sells Airplane Hangars? 


PorTLAND, Ore., Sept. 17—A new line of 
business is about to develop, it appears from 
a letter received here this week by a manu- 
facturer of ready-made wooden houses and 
garages. A young man writes from Montana 
for information regarding the price of a 
hangar, 30x40. 

As yet the company has not specialized in 
hangars, but at the rate interest in aviation has 
increased following Col. Lindbergh’s history 
making Atlantic hop and his subsequent trans- 
continental tour, it is not unlikely that ready- 
made hangars will be made available. 

The letter from the youth in Moore, Mont., 
reads: “I would like to know what a garage 
fore a areplane will cost, 30 feet by 40 feet, 
12-foot post, 38-foot doors. Send cut as soon 
as you can.” 


Potlatch Protective Quarterly 

PorLatcH, IpaHo, Sept. 17—Announcement 
is made by W. D. Humiston, secretary of the 
Potlatch Timber Protective Association, this 
city, that the fourth quarterly meeting of the 
organization will be held on Sept. 26 in the 
Eilers Building, Spokane, Wash. The treas- 
urer and the chief fire warden will make their 
reports and a new representative on the State 
cooperative board of forestry will be appointed. 


Winners in Sawing Contest 


SPoKANE, WasH., Sept. 17—At the annual 
Labor Day celebration recently held at Coeur 
d’Alene, Idaho. a sawing contest was one of 
the features. Three 15-inch cuts from a tama- 
rack log in 41 seconds was the record made 
by Edward and Harold Highbee, Idaho tim- 
bermen. Myron and Jay Highbee took second 
place, making the required cuts in 51 seconds 
total elapsed time. Although other brands of 
saws were used in the contest, both of the win- 
ning teams used Simonds crescent ground cross 
cut saws. The celebration was held under the 
auspices of several of the large lumber op- 
erators of the Northwest, including the Ed- 
ward Rutledge Timber Co. and the Blackwell 
Lumber Co., Coeur d’Alene, Idaho; Winton 
Lumber Co., Gibbs, Idaho, and McGoldrick 
Lumber Co., Spokane, Wash. 


ee 


Running Five Days a Week 

Omak, Wasu., Sept. 17—The Biles-Cole- 
man Lumber Co. is now running two 38-hour 
shifts five days a week, instead of two shifts 
four days a week. The logging operation of 
the company has received two 10-ton ‘Cater. 
pillar” tractors and two high-wheel log car- 
riages, which are to displace “Caterpillar” 
bummers. The big wheels are the first of the 
kind to appear in this part of the Pacific 
Northwest. 


Cedar Shingle Publicity Campaign 

Vancouver, B. C., Sept. 17—The Consolj- 
dated Shingle Mills of British Columbia 
(Ltd.) is launching an advertising and mer- 
chandising campaign for edge-grain shingles 
and the first advertisement to the general 
public, building trades and lumber dealers will 
appear this month. Color pages are also in- 
cluded in the plan to feature the beauty of the 
all shingled home. 

The Consolidated Shingle Mills (Ltd.) is the 
affiliation of a group of British Columbia 
mills which have adopted rigid grading rules 
carried out by inspection and identified by the 
trade name “Edgwood.” The name “Edg- 
wood” will appear on every bundle of the 
Consolidated Mills’ shingles as well as the 
manufacturer’s own brand. 

The purpose of this advertising is to estab- 
lish in the minds of the consumer and building 
trades the merits of red cedar shingles as a 
whole and “Edgwood” edge-grain shingles in 
particular. The points that are being stressed 
in the advertising copy are the insulating prop- 
erties of red cedar shingles, the economy of 
edge grain cedar shingles laid, the enduring 
qualities of red cedar shingles for exterior 
building uses and the fire resisting qualities of 
5/2 “Edgwood” shingles when laid because 
they stay flat and snug on roofs and side- 
walls. Considerable dealer helps and litera- 
ture are included in this advertising plan as 
well as territorial sales drives for the re- 
roofing business. 


Sitka Spruce Is Enduring 
SEATTLE, WAsH., Sept. 17.—At the _head- 
quarters of the West Coast Lumber Bureau 
C. D. Doore, office manager, has received a 
letter and photograph illustrative of the endur- 








Old-timer’s shack of rived Sitka spruce 


ing qualities of Sitka spruce. The material 
has come from A. E. McIntosh, of the Grays 
Harbor Veneer Co., Hoquiam. It deals with 
an old-timer’s shack erected in the Queets 
country before any roads were built, or beiort 
there was any traffic into what was then prac 
tically a trackless wilderness. 

A picture of the shack, with Mr. Mclntosh 
standing beside it, gives an idea of the & 
traordinary width of the pieces of siding ¥ 
in its construction, his hands indicating ¢ 
breadth of one of the boards. The siding, like 
the shakes out of which the roof is made, § 
of rived Sitka spruce. 

The old-timer’s shack is still in an excellent 
state of preservation, notwithstanding its gre 
age amid exposure to all kinds of weather. 
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What the Blow Torch Showed 

San Francisco, Catir., Sept. 17—The Fire 
Prevention Bureau of Fresno has transmitted 
to the California Redwood Association a synop- 
sis of comparative tests of Celotex and wood 
lath used as plaster bases. 

“The tests were made with a large gasoline 
blow torch,” writes W. R. Williams, fire mar- 
shal of Fresno, “which produced about 2,300 
degrees Fahrenheit. 

“The results of the test were very convinc- 
ing as far as the fire resistive qualities of the 
two materials were concerned, wood lath hold- 
ing up almost twice as long as the Celotex. 
One feature of the Celotex which we. particu- 
larly noted was the fact that the burning was 
at first a flash all over the face of the board 
and then burning with slow punky effect and 
eating through between ‘the plaster base and 
the wood studding into the next panel.” 

The record of the tests follows: 

Torch approximately 6 inches from surface, heat 
approximately 2,300 degrees; panels— 24 inches high 
and 32 inches wide with studs 16 inches on centers. 

FLAME ON PLASTER SIDE OF 

Celotex browned at 8 minutes. 

Celotex smoked at 8 minutes, 30 seconds. 

Celotex burned through at 11 minutes, 45 seconds. 

Celotex blazed at 12 minutes, 50 seconds. 

Removed torch and Celotex kept smoldering. 


CELOTEX 


FLAME ON PLaAstER SIDE oF Woop Latu 
Lath smoked at 7 minutes, 10 seconds. 
Lath charring at 8 minutes, 50 seconds. 
Lath sparked at 18 minutes, 50 seconds. 
Lath blazed at™22 minutes, 53 seconds. 
Removed torch—died out at 29 minutes. 


Sale of Property Approved 
Mount VERNON, WAsH., Sept. 17.—Judge 
Geo. A. Joiner, of the superior court of Skagit 
County, has approved the second sale of the 
property of the Clear Lake Lumber Co. to the 
Bank of California for $865,564. 


Stresses Accurate Forest Fire News 

WENATCHEE, WasH., Sept. 17.—Addressing 
the Washington State Press Association yes- 
terday, Maj. C. S. Cowan, chief fire warden 
of the Washington Forest Fire Association, 
Seattle, touched on the desirability of accurate 
forest fire news, saying: 

A few years ago there was a tendency to use the 
forest fire season as a legitimate field for head-line 
development. Some of these were good; many were 
not so good; some were accurate, more were not. The 
forest agencies, when fire broke out, were too busy 
to send in accurate information. There was perhaps 
Something of scorn in the field man’s mind for the 
head-line writers; but the head-line writer had the 
firm conviction that the field man was, so far as 
news value was concerned, absolutely and completely 
dumb, This condition could not continue. Eastern 
Papers published wild stories, talked much of the 
millions of feet of timber that were being destroyed; 


and still worse quoted western papers as their au- 
thority. 
Bonds in timber became a risk; capital became 


chary of investment in an industry that had such an 
inlammable raw material; and incidentally our teleg- 
raph and postal account rose sharply, answering 
wires of anxious owners that their timber was not 
on fire. The net result was a meeting, which was held 
in Tacoma early in the year, at which many of the 
metropolitan newspapers were represented, and a 
Scheme was drawn up which, it was hoped, would 
help matters. The result was eminently satisfactory. 
The vast majority of reports covering fire news were 
accurate, gave the complete story as given out by 
those who had first-hand knowledge, and I believe 
that the papers which printed the stories felt that 
they also gained something. On our side we did not 
try to Suppress any news that was not favorable. 
. Not only this, but 1927 was the best year we have 
had for many years. We had 878 fires this year, not 
including those in the national forests. In 1926 there 
og fires. The difference, however, is that 
Ps ——y 247,000 acres were burned over, while in 1927 
’ acres were burned over, or approximately 10 
— I quote George C. Joy, State supervisor of 
Ps ang who States in a recent report that green 
page sg will be only 12,000,000 feet compared 
12 Oss of 69,000,000 in 1926, or approximately 
> Percent of 1926, 


It is amazing that even with a favorable year such 
as we had in 1927 approximately 30 percent of all fires 
were started by recreation seekers. Lightning played 
a large part, also, this year, being responsible for 
22.8 percent. 

What part you play in the fight is a matter for 
yourselves. You have a duty to the State. You 
play possibly the greatest part in forming public opin- 
ion. You must know what timber means to the 
State; you therefore know what fire means. An 
extravagantly reported fire can do almost as much 
financial damage as a real fire. We wonld like to 
do our share in giving you the best available informa- 
tion for printing, and we would like your codperation 
in the printing... We fully appreciate the very gen- 
erous help you have extended to all forest fire protec- 
tion agencies in the past; we entreat its continuance 
in the future, believing that we are following different 
dines to the same goal—a prosperous, well-founded, 
fire-free State. 

Speaking of pulpwood and pulp mills, Maj. 
Cowan reminded the newspaper men that a new 
industry was rapidly gaining ground in Wash- 
ington—an industry which is a stabilizing force 
in the lumber market, and which is creating 
a strong demand for so-called inferior species, 
such as hemlock and balsam fir. Both of these 
woods, he remarked, have had a price apprecia- 


Contract to Log Coast Timber 

Newport, WasH., Sept. 17.—Eikins Bros. 
have contracted with the Panhandle Lumber 
Co. to log 20,000,000 feet of yellow pine along 
the east side of Pend Orielle River, between 
Indian and Skookum creeks. _Logging opera- 
tions in this stand, which is one of the best 
along the Pend Oreille, will not be completed 
until January, 1931. The Panhandle company 
has just purchased Government timber in the 
Harvey Creek basin east of Ione—the tract 
having been damaged by forest fires in 1926. 
The sale covers all of the Government timber 
in that area, and includes about 11,000,000 feet 
of white pine, together with 12,000 cedar poles. 


Now Comes Certified Lumber 


San Francisco, Carir., Sept. 20.—And now 
certified lumber to take its place alongside 
of “silver-sterling.” 

Certified lumber is an innovation of the 
Charles Nelson Co. and the scheme was 
adopted primarily for the trade using the 
sugar pine production of the Yosemite Lum- 
ber Co. The scheme is simple, cheap and 

easily handled, but it 





goes a long way to 








make friends and win 





230 CALIFORNIA STREET 
| SAN FRANCISCO 





THE CHARLES NELSON CO. 


CALIFORNIA 


the confidence of the 
lumber consumer, ac- 
cording to Edward P. 








to Hame of Consrg7ee 


grade and count shown on the attached tnvoice. 


Signed Ye 


turers iation. 
Signed 2 t MAtane 
Signed E- Jrn. 
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California 





Cxtified \UMBER, 


‘bie undersigned hereby certify that the lumber contained in 
Car No. 47 £927 Shipped %0 1927 on Order No. 7#3¢- , 


has been properly inspected and tallied under the rules of the California 
White and Sugar Pine Manufacturers Association and is of the exact 


Holder of Certificate of Proficiency No. /7 $~ 
issued by the California White and Sugar Pine Manufac- 


Subscribed-and sworn to before me at Merced Falls, 


California, this 70” thd 
f 


pure 


Ivory, general sales 
manager of the Yose- 
mite company. It stamps 
a mark of quality on 
every piece of lumber 
ordered by the cus- 
tomer and assures him 
that he is getting what 
he has ordered. He not 
only takes the word of 
the salesman of the 
company but he has the 
written promise of the 
grader and the talley- 
men that his order has 
been filled with just 
what it called for. 
The “certificate,” 
which is attached to 
each invoice, bears the 
signature of the grader, 


Grader 


Tallyman 
Tallyman 
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erced County, 
































the talleymen and their 








Certificate issued by the Charles Nelson Co. to certify that lumber 
shipped is what is ordered 


tion within the. last decade that 


above the price it held ten years ago. 


you that we have a 


have the raw material. 


and to establish industries.” 


Atlantic Coast Differential List 


SeaTTLe, WasuH., Sept. 17—Copies of At- 
lantic Coast Differential List No. 30, effective 
are now being distributed among lum- 
hbermen engaged in the intercoastal trade. The 


Oct. 1, 


new list is a discount list, as distinguished 
from the list adopted March 31, which was 
a base list; and it differs very little in essential 
respects from the present list. There are a 
few minor changes on differentials. One of its 
main advantages is that it shows the delivered 
price, as well as the f. a. s. price. Also it 
incorporates the weights on fir and hemlock. It 
is designed to place a relative value on unde- 
sirable lengths, as well as desirable lengths. 
The new list appears to be meeting with the 
approval of lumbermen, since it provides data 
that very much simplify the problem of figur- 
ing accurately the various elements that enter 
into the price of lumber. 








“makes fir 
and cedar blush”; while spruce has risen well 
“This 
outline, brief as it is,’ he continued, “will show 
market for our wood 
products—there is no need to tell you that we 
We need, then, the 
influx of capital to develop our raw material 


signatures in turn are 
witnessed by a notary 
public who attaches 
thereto his signature 
and his seal. 

The certificate is not nailed in the car where 
it could be altered or removed entirely but it 
is sent direct from the mill to the office and 
then on to the customer pinned to the invoice 
for the materials. 

It has a double effect, according to Mr. 
Ivory. It makes the graders more careful and 
particular because if they know that they must 
place their signature on a certificate they are 
not going to be slack in their grading but will 
see that each piece graded is up to the standard 
required for that grade and, second, it will 
guarantee the shipment to the customer. 

The “certified lumber” plan is the first def- 
inite move made by a western lumber manu- 
facturer to uphold and promote the American 
Lumber Standards. 

So much California lumber is remanufac- 
tured into sash and doors and other products, 
that the grade marking loses its effectiveness 
through obliteration in remilling. The certifi- 
cate plan compensates for that and assures the 
customer that he is really getting his grade. 
It is the only method available in sugar pine. 

PPP PST SE PEEP 

Firty-oONE wood vessels, aggregating 23,544 
gross tons, on Sept. 1 were building or under 
contract to build in private American ship- 
yards for private owners, compared with 45 
vessels of 18,649 gross tons on Aug. 1. 
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Softwoods: 


———_ 


National Production, Shipments and Orders 


Wasuincton, D. C., Sept. 19.—The following statistics were compiled by the National Lumber Manufacturers’ 


Association : 

















Production Shipments Orders 

Week ended: 1927, Sept. 10; 1926, Sept. 11— 27 1926 1927 1926 1927 192 
a I aah alhnlaea tae deé0bs kea6ecvbecce va 61,340,525 62,785,469 61,108,234 62,013,392 58,397,295 56,372,012 
West Coast Lumbermen’s Association..............ecceeceee 107,176,343 98,521,594 89,695,355 86,883,695 98,343,611 101,004,295 
Western Pine Manufacturers’ Association.............e.eee- 699, 28,279,000 24,684,000 30,049,000 23,566,000 29,243,000 
Culigerttia ReGwood AaGOciation. ..cccccccccccccccccccccscses 544 6,917,000 9,712,000 6,063,000 3303,000 5,387,000 
Beeeee COROT Fie. BOPOROR oon cccccccccrecoscceccecece 6,393,416 8,598,263 6,264,361 7,899,662 6,880,301 7,898,500 
Northern Pine Manufacturers’ Association............e.--e0+% 8,865,800 8,223,800 6,653,200 6,742,600 5,117,000 7,047,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 2,714,000 2,942,000 ,000 2,117,000 3,466,000 2,863,000 

Total softwoods, one week............+- base natiieenicika 225,733,084 216,267,126 201,181,150 201,768,349 203,073,207 209,814,807 
California White & Sugar Pine Manufacturers’ Association... 26,515,000 ........ ee = kteeeras 20,229,000 

Thirty-six weeks ended above dates— 
Southern Pine Association.........++. ieee Kus eechewnes a ool 2,380,346,360 2,592,654,141 2,335,562,890 2,670,343,612 2,359,187,225 2,671,455,369 
West Coast Lumbermen’s Association re eres 3,013,438,172  3,756,894,338 3,063,792,992 3,854,110,980 3,101,958,654 3,888,515,477 
Western Pine Manufacturers’ Association................6+. 1,076,990,000 1,239,125,000 1,089,819,000 1,232,812,000 1,096,794,000 1,290,109,009 
California Redwood Association.............. x bndadae nme 344, 279,331,000 304,158,000 271,421,000 317,519,000 275,828 000 
North Carolina Pine Association CECRCRSADP ROEM ES ORO Oe Weceuee 261,376,078 277,676,799 263,320,924 287,541,419 223,752,231 227,690,137 
Northern Pine Manufacturers’ Association........... eecceeee 5443,300 302,363,800 291,757,100 332,162,500 285,216,100 328,680,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 121,176,000 112,755,000 »567 114,424,000 125,915,000 104,231,000 

Total softwoods, thirty-six weeksS......cccccsccceccecees 7,434,113,910 8,560,800,078 7,485,977,906 8%8,762,815,511 7,510,342,210 8,786,538,982 
California White & Sugar Pine Manufacturers’ Association... | eee ee 939,448,199  ........ 920,038,535  ....., 
Hardwoods: es 
Northern Hemlock & Hardwood Manufacturers’ Association— 

ONS WEEK 2... oe ccccccrrcccccccrccsccvccseeescceresccces 2,336,000 870,000 3.569,000 3,821,000 3,525,000 5,390,000 

I os ira cs ds tam laa I ew OR dn ee ecm kA 188,719,000 183,576,000 160,888,000 153,163,000 156,886,000 152,365,000 
Hardwood Manufacturers’ Institute— 

One Week .....-cccecscoscees Pou ee wee eadewe keds tuxekanas 16,228,000 20,326,671 12,991,000 20,200,233 14,431,000 20,505,338 

I NS oo ds Calan deed wh wie wick wie’ & we Sel el ale ee 849,554,000 880,498,385 939,574,000 879,567,709 948,803,000 906,235,279 





National Analysis 


WasuHincton, D. C., Sept. 20.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Sept. 
10, orders and shipments being shown as per- 
centages of production: 

One Week 
No.of Ship- Or- 


36 Weeks 
Ship- Or- 


ASSOCIATION— mills ments ders ments ders 
(n) Southern Pine .... 100 100 95 98 99 
(n) West Coast ....... 123 84 92 102 103 


(n) Western Pine .... 35 80 77 101 102 


Cae, PIO sccvce 19 83 76 115 113 
(n) Calif. Redwood.... 16 114 85 114 119 
(n) No. Carolina Pine. 41 9s 108 101 86 

Northern Pine .... 9 75 58 93 91 

N. Hem. & Hdwd.. 19 141 128 114 104 
_All_ softwoods.... 362 88 89 102 102 
No. Hem. & Hdwd.. ... 153 151 85 83 
Hdwd. Mfrs. Inst.. 97 80 89 111 112 
All hardwoods... ... 89 97 106 106 
All woods ...... wae 88 89 103 103 

"57 percent of cut in region. 

tUnits of production, each representing normal 
daily output of 28,000 feet. 

The five softwood manufacturing associations 
marked “(mn)” have a standard for normal produc- 
tion, and for the week 315 of their members gave 


actual production as 94 percent; shipments, 84 per- 
cent, and orders, 86 percent of normal production. 
Figures for normal last year included reports of 321 
member mills of the above associations and showed 
production 938 percent; shipments, 87 percent, and 
orders, 90 percent of normal. 

Only the Hardwood Manufacturers’ Institute, whose 
figures for 1926 included six-sevenths of the total re- 
ported hardwood production, has a standard for nor- 
mal production of hardwoods, and for the week it 
gave actual production as 97 normal 
against 94.4 percent for the corresponding week of 
last year 


percent of 





California Redwood 


San Francisco, Cauir., Sept. 20.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Sept. 10: 





Redwood. White- 

No. of Percent of wood 

mills Feet production Feet 
Production ..... 16 8,544,000 100.0 2,479,000 
Shipments ...... 16 9,712,000 114.0 1,451,000 
Orders received... 16 7,303,000 85.0 1,071,000 
Orders on hand.. 14 38,024,000 5,750,000 


Detailed Distribution of Redwood for Week 





Shipments Orders 
Northern California*.......... 3,583,000 3,168,000 
Southern California*.......... 2,959,000 2,263,000 
DE diskhicerboaceeunss 78,000 43,000 
EE Se pe ca ouwinwmewied 1,308,000 1,023,000 
EE bv we besecnndad secuers 1,784,000 806,000 
WD Sdpncand dened scnteade 9,712,000 7,303,000 


*North and south of the line running through San 
Luis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 








Hardwood Institute’s 


Mempuis, TENN., Sept. 19—The Hardwood 


Stock Report 


Manufacturers’ Institute has compiled from re- 


ports of 231 units the following data as to stocks on hand Sept. 1: 


Eastern Territory,* 50 Unitst 





Southern Territory,* 181 Unitst+ 











Total Unfilled Total Unfilled 

SPEeciES— Dry & Green Dry Orders Dry & Green Dry Orders 
Mi wads ph ieee a acsed a 2,534,000 1,527,000 453,000 25,949,000 193767,000 5,468,000 
OE EE ee 12,958,000 7,582,000 2,236,000 249,000 216,000 #3 3E_ a a as. 
Ri lida re Bie anes ee 4,189,000 3,010,000 1,875,000 4,657,000 2,894,000 882,000 
atin bs a aoe oie autos 4,336,000 2,796,000 705,000 247,000 209,000 waco. 
PO eae 151,000 ae = 6——tété“‘té«s ww 14,000 14,000 10,000 
ee ae eee 1,025,000 656,000 ae =—S—<“—ié‘ité«s ee Re Ct eee 
error rere 215,000 37,000 ee oo ee ee ieee ee 
ea i anc dias a lay aed 2,000 [- #8&8=— ss eewee 38,000 20,000 ee 
CE ac As whadiedes s 1,168,000 522,000 189,000 83,000 72,000 30,000 
EE ee ee 49,534,000 28,208,000 7,805,000 151,000 145,000 senhes 
SPM .cicstecteiee § eeeeed j-=@6ea0  j.§  eauus 17,116,000 9,679,000 9,273,000 
Cucumber 31,000 a) —ti“‘(ié‘“ «Cl wt 6,000 —— 8 8=—S=—tsé Cesta 
CD sv één eee eeeweee 14,000 .asaa5 @8=—S sea bee 59,608,000 41,204,000 9,883,000 
| ARS 79,000 78,000 2,000 12,095,000 7,374,000 4,629,000 
SN Se Sao ag Saag ah 547,000 294,000 88,000 220,620,000 123,993,000 66,321,000 
PE cccrcoeneravees 4 weemts . saeees, _. neem 761,000 598,000 171,000 
Te errr errr ce 17,354,000 8,293,000 4,068,000 44,000 leet 
NR laseGis aw 'n'e 0 8a 2,695,000 2,039,000 30,000 4,977,000 3,070,000 290,000 
DE lucia aeseess aera: :.  @auane 269,000 62,000 ks 
OE ES Oe 72,000 505 8 =—s tees 122,000 SS a 
ee ee ee 9,814,000 5,844,000 3,519,000 
a Riana ity cuits 76,208,000 35,061,000 14,285,000 232,515,000 147,278,000 58,501,000 
BR ecto deccee geet St Ge || |) ame 1,469,000 1,052,000 176,000 
Persimmon ........ seew .. we@on! SEN Gseibtes . . gaia 121,000 110,000 22,000 
Poplar ..........-.-.-+- 32,025,000 17,159,000 7,532,000 22,614,00 15,405,000 4,476,000 
Pe cccatnnatinnts , stbeke-:  Cobebeea ~  . Teenie 27,000 25,000 = =—=—_—s nacre 
Soft maple ............. 4,703,000 1,987,000 1,997,000 6,066,000 3,572,000 2,056,000 
= allele ete 90,000 83,000 Ss. a a ee 6,275,000 4,030,000 1,757,000 
0 ER OA 431,000 ———— —=——<—té«<— hw 532,000 354,000 38,000 
DE. inteseecenane ~o betas  ie@esae* - gucmenay 1,057,000 579,000 482,000 
Mixed hardwoods ....... 2,010,000 1,235,000 160,000 4,019,000 2,225,000 699,000 
212,371,000 110,970,000 41,749,000 631,515,000 390,122,000 168,683,000 

*Dividing line between “Eastern” and “Southern” territories is a line from Chicago followi the Chicago 


& Eastern Illinois to Evansville, Ind., thence following the Louisville & Nashville to New Oricone, La., all points 


west of this line being “Southern” territory. 


¢Unit of production is normal daily output of 28,000 feet. 





Southern Pine Barometer 


New Orteans, La., Sept. 20.—For the week 
ended Sept. 16, Friday, 103 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 


Normal Actual 
Production— Carst Feet Output Output 
Normal ...... 71,267,636 nia 
pO errr peat 65,116,894 91.37 aa 
Shipments* .... 3,147 64,450,560 90.43 98.98 
Orders 
Received* . 3,661 74,977,280 105.21 115.14 
On hand end 
week? .....11,463 234,762,240 ane 
*Orders were 116.33 percent of shipments. 
*Basis of car loadings is August average, 20,480 
feet. 


tOrders on hand showed an increase of 4.69 percent, 
or 10,526,720 feet, during the week. 


One hundred and two mills reported the following 
deviations from the standard operating time, which is 
a single-shift week of sixty hours: Forty-six ran exactly 
on time; twenty ran 601 hours overtime, and thirty- 
six ran 467 hours undertime—net overtime being 134 
hours, which means that operations were on a basis 
of 102.18 percent of full time shingle-shift basis. 


| North Carolina Pine 


NorFotk, Va., Sept. 20—The North Caro- 
lina Pine Association makes the following 
analysis of figures from forty mills for the 
week ended Sept. 10: 


Per- 

Percent Percent cent 

Normal Actual Ship 

Production— Feet output output ments 
Normal* ...... 9,366,000 jen ohen sees 

| pS ere 6,974,416 75 vee 
Shipments ....... 6,486,361 69 94 sees 
Orderst .......++ 6,780,301 73 97 = 105 


tAs compared with preceding week, there is 
increase in orders of 12 percent; that week there were 
reports from only thirty-one mills. 

*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 











Oak Flooring Statistics 


The following are statistics for the week 
ended Sept. 17, as reported by fifty-five mills to 
the Oak Flooring Manufacturers’ Association: 





I cab acdnds $64 00sd Sebeannsdnee des 8,795.00) 
IE a ES oe Ca 9,24 ‘000 
EE i cieicsicnkdanetonsaaknboemaeeees 9,768, 
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Hemlock and Hardwood 


OsukosH, Wis., Sept. 19.—The following 
isa summary of figures supplied the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation by twenty to twenty-five firms that or- 
dinarily make about one-half the total monthly 
shipments, and shows averages for June, July 
and August, with comparative figures for the 


1927 and 1926 averages for year to date, and 
weekly reports for September : 
HEMLOCK 

Weekly average— 

Period— Firms Cut Shipments Orders 
TUME .cccccccce 83,096,000 4,118,000 3,193,000 
BE. vrccquees - «+ 4,040,000 4,693,000 3,690,000 
August ..cceee 3,887,000 4,134,000 3,421,000 

Weekly average, year to date— ' 

MEE <ccincep wees 8,421,000 3,571,000 3,511,000 
MD wcecheeeee 3,127,000 3,172,000 2,885,000 

Weekly report— 

Sept. 3 .....-.- 21 3,059,000 8,899,000 2,589,000 
Sept. 10 ...... 21 2,898,000 3,307,000 3,613,000 
HARDWOOD 

Weekly average— 
ee 4,565,000 4,208,000 3,509,000 
SE sraniteheniesin 3,401,000 4,599,000 4,148,000 
August ..-se0. 3,459,000 4,801,000 5,092,000 

Weekly average, year to date— 

ME evecetoccee .. 5,254,000 4,501,000 4,381,000 
WBS ccccccscce 5,061,000 4,259,000 4,195,000 

Weekly report— 

SS err 21 2,916,000 4,528,000 3,188,000 
Gest. WD cocces 21 2,576,000 4,099,000 3,959,000 





Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for August, 1926 and 1927, based on 
reports of the same twenty-two member mills: 


Pet. 
August, August, de- 
1927 1926 crease 
Production ...ccces 11,557,000 9,923,000 *16.5 
Shipments .......-. 10,939,000 12,314,000 11.2 
REGRESS Ser 7,344,000 13,346,000 45.0 
Exp Monto— 
Orders unfilled .... 11,027,000 12,888,000 14.4 
| RR SES ae 26,338,000 25,282,000 *4.2 


*Increase. 


Average Value, 25/32x2%4" Face First, Second and 
Third, f.0.b. Michigan and Wisconsin Mills. 


August, August, Percent 
1927 1926 Decrease 
BNE. acc ohh ic pup huss adie $66.78 $68.30 2.2 


The following are percentages of stock sold 
Aug. 31 
Maple-Beech- 





Birch Maple Maple, 2%” 
Na «/2 a nenabeet del 42 4 111 
a Pee 47 50 81 
a ins ae aaa tad 32 34 77 
Cee 42 49 94 
Asout 5,000 cooperative livestock shipping 
associations and other local organizations 


shipping livestock are doing business in the 
United States. In 1926 they handled approxi- 
mately $400,000,000 worth of livestock for 
members. 





| 


Hardwood Barometer 


Mempuis, TENN., Sept. 20—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Sept. 10—which is made from re- 
ports of 160 units, each representing 28,000 
feet daily capacity—is as follows: 

Percent of. 
Normal Actual Ship- 








Production*— Feet output output ments 
Normal (iden- 
tical units)... 26,712,900 ° 
Actual . 25,918,000 97.0 sinh 
Shipmentst ...... 21,289,000 79.7 82.2 
Orders— 
Newt .. 22,317,000 83.5 86.1 104.8 
On hand ‘end 
WHEE. ainasees 150,501,000 eee 


*Based on mill log scale. 
tLumber fabricated at the mills and used in con- 
struction work included in total orders and shipments. 


Joint Exhibit of Plywood Panels 


New Lonvon, Wis., Sept. 19.—F. 





Patchen, 


of the American Plywood Corporation, this 
city, is enthusiastic over the interest that was 
attracted by the joint exhibit of plywood 


panels made by that company and the Under- 
wood Veneer Co. at the Wisconsin State Fair 
held at West Allis. The Wisconsin Manu fac- 
turers’ Association for several years has spon- 
sored an exhibit at the State fair, of Wiscon- 
sin made products, the thought being to get 
the farmer and manufacturer better acquainted 
and remove some of the suspicion and distrust 
created by self appointed politicians. A spe- 
cial building was erected on the State fair 
grounds for this purpose, and the exhibit, 
which is for educational purposes only, has 
been a big success. 

The booth of the American Plywood Cor- 
poration and Underwood Veneer Co. at the 
fair this year attracted a great deal of interest 
and at the same time it indicated that the 
average individual knows little about plywood. 
Those in charge of the exhibit were called on 
to answer many questions about the plywood 
panels that were exhibited, how they were 
manufactured etc. Included in the display 
were a few pieces of novelty furniture all 
made of plywood, one piece being unfinished 
so that the panels could be seen. Visitors to 
the exhibit were presented with souvenirs com- 
posed of small 5-ply ‘%-inch panels made of 
various woods and giving a fair idea of the 
great strength of plywood. 


On the floor in front of the exhibit were 
three placards containing the following in- 
scriptions: 1. “The world’s finest furniture 


has always been made with plywood. Many 
pieces centuries old are still in good condition. 
Plywood stands the test of time.” 2. “Wher- 
ever great strength, light weight or durability 
is the need for industrial work exposed to 
weather or not, plywood is the answer. There 
are thousands of uses for the material.” 3. 
“King Tut’s tomb contained several pieces of 
furniture made with plywood. They were in 
good condition when found. Another exam- 
ple of the’ acid test of time.” 





Western Pine Summary 


PortLAND, Ore., Sept. 17.—The Western 
Pine Manufacturers’ Association summarizes 
as follows reports for the week ended Sept. 
10, from 35 member mills: 





Per- 
cent 
Percent Ship- 
Production— Carst Feet of cut ments 
HOPMOE” ccccceve 34,050,000 s see 
ore rr ...- 80,699,000 
Shipments (car)... 9383 24,258,000 
Local deliveries. . . 426,000 
Total shipments. . 24,684,000 80.41 
Orders— 
Canceled ....... 18 468,000 
Booked (car)..... 890 23,140,000 
LOE. eraccawae's cae 426,000 
Total orders 23,566,000 76.76 95.47 


On hand end week 3, 299 85,774,000 


Bookings for the week by thirty-five identical mills 
were 83.88 percent of those for the previous week, 
showing a decrease of 4,446,000 feet. 

*Car basis is 26,000 feet. 


*Normal takes into consideration mill capacity, 
number of months usually operated and usual num- 
ber of shifts—reduced to a weekly basis which is con- 
stant throughout the year. 


During: the week production was 90 percent of 
normal; shipments, 72 percent of normal, and orders, 
69 percent of normal. Average for the corresponding 
week of last four years was as follows: Production, 
98 percent; shipments, 84 percent, and orders, 75 
percent of normal. 

Production is so seasonable that, during two winter 
months, actual production amounted to only 53 percent 
of normal, while during two peak summer months 
the production increased to 114 percent of normal. 


West Coast Review 


SEATTLE, WaAsH., Sept. 17.—For the week 
ended Sept. 10, 123 mills report as follows to 
the West Coast Lumbermen’s Association: 











Production ...... 107,176 : 
Shipments 89,695,355 16% below production 
rere 98,343,611 8% below production 
Shipments— 
Water delivery: 
EEE ee re 22,044,078 
Er er ee 15,152,537 
Be nics cops ale nese web weenne 37,196,610 
gk, eg rcrr er a 46,989,016 
MR EN ok sscccoeen yo gideseansus 5,509,729 
eT Te rere re I 89,695,355 
New Business— 
Water delivery: 
SNE ia cin. sire marae ee ocr 5,989,626 
PE ikda+ ecre 8s cath oe es +4 412,219 
:. 4 Ree on 42,401,845 
os a conens onc saa bee CERO e 50,432,037 
BY GEE nob kss ds eensechecuntenasan 5,509,729 
EG) EE 8. 8 in vs hsk wwe bene’ 98,343,611 
Unfilled Orders— 
Water delivery: 
BPOMMOOUNE CATED. ¢ o.oc0 0c cee 126,434,008 
EE Gat biden eens ora ean 126,925,804 
 iGhig thes thwie hen kandicksc seen been 3,359,812 
BE siedsenenet enw nn <éneeeneneiemess ise 486,379 
oe ee 386,846,191 






































JOINT EXHIBIT OF PLYWOOD MADE BY AMERICAN PLYWOOD CORPORATION AND UNDERWOOD VENEER 
CO. AT WISCONSIN STATE FAIR, WEST ALLIS 
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Lumber Happenings in 


He Still Has a Heart 


llouston, Tex., Sept. 19—John Henry 
Kirby, Houston lumberman and _ capitalist, 
forty-seven years ago made his mark on a 
beech tree, carving his initials into the white 
bark of a trunk whose branches spread over 
an old grist mill at Bevil’s Dam. That was 
done with a jackknife and the markings are 
still there. 

Some years later he began making his mark 
in the business world and has carved a niche 
there that will remain indefinitely. He started 
on a small scale in the lumber business and 
has risen to the high- 
est ranks in that line. 

There was sentiment 
and romance connected 
with that jackknife 
carving and the then 
boy who in that way 
expressed his heart has 





JOHN H. KIRBY, 
Houston Oke. 
Goes Back to Scenes of 
47 Years Ago. 





since, as the man of big 
affairs, shown in_ his 
business dealings and in 
his big scale operations 
that he still has a heart. 

He was born in 1860 
eee Oo) al lvfarm in Tyler 

County, Texas, at 
Caney Creek, which is now the postofiice of 
Chester, then known as Peach Tree Village. 
It was really a tiny settlement that sprung up 
at the crossing of old trails that had been 
established by Indians. 

This month he went back to the old home 
country, back to the spot of a love troth of 
forty-seven years ago. He went to Peach Tree 
Village and over to Bevil’s Dam near Wood- 
ville. It was there that he carved his initials 
into the tree, and also the initials of a little 
girl. There a troth was pledged, And in the 
course of years the little girl became Mrs. 
John Henry Kirby. 

“T wanted her to go with me on this recent 
trip back to the scenes of our childhood, but 
she could not on account of being away,” said 
Mr. Kirby. “And I found that old beech tree 
and the initials as cut there so many years 
ago. There has been much progress and build- 
ing in that section since then, but neither time 
nor the hand of men who are builders had 
eliminated the tree. I found it just off one 
of the main highways.” 

Of course the scene has changed consider- 
ably since Mr. Kirby carved the tree. There 
was the old mill there, and the dam. All that 
now remains of the old mill are two immense 
stones that were used in the crushing and 
grinding of grain that was taken there from 
the surrounding country by pioneering families. 

The dam has been reconditioned and built 
so that it should be in service for many years. 
It has made twin lakes and now there is an 
outing club there, a modern place organized 
and installed by Mr. Kirby and some of his 
friends. Perch and bass from Government 
fisheries have been put in the waters and the 
sport is good. : 

Landscaping is being done and the surround- 
ings are being converted into a place of com- 
fort and of beauty. 


State Forest Service to Exhibit 


Jackson, Miss., Sept. 19.—Last year, the 
State forest service, then in its infancy, ex- 
hibited at six fairs. This year, the number 
will be increased to eight. Duplicate exhibits 
will be sent out on two circuits, an eastern and 





a western. The eastern circuit will include the 
South Mississippi fair at Laurel, the North 
Mississippi-North Alabama fair at Tupelo, 
the Mississippi-Alabama fair at Meridian, and 
the Gulf Coast fair at Gulfport. The circuit 
will be in charge of the State supervisor of 
forestry education. The western circuit will 
include the Seven Counties fair at Brook- 
haven, the North Mississippi fair at Grenada, 
the State fair at Jackson. This circuit will 
he in charge of the extension forester. A spe- 
cial exhibit will be placed at the Simpson 
County fair, at Mendenhall, in chargey of a 
local forestry official. 


The exhibits this year will be nggre along 
the line of uses of forest products, with par- 
ticular reference to native trees of Mississippi. 
A new and local feature of this exhibit will be 
a display of State forest service posters, which 
are very striking and original. 


Wocdworking Machinery Sales Gain 


ATLANTA, Ga., Sept. 19.—That sales of 
woodworking machinery to the lumber, mill- 
work and furniture industries in the South- 
east the last three or four weeks have heen 
the largest of any like time since the infla 
tion period immediately following the World 
War, is the opinion expressed by some of the 
larger distributers in Atlanta, who further 
state that their sales have been especially 
heavy since Sept. 1 and that the present in- 
quiry gives every promise that business will 
continue to hold up on this basis for some 
weeks. It is interesting to note that sales are 
not being confined to any particular section. 
but are active all over the Southeast, with 
the furniture industry probably the largest 
buyer. A number of machinery sales amount- 
ing to $15,000 or more have been reported by 
these distributers to larger furniture manu- 
facturers in Georgia, east Tennessee and North 
and South Carolina the last two or three 
weeks. 


the South 


Company Entertains Boy Scouts 


Riverwood, ALA., Sept, 19.—The Boy scouts 
of Riderwood, composing Troop No. 40 of Ala- 
bama, recently held an outing, the memory oj 
which will not be readily effaced. The outing 
was held in the virgin forests and great log- 
ging camps of the E. E. Jackson Lumber Co, 
of this city, through the arrangement oi C. \y. 
Niehuss, manager of the concern, who, as 4 
leader in civic, school and child welfare affairs 
of this community, is also an active partici- 
pant in Boy Scout work. 

Cars were provided and under the leadership 
of Mr. Niehuss and the scout committee, com- 
posed of Mayor W. H. Duncan, A. J. Scott and 
E. E. Todd, the Boy Scouts were conveyed 
over Scott Mountain to Camp Keys, where 
J. D. Keys, superintendent of the company, con- 
ducted them through the virgin forests to the 
logging operations where they had the oppor- 
tunity to study the woodsman’s life from every 
angle. Afterward they visited the cut-over 
areas. where they were impressed with the re- 
growth of the forests and the need for protec- 
tion from fire. 

Luncheon was enjoyed at camp. followed by 
a short entertaining program of speeches. Su- 
perintendent Keys acted as toastmaster. Mr. 
Niehuss led off with an inspiring talk on char- 
acter building and the application of the Golden 
Rule, than which, he said, “there is no finer 
guide to success and to the blessings in life.” 
A. J. Scott, in his usually impressive way, 
spoke on “Right Conduct,” and Scout Master 
R. L. Evans on “Right Thinking.” Several 
other addresses were made, including responses 
from some of the Boy Scouts. 

The outing was a success from every stand- 
point, and the Scouts were unanimous in their 
expression of gratitude to the E. E. Jackson 
Lumber Co. and Manager Niehuss. 


Intinots has more telephones than Asia, 
Australia, Africa and South America combined. 











to go to hell.” 





“Let the Other Fellow Talk” 


Raymond B. White is the executive head of the great Exchange 
Sawmills Sales Co., of Kansas City, Mo., having succeeded to that 
responsibility upon the death of his father, the 
late Capt. J. B. White. 
among the successful men and leaders in the 
lumber industry. 
motto that was a favorite with his father who 
approved of it as something to be kept in 
mind when making a business deal. 


“Let the other fellow do most of the 
talking; let him think you are a 
fool, if necessary, because that fact 
does not need to be decided today.” 


This is a piece of business philosophy that 
every young man should remember and heed. 
A motto that the late Capt. White often re- 
peated was one that he saw in a cabin in a 
log camp in the West many years ago, which ran like this, “Live 
each day so you can look any damn man in the eye and tell him 


Mr. White is counted 


He keeps before him a 


This is: 
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Developments in the Eastern Fields 


Predicts Future European Competition 


New York, Sept. 19.—Charles Hill, general 
sales manager of the Southern Pine Sales Cor- 
poration, recently returned from a tour of six 
weeks in Europe, predicts that lumber manu- 
facturers abroad some day in the not far dis- 
tant future will offer serious competition to 
the industry in the United States. Mr. Hill 
visited England, France, Holland, Germany, 
Switzerland and Italy. 

In an interview expressly for the AMERICAN 
LUMBERMAN, Mr. Hill said today: 

Europe is recovering from the effects of the World 
War and is reorganizing economically very rapidly. 
This country will feel Euro- 
pean competition in foreign 
markets and also in our 
own domestic market. 

The American lumber in- 
dustry will have direct 
competition in increasng 
yolume in American mar- 
kets from European manu; 








CHAS. HILL, 
New York City; 
Returns From European 
our 





facturers, for now manu- 
facturing in Europe is on 
a profitable basis. Vessel 
freights for New York are 
not much higher than those 
from South Atlantic ports 
and are lower than vessel 
rates from the Gulf and 
Pacific coast points to New 
York. 

The practice of American lumbermen in producing 
scant sizes is playing directly into the hands of Eu- 
ropean manufacturers, who produce more evenly sawn 
lumber than Americans, For construction purposes, 
where dressed lumber is not required, the excellence 
of the sawmill manufacture of the Europeans permits 
them to avoid planing mill waste and by measuring 
the product according to its size and not its nominal 
size, as Americans do, there is a saving to Europeans 
not only in freight, but also in log product, while 
the American saving on scant sizes is confined almost 
entirely to saving in freight. 


Mr. Hill during the last two days of the 
last week held many conferences with mem- 
bers of the corporation’s organization. An all- 
day meeting was held Saturday with salesmen, 
mill representatives and others in executive 
positions. There were forty present and the 


sessions were devoted to a discussion of the 


details of business and market conditions. Mr. 
Hill said that the volume of business of the 
corporation is in excess of last year to date and 
in total equals the production of the mills. 

Sales prospects, development of new uses for lum- 
ber and the means required to move those items which 
are usually slow of sale were fully discussed, Mr. Hill 
added. It was the consensus that prices in our line 
have become stabilized on the present level and the 
opinion expressed was that demand would continue to 
be sufficient to take care of the product of the mills 
we represent. 

The manufacturers have expressed considerable con- 
cern because of the low level of prices and while 
they are not encouraged to think that there will be 
any material advance in price levels, every effort will 
be put forth by the Sales Corporation to accomplish 


that result. 
@Sa2eanen2anaaaae 


Tour New York’s Reforested Areas 


New York, Sept. 19.—The fourth annual 
Adirondack forestry tour was concluded today 
by the New York State conservation depart- 
ment, which took more than 100 persons on a 
4-day tour of the State’s reforested areas. The 
Purpose of the tour was to acquaint the gen- 
tral public with what the State is doing to 
reclaim its forests. Members of the party in- 


cluded representatives of lumber firms, indus- - 


trial and agricultural agents, members of the 
arm bureau and State officials. 

4he tour, which covered State as well as 
Private plantations, was conducted by Arthur 





F. Amadon, director of reforesting. The party 
first visited the State nurseries at Saratoga. 
On Friday, Chestertown was visited and Sara- 
nac Lake was the stopping point Saturday. 
Sunday was given over to side trips from 
Saranac and Monday the return trip to Albany 
was made. The route covered the heart of the 
Adirondacks. 

An incident of the tour was a visit to the 
grave of Clifford R. Pettis at Paul Smith’s. 
Mr. Pettis was the father of the reforestation 
movement in this country. 


Building Materials Are Displayed 

New York, Sept. 19.—Something new in the 
construction industry and something that is at- 
tracting wide attention among lumbermen and 
manufacturers of building materials generally, 
is being undertaken by Building Samples Ex- 
hibit (Inc.), which has already leased space 
to more than forty concerns engaged in the 
manufacture of building products. The idea 
is to give the manufacturers an opportunity to 
display their wares to Brooklyn and Long 
Island architects and builders. 

The company has opened a unique and 
artistic 414-story structure at 93 Court Street, 
Brooklyn, at a cost of $300,000. Brooklyn, the 
borough of churches, having succumbed to the 
skyscraper invasion, the exhibit has been 
opened with a view to maintaining its standard 
in the building industry. The display of build- 
ing materials will be a permanent one, and will 
include all accessories of a modern home. 


Sidney S. Sachs is president of the new 
company and Charles W. Gould, executive sec- 
retary and managing director. The under- 
taking has the endorsement of more than 200 
architects who maintain offices in Brooklyn and 
Long Island. Of this group, a committee of 
seven has been appointed to pass on all ma- 
terial to be displayed by manufacturer or re- 
tail dealer. 

At the formal opening of the exhibit, soon 
to be announced, prominent architects, builders, 
dealers in building materials, realtors and 
borough officials will inspect the outlay. 

In discussing the undertaking, Mr. Sachs 
said the enterprise will serve as a means of 
bringing architects, realtors and builders in 
closer touch with the building material trade 
and will serve as an aid in selecting the most 
applicable and modern features desired in con- 
struction of every conceivable type of build- 
ing. For a long time the need of such exhi- 
bition rooms has been felt by the building 
industry of Brooklyn and Long Island, and 
evidence of its need is further emphasized by 
the keen interest that is being shown by manu- 
facturers and dealers. This undertaking will 
also appeal to the average home owner or 
apartment house dweller, for included among 
the many features of the display will be a 
model home, fully equipped and decorated with 
the last word in modern luxury and ef- 
ficiency.” 

- Among the first concerns to lease space in 
the building is the Kings County Woodwork- 
ing Co. 


Commercial Forestry Conference 


Wasuincton, D. C., Sept. 21—A commer- 
cial forestry conference, the first of its kind, 
representing all types of wood-using industries 
and forest owners in all sections of the United 
States, has been called by Lewis E. Pierson, 
president of the Chamber of Commerce of the 
United States to meet in Chicago, Nov. 16 
and 17. 


The conference will devote two days to the 
discussion of the possibilities of growing timber 
as a private commercial enterprise and of the 
obstacles that prevent the stabilization of the 
wood-using industries. Participating in the 
discussion will be representatives of the lum- 
ber industry, paper and pulp interests, various 
industries dependent upon wood as raw mate- 
rial, foresters and forest owners, fire insurance 
companies, scientists and Government officials. 

Consideration will be given to the first steps 
to be taken by the forest owners toward the 
solution of commercial forestry problems on a 
national basis. Timber land owners from New 
England, the South, the north central States and 
the Pacific coast will be present. The progress 
made up to date in timber growing different 
sections of the country and the difficulties which 
have been encountered will be weighed with a 
view to giving impetus to the establishment of 
a general policy to encourage the development 
of forestry as a commercial enterprise. 

Arrangements for the conference are in the 
hands of the following committee: 

Everett G. Griggs, of Tacoma, Wash., president St. 
Paul & Tacoma Lumber Co., chairman; D. C. Everest, 
general manager Marathon Paper Mills, Rothschild, 
Wis., and president American Paper & Pulp Associa- 
tion, vice chairman; A. C. Goodyear, president Great 
Southern Lumber Co., Buffalo, N. Y.; E. C. Crossett, 
Crossett Watzek Gates Co., Chicago; George M. Corn- 
wall, editor The Timberman, Portland, Ore.; Robert 
Y. Stuart, president Society of American Foresters; 
W. M. Ritter, chairman of the board, W. M. Ritter 
Lumber Co., Columbus, Ohio; George N. Ostrander, 
manager woodlands department, Finch, Pruyn & Co., 
Glens Falls, N. Y.; Alex K. Sessoms, president Tim- 
ber Products Co., Cogdell, Ga.; Robert B. Goodman, 
Goodman Lumber Co., Marinette, Wis.; John C. 
Merriam, president Carnegie Institute of Washington, 
Washington, D. C.; John L. Kaul, president Kaul 


Lumber Co., Birmingham, Ala.; Hugh P. Baker, secre- 
tary American Paper & Pulp Association, New York 
City; W. B. Greeley, United States forester, Wash- 
ington, D. C.; John W. Blodgett, chairman Blodgett 
Co. (Ltd.), Grand Rapids, Mich.; E. L. Carpenter, 
president Shevlin, Carpenter & Clarke Co., Minne- 
apolis, Minn.; Frederick E. Weyerhaeuser, Weyer- 
haeuser Timber Co., St. Paul, Minn.; Milton E. Mar- 
cuse, president Bedford Paper & Pulp Co., Richmond, 
Va.; F. T. Boles, vice president Lacey Securities Cor- 
poration, Chicago. 
Purpose of the Conference 

President Pierson said: 

Wood is one of the commonest of our raw ma- 
terials and one that is highly essential to our eco- 
nomic progress. This conference will deal with 
measures necessary to assure an adequate supply of 
timber when our accessible virgin forests are cut 
down. 

In the United States there are nearly 350,000,000 
acres of cut-over forest land, much of it at the door- 
step of industrial centers where it is most needed. 
Most of this is covered with second growth, and if 
the fire and taxation problems can be met, should go 
far toward meeting the nation’s wood requirements. 


At the same time other feasible measures have been 
devised for the conservation of our available supply 
by the prevention of waste and the recovery of by- 
products, and there is much yet to be done in the 
way of scientific experimentation and research in the 
growing and use of timber. 

Fortunately the attempts that have been made by 
private individuals to grow trees to assure a per- 
manent supply of raw materials for their industries, 
although few and scattered, provide the experience 
necessary as a starting point. A feature of the con- 
ference will be the recitals of the pioneers of those 
attempts. 

This conference may also be taken as an illustra- 
tion of the determination of industry to shoulder its 
own responsibilities rather than to let the Government 
take the initiative. Private enterprise, however, can 
not succeed in this undertaking unless government 
assures adequate fire protection, tax system, ap- 
propriate to forests, and scientific research. 

The conference will be divided into six sec- 
tions which will consider the following sub- 
jects: Accomplishments of commercial for- 
estry; possibilities of commercial forestry; fire 
prevention; forest fire insurance; taxation; 
research. 








Se A eR 


aes be 


—— —_ 


—s 


AMERICAN LUMBERMAN 





SEPTEMBER 24, 1927 





—. 


| | The Romantic 
{umber ~~ and the Prosatic 


[The American LUMBERMAN editor recently had the privilege of 
reading some correspondence that had passed between the Wisconsin 
Land & Lumber Co., of Hermansville, Mich., and the Warren Ross 
Lumber Co., of Jamestown, N. Y., and thought it of so much interest 
that permission was secured from the writers to publish the letters. 
Every reader of the AmericAN LuMBERMAN should find this corre- 
spondence of real interest, dealing as it does with both the romantic 
and the prosaic sides of the lumber industry and pointing to a new 
development and a great need in this important industry.—Eprror.]} 


WARREN ROSS LUMBER COMPANY 
ForeEIGN AND Domestic Harpwoops 
Jamestown, N. Y., Aug. 2, 1927. 
Wisconsin LAnp & LuMBER Co., 
Hermansville, Mich. 

GENTLEMEN: Congratulations. The writer received your beautiful 
book entitled, “Revealing the Hidden Beauties of Hard Maple,” floor- 
ing, interior finish and furniture. You certainly have struck a happy 
thought and we call this real constructive work for the trade at large. 
I was particularly impressed with the bedroom with the beautiful green 
floor. People want color these days and they are buying so many plain 
rugs. We can see immediately the great advantage of staining the 
maple floor green because we imagine that this stain will last practically 
forever, or at least until the floor is worn out. Of course, we believe 
that after the stain was worn out another coat could be applied, but 
it should last, if properly taken care of, for a good many years. The 
great advantage is that a floor will last a great deal longer than a rug 
and the only rug necessary in a bedroom is a small one to stand on 
when dressing or in front of the mirror. We think that you struck 
a very essential fact in this matter of staining and great good to the 
lumber trade should come of it. We see no reason why maple will 
not make as beautiful furniture as gum, and in fact even more so. We 
notice some of the concerns are putting in some maple suites in this 
section, not much but some. We see no reason why this should not 
increase. 

WarreN Ross, President. 


WISCONSIN LAND & LUMBER COMPANY 
HERMANSVILLE, Micu., Aug. 5, 1927. 
WARREN Ross LuMBER CoMPANY, 
Jamestown, N. Y. 


GENTLEMEN: We acknowledge your courteous favor of the 2nd and 
it is gratifying to. receive so hearty a commendation for the results 
attained in our work of research for the Glorification of Hard Maple, 
or as we view it: 





HARD MAPLE 
The Cinderella of the Forest 
Ever Faithful 
Now 
The Most Beautiful of All Hardwoods 


If you are pleased with the reproductions in four-color engraver’s 
art, may we ask that you conceive something just one hundred percent 
more beautiful, then you will have known just how exquisitely alluring 
are the actual maple surfaces when finished with these new formulas. 

If you should be in our vicinity, we would like to have you view the 
doors, hung and trimmed, veneer panels, floor sections etc., as units of 
our exhibit under these new treatments. 

Hard maple has arrived like Cinderella, when the Prince (of Color) 
was looking for a sweetheart, faithful and beautiful, hence the Romance 
of Hard Maple, of which the world will gradually come to know as 
its most famously beautiful and efficient wood for all fine cabinet 
purposes, Thanking you, we are 

W. B. Earte, directing division of publicity and service. 





WARREN ROSS LUMBER COMPANY 
FoREIGN AND Domestic Harpwoops 
Jamestown, N. Y., Aug. 19, 1927. 
Wisconsin Lanp & LuMser Co., 
Hermansville, Mich. 

GENTLEMEN: Your letter of the 5th is an epic.. The writer has been 
in the lumber business for 30 years and our family for 112 years 
within four miles of the present location, with the exception of four 
years during which the writer was buying lumber and going to school 
and two years working for a concern in the lumber business. In all 


that time he has never seen lumber handled as a romance, jut it 
should be. 

We want to congratulate you on your letter, for it adds romance to 
the prosaic life and business of the lumberman. In the writer’s opinion 
the greatest error has been perpetrated by the large operator who sat 
in his office and assumed a belligerent and ofttimes an independent 
attitude toward the consumer, an attitude of “take it or leave it,’ pay 
our price or nothing. The largest operators often have been the ones 
that erred the most. We do not mean that large operators have got 
more than their product was worth, but it has been the general attitude 
towards the trade, particularly the ones most dominant in the trade, 
and to a large extent they have lost their market. The steel men when 
they began to take the market away from the lumbermen, handled the 
matter in a very suave manner, as did manufacturers of cement and 
other substitutes. They had good salesmen, they studied the market 
and then they made the prospective buyer favorable prices, good terms 
and catered to his exact requirements. This is something lumbermen 
have not done. They have more often fixed arbitrary rules of grading 
and suited themselves, with not the proper regard for the consumer or 
the public. The substitute man has given the public exactly what it 
wanted and has taken pains to find out what that was. 

The lumber trade has spent little money for publicity. Look what 
the automobile men have done; look at Henry Ford. He had a happy 
hunch and was practical enough to put it into effect and even after 
having been beaten out for the last three years by a competitor and 
having seen the sale of his product decline since 1923, today he finds 
himself with over $400,000,000 in cash in the banks and with assets of 
$700,000,000. Look at the spectacular rise of General Motors. 

Now in lumber, we have a commodity around which can be built 
the strongest story, the home, a tradition which has existed since man 
was created. No commodity is more strongly entwined with the tradi- 
tion of home than wood. Wooden furniture, wooden kitchen utensils, 
the roof that shelters man, the floor that he walks on, the partitions— 
nothing is closer to the family heart than wood, or lumber. The 
majority of people sleep in wooden beds. There is no limit to the 
romance, or the tradition in a euphonious and harmonious story that 
can be built around lumber. Look at the automobile men, wise “fish” 
that they are. They picture a mansion which is made of wood and 
before it is a beautiful “sport model” and in it is a Hart, Schaffner & 
Marx swain with a modern girl, with ear rings, etc., ready to start for 
a party or coming home from one. These automobile manufacturers, 
these wizards of modern business, appeal to “flaming youth” and they 
have them jazzed to a point where they will spend their last dollar 
and mortgage their future for three years to pay for a “sport model,” 
and the car is worn out before it is paid for. The same can be said 


of the radio, the phonograph and many other luxuries. Some women: 


will spend their last cent for cosmetics. I forget the amount that is 
spent, but it is something like a billion dollars yearly for cosmetics. 

Look at what the tobacco manufacturers have done with cigarettes. 
They have the people smoking a hundred million of them daily. They 
have sold the modern youth the idea that he must smoke a cigarette 
or he is not up-to-date, but with the greatest commodity in the world 
what are the lumbermen doing? It is the greatest commodity in the 
world, even today. It is the most necessary, the most vital, the most 
universally used, yet its use is small compared to the demand that it 
should enjoy. Many lumber units are losing money today. I would 
say 95 percent in the hardwood game. I mean wholesale units, ex- 
cluding producers, etc. 

How about the automobiles? Are they any more necessary than 
lumber? We could go back to horses if necessary. It took a tre- 
mendous stretch of imagination to popularize the automobiles, which 
certainly were not built for mud roads, but see what the automobile 
manufacturers did. They really furnished the ammunition, the propa- 
ganda that was necessary to influence public opinion and secure the 
building of a network of cement roads all over this country that have 
cost millions of dollars. If the lumbermen would use only a portwr 
of the salesmanship that the automobile manufacturers have used people 
within our industry would be prosperous and happy. 

When a substitute is sold it is usually compared with wood. The 
cement men would tell you in the old days that a concrete walk was 
better than a wooden one. This is true and we have no fault to find 
with anyone who has something better than lumber, but many sub- 
stitutes are sold that are not as good as lumber. Let us tell our story 
to the public. It will take millions of dollars to do it, but it woul 
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be the best investment the lumbermen ever made. 


automobile industry spent for advertising? 


competition, but that is past history. 


The lumbermen will have 
to spend just as much if they get real results: The trouble with lum- 
bermen has been that they thought because everything has been made 
of wood in the past it would be in the future and that they had no 
Many young couples with $1,000 
or $2,000 to spend spend it for an automobile even if they have no 
warage to put it in and have to let it stand out all winter. 


How much has the 


been better off. 


years. 
Several 


cases of this kind have come to the writer’s knowledge in this city. 
Had this money been spent for a home, or for furniture, the lumber- 
men would have benefited and certainly the young couple would have 


The National Lumber Manufacturers’ Association, we understand, is 
raising a million dollars to spend for advertising each year for five 
It should be ten million. 


More power to you. 
Warren Ross, President. 


They Know the Trade’s Requirements 


SpoKANE, WasH., Sept. 17.—Between the 
rugged Rocky Mountains on the east and the 
lofty Cascades on the west lies a vast store- 
house of natural resources, appropriately 
known for many decades as the Inland Empire. 
It is a country rich in scenery, in timber, game, 
fish, minerals and withal a wonderful grain 
producing area. : ‘ 

The Inland Empire embraces a portion of 
the States of Washington, Oregon, Idaho and 
Montana and is the natural habitat of two of 
the world’s most important and useful soft- 
woods, namely Pondosa pine and Idaho white 
pine. There are, of course, other important 
woods growing in this district, such as larch, 
fir, and cedar, but it is essentially a pine 
country. 

Strategically situated among the timbered 
slopes threughout the district are many of 
America’s foremost lumber producing mills, 
and what might be termed the capital of this 
so called empire, is the city of Spokane, located 
on the Spokane River and embracing in its 
folds the famous Spokane falls. Spokane is 
the heart, the business center, of this great 
producing district, and the natural vantage 
point for the distributers of these great natural 
resources. 

Here one of these distributing agencies for 
the lumber products of the pine mills, both 
in the Inland Empire and in California, is lo- 
cated—a company that has attraeted attention 
by its steady and consistent growth in busi- 
ness and in influence, and particularly in that 
goodwill or friendly relationship between both 
buyers and producers that creates a really sub- 
stantial and successful distributing agency. 

What are the elements of a sound marketing 
factor? Without attempting to name all, a 
few important ones might be enumerated; 
namely, personality, experience, training, the 
desire to create everlasting friendship, the will 
to serve, the environment or natural location, 
and the joy in working. These elements have 
predominated in the creating and building up 
of the business of the Duffy-Hamacher Lum- 
ber Co., with general offices in the Old Na- 
tional Bank Building, Spokane. 

On Jan. 1, 1922, these two lumbermen, who 
own and themselves operate the Duffy- 
Hamacher Lumber Co., incorporated that or- 
ganization. Since then every year has seen an 
increase in the volume of its business, its list 
of old and satisfied customers has steadily 
grown, and mills throughout the producing dis- 
tricts express a high degree of satisfaction in 
doing business with it. Both of these part- 
ners have a high regard for the ethics of their 
business, and that they have lived up to them 
is attested to by the high regard in which 
they are held by all branches of the industry. 
There is a cordiality, a friendliness, and ap- 
parent desire to be fair, that just naturally 
permeates all of their business dealings, and 
has made for them this worthwhile reputation. 

In looking into the early training and ex- 
perience of these two lumbermen many similar 
traits and experiences are found, and yet each 
IS a specialist in a little different way, which 
has brought about their perfect teamwork. 

George W. Duffy, the senior member of the 
firm, was born in Darlington, Wis., May 13, 
1879. There he received his grade and high 
school education, and later taught school for 
two terms. Then came the Spanish-American 
war, and George enlisted in Torrey’s Rough 

iders, with whom he remained until the war 
Was finished. Returning home he went to 





Chicago and took a course in a business college, 
from which he went to take a position as 
cashier and bookkeeper in a real estate office 
there. Three years later he made his first con- 
nection with the lumber business, thereby in 
a way actually beginning his business career 
at Woodward, Iowa, where he went with the 
McColl Lumber Co. as manager of a retail 
yard. 

In 1903 he went to Everett, Wash., where 
he was connected with the Wheelihan- 
Weidauer Sash & Door Co., and three years 
later finds him in the capital of the Inland 
Empire, Spokane, as treasurer of the Luell- 
witz Lumber Co., operating a retail lumber 
business. Mr. Duffy has had a little political 
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GEORGE W. DUFFY 
Spokane, Wash.; 


Duffy-Hamacher 
Lumber Co. 


ED D. HAMACHER 
Spokane, Wash.; 


Duffy-Hamacher 
Lumber Co. 


experience, having been city clerk of Spokane 
from 1914 to 1916. Following that for two 
years he was secretary of the local retail lum- 
bermen’s association of Spokane, and later for 
three years was engaged in the wholesale lum- 
ber business in the partnership of West & 
Duffy. George Duffy is the proud father of 
three boys, one Willard, is now associated 
with his father in the Duffy-Hamacher com- 
pany, and the other two are attending college 
at Pullman, Wash. George Duffy is a young 
man and he keeps young in the intimate asso- 
ciation of his boys. The family residence in 
Spokane has always been a gathering place for 
young folks, as has the summer cottage where 
the Duffys spend every summer on Newman 
Lake. 

Differing only in details is the story of Ed 
D. Hamacher, the other member of this firm, 
born on a farm in Franklin County, Kansas, 
Feb. 16, 1887. At 15 years of age he was 
still on the farm until the family moved to 
Chicago, although Ed had spent one year in 
a Kansas City high school. His first job was 
with the Illinois Central Railway in Chicago. 
When he was 18 years old he went to Kansas 
City and took a course in business college and 
then to work for the S. H. Chatten Lumber 
Co. as stenographer. In 1907 Mr. Hamacher 
was employed by the Dickason-Goodman Lum- 
ber Co., line yard company, in its office. Leav- 
ing it in 1909 he went to the Coast where he 
worked for the Grays Harbor Commercial Co. 


in the yard. His ‘next move was to» Spirit 
Lake, Idaho, as cashier of the Panhandle 
Lumber Co. Three years at that point, and then 
another three years with the lone (Wash.), 
plant of the same company, where he was ship- 
ping clerk and later in charge of the office. 
From there in 1915 he went to Dalkena for 
the Dalkena Lumber Co. In 1917 Uncle Sam got 
into trouble and Mr... Hamacher volunteered. 
He became a member of the ammunition corps, 
spending sixteen months in France. Then in 
July, 1919, he went back to Dalkena as sales 
manager of the Dalkena Lumber Co. and in 
1920 moved into Spokane to take charge of 
the buying office for the Wallace-Ballord Lum- 
ber Co., at Minneapolis, being the same in- 
terests as those that control the Dalkena Lum- 
ber Co. He left these people in order to join 
Mr. Duffy in the present happy coalition. Ed 
Hamacher is married and has one 4-year-old 
boy. Those who know Ed Hamacher say his 
greatest recreation is more work. 

The two men who own this business, know 
their business, because they have put in years 
in contact with the different branches of the 
industry; they know the requirements of the 
trade, and they know how and where to secure 
these requirements from the producers. 


Plans for Soft Pine Houses 

Nowadays every retailer of lumber finds 
attractive house plans his best sales help. An 
exterior view of the proposed house enables 
the prospective builder to visualize the struc- 
ture as his home, and the floor plans afford 
a starting point in planning that is the begin- 
ning of the real sale. Even if the plan sub- 
mitted by the dealer is not followed precisely, 
it serves as a guide and medium for reaching 
a decision. Minor changes made before con- 
struction is begun do not add materially to 
the cost. Therefore, the home maker has an 
opportunity to add little personal touches and 
satisfy individual whims as well as if he orig- 
inated his whole plan. 

If the dealer performs a valuable service 
in supplying plans to his patrons, likewise the 
manufacturer performs a valuable service in 
supplying his dealers with attractive plans. It 
is this service that the Arkansas Soft Pine 
Bureau, Little Rock, Ark., has performed in 
providing a new booklet entitled “Houses of 
Wood for Lovers of Homes.” There are 
twenty-five home designs in the booklet, and 
these were selected from more than three hun- 
dred submitted in a contest sponsored by the 
bureau; including, besides the four prize win- 
ners and six mentions, fifteen plans submitted 
in the contest. The bureau has prepared plans 
for only the first fifteen in the booklet, these 
being supplied at $15 a set delivered. 

In addition to the views and floor plan lay- 
outs of the houses, the booklet contains a great 
deal of interesting and valuable information 
about the successive steps in construction and 
about Arkansas soft pine, as well as about 
wood in general. The booklet is a beautiful 
thing in itself and should serve as an inspira- 
tion to anybody whose business it is to build 
or sell homes. Artist’s sketches and floor plans 
of the homes are printed on green tint in 
black. Heavy paper stock is used, the margins 
are wide and the booklet as a whole can hardly 
fail to be a powerful aid in selling wood for 
homes. It is supplied free to dealers, and to 
others at 25 cents a copy, and no dealer should 
be without it. 
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Excess Hardwood Output Hinders Betterment 


Output Large and Prices Weak 


MempPHIs, TENN., Sept. 20.—Southern hard- 
wood demand is rather slow for this season, 
and production is going along at a merry clip. 
As a result, prices are lagging and hardwoods 
are not being sold on a profitable basis. It 
appears that consumers are taking hardwoods 
only as they need them. Logging conditions 
have been ideal. In some sections local rains 
have stopped logging temporarily, but plenty 
of logs are available to keep plants operating. 
Prices for logs are rather low, but unchanged. 

The best demand is coming from furniture 
manufacturers. The furniture plants seem to 
have enough orders to keep them busy, and are 
constantly in the market. The automobile de- 
mand is somewhat better, but still far from 
satisfactery. It is thought that this demand 
will show improvement within a short time, 
judging from automobile sales recently re- 
ported. Ford is expected in the market soon 
for a good volume of hardwood. The flooring 
plants are buying some oak, but mostly at bar- 
gain prices. There has been practically no ad- 
vance in oak prices, and flooring plants are 
taking advantage of low prices when they are 
found. The box manufacturers are buying 
some hardwoods, as are interior trim plants. 
There has been a better demand from overseas 
for the last week. A considerable amount of 
new business has been booked for delivery dur- 
ing the remainder of the year, and some orders 
are being offered for delivery during the early 
months of 1928. Prices, however, are not satis- 
factory. 


Inquiry Promises Good Sales 


ATLANTA, Ga., Sept. 19.—While there was no 
improvement in hardwood business last week, 
output of Georgia mills continues about nor- 
mal, as manufacturers are confident industrial 
demand will pick up shortly. Sizable stocks 
of several items are being accumulated by 
mills. As furniture manufacturers in the 
Georgia, Carolina and eastern Tennessee dis- 
trict are operating at capacity, their demand 
for gum is better than normal, and consider- 
able advance orders are reported for FAS. A 
larger number of orders than usual are being 
received from other consuming sources, though 
they are small. Box manufacturers continue 
active buyers and their inquiry is excellent. 
Sales to automobile and bhody makers are 
satisfactory; though there are scarcely any 
advance orders, the inquiry is promising. 
Oak flooring plants are doing a good volume 
for this time of year. Maple flooring continues 
inactive. Cypress lumber is dull but shingles 
are still in active call from southeastern re- 
tailers. Prices are easier, as several mills are 
offering concessions. 


Stocks Increase; Prices Unsatisfactory 


LovutsvitLe, Ky., Sept. 19.—The market re- 
mained steady last week at about the same 
prices as have prevailed for the last several 
weeks. Demand is reported as fair on walnut, 
and with good scattered orders in plain oak, 
quartered and sap gum, ash, poplar and other 
items. Just a little business has been reported 
on quartered oak. Shipments continue about 
normal, but it is reported that hardwood stocks 
are again increasing, as cutting has been larger 
since more favorable weather has been experi- 
enced. Prices are not at all satisfactory, with 
stocks being quoted as follows f. o. b. Louis- 
ville: Walnut, FAS, $230; select, $160; No. 1, 
$90; No. 2, $40. Poplar, FAS, $90@100; saps 
and selects, $60@70; No. 1, $45@52. Quar- 
tered white oak, FAS, $120@135; common, 
$65@75; plain red oak, FAS, $70@85; com- 
mon, $50@58; plain white oak, $85@90 for 
FAS; common, $60@62. Ash, FAS, $80; com- 
mon, $50. Chestnut, FAS, $85; common, $50. 


Cottonwood, $55 and $38. Quartered red gum, 
$100 and $60; plain red, $95 and $52; quartered 
sap, $72 and $50; plain sap, $60 and $43. 

Excessively hot weather over September, 
finally broken’ on Sept. 18, was of consider- 
able benefit to late corn, and also aided late 
tobacco and curing of early tobacco, resulting 
in agricultural conditions looking better. A 
shortage in the tobacco crop, estimated at only 
about one-half of the five-year average, has 
advanced old tobacco 10 cents a pound or more. 

Reports of three furniture companies in 
Louisville indicate that business is better, after 
a bad slump, during which time half or two- 
thirds of factory forces was laid off. 

The Anderson Manufacturing Co., Louis- 
ville, recently secured a good interior trim 
contract, getting the woodwork and cabinet 
contract on the new $5,000,000 Insurance Ex- 
change Building. It will run about $250,000. 
Honduras mahogany, in soft brown finish, will 
be used. 

C. T. Coleman, who has been with the gen- 
eral freight office of the Louisville & Nash- 
ville railroad at Louisville, has joined the 
Louisville staff of the Southern Hardwood 
Traffic Association, to succeed O. G. Krider. 


Cut Not Being Moved 


JACKSONVILLE, Fia., Sept. 19.—While many 
mills have shut down during the last three or 
four months, others are running full time and 
are shipping some lumber. However, they are 
not moving their cut. The expected fall buy- 
ing has failed to materialize yet. There is 
plenty of stock to be had, but the mills seem 
determined to get a profit. Weather through- 
out the Southeast has been excellent for the 
manufacture and drying of lumber. There 
has been some rain, but not enough to hamper 
logging. Farming operations have not af- 
fected labor supply. 


Notes of Buffalo Trade 


BurraLto, N. Y., Sept. 21—A _ President’s 
Day will be celebrated on Sept. 24 by the 
Buffalo Automobile Club and a program of 
entertainment at the Clarence clubhouse will 
last from early in the afternoon until midnight. 
The occasion is intended as a tribute to the 
men who have served the club as president 
during the last quarter century. Among them 
are the following from the Iumber trade: 
Maurice M. Wall, Orson E. Yeager, C. Wal- 
ter Betts and Ganson Depew. 

The lumbermen of the Albany district will 
hold a clambake on Sept. 30 at McKown’s 
Grove, two miles from that city. The ticket 
committee is composed of ‘Tommy Thomson, 
Chet Hubbell, jr., Harry Nauss, Jim Downey 
and Frank Lehman. 

Charles N. Perrin, secretary-treasurer 
Blakeslee, Perrin & Darling and president of 
the Perrin-Curtin Lumber Corporation, was 
the subject of a biographical article in the 
Buffalo Courier-Express of Sept. 18 under the 
title: “Men You Ought to Know.” 

Carleton W. Betts, of the Betts Lumber Co., 
will leave on Sept. 26 for a business trip to the 
Pacific coast, planning to be away a month. 
He will visit the mills of Oregon, Idaho and 
California, being accompanied for part of the 
trip by his uncle, Edward T. Betts, representa- 
tive of the company on the Pacific coast. 

Announcement was made last week by the 
Black Rock Lumber Co. (Inc.) that Hubert J. 
Brooks, vice president, had seyered his con- 
nection with that company to go into business 
for himself. Mr. Brooks will be located at 
Toronto, Ont., with an office in the King 
Edward Hotel. 

Frank T. Tindle, of Jackson & Tindle, re- 
turned last week from a month’s trip to the 
Pacific coast. 


Shipments Exceed Production 


_ Macon, Ga., Sept. 19.—There was a marked 
improvement in the hardwood lumber market 
this week. Orders began coming in Friday 
and Saturday in greater volume, and have con- 
tinued during this week. Shipments exceed 
production. No change in prices has been 
noted since last spring, at the local mills. 
Georgia has just been through another long 
drouth since Sept. 1, and temperatures running 
as high as 98.2 degrees here, and much hotter 
elsewhere, have been recorded. This heat 
slowed up logging operations, but it enabled 
the logging crews to continue to get fine timber 
out of the swamps. Sunday there was a rain 
and wind storm, but it is not believed that the 
rain will interfere with lowland logging. 


Northern Prices Maintained 


MILwAuKEE, Wis., Sept. 19.—Local hard- 
wood wholesalers view the market optimist- 
ically, because they feel that a certain amount 
of business must come. They believe that with 
some items scarce at the northern mills, prices 
will be maintained. Northern mill owners have 
shown no inclination to lower their prices or 
give concessions. Local lumbermen report that 
the southern mills are offering concessions, 
and that the southern hardwood market is 
weak. The demand for the lower grades of 
hardwoods from the North is active, and the 
industrial users and box manufacturers have 
been taking them in good amounts. 


Excess Output Hurts Prices 


BrooKHAVEN, Miss., Sept. 19.—Excess pro- 
duction is making itself felt in reduced prices 
for practically all kinds of hardwoods. Present 
prices of most items are lower than they were 
before the floods. Stocks are much lower than 
they generally would be at this season, but 
buyers are holding off and the mills are run- 
ning up their production. Cypress appears ex- 
tremely weak, prices being below cost. 


To Visit Australian Markets 


Kansas City, Mo., Sept. 20—Raymond B. 
White, president of the Exchange Sawmills 
Sales Co., and affiliated companies, will leave 
next week for a visit to the company’s mills 
on the West Coast, and will sail Oct. 5 from 
San Francisco for Australia to spend several 
weeks looking over the lumber trade situation 
in the Commonwealth. The Exchange com- 
pany has been doing export business with 
Australia for some time and it is Mr. White's 
purpose to widen the market there for the 
company’s products. 


Frank Watkins, southern pine sales manager 
for the Exchange company, will return the 
latter part of the week from a trip to the 
Coast. Horace Barns, of the same company, 
returned this week from a long vacation on the 
Pacific coast. M. S. Munson, advertising man- 
ager of the company, who started on an aif- 
plane trip to the Coast, visiting Essco dealers 
en route, encountered motor trouble in crossing 
New Mexico, and returned home last week. 


Tue Surpprnc Boarp has sold to the Ham- 
mond Lumber Co, of San Francisco the 
freighter Cerro Gordo, a lake type vessel 01 
3,610 deadweight tons, for $31,000. The 
steamer was built by the McDougal Duluth 
Shipbuilding Co. in 1919, and is equipped with 
reciprocating engines and Scotch boilers, de- 
signed to steam 914 knots an hour on 266 
tons of coal a day. The Cerro Gordo has been 
laid up at Norfolk, Va., since November, 1920. 





For Current Market Prices on Hardwoods See Pages 88 and 89 
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RIDGEFIELD, WASH., Sept. 17.—“ ‘PROTEKT- 
WR: AP T’ was as logical a step for protection 
of our genuine red cedar bevel siding, as was 
the lactaas of high grade candies in small unit 
packages ; and the rea- 
sons therefore were the 
same—to protect the con- 
tents for the benefit of 
the ultimate consumer.” 

Thus H. J. Bratlie, of 
the Bratlie Bros. Mill 
Co., this town, explained 
the adoption of his com- 
pany 's method of protect- 
ing the ends of its red 
so bevel siding, which 
guarantees delivery of 
the bundle to the con- 
sumer in good condition. 
Further, be said that 














since the establishment of BRATLIE BROS. 
the company’s mill in | END-PROTECTED|! 
1913, and its successful {CEDAR SIDING || 


efforts in producing 
high grade cedar siding, 
he had been impressed 
with the necessity of pro- 
tecting the bundles, since 
bevel siding often passes through several hands 
before being delivered to the job, and many 
times arrives with marks and bruises due to 
rough handling enroute, necessitating cutting 
of the ends of pieces with the consequent loss. 
The Bratlie method of wrapping and tying 
practically eliminates such damage. 

This protection of the package until de- 
livered to the consumer is but another mark of 
progress evinced by this progressive manu- 
facturer. A guaranty of its product backed 
by a surety bond is another evidence of its 
forward thinking. 
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Illustrative of fine stand of timber that goes 
into “Surety Bond” red cedar siding 


The Bratlie Bros. Mill Co., of which H. J. 
Bratlie handles the sales and J. L. Bratlie has 
charge of manufacture, operates two modern 
electrically driven mills, both located at Ridge- 
field. This company is the largest exclusive 
cedar lumber manufacturer in the entire Co- 
lumbia River district. Prior to locating at the 
present site, the Bratlies were casting about for 
a supply of cedar sufficient to insure operation 
of a modern plant for a term of years. They 
decided on Ridgefield because of its proximity 
to large stands of virgin timber which would 
provide splendid raw material, then built their 
plant to be completely efficient in the manufac- 
ture of the highest quality siding from this 
admirable timber. Located on Lake River there 
is a vast territory from which logs may be 
drawn by towboats to their plant. Thus they 
are assured of a plenteous supply from which 
to choose. 


Handling the Raw Material 


Arriving at the mill the logs are cut to con- 
venient lengths by a pond saw located on a 
floating platform. They are then drawn by 
the log slip into the mill. One of the accom- 
panying photographs shows one log on the saw 
carriage. It has been opened up by the saw and 
the clear taken from one side, while another log 
lies in the foreground waiting its turn on the 
carriage. The big band saw cuts the clear lum- 
ber into cants. These cants in turn go to the 
pony rig where they are sawn into strips from 
which the finished cedar siding will be made. 

After these strips come from the pony rig 
they are taken either direct into the yard, 
where they are stacked for air drying, or go 
to the dry kiln in which they receive a most 
careful seasoning. After they have been suffi- 
ciently dried, they are taken into the siding 
mill, where they pass through the planer and 
siding resaw. When they emerge they are cut 
to length and bundled according to widths. 


How Siding Is Bundled 


It is in the bundling of the cedar siding that 
the product of this plan differs most from that 
of the usual cedar mill, for the utmost care is 
used to insure the bundle reaching the con- 
sumer without mutilation caused by careless 
handling. The PROTEKT-WRAPT heavy 
cardboard wrapper is placed on each end of the 
bundle, while under the string, which ties the 
bundle together at one or more points between 
the ends, a piece of heavy cardboard is placed, 
thus preventing mutilation at those points. 


Process Bundling Insures Protected Products 
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Rite-Grade inspector giving some “Surety 
Bond” red cedar shingles the “once over” 


The Bratlie storage warehouse, with dry 
kilns and mill buildings in background, is shown 
on another page. In this warehouse is carried 
a good stock of “Surety Bond” brand red cedar 
bevel siding, which is the trade name used in 
marketing its product. It comes in 4-, 6-, 8- 
and 10- or 12-inch widths. The 8-, 10- and 12- 
inch widths are commonly called bungalow 
siding by the trade. Ample trackage, with 














How ‘“Sseey 2 Bond” red cedar siding is protected from damage in transit 
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One of two mills operated by Bratlie Bros. Mill Co. at Ridgefield, Wash. 





Warehouse of Bratlie Bros. Mill Co., Ridgefield, Wash., with mill buildings in the 
background 








Raft of red cedar logs in mill pond, Bratlie Bros. Mill Co., Ridgefield, Wash. 
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shipping facilities over three transcontinenta| 
railroads, assures prompt and efficient trans. 
portation. 

The Bratlie Bros. Mill- Co. also manufac. 
tures both vertical grain and slash grain req 
cedar shingles, and maintains a good stock of 
all grades in its warehouse at all times, A 
portion of the shingle manufacturing depart- 
ment is shown in one of the accompanying 
illustrations. Contrary to the common belief 
that no cedar siding manufacturer makes reajly 
high grade shingles, because he takes all his 


first quality timber for siding, such is no} 


always the case. There are several cedar Siding 
manufacturers which produce first quality 
shingles. The Bratlie Bros. Mill Co. is one of 
this number, and to prove this contention jt 
backs the quality of its first grade shingles 
with a surety bond, just the same as it thys 
warrants the high quality of its Surety Bong 
brand genuine red cedar bevel siding. | 
manufactures 5/2 perfects, 5/2 XXXXX, 6/2 
perfects, Rite-Grade clears, Rite-Grade stars. 
and ordinary clears. Short lengths of logs, or 
portions of sawn cants which, because of de- 
fects are unsuitable for siding manufacture, as 
well as entire logs, find their way into the 
shingle mill. In using such material much 
more trimming is necessary than where onl 
entire logs are used, but the defects are 
trimmed out and nothing goes into shingles 
except that quality of wood the association 
grading rules provide for that particular type 
of shingle. 
Manufacture of Shingles 

The Bratlie company’s method of shingle 
manufacture is the standard one in use; the 
logs or cants are cut into sections 16 inches 
long, which is the length of the shingles they 
make. These sections are then split by a bolt- 
ing saw into blocks of convenient size to be 
handled by the men operating the shingle ma- 
chines. These blocks are placed in a frame 
which passes back and forth before a rapidly 
revolving saw, clipping off a shingle the width 
of the block at each forward passage. These 
wide shingles are then picked up by the sawyer 
who clips off defects by using the whirling 
“clipper saw” immediately in front of him. 
The clipped shingles are then graded by the 
sawyer and distributed into three or more 
chutes which lead to the packing bins below. 
Here, also, the packer, in preparing a bundle of 
shingles, again inspects and grades the shingles 
according to the grading rules for the quality 
he is packing, putting aside for a later packing 
such shingles as do not come within the strict 
limits of the grade he 4s packing, as defined by 
the association rules. 

The shingles then go to the dry kiln where 
they are properly dried. It takes from ten 
days to two weeks thus to season shingles prop- 
erly. The shingles are then taken to the ware- 
house for storage until they are needed to fill 
an order. 


Personnel of the Organization 
It would not be fitting to close this article 
without a complimentary reference to the men 
who head this company, and to those faithful, 
loyal employees “without whom,” in the words 
of J. L. Bratlie, “we could not have built up 








Corner of shingle manufacturing department 
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H. J. BRATLIE, 
In Charge of Sales 


this business, and 
without whom we can 
not maintain the qual- 
ity of our product at 
the high standard 
they, themselves, have 
set.” A photograph 
and a brief mention 
of each man is pre- 
sented in this article 

J. L. Bratlie super- 
vises all the manufac- 
turing activities of the 
company. For more 
than thirty years he 
has been _ building 
mills and operating 
them. His first expe- 
rience was in Minnesota, then he came 
to Washington, where he has since been, 
except for a stay of short duration in 
Alaska, where he built a sawmill. Both 
of the Bratlie Bros. Mill Co.’s plants at 
Ridgefield were designed by J. L. Bratlie. 
His specialty is machinery and the care 
of it, and anticipating trouble which 
might cause closedowns. Plant No. 1 ran 
twenty hours a day for eight consecu- 
tive months without the loss of a single 
working hour, while plant No. 2, which 
was built in 1920, has had an excellent 
record of continuous performance. This 
evidences his thoroughness. 

H. J. Bratlie, who is in charge of all 
outside activities of the company, as 


W. W. HELM, 
Chief Engineer 


well as handling the sales has had a lengthy 
His first 
job was loading 4-foot fir slabs, piling them 
feet. high. As some of the slabs 
weighed 300 pounds, while Bratlie weighed only 
137, shoes, shirt, and overalls included, 
battle was an unequal one. He soon got a job 
tallying, and later was transferred to one job 


experience with lumber and shingles. 


up eight 





Log deck in one of Bratlie Bros. mills 





L. HAMILTON, 


Head Sawyer Planing Mill Foreman 

















































































































































































































































































NELSON DIXON, 
Head Filer 


JOSEPH W. WELLS, 
Stock Room and Loading Foreman 
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J. L. BRATLIE, 
In Charge of Manufacture 


after another around 
the mill, getting a very 
general experience, 
and, to quote him, he 
has “been learning now 
and then ever since.” 
H. j.8.sogan. _ts, 
“More and _= satisfied 
customers.” He says 
he will go to almost 
any extreme for a 
good customer, and 
his definition of a 
good customer is not 
necessarily the fellow 
who buys the most. 
Some of the “best 
customers,” according 
to Mr. Bratlie’s yard stick, are yards 
that buy but two or three cars a year. 

. E, Layne, general mill foreman, 
helped build the first mill owned by the 
Bratlie Bros. Mill Co., and holds his 
position through sheer merit. 

Charles H. White, shingle mill fore- 
man, is another ‘who started when the 
Original mill began operations fourteen 
years ago. Making the best shingle pos- 
sible from a block, is Mr. White’s hobby. 

Nelson Dixon, head filer for seven 
years, keeps the saws keen, thus enabling 
sawyers to turn out well-cut products. 

W. W. Helm, chief engineer, has been 

(Concluded on page 71) 











Cc. H. WHITE, 
Shingle Mill 
Foreman 









“Surety Bond” red cedar shingles; “Surety Bond” red cedar siding 
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Delegates to Hardwood Annual Defea 


Discussion on Revision of Inspection Rules Occupies 


Proposal “C” for the change of National 
hardwood inspection rules was lost by the nar- 
row margin of twelve votes during the ballot- 
ing which followed a strenuous all-day discus- 
sion at the thirtieth annual convention of the 
National Hardwood Lumber Association, which 
ended at Chicago on Friday of last week. 
{[Nore: A report of the first day’s sessions ap- 
peared on pages 64-68 of the Sept. 17 issue of 
the AMERICAN LUMBERMAN.—EDITOR. } . 

Practically the entire closing day was de- 
voted to arguments, pro and con, on the pro- 
posal. Chicago was sweltering in tropical heat 
and it was a heavily perspiring, shirt-sleeved, 
fanning and brow-wiping crowd that hour after 
hour suffered itself to be jammed tightly in 
the spacious Gold Room of the Congress Ho- 
tel, overflowing onto the balconies and putting 
every foot of standing space at a premium. A 
breath of air from across Lake Michigan 
would have been precious, but such was the 
eager interest of the vast delegations that they 
seemed perfectly oblivious both to the super- 
charged temperature and the flight of time and 
“stuck it out” to a man to the end. 

It was late in the afternoon before the ballot 
boxes were finally passed. John I. Shafer, of 
South Bend, Ind., was named judge of election 
with F. S. Underhill, Philadelphia, Pa.; W. 
Frank Oliver, of Toronto, Ont.; Sam O. 
Moore, of Charleston, W. Va., and J. C. West, 
of Cincinnati, Ohio, as tellers. They imme- 
diately retired to an adjoining room to check 
the ballots and count the vote. When, after 
several hours’ labor, this job was done, the 
evening’s entertainment program was in prog- 
ress, but President-reélect B. C. Currie and 
Secretary Frank F. Fish mounted the stage 
between acts to announce the result of the 
contest to the eagerly waiting membership. 

Secretary Fish, in reading the report of 
Chairman Shafer, stated that out of 485 bona- 
fide votes cast, 174 were against and 311 for 
Proposal “C.” The necessary number of votes 
to carry under the two-thirds’ majority rule 
was 323, wherefore the proposal was lost by 
twelve votes. 

President Currie said that while the proposal 
had been lost on this occasion, the large num- 
ber of votes cast for it and the interest shown 
in the discussions indicated that it remained 
very much alive and will be brought up again 
at the next convention. He said: 

While Proposal “C’’ has been lost, the number of 
votes cast for it and the narrow margin of its de- 
feat show that it is needed and wanted. But it is 
apparent that it will have to undergo some refinements 
to meet the objections raised against it and responsi- 
ble for its defeat. Proposal “C” will now go back 
to the committee, and points that have proved unsat- 
isfactory will be smoothed out. I promise you that 
Proposal “C” will come up again as an issue very 
much alive at the next annual convention of this as- 


sociation, 
FRIDAY MORNING 


President Currie sounded the gavel at 9:50 
a. m. Sept. 16, and called for the report of the 
inspection rules committee, of which Oliver 
M. Krebs, of Memphis, Tenn., is chairman, the 
report, read by Secretary Frank F. Fish, being 
as follows: 

The proposed changes in hardwood inspection rules, 
known as Proposal “C,” mark the most advanced step 
forward taken since the first set of rules were adopted 
by this association thirty years ago. 

There is absolutely nothing radical in the proposed 
changes which in reality are nothing more or less 
than a simplification of our present rules with only 
such changes as are necessary in ironing out a few 
glaring inconsistencies. 

The mention of a change in rules invariably calls 
forth more or less protest and the present is no ex- 
ception. In this particular instance it is clearly evi- 
dent that the bulk of protest is not the result of in- 
dividual opinions, but rather the result of an organ- 
ized protest guided by a few. These protests are in 


the shape of stock or form letters and even printed 
cards, wherein the receiver of the card had only to 
sign his name to a printed negative vote and drop it 
in the mail, no provision having been made for an 
affirmative vote. 

Those who have been most active in studying the 
inspection question which has resulted in the “C” 
rules, are convinced that protest is made only where 
a full knowledge of the subject is lacking. A full 
and impartial study of the changes will show many 
improvements and absolutely no detrimental changes 
in the new rules. The attitude of the National Hard- 
wood Lumber Association all the way through has 
been an open book. To those of you who have read 
the pamphlet recently issued by the National associa- 
tion, and which pamphlet gives the origin and history 
as well as the negative and affirmative sides of the 
question, a very clear understanding no doubt now 
exists. It surely must be clearly evident that an 
honest effort has been made by a large body of rep- 
resentative men to do the industry as a whole a 
good turn in simplifying the rules for grading hard- 
wood lumber. Our present National rules are the 
result of many changes and hardly a year goes by 
but what it is necessary to incorporate additional ex- 
planations and interpretations. Each year brings be- 
fore the rules committee suggestions for simplification. 
For several years the National association has realized 
that the “defect system’’ for grading firsts and sec- 
onds and some of the selects boards was glaringly 
impractical on account of the very ununiform dis- 
tribution of lumber and which could not be remedied 
according to that system of grading. Considerable 
thought has been given to this feature of our rules 








J. R. THISTLE- 
THWAITE, 
Opelousas, La.; 
A Vice President 


F. S. UNDERHILL, 
Philadelphia, Pa.; 
Election Teller 


during the past several years; but no better system 
was found until—mainly through the efforts of Charles 


‘N. Perrin, past chairman of the rules committee— 


Proposal “C” rules were originated and developed 
by. him and his committee over a period of two or 


“ more years. 


The pamphlet referred to goes into detail and ex- 
plains the active part our Government has taken since 
the World War in standardization, simplification and 
elimination of waste in all branches of industry; how 
Mr. Hoover, secretary of the United States Depart- 
ment of Commerce, in 1922 appointed ten nationally 
known men picked from the various branches of the 
lumber producing, distributing and consuming in- 
dustries, thus forming the Central Committee on 
Lumber Standards. Since that time this committee, 
in codéperation with the softwood industry, has been 
working out its problems, agreeing on grades, sizes 
etc., all making for uniformity, simplification and 
elimination of waste in the softwood industry. 


Hardwood Committee on Lumber Standards 


On account of the hardwood industry being divided 
—which division, by the way, was of twenty-three 
years standing and caused mainly by their varied 
ideas on the question of inspection—it became nec- 
essary that a neutral, “go between,” committee be 
appointed to iron out these differences and try to 
arrive at standards which would be acceptable to all 
the various branches of the industry. The Central 


Committee on Lumber Standards, which, as already 
stated, is composed of leaders in the various branches 
of the producing and consuming industry, then ap- 
pointed thirty men who are connected with all 
branches of the industry, to act as a Hardwood Cop. 
sulting Committee. This committee, together with 
the Forest Products LaBoratory, also the standardiza. 
tion committee of the Hardwood Manufacturers’ In- 
stitute and the inspection rules committee of the Nz 
tional Hardwood Lumber Association, did, after 
several years’ study, all’ agree on one set of rules, 
This set of rules is now before you for your ae. 
ceptance or your rejection. 

During the two or more years’ study of the ques 
tion several sets of rules were introduced and studied, 
and through it all the representatives of the National 
Hardwood Lumber Association were on the job watch- 
ing out for the interests of the consumers, producers 
and distributers alike. Rules calling for “best face” 
inspection were considered and turned down. Rules 
calling for three different size cuttings in the same 
board were considered and turned down. Finally the 
rules which afterward developed into Proposal “(” 
were originated by the National Hardwood Lumber 
Association. The first draft of those rules were thor. 
oughly tested and showed more or less imperfection, 
Guided by this experience they were redrafted and 
again tested. This second test showed much improve- 
ment but still a need of further revision. They were 
again redrafted and many thorough tests demonstrated 
that the desired results had been attained in the rules 
now known as Proposal “C.” Joint tests were then 
made by the National Hardwood Lumber Association 
and the Hardwood Manufacturers’ Institute on log 
run lumber in West Virginia, Tennessee and Texas. 
The rules had previously been thoroughly tested out 
by the National association on log run lumber in ali 
the hardwood producing fields and the joint tests 
just referred to showed equally uniform results which 
were satisfactory alike to the Manufacturers’ iusti- 
tute and the National association. During all of 
this work the Forest Products Laboratory was on 
the job rendering valuable and much appreciated as- 
sistance, 

Proposal “‘C’”? rules have been endorsed by the Hari- 
wood Consulting Committee and by the Central Com- 
mittee on Lumber Standards. You have for your 
consideration in Proposal “C” the results of the 
combined efforts of some seventy-five men, who have 
given most freely of their time during the last two 
years, and who have made an honest effort to serve 
you. Several charges and some unkind remarks have 
been made against the association and the promotors 
of the “C” rules. Such charges, however, simply 
show a lack of knowledge of the actual improvement 
over our present rules for grading hardwood lumber. 

Our present National rules embody two separate 
and distinct methods for grading hardwood lumber. 
The firsts and seconds grade is determined according 
to the number of standard defects the board will carry. 
Our No. 1 common and lower grades are determined 
according to their cutting value on some boards and 
according to standard defect on others. Our selects 
are mostly graded according to the number of stan- 
dard defects on the best face, with the reverse face 
graded according to cutting value. This makes 2 
very complex procedure for arriving at the grade of 
hardwood lumber. Now, one or the other of these 
two methods is the better. 


The Ideal Result in Grading 


Inasmuch as lumber is not bought for its defects, 
but is bought for its value in usable material, there 
can be no argument to support the defect method 
of grading. The ideal result in hardwood lumber 
grading would be that all the boards in a given 
grade would have approximately the same cutting 
value. This can never be done except by using the 
cutting method, for the reason that the standard de 
fect method places in the firsts and seconds grade 
some boards which have not the cutting value of 
the average common and selects grade. It also places 
in the common grade some boards which are above 
the average firsts and seconds grade. There is nothing 
new about this line of thought for it has been dis 
cussed by your rules committee at many an annual 
rules committee meeting. : 

Proposal “C” actually accomplishes the desired t* 
sult in ironing out these inconsistencies and producing 
more uniformity in the boards of the several grades 
This should appeal to the consumer of lumber who 
relies on a costs system for a guide on figuring & 
timates, as any given grade will deliver a more ~s 
form result, and no grade according to the “C’ pe 
will deliver a lesser cutting value than it now deliv 
ered by the National rules 
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The matter of inconvenience in changing over to 
the “C” rules has been used as an argument against 
the change. When one considers that the “C” rules 
contain practically word for word the same general 
instructions; the same lengths and widths; the same 
sized cuttings; and the same percentage of minimum 
cutting value as the present rules; and, further, that 
the manner of arriving at the number of cuttings 
according to the surface feetage of the board has 
greatly simplified it, it is safe to say that any in- 
spector under present National rules will be equally 
as good an inspector under “C” rules within ten 
days’ time. Simplicity is only another one of the 
many good points in the “C” rules and this should 
tend toward more uniformity as between different in- 
spectors. 

To those who have been through this research work 
during the last two years or more, it is clearly evi- 
dent that the consumers who are protesting against 
the adoption of the “C” rules are unduly alarmed 
and we predict that they would be most agreeably 
surprised after using the “C’’ rules a very short 
time; further, that in case these rules are adopted 
and used for one year’s time, they would protest 
most vigorously in case the National association made 
an effort to restore the rules now in use. 

In conclusion I would again call your attention 
to the fact that some seventy-five representative men— 
from all the various branches of the industry—have 
conscientiously attempted to give to the industry a 
much more uniform and a simpler set of rules for 
grading hardwood lumber. Our present rules are far 
from being perfect. Proposal “‘C’’ rules positively 
correct this condition and present by far the long- 
est step forward ever taken in giving to all branches 


of the producing, distributing and consuming indus- 


tries the most simplified efficient and uniform rule 
which could be devised by their combined representa- 
tives in this work. 

These rules merit the full support of the consum- 
ers, producers and wholesalers alike. 


Mr. Krebs moved that the report of the in- 
spection rules committee be adopted, and this 
motion was seconded. 


Discussion on Proposal “C” 


President Currie commented briefly on the 
various parts of the proposed new grading 
rules and the report and recommendations of 
the inspection rules committee [which appeared 
on pages 46-48 of the Aug. 20 issue of the 
AMERICAN LUMBERMAN]. The recommenda- 
tions were divided into three parts, and with 
a view to expedite matters President Currie 
thought it would be well to take up Part II-- 
referring to Proposal “C’—first. He then pro- 
ceeded to enlighten the membership on Pro- 
posal “C” rules by outlining the inception of 
this movement, and called upon Charles N. 
Perrin, of Buffalo, N. Y., past chairman of the 
inspection rules committee, and originator of 
Proposal “C.” 

Mr. Perrin: I think we all know the origin of 
this standardization movement. It originated with 
the Department of Commerce at the suggestion of Mr. 
Hoover. This association in convention has four 
times unanimously voted codperation in the Hoover 
standardization movement before your rules committee 
started to work. I want to make it clear that your 
tules committee attempted this task at the unanimous 
request of this association both in convention and 
by the unanimous request of our board of directors 
in full meeting. : 

_ It has been insinuated that the origin of the child 
is rather doubtful. Your committee and your rep- 
Tesentatives went through more than two years of 
Strenuous battle in order to bring Proposal ‘“‘C” to 
the fore. The machinery set up in this new standard- 
‘zation movement is the Central Committee on Lum- 
ber Standards and the Hardwood Consulting Com- 
mittee, a subcommittee and an advisory committee of 
the Central committee. You had two representatives 
on the Consulting committee. You had no repre- 
sentatives on the Central committee. Your two rep- 
resentatives on the subcommittee—the Hardwood Con- 
sulting Committee—are John W. McClure, of Mem- 
phis, Tenn., and myself. When this question of 
hardwood standardization was taken up by the Con- 
sulting committee of the Central committee there de- 
veloped three proposals for grading, called A, B and 
C. “A” was the result of investigations by the 
Forest Products Laboratory and what we considered 
a rather radical proposition, inasmuch as it changed 


the system of grading and introduced the element of 
tight cuttings and very materially changed the value 
of the grade. 

The investigations of the laboratory, however—and 
parenthetically now I want to make the point that al- 
though Proposal “C’’ is not the proposition of the 
laboratory, nevertheless the vast amount of work 
which the laboratory took up with its exhaustive in- 
vestigation was the basis for our study of Proposal 
“C,” and without it we would have been at a loss 
how to proceed and what to do—were indispensable 
to the work we did. In its investigation the labora- 
tory reached the conclusion that probably 85 percent 
of the log run lumber is now correctly placed under 
the present National rules. When that point came 
out your representatives on the Consulting committee 
took the position that if 85 percent of the lumber 
is rightly placed under our present rules, the task is 
to place the other 15 percent. 


Correcting the 15 Percent 

The situation does not call for any radical change 
in hardwood standardization, but calls for a study of 
the situation to correct the 15 percent of lumber 
which is misplaced. 

The second proposal—B—is also a proposal by the 
laboratory which we considered a rather drastic change 
from present practice. It entailed tight cutting, the 
figuring out of unlimited cuttings and also in our 
opinion a more difficult application of the rules by 
the inspectors. 

Proposal “‘C’”? was presented by your committee to 
your representatives on the Hardwood Consulting 
Committee. On this Consulting committee were gen- 
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tlemen representing the various interests—furniture, 
agriculture, box, millwork, architects etc.—a_ repre- 
sentative committee composed of some twenty or more 
members, two of which were representing the National 
association. Now, gentlemen, it follows that Proposal 
“C” could not have prevailed in the Consulting com- 
mittee unless considerable support was given to it by 
the industry at large as represented by your repre- 
sentatives on that committee. 

The main thing accomplished at the first meeting 
of the Consulting committee was the decision that 
FAS and selects should be placed on a cutting basis, 
so I think it is safe to assume that so far as the 
Consulting committee is concerned it was united on 
this proposition. At the second meeting, a subcom- 
mittee was appointed, and two reports were brought 
in, a majority and minority report. The majority 
report leaned considerably in our estimation toward 
Proposal “A” and “B,” while the minority report 
leaned toward the National rules. The majority re- 
port was supported by all the members but two of 
this subcommittee. 

Our records are complete; we are now ready to 
proceed on the better conservation and _ utilization 
angle. At the final meeting of the Consulting com- 


mittee held June 2, 1926, the objects and general 
principles were presented and Proposals “A,” “B” 
and “C” submitted for action. 

This association is on record for codperation in 
Your representatives 


the standardization movement. 





Proposal “C” Rules by Narrow Margin 


ies Wiost of Concluding Session of Historic Convention 


did not turn a hand or take one step toward this 
movement until they were commanded to do so by 
resolutions unanimously passed in this convention. 
Your representatives voted for two years against 
radical changes, and voted for the proposition that 
the new grading rules should be based on our pres- 
ent system, and that the only proposition before us 
was the adjustment of the boards that are misplaced 
under our present rules, 

Proposal “C” is here. Now the question js what 
do you want to do with it? Proposal “C” is, in the 
minds of your rules committee, the proposition that 
will put us in full codperation with the standardiza- 
tion movement and conserve more of the existing 
rules than any other proposition that we could 
think of. 


President Currie stated that in keeping with 
the ruling passed by the board of directors no 
member will be granted the privilege of the 
floor or of casting a ballot on this subject who 
is in arrears for dues prior to July 15, 1927, or 
is in arrears for inspection service rendered. 
“The discussion,” said Mr. Currie, “will be on 
the points embodied in the consideration of 
Proposal “C” and nothing else. The discussion 
at present will be confined entirely to members 
of the association. After that is completed, the 
Chair will then be very glad to recognize any- 
one who has anything to say on the subject, 
provided he is equipped with proper credentials 
from any association he represents.” 


Various Members Give Their Opinions 


T. T. Jones, T. T. Jones Lumber Co., Minneapolis, 
Minn.: I think everyone appreciates the good work 
done by Mr. Perrin. As a member of several com- 
mittees of other organizations, Mr. Jones said he 
was opposed to any change in the present hardwood 
rules, as it would necessitate changes in the cost 
systems of the consumers with whom they did busi- 
ness. He then read letters from a number of promi- 
nent hardwood consumers stating that under Pro- 
posal “‘C” substitutes would make greater inroads. 
Mr. Jones expressed the opinion that it would be 
more advisable to go out and sell lumber instead of 
rules and regulations. 


A. E. Hart, of Leland G. Banning, Cincinnati. 
Ohio: Your former president of the inspection rules 
committee, Mr, Perrin, said that in making rules con- 
sideration should be given to both producer and con- 
sumer. If an insistent demand had come from the 
consuming trade that our present rules were not 
adequate, and they demanded a change in the rules 
then I would say this association should so act. 
I do not think we should force something on the 
consumer that he does not want, and believe the 
consumer did not want this change as proposed in 
Proposal “‘C.”? I don’t think the rules have been 
made any simpler. 


D. F. CiarK, Minneapolis, Minn.: I am a charter 
member of the National association and have served 
on the rules committee. I do not think that Proposal 
“C” would help the hardwood industry or the asso- 
ciation, which has been built up under the old rules 
originated in Milwaukee thirty years ago. In regard 
to FAS grades, every man knows the defects in such 
boards under the present rules, but may not with a 
cutting grade as proposed in Proposal “C.” I think 
it would be harder to grade under Proposal “C” 
than under the old rules which have been in effect 
for many years. 


H. B. Wicus, Philadelphia, Pa.: If I were not 
a member of the rules committee I would feel much 
freer to speak before this body. I want to voice 
my sentiments on Proposal “C.” I want to view it 
in the light of the value to the industry as a whole. 1 
have a firm conviction that Proposal “‘C” will not 
meet the requirements of the consuming trade. We 
have as carriers of stock possibly an advantage if 
Proposal “‘C’” can be adopted and forced upon the 
consuming trade, but I don’t believe that under the 
present condition of the lumber industry we, as lum- 
bermen, can afford to do anything that is really detri- 
mental to the other fellow, as we are all dependent 
on each other. It seems to me that the storm of 
protest arising over Proposal “‘C” is sufficient to 
sound a note of warning before it is adopted. I 
think that if Proposal “C” is adopted the competi- 
tion from West Coast woods would cut into the hard- 
wood trade as much as any substitutes. FAS grades 
as made today have been established by conference 
between producer and consumer, and certain defects 
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admitted into No. 2 boards that have been found 
adaptable for the purpose used. I want to urge 
the association to take action on Proposal “C” which 
will be in the best interests of the entire industry. 

J. C. Wicxuirre, Nichols & Cox ‘Lumber Co., Grand 
Rapids, Mich.: I have served on the inspection rules 
committee and am now on the directorate. I have 
heen a member of the association practically my en- 
tire life in the lumber trade, and this is the first time 
I have had to stand before you in opposition to 
the proposals that have been put before you by your 
able executives. I am doing it on the ground of 
principle and what I think is my duty to the asso- 
ciation. I don’t think that the future greatness of 
this magnificent organization we have founded on 
service to the industry can be better served than 
taking into account the requirements of the consumer. 
I am opposed to the adoption of Proposal “C” for the 
following reasons: You can not legislate any basis 
of values through rules, therefore the law of supply 
and demand is bound to follow. You must try and 
adjust your grades so that they will be of the most 
economic value to the industry as a whole. It is 
the feeling of those who are using the lumber that 
the present rules of the association meet this de- 
mand. If their demands were exorbitant, if they 
want such grades that we as lumbermen could not 
meet them and could not make the profit we are 
entitled to by meeting such demands, then they 
would be wrong. We should continue the rules we 
have. As a manufacturer, my concern tested these 
rules as provided for in Proposal “C.”” We found 
an upgrade; there was some degrade, but it did not 
correspond with the upgrade. We touch upon the 
point of standardization, which is advanced as one 
of the prime reasons for our present rules and the 
substitution for Proposal “C” which, it is claimed, 
they are founded upon. The hardwod lumber indus- 
try of the United States can make its own rules. I 
think the greatest standardization of rules was made 
over a quarter of aicentury ago. If Proposal “C” 
is adopted. it will have a bad effect upon business, and 
will tend to the substitution of other materials for 
hardwood lumber. My views upon Proposal “C” re- 
solve themselves down to the point where I can see 
no ultimate benefit to the manufacturer, distributer 
or the consumer, 

Directors’ Views on Proposal “C” 

At the suggestion of Mr. McClure, Secretary 
Fish announced the views of the board of di- 
rectors on Proposal “C,” stating that at the 
meeting held Sept. 14, 28 of the 31 directors 
and officers were present. A vote was taken 
after a lengthy discussion to determine the at- 
titude of the board regarding Proposal “C,” 
and 27 of the 28 present voted in favor of it, 
the other director not voting. The board voted 
to support Proposal “C” and urged its adop- 
tion by the membership. 

Continuing the discussion on Proposal “C 
John W. McClure, of Memphis, Tenn., said: 


I thoroughly believe that Proposal “C’”’ is the most 
constructive and forward step in hardwood standard- 
ization. I believe it benefits every branch of the 
industry. There has been quite a lot of opposition 
developed recently, and perhaps it is natural. Sus- 
picion and fear of advantages to any particular sec- 
tion of the industry under Proposal “C” are un- 
founded. The question has been raised here about 
the value of the cost system to the consumer and the 
great disturbance it would cause by the adoption of 
Proposal “C.” I want to suggest that in my ob- 
servation the average consumer thinks more of his 
cost than his cost system. I believe Proposal “C” will 
have the effect of reducing costs to the consumer, as 
it will give him a more uniform grade and more uni- 
form value. In regard to the inroads of substitutes, 
I believe Proposal “‘C” will help overcome that. The 
rules have been changed from time to time, the last 
important change being made in 1914 when we put 
in a grade of selects. The big argument in opposi- 
tion to the present grading rules seems to center 
around FAS. Mr. McClure then proceeded to ex- 
plain how the new rules will work out advantageously 
under the plan proposed in Proposal “C,’’ which the 
speaker stated is “in the interests of conservation, 
simplification and standardization, and this associa 
tion has come step by step to where it is.” 

E. A. Stmmons, Glade Creek Coal & Lumber Co., 
Hamlet, W. Va.: Our present rules are such that it 
is hard for two inspectors to grade alike. FAS 
lumber will not under present National rules carry 
but five defects. The millman wants to manufacture 
the higher grade of lumber to get away from de- 
fects. The millman is a student and the consumer 
is the teacher. The speaker stated that the term 
“Equivalent” in the rules caused a lot of annoy- 
ance, and expressed the opinion that the members 
gather for constructive effort and to iron out dif- 
ficulties for the benefit of the entire industry. 


At this time a printed sheet was distributed 
giving the comparison of No. 1 common grade 
cutting requirements under the present National 
rules and Proposal “C.” 


An explanation of this data was given by 
L. S. Beale, asistant secretary of the National 
Hardwood Lumber Association, and secretary 
of the committees working on Proposal “C” 
since the movement was started. Mr. Beale 
stated that he had worked the figures out for 
his own information, and he gave examples on 
the blackboard to enlighten the delegates. Mr. 
Beale expressed the opinion that too much at- 
tention was being paid to the results of tests 
made at the various plants under Proposal “C” 
rules and too little consideration to the lumber 
that will actually be produced under these rules if 
adopted. The inspection rules committee has 
taken into consideration the manufacture of 
lumber and the .utility value which the con- 
sumer will get under the cutting proposition in 
Proposal “C,” which, the speaker stated, will 
give better average sized cuttings under the 
No. 1 grade than at present. He continued: 

FAS today is a cutting grade so far as its use 
is concerned. There are very few boards of the FAS 
grade that are used as a whole without some trim- 
ming, cross cutting and remanufacture in order to 
eliminate the defects. The sash and door and inte- 
rior finish manufacturer is using the FAS grade. Un- 
der the present rules honest defects are not re- 
stricted. The “C’’ rules force the manufacturer to 
give the consumer not less than 83% percent of 
sound boards. One of the objects in making up the 
new rules was to simplify them. Of the letters re- 
ceived in the office of the National association, 60 
to 75 percent want information regarding defects 
under the present grading rules, and I believe that 
Proposal “C’’ rules are easier to interpret by the 
inspector and consumers. Proposal “C” rules pro- 
vide an opportunity for the real lumber salesman 
who will post himself regarding them to go to the 
intelligent buyer and secure business in competition 
with the order-taker. 


FRIDAY AFTERNOON 


The delegates reconvened at 2 p. m., on Fri- 
day, at which time President Currie announced 
that the discussion on Proposal “C” would be 
continued by the active membership, and for 
the conservation of time the introduction of 
letters and telegrams would not be permitted. 

E, V. Knicut, Naveo Hardwood Co., and New AI- 
bany Veneering Co., New Albany, Ind., said he spoke 
on the merits or demerits of Proposal “‘C” as a con- 
sumer of lumber, as he is confining his efforts to the 
manufacture of plywood. In manufacturing lumber a 
year ago a number of the manufacturers pledged them- 
selves to produce lumber under Proposal “‘C” rules. In 
measuring that lumber we conserved approximately 8 
percent additional material over that which we would 
have done under the present rules. This was brought 
about by the fact that we have a remanufacturing 
plant which is kept busy cutting the ends of 12, 
14 and 16 feet, No. 1 common boards, and raising 
them to the higher grades. A considerable quantity 
of No. 1 common grade is shipped to our factory at 
New Albany, where we cut it up into dimension stock. 
Our records showed that we reduced our waste fac- 
tor 2-6/10 percent. I had the conception that it 
might force me to get a higher grade of lumber for 
my needs, but under Proposal “‘C” I was able to 
get more of the material I needed. Fifty years ago 
95 percent of the hardwod lumber manufactured and 
consumed in this country was produced in Pennsyl- 
vania and other eastern States. Today you have to 
go to the southern States for most of your hardwood 
lumber. I am directly interested in the conservation 
of lumber, as our plants depend upon hardwood for 
their needs. I am for Proposal “‘C” because I know 
it does conserve the lumber supply of this country. 
I happen to be a member of Mr. Hoover’s commit- 
tee. Mr. Hoover more than any secretary of com- 
merce has gone very deeply into the study of con- 
servation problems. We should congratulate our- 
selves that one department of the Government has a 
vision broad enough and keen enough to take an in- 
terest in our affairs. As individuals we should offer 
our coéperation rather than an effort to retard the 
purpose of it. As a user of lumber I propose to 
support Proposal “C” because I am going to benefit 
by it, and I helieve every consumer will. 

J. W. Mayuew, W. M. Ritter Lumber Co., Colum- 
bus, Ohio, coincided with the views expressed by Mr. 
Knight. One of the reasons why our company, he 
stated, is going to support Proposal “C” is that along 
with other manufacturers of lumber we have stood by 
the edger and trimmer and seen one, two and three 
inches of good lumber ripped off, and in many cases 
consigned to the burner because of one or two slight 
defects, which have kept it out of grades Nos. 1 
and 2. If we can give the consumer a better per- 
centage of cuttings and a longer average width and 
length, that is a good reason for backing up Pro 
posal “C.” 

Mr. Perrin: The rules committee did not enter 
upon this investigation out of any motive of its own, 


~~ 
but at the commands of this association. !i¢ then 
went on to explain the function of grading and the 
divisions of grades best suited for the consumer's use. 
He illustrated on the blackboard the advan 


~ Je hy ‘ges of 
Proposal “C’’ under the present grading rule: Pro- 
posal “C” takes the inconsistencies out of the pres. 


ent grading rules, Mr. Perrin asserted. 1; vestiga. 
tions started with the survey of the consuming re. 
quirements by the Forest Products Laboratory. What 
Proposal “C” rules did to the sawmill was incidental 
The laboratory on a survey of a 2,000,000 ,000-foot 
consumption and on an analysis of 1442 cutting miljs 
found that less than 5 percent of the cuttings are 
in sizes longer than 4 feet. This includes case 
goods, tables, chairs, musical instruments, cabinets 
etc., and these must be over 4 feet long. Proposal 
“C” gives them cuttings over 5 feet long. A change 
along the line of development is always advisable 
The hardwood industry is changing and we must meet 
that change. I assure you that the approach by 
your rules committee to Proposal “C” was by the 
consumer first. Proposal “C” would make a better 
utility set of rules. 


Frep Arn, Chattanooga, Tenn.: The consideration 
of this subject has convinced me that Proposal “(” 
is not to the advantage of the manufacturer and con. 
sumer. He cited Forest Products Laboratory tests on 
oak showing an increase in FAS. The oak situation 
today is that there is a large surplus of FAS. Now 
what is going to happen if that supply under Proposal 
“C” is increased 40 percent? He touched on con. 
servation and the effect of Proposal “C’’ rules on 
foreign trade, and favored retention of present rules. 


W. E. DeLaney, Kentucky Lumber Co., Sulligent, 
Ala.: I can realize that the fabricator of fumber 
might think the change in grades would affect his 
business and raise his cost. I think it has been well 
illustrated here that the rules of the National asso- 
ciation don’t meet the present requirements. I am 
not prepared to say that the “C” rules remedy the 
difficulty, but the best brains of the inuustry have 
given time and thought to this question, and I think 
we might well follow their lead with a view of im- 
provement and a benefit to us all. 


Non-members Allowed Privilege of the Floor 


President Currie suggested that the argu- 
ment be closed pro and con on Proposal “C” 
on the part of the association’s active member- 
ship. Non-members were then given the privi- 
lege of the floor, and the Chair threw open the 
meeting for a limited period to non-members 
who were duly accredited representatives of 
woodworking organizations. 


F. E, Acktey, Chicago, representing furniture in- 
terests: At a meeting of the furniture committee 
held yesterday with representatives of automobile, 
sash and door, agricultural implements, refrigerator 
and the Purchasing Agents’ Association, this matter 
of Proposal “C” was discussed. We received 250 
signatures of consumers opposed to Proposal ‘“‘C”* and 
not one in favor of it. Speaking for the furniture 
manufacturers in regard to favoring present rules 
and opposing Proposal “C,’’ Mr. Ackley outlined 
tests conducted by Chief Inspector Nelson at vari- 
ous furniture plants, and “the only shift we noticed 
was up.” The difference in these rules is that the 
line of inspection between FAS and No. 1 common 
under Proposal “‘C” and the present rules is not as 
close as under the existing grades. We think, and 
proponents of Proposal “C’”? admit, that the rules are 
not practical and it is our wish that the present Na- 
tional rules be used until we get some set of rules 
which are more practical. 

F. H. Correy, Lenoir, N. C., representing Southern 
Furniture Manufacturers’ Association: During the 
21 years I have received lumber I have only had an 
inspector on my yard twice, and then at the im 
stigation of the other fellow who had to pay the in 
spection fee. A year ago we protested against adop 
tion of Proposal “C” to give the manufacturers and 
consumers an opportunity of observing the results 
of tests. ‘The furniture manufacturers and the com 
sumers are unanimously against it, said the speaker, 
who pointed out the difference in Proposal “C” am 
present rules. He cited the result of the inspection 
of five cars, invoices on which were raised under Pro- 
posal “C’ grading, showing the price of the lumber 
increased under the proposed new rules. We are 
satisfied with the present rules and are accustomed 
to them. Our cost system has been built up on lum- 
ber purchased under present rules, and in order to 
get an accurate cost of lumber if Proposal “C” rules 
are put into effect we will have to install a new 
cost system. . 

Showers Bros. Co., of Bloomington, Ind., 
consumes considerable quantity of hardwoods 
and, according to a representative of the com- 
pany, made numerous tests which have shown 
conclusively that it would have to rearrange 
its whole schedule should Proposal “C” go into 
effect. Tests show more waste under the pro 
posed rules than under the present grades. 
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The sash and door factories along the Mis- 
sjssippi River and in Wisconsin are opposed 
to any radical changes in the present grading 
rules of hardwood lumber, according to a rep- 
resentative of the Morgan Co., of Oshkosh, 
Wis. Tests made under Proposal “C” rules by 
these interests showed that they would be 
forced to use lumber which would produce a 
jot of waste. The speaker touched upon the 
substitute angle, and thought lumber consum- 
ers are entitled to some consideration regard- 
ing any change in the grades. He did not think 
that Proposal “C” would be of any financial 
advantage to the manufacturer, and said “If 
necessary raise prices and leave the rules as 
they are.” 

Chief Inspector Gives His Opinion 


Chief Inspector Nelson, who was the next 
speaker, said: 

Everyone who has protested today on the floor 
against Proposal “‘C” said the present rules are 100 
percent O. K., but our records don’t show that. 
After a careful study of Proposal “C’’ I think that 
it simplifies inspection work and I believe it would 
benefit the industry, as many technicalities are cut 
out in “C’’ by placing all on a cutting basis. In- 
spectors will not have to study defects under Pro- 
posal “C,” and their work will be much simplified. 
The present rules incur waste to make the grade and 
Proposal ‘‘C’’ will save 2 percent of our timber. A 
great deal of the protest today is due to lack of un- 
derstanding of Proposal “C’’ which has the edge on 
the present National rules. 


Mr. WHITEHEAD, representing the National Asso- 
ciation of Purchasing Agents, New York: I have 
investigated this matter from the standpoint of the 
consumer, and also the large class of industrials rep- 
resented in our membership of over 4,700 who use 
hardwoods in a minor capacity. Our members are 
disturbed over Proposal “C” and if put across it 
will not be well received. The question of how 
much weight the Department of Commerce has 
over this proposition prompts me to observe that 
Axel H. Oxholm advises that the National Committee 
on Wood Utilization has never been consulted by the 
association on Proposal ‘‘C.”’ 


At this stage Secretary Fish introduced a 
letter dated Sept. 13 he had received from Mr. 
Oxholm as follows: 


I have received your letter of Sept. 12 and am 
glad to find that you endorse the effort which we 
have made to promote Proposal “C.” I have for 
some time werked with the National Association of 
Purchasing Agents and as late as this morning I 
had a long-distance call in regard to Proposal “C.” I 
should be glad to send out the letters you suggest, 
but feel my communications would arrive too late to 
do any good in this particular instance, since the 
question comes up for consideration tomorrow morn- 
ing. I have had the feeling that many consumers have 
not been familiar with the changes involved. I am, 
however, sending three telegrams, as per enclosed 
copy, and regret that the time does not permit me 
to elaborate on this matter. 

I shall be very much interested in the outcome 
of Proposal “C” project, as we feel it would mean 
much to our wood utilization program, 


The telegrams referred to as being sent by 
Mr. Oxholm were to the Paine Lumber Co., 
Oshkosh, Wis.; Farley & Loetscher Manufac- 
turing Co., Dubuque, Iowa, and Radford & 
Wright Lumber Co., Oshkosh, Wis., and read 
as follows: 

Inasmuch as the adoption of Proposal “‘C’’ would 
mean much in better wood utilization, the National 
Committee on Wood Utilization of the Department 
of Commerce asks your support in its adoption. 


Sums Up Discussion 


At the suggestion of President Currie, John 

- McClure, of Memphis, Tenn., summed up 
the whole discussion: 

It must be very gratifying to the officers and mem- 
bers that this discussion has been kept along the 
lines of good feeling. The fair manner in which the 
debate was conducted is also to be commended. I 
am sure every member will leave this convention 
with a strong feeling for the association however 
this vote may turn out. When the old rules adopted 
when I was chairman of the committee were new 
they were not nearly so popular as they are today. Pro- 
Posal “C” is an advance over the old rules and I 
am perfectly willing to discredit my child in favor 
of that of Charles Perrin. Proposal “C” is an ad- 
vance and further step. I want you to consider 
how Proposal “C” developed. It has passed inspec- 
tion of the Hardwod Consulting Committee, which is 
@ cross section of the industrial field, fairly selected 
and containing broadgaged men, each a responsible 
fepresentative of his particular line. It was then 
adopted by the Central Committee on Lumber Stan- 


dards after careful study and inspection as a step 
forward in the progress of the standardization of 
hardwoods. It was considered by your inspection 
rules committee. Proposal “C” was largely effected 
by the work of the Forest Products Laboratory which 
studied the needs of the consuming trade, and as a 
result of the laboratory’s work the foundation of Pro- 
posal “C” has been built. After thorough considera- 
tion, with one exception, the board of directors was 
unanimously in favor of it. From every standpoint 
then of expert study and consideration, and after 
exhaustive tests Proposal “‘C’’ is presented to you 
as the proper method of standardizing hardwoods, It 
would benefit the industry and injure no branch of 
it. It would be too bad if this Proposal “‘C” should 
be defeated at this time, as it might be considered as 
determination of the National Hardwood Lumber As- 
sociation to stand on old rules which do not fill all 
the requirements of standardization and permit over- 
lapping of grades. I sincerely hope Proposal ‘‘C” 
will be successful in this vote, and I believe those 
opposed to it now will soon find out there are no 
“jokers” in it. 

Secretary Fish read the following telegram 
from John H. Kirby, of Houston, Tex., chair- 
man, Central Committee on Lumber Standards: 

The circumstance that I am not able to attend the 
thirtieth annual meeting of our association is the 
cause to me of great regret. Both as chairman of 
the Central Committee on Lumber Standards and as a 
large manufacturer of hardwood lumber it has been 
my good fortune to have participated in the series 
of happy events during the last three years as a 
consequence of which we are today confronted for 
the first time in more than a quarter century with 
the bright prospect of a completely unified industry. 
At the Chicago meeting this week we shall have the 
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opportunity by adopting the American standards for 
hardwoods incorporated in the “C” rules to make se- 
cure the greatest advance yet made in our industry 
toward economy in production and distribution and 
toward the greater serviceability of our products to 
the wood industries and the public. That the pro- 
ducers, distributers and consumers alike have gen- 
erously participated in the formulation of those 
standards further attests their confidence in the real- 
ization of these mutually beneficial results. I con- 
gratulate the entire hardwood industry upon the earn- 
est codperation of the National Hardwood Lumber 
Association in the plans for improving and standard- 
izing our products. What you have done in con- 
verting into practical effect the mutual pledges at the 
peace conference in Chicago, now nearly two years 
ago, is the source of great satisfaction to me and, I 
am sure, to every man who would wish to see in our 
industry mutual confidence substituted for indiffer- 
ence and mistrust, progress prevail over threatened 
stagnation, and a united front replace our hitherto 
disorganized ranks. It is my earnest hope that the 
association will give united support not. only to the 
adoption of the rules now pending before it but more 
particularly to their faithful performance in practice 
throughout the industry. A great work has been ac- 
complished. A greater opportunity lies ahead. Let us 
put the American standards for hardwoods into 
prompt effect and for the advancement and progress 
of the hardwood industry let us march on. 


President Currie announced that the vote 
would be taken on Proposal “C,” ballots being 
distributed for this purpose. 

While the balloting and counting of the votes 
was in progress consideration was given by the 


convention to Part I of the report and recom- 
mendations of the inspection rules committee, 
and at the suggestion of O. M. Krebs, chair- 
man, the paragraph referring to “Aromatic 
Red Cedar” was eliminated, and the printed 
report covering Part I, with this omission 
was adopted unanimously. 


Revisions in Cypress Grading Rules 


In regard to the rules for the grading and 
measurement of cypress contained in Part III, 
Assistant Secretary Beale stated that at a con- 
ference between committees of the Southern 
Cypress Manufacturers’ Association and the 
National Hardwood Lumber Association the - 
rules were discussed, but it was not possible 
to work out all the ‘details in the short time 
available. Since the report of the inspection 
rules committee was published there have been 
two changes in the rules as printed in the book- 
let with a view to making the rules of the two 
associations entirely in harmony. With this 
object the following revisions were made: 

Paragraph 111 on Finish, Revised 

“B” finish will admit in pieces of 8 feet surface 
measure, two or combination of two of any of the 
following defects or their equivalent: Three small 
surface checks; one slight manufacturing defect as 
defined in paragraphs 50, 51, 54, 59, 61 and 62; three 
sound and tight pin knots; two small sound and 
tight knots. Larger or smaller pieces will admit a 
proportionate number of defects. 


Paragraph 117 on Common Lumber, Revised 

No. 1 common will admit checks, slight peck on 
one or both sides, pin worm-holes, medium manu- 
facturing defects as defined in paragraphs 50, 51, 52, 
55, 60, 61 and 62; sound knots not to exceed in av- 
erage diameter 1% inches in 4- and 6-inch widths, 
2 inches in 8- and 10-inch widths, 2% inches in 12- 
inch widths, and 3 inches in wider widths; shake that 
does not go through, straight splits not exceeding in 
length the width of the piece, sound stain, wane on 
one or both edges not to exceed one-half inch in 
width, one-half the thickness and one-third the 
length of the piece; and other defects that will not 
prevent the use of the piece for usual common pur- 
poses in its full length and width. 


Part III, covering cypress grading and meas- 
urement, was then unanimously adopted with 
the revisions enumerated. 


Resolutions Adopted 


At this point in the proceedings John W. 
McClure, of Memphis, Tenn., took the chair, 
and called for the report of the committee on 
resolutions. This was presented by F. E. 
Stonebraker, chairman, and unanimously 
adopted by a rising vote. 

Resolved, That the question of taxation of lands is 
one in which the lumbermen are vitally interested. 

Special taxes such as school, road and drainage are 
so burdensome in some sections that land ownership 
by the small farmer is fast becoming impossible. 

We favor such legislation, both State and national, 
as will lighten the burden of taxation on lands, and 
especially do we commend and endorse the plan of the 
National Drainage Association to have the Federal 
Government extend to the swamp land farmer the 
same financial assistance as has been given by act of 
Congress to the arid land farmer. 

Merchandising Conference 

Resolved, That the merchandising conference, as- 
sembled during the convention of the National Hard- 
wood Lumber Association, believes there should be 
greater cooperation between hardwood manufacturers 
and wholesalers; it believes that closer personal ccon- 
tact between them will create a better understand- 
ing of each others’ problems and that this will all 
result in a more efficient distribution of hardwood 
lumber. 

The National Hardwood Lumber Association heart- 
ily endorses the appointment of the joint committee 
by the National Lumber Manufacturers’ Association 
and the National-American Wholesale Lumber Asso- 
ciation which seeks to develop further the merchandis- 
ing relations ‘between manufacturers and wholesalers, 
and expresses the hope that this committee may for- 
mulate a standard of practice which will assist the 
industry in avoiding unbusinesslike and unprofitable 
marketing methods. 

Believing this joint committee, composed of lead- 
ing manufacturers and wholesalers, can pursue its 
work as covering all woods, including hardwoods, the 
National Hardwood Lumber Association holds itself in 
readiness to codperate in the work as undertaken 
and to assist in making any such plan effective. 

Corporation Income Tax 

Wuereas, The corporations have been penalized by 
the Federal Government through being assessed with 
income taxes at war rates or higher, and 

Wuereas, The income taxes of all individuals and 
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partnerships have been repeatedly and materially re- 
duced since the war by reason of the great improve- 
ment in the Government’s financial position, and 

Wuereas, Official reports show a very large sur- 
plus that will permit of a material reduction in taxes, 
therefore be it 

Resolved, That the corporations are entitled to pref- 
erence over all other interests to an income tax re- 
duction to a peace-time basis and the Congress is 
hereby urged and requested to reduce these taxes to 
not exceeding 10 percent. 

Thanks for Service Rendered 

Resolved, That the sincere thanks of this associa- 
tion be expressed to E. C. Atkins & Co. for the ap- 
propriate and beautiful badges supplied gratis for 
members attending this convention. 

Resolved, That the thanks of this association be 
extended to the management of the Congress Hotel 
for the excellent manner in which it so thoroughly 
has met our requirements of service. 

Resolved, That appreciation and thanks be extended 
to Secretary Fish and his assistants for the able 
Handling and splendid entertainment provided dur- 
ing this: convention. 


As chairman of the committee on officers’ 
reports, Mr. McClure said: “We examined the 
reports and found they contained no recom- 
mendations that would require qny action on 
the part of this convention. The committee 
therefore wishes to offer a motion that thanks 
are due the president for his time and efforts 
and thanks to the secretary and his force for 
the capable manner in which they have con- 
ducted the affairs of the association during 
the last year.” This motion was seconded and 
unanimously carried. 


President Currie Reélected 


On. the Chair calling for nominations for 
resident, Mr. Mayhew presented the name of 
3en C. Currie, of Philadelphia, Pa., which was 
supported by W. H. Lear, of Philadelphia, who 
paid a tribute- to the splendid work of Mr. 
Currie as president. Thereupon President Cur- 
rie was unanimously elected to succeed himself 
and was escorted to the chair by Messrs. May- 
hew and Lear. Mr. Currie expressed his deep 
appreciation for the honor, and remarked that 
his first thought is for the National association 
with which he has been identified for many 
years. “Regardless of what we do, we must 
have one thought,” said the speaker, “and that 
is to preserve the integrity of this association 
which has grown to be so great a force to the 
hardwood industry. To this end I will give 
another year of time and effort.” 


: Other Officers Elected 


The other officers and directors elected were: 

Vice presidents—John R. Thistlethwaite, Opelousas, 
La.; John I. Shafer, South Bend, Ind., and R. C. 
Stimson, Memphis, Tenn., all reélected. 

Directors (three years)—F. G. Christmann, St. 
Louis, Mo.; Harry E. Kline, Louisville, Ky.; E. B. 
Norman, Louisville, Ky.; J. A. Defaut, Chicago; 
Thomas Blagden, New York City; John W. McClure, 
Memphis, Tenn.; G. A. Vangsness, Chieago; Howard 
A. Shead, Grand Rapids, Mich., and O. M. Krebs, 
Memphis, Tenn. 


Before bringing to a close the thirtieth an- 
nual convention of the National Hardwood 
Lumber Association, President Currie com- 
mented on the fact that the registration had 
been the largest in the organization’s history 
and that the interest shown in the proceedings 
had surpassed that of any previous year. “Let 
us go back to our homes with the thought that 
we are still friends, and that we can not afford 
to tear down what has been built up after all 
these years of service, and apply ourselves to 
the furtherance of the function that this old 
association performs.” 


NOTES FROM THE SIDELINES 


C. L. Foreticn, Bradley Lumber Co., Warren, 
Ark.—Hardwood business is picking up and will un- 
doubtedly be good this fall, especially from the mid- 
dle West. There will not be any stocking-up move- 
ment, however, but the customary hand-to-mouth buy- 
ing. And that certainly is to our liking, for we be- 
lieve that hand-to-mouth purchasing serves as the 
best basis for stable business as it distributes the or- 
ders more evenly over the year. 


E. V. Knicut, New Albany, Ind.—During the last 
ten days we have received more inquiries for lumber 


than during any other 30-day period since last March. 
This indicates the current trend of the market. This 
inquiry has not been confined to any one industry, 
but has been general. In our plywood department, 
there has been a 100 percent increase in business dur- 
ing the last sixty days, the business coming largely 
from radio and phonograph manufacturers and to 
some extent from the furniture factories. The latter, 
however, have been busy in only a few sections; but 
during this convention I have received a telegram 
from my office stating that furniture buying has 
picked up materially, plants that have done nothing 
for some time just now beginning to indicate wants, 


M. L. Wootten, Columbus, Miss.—Business is bet- 
ter and will probably continue to improve, as buyers 
seem to be getting more confident. Of course, busi- 
ness will be on a hand-to-mouth basis; and it will con- 
tinue to be so as long as there is unrestricted lum- 
ber manufacture, making it possible for the buyer to 
step into the market any time and pick up bargains. 


J. C. Campsett, Birch Valley Lumber Co., Tioga, 
W. Va.—Demand for Appalachian hardwoods, upon 
reflection, really has been first rate during the summer, 
and prospects for fall trade are good. Mi§ill stocks 
in our territory are none too heavy, but are well as- 
sorted, enabling us to render prompt service. 


Acree Stewart, Alcee Stewart & Co., St. Louis, 
Mo.—The outlook is fairly good. Fall trade is always 
better than summer trade, and the financial condi- 
tions in our territory will be a help this fall. How- 
ever, the price problem will probably not be solved, 
for merchandising in the hardwood field is all wrong 
to begin with. The manufacturer, wholesaler and re- 
tailer all sell the same consumer, and as long as 
that continues there never will be a healthy market 
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situation. The manufacturer, in his feverish efforts 
to get business sends his lists to every consumer, big 
or small. The retailer calls on a customer and quotes 
a price. The customer promptly hands over the. manu- 
facturers’ lists as a proof that he can get the lum- 
ber for so much less. Of course, to get the busi- 
ness, the retailer must meet that price and, to make a 
profit, is absolutely compelled to force down the 
manufacturer’s price. We all suffer from this unor- 
ganized trade situation, but the manufacturer most 
of all. 


J. W. McCrure, Bellgrade Lumber Co., Memphis, 
Tenn.—I am conservatively optimistic regarding hard- 
wood trade this fall, on account of the healthy con- 
dition of the general business situation. While south- 
ern mill stocks are heavy, buyers have let their sup- 
plies run down to the ground. They must buy to 
continue their own operations, and I think they will 
buy to cover their winter requirements. This will 
absorb a great deal of lumber and will probably 
stabilize the market, bringing it to a point ‘where 
hardwood manufacturers may be able to make a rea- 
sonable profit. 


F. L. Apams, Adams-Banks Lumber Co., Morton, 
Miss.—Instead of benefitting the hardwood market, 
the recent southern floods have caused a sad state 
in the industry. As mills in the affected sections 
were forced down, others speeded up their production 
tremendously. They bid high prices for logs and 
every woodlot owner in the South started cutting 
logs for the market. Pine operators who had hard- 
wood stands determined that now was the time to 
cut them. As a result logs became piled up where- 
ever you looked, and they had to be manufactured. 
In time the closed mills opened up again and started 
to make up for lost time. The result is the present 


as, 
condition. It will take some time to work off the 
surplus, and a lot of weaker mills may be eliminated 
meanwhile. 





W. L. Saunpers, Cadillac, Mich.—On the 
we have had a good summer trade in northern 
woods and look for a better fall trade. Demang 
will be general, from all indications, all consumin 
branches enjoying fair business and carrying dastenad 
lumber stocks. Prices will not show much Change 
for they have been well maintained throughout; and 
buyers who quit buying in the expectation of forcing 
down prices will find, when they reénter the market 
that they will have to pay the same that they did 
before. Manufacturers are getting to know the value 
of their product and to hold it until they 
ize its worth. 
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R. W. Hassten, Hasslen Lumber Co., Minneapolis 
Minn.—Business is only fair in the Northwest, byt 
should improve from now on. Farm crops have been 
good and have brought a great deal of money into 
the section; but it is useless to expect the farmers to 
rush into the market and spend their money in a 
hurry. Perhaps it will be next spring before there 
is any real development in the rural lumber trade. 
There are meanwhile a lot of retail yards that are 
in bad shape financially, due in many casés to spec. 
ulative house building as a sidelire. 


O. E. Yeacer, Yeager Lumber Co., Buffalo, N. Y.— 
Business in our territory has been distinctly better 
the last thirty days, and the prospects are encourag- 
ing. However, there is no big.spurt in sight and 
trade will probably remain subnormal. The trouble 
with present-day business is the extravagance of the 
public, which takes all its money and leaves nothing 
for the worth-while things. People today think in 
terms of natty clothes, amusements, automobiles and 
every form of luxury, instead of planning and say- 
ing for a home. Furthermore, once people get a 
taste of luxurious living they won’t give it up while 
their money lasts. Our concern deals largely with 
the building trade. This is pretty well caught up 
with demand in our territory and from now on will 
be regulated entirely by arising needs. The particular 
trouble with the lumber trade under these conditions 
is that there are too many concerns in it, offering 
ruinous competition. 





J. M. Pritcnarp, Kirby Lumber Co., Houston, 
Tex.—I think the hardwood situation is all right. 
Regarding reports of overproduction in the southern 
territory, that is always the case at this time of year, 
while weather conditions are good. Hardwood manv- 
facturers produce heavily in the summer and _ fall, 
knowing that a little later on it will be impossible to 
operate. Southern business in general is very good, 
which will find reflection in the hardwood market. 


J. E. Breece, J. E. Breece Lumber Co., Albu- 
querque, N. M.—In addition to the plant at Albu- 
querque, our new plant at Alamogordo is now in op- 
eration, as well as our flooring and hardwood opera- 
tions in Louisiana. Business in southwestern terri- 
tory is in pretty good condition and there is a good 


- demand for our products. Through the special manu- 


facturing methods that we use, there is little or no 
waste in any of our plants; even the sawdust pro- 
duced at our plant in Alamogordo being marketed. 


Joun Raine, Meadow River Lumber Co., Rainelle, 
W. Va.—I am glad to give you an optimistic note on 
the hardwood situation. In May of this year, we 
did the largest month’s business in the history of 
our company up to that time, but in August we ex- 
ceeded even that record and we have no complaint to 
make. Our export business is especially good and 
we find that when buyers learn that we do not cut 
our prices and that we expect to get a good price 
for good lumber, they do not object to paying it. 


J. B. Epwarps, Hillyer Deutsch Edwards (Inc.), 
Oakdale, La.—Orders on our books indicate that 
September will be the biggest month in the history of 
our company up to this time. Buyers are coming 
into the market and we find an especially good de- 
mand for the specialties that are produced at our 
mills, and we are feeling quite optimistic over the 
outlook for business. 


FE. C. Grenn, Big Salkehatchie Cypress Co., Vat 
ville, S. C.—Now that there is only one set of grad- 
ing rules for cypress, much of the confusion that has 
existed heretofore will be done away with and pur 
chasing cypress lumber wili be greatly clarified. The 
Southern Cypress Manufacturers’ Association is pre 
paring to launch another trade extension campaig? 
and will work especially among the retail lumber 
dealers in order to broaden the distribution of °y 
press through the retail lumber yards. Practically 
all of the cypress manufacturers in eastern tereitert 
have pledged themselves to support this campaign = 
already a substantial sum has been provided for : 
ginning the work. The outlook for business generally, 
I think, is quite encouraging. 
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SEPTEMBER 24, 1927 
—— 


Recommends New Cost System 


Dixon, Itt., Sept. 21—The meeting of the 
second district club of the Illinois Lumber & 
Material Dealers’ Association was held here 
yesterday at the Elks’ Club, the entire building 
peing turned over to the lumbermen for the 
day. At 12 o’clock H. W. Harms, of the Wil- 
hur Lumber Co., Dixon, president of district 
No. 2, called the attendance to the dining room, 
where a real country fried chicken dinner was 
served to the fifty-four in attendance. At 
the conclusion of the dinner, President Harms 
called on State Director George Colton, of 
the Crumb-Colton Co., Rockford, Ill. Mr. 
Colton urged the dealers who did not already 
have a cost system to take advantage of the 
system that had just been provided by the 
State association. He explained that the di- 
rectors of the association had contracted with 
a company of certified public accountants of 
East St. Louis, Mo., to install a complete and 
simple cost system. He did not go into detail, 
saying that a representative would explain the 
system later in the meeting. 

The chairman then asked Charles L. 
Schwartz, of Naperville, to say a few words. 
Although not a member of district No. 2, Mr. 
Schwartz explained that the main object of 
the local district meetings was to get the 
dealers to coOperate in their home communi- 
ties. 

A. H. Holcomb, of Sycamore, Ill., was then 
called to the floor and told the dealers that his 
observation showed that the saturation point in 
new home building in a good many localities 
had been: reached. Therefore it was up to 
the retail lumbermen to adjust themselves to a 
normal situation of home building. Of course 
there would be new homes built right along, 
but not in the proportion that they have been 
built during the last several years. He told 
the dealers their big opportunity to keep sales 
normal rested in remodeling and repairing. 
At this point he highly commended the Amert- 
cAN LuMBERMAN for being the originator of 
the book “Old Homes Made New,” saying it 
was one of the most helpful and practical aids 
a retail lumberman ever had. 

Peter F. Deitrich, secretary of the local 
lumbermen’s club, told of meetings that were 
being held in the district and urged dealers 
to attend. 

The genial “Jim” Bryan, State secretary, 
then took the floor and complimented the dis- 
trict on the number of ladies present. He 
told them about the coming annual convention 
in which the ladies’ auxiliary will take a promi- 
nent part, and urged all to attend. 

Tom Lehon, of Mule-Hide fame, was then 
called on to discuss the roofing problem con- 
fronting the dealer. He urged the dealers to 
compare the time during the war when build- 
ing was restricted to the present time, saying 
that a large percentage of their business for 
the next year would come from remodeling 
and repairing. He told how dealers in other 
parts of the country were overcoming the 
traveling roofers’ problem. Mr. Lehon urged 
the .dealers to adjust their business to the 
changing condition, saying, “Old ideas will 
not build new business.” 

E. E. Embree, of De Kalb, was asked to re- 
Port on his observations of the National Re- 
tail Lumber Dealers’ Association convention 
recently held at Tacoma. Mr. Embree said 
that the time had been too short to prepare 
a speech; therefore he would read a report of 
the convention published by the AMERICAN 
LumBerMAN. The main points of the conven- 
tion were brought out and then discussed. 
_John Higginson, representative of the cer- 
tified public accountants, was then asked to 
explain the system for which the directors 

ave recently contracted. He showed how 
this system would eliminate a great many ac- 
a now carried by most yards. He showed 
a the system would tell the dealer each day 
Ow much money he made that day as com- 
pared witlr the same day of last-year- and at 





the end of each month or week the same in- 
formation would be available, so that the 
dealer would know what he was doing, and 
adjustments could be made. The system keeps 
the cost by departments. He explained how 
the system would keep track of the accounts 
receivable, when they were due and the time 
limit upon which the dealer could file a lien. 
A great deal of interest was shown in Mr. 
Higginson’s talk and a number of the dealers 
asked for further information. 

Secretary Bryan took the floor again at this 
point and explained that the State association 
would not derive one penny profit from any in- 
stallation of this new system of accounting for 
which the directors had contracted. Instead 
of the State association profiting, the com- 
pany installing the system has agreed to re- 


duce the cost of the installation equal to the 
amount that would have been turned over 
to the State association, thereby giving the 
dealers the benefit of the lower prices. Mr. 
Bryan then told of the plans for the coming 
annual convention of the State association. At 
this point he placed before the meeting for 
the first time an idea that was readily and 
promptly accepted. His suggestion was that 
the last week of October be designated as 
president’s week and the members were to give 
one day of that week in which they would 
endeavor to get at least one application for 
membership in the State association. These 
were to be sent to the State office and after 
the whole State had reported, they would be 
given to J. W. Mackemier, president of the State 
association, as a token of the esteem the mem- 
bers of the State organization had for him. 

There being no further business, President 
Harms adjourned the meeting, which a num- 
ber were heard to say was one of .the most 
profitable they had ever attended. 


Plan Pine Educational Campaign 


Houston, Tex., Sept. 19.—Plans for a cam- 
paign of education on the advantages of south- 
ern pine will be announced Oct. 15 at the meet- 
ing of the East Texas Mill Managers’ Asso- 
ciation, it was decided at a meeting held Satur- 
day at the Bender Hotel. 

“The best place to begin is at the colleges 
and universities,’ declared Allen Few, of 
Jasper, who presided. “Every year there are 
thousands of young architects and engineers 
come out of the schools and enter the build- 
ing game. These young men in a few years 
will be advising contractors and builders as to 
the material to be purchased. Their word 
will be final in the purchasing of millions of 
dollars’ worth of lumber.” 

He suggested that the Southern Pine Asso- 
ciation furnish speakers to the colleges and 
universities to give lectures about twice each 
school year on the relative strengths of vari- 
ous woods and the superiority of longleaf 
yellow pine for those purposes it has been 
found to be particularly adapted to. The lec- 
turers should be able to cite statistics from 
tests made by the Federal laboratories. 

The encroachment of fir on southern pine has 
been the subject of many discussions among 
the yellow piners. They admit without argu- 
ment that for some special uses, the fir is bet- 
ter and more economical. On the other hand, 
the millmen agreed that yellow pine has proved 
itself stronger, more resilient and better in 
other ways for a variety of purposes. 

“We do not want to do anything that will 
seem to knock the other fellow’s business or 
product,” said Mr. Few. “However, the pub- 
lic is entitled to know the proper uses of our 
product and we should educate it along that 
line.” 

The meeting on Oct. 15 will be held at 
Lufkin, Tex. Almost the entire program will 
be in the charge of representatives of the 
Southern Pine Association. Tests will be made 
to demonstrate the comparative values of dif- 
ferent woods and speakers will suggest means 
of conducting the educational campaign. 

Saturday’s meeting was an unusually inter- 

esting one. The subjects were varied. A. S. 
Boisfontaine, of the Southern Pine Associa- 
tion, spoke of “The proposed Tests on South- 
ern Pine.” He told the millmen how the tests 
were made the purpose of them. 
' Fire prevention was the topic assigned to 
H. C. Moore, representative of the U. S. 
Epperson Underwriting Co. He stated that the 
estimated total wealth of the United States, 
excluding land, is $230,000,000,000 and is in- 
sured for $160,000,000,000. 

The net fire losses paid by insurance companies in 
1918 were $176,000,000 and in 1925 were $354,000,000, 
an increase of 102 percent, he declared. The experi- 
ence of the insurance companies has been so unfavor- 
able in recent years that rates have been increased to 
a total premium: of. $1,000,000,000 a year. This is 


about one-third of the sum annually raised by the 
Federal Government through taxation and about one- 
fifth of all tax revenues of all the States, cities, vil- 
lages and counties in the country. It is more than 
$1 in every $100 of the income of all the people in 
the country. 

He said that fire prevention and fire protection re- 
solves itself into three divisions: 

1. Preventing of the outbreak of a fire. 

2. Preventing the serious spread of a fire. 

3. Providing for the prompt discovering and ex- 
tinguishing of a fire. 

Mill managers were asked by Mr. Moore to codper- 
ate with the insurance companies in an effort to re- 
duce the fire losses. This can be done by improving 
the fire equipment, keeping the mills and yards clean 
of trash and being eternally on the lookout for fires. 

C. F. Evans, of the State forestry service, 
talked on “Fire Protection Work.” He was 
introduced by E. O. Seicke, of the forestry 
department. Mr. Evans’ address featured the 
need for more care to prevent forest fires. 

“Use and Occupancy Insurance” was the 
subject of a talk by H. M. Schram. The full 
loss from a sawmill fire is not covered by 
the ordinary fire insurance policy, he said. 
There are several losses which usually accom- 
pany a conflagration which are covered by the 
“use and occupancy” policy, he told the mill- 
men. “It is protection against loss through fire 
which is not covered by the ordinary insurance 
policy, such as net profit on the business which 
is thereby prevented; such fixed charges and 
expenses as must necessarily continue during 
a total or partial suspension of business, to the 
extent only that such fixed charges and ex- 
penses would have been earned had no fire 
occurred; such expenses as are necessarily in- 
curred for the purpose of reducing the loss 
under the policy.” 

For the first time the East Texas mill man- - 
agers were addressed by a negro. He was 
C. W. Rice, president of the Texas Negro 
Business & Laboring Men’s Association. His 
subject was “Codperation Between Employers 
and Laborers.” 

We are trying to teach the colored laborers loyalty 
to employer and love of work, declared Mr. Rice. We 
tell them not to quit their jobs without giving notice; 
we tell them to avoid agitators and to study their 
work. We try to get them to become intelligent 
manual laborers, for both agricultural and industrial 
enterprises. 

fe have secured the codperation of the colored 
preachers and they are helping us teach the negroes 
to walk the streets of Houston instead of the streets 
of Jerusalem. We are trying to raise the standard 
of the negro laborer. The fact that hundreds of firms 
and organizations, including a dozen in the lumber 
industry, have endorsed our work makes us think we 
are making progress. 

He said the organization furnishes all kinds of 
coiored help to industries and homes. “He stressed the 
point that sawmill workers, as an instance, are en- 
couraged to stay with their jobs and not quit at cotton- 
picking time. It is one of the aims of the organiza- 
— to make colored labor more stable than it has 
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Supercedar 
Advertising 


sends customer to the 
lumber dealer 


Women want Supercedar clo- 
sets. "Thousands have written 
us so. We refer them to retail 
lumber dealers, who in turn can 
rm, a carpenter for the 
job. 

Good clean profit for you in 
this superior closet lining seal- 
ed at the mill in substantial 
cartons. 


Write for samples, 
circulars and prices. 
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WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR. 
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OFFICES_~ 


7 © FIRMS engaged in 
Industry and Transpor- 
tation, an office location at 


the heart of these activities 
is of vital importance, 


| 








In the buildings of Seattle's 
Metropo.itan CEenrer are 
gathered the administrative 
offices of Transportation and 
the major industries of the Pacific Northwest. 





A card will bring details, 





Metropolitan Building Company 
1301 Fourth Avenue 
Seattle 











Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U.S.A. 
“*Pickwood,” St. Louis 


Cable Address: 
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SEPTEMBER 24, 199, 


What she Associations Are 
Planning and Doing 


Sept. 26—Potlatch Timber Protective Association, 
Eilers Building, Spokane, Wash. Quarterly 
meeting. 

Oct. 1—Lumbermen’s Association of Texas, Central 
and Northern sections, Dallas, Tex. Special 
meeting 

Oct, 6—Empire State Forest Products Association, 
Syracuse, N. Y. Headquarters. Hotel Onondaga; 
meetings, College of Forestry Building, Annual. 

Oct. 10-12 — National Lumber Trade Extension. 
Meetings of sales managers and salesmen, asso- 
ciation secretaries, and trade extension com- 
mittee, Stevens Hotel, Chicago. 

Oct. 11-12—Appalachian Hardwood Club, Sinton 
Hotel, Cincinnati, Ohio. Annual. 

Oct. 13-14—National Association of Wooden Box 
Manufacturers, Roosevelt Hotel, New York 
City. Semiannual. 

Oct. 15—East Texas Mill Managers’ Association, 
Lufkin, Tex. Monthly meeting. 

Oct. 17-18—Wood Industries Division, American So- 
ciety of Mechanical Engineers, Grand Rapids, 
Mich. 

Oct. 19.—West Side Hardwood Club, Pine Bluff, 
Ark, Annual, 

Oct. 22.—Louisiana_ Retail Lumber Dealers’ Asso- 
ciation, Baton Rouge, La. 

Oct. 25-27—Southern Logging Association, Roose- 
velt Hotel, New Orleans, La. Annual. 

Oct, 28-29—Alabama Lumber & Building Material 
Association, Battle House, Mobile, Ala. Annual. 

Nov. 8-9—Florida Lumber & Millwork Association, 
Columbus Hotel, Miami, Fla. Quarterly meet- 
ing. 

Nov. 9-10-11—Concatenated Order of Hoo-Hoo, Col- 
umbus Hotel, Miami, Fla. Annual. 

Nov, 10-12—California Retail Lumbermen’s Associa- 
tion, Alexandria Hotel, Los Angeles, Calif. 
Annual. 

Nov. 14—Loyal Legion of Loggers & Lumbermen, 
Portland Hotel, Portland, Ore. Semiannual 
meeting board of directors. 

Nov. 16—Southern Cypress Manufacturers’ Associa- 
tion, Jacksonville, Fla. Semiannual. 

Nov. 16-17—Southern Sash, Door & Millwork Man- 
ufacturers’ Association, Ansley Hotel. Atlanta, 
Ga, Annual. 


jaeaenanaaeee 


Date for Northwestern 1928 Annual 


MINNEAPOLIS, Minn., Sept. 20.—William H. 
3adeaux, secretary of the Northwestern Lum- 
bermen’s Association, this city, advises that 
the thirty-eighth annual convention of the 
association will be held on Jan. 17, 18 and 19, 
1928, in Minneapolis. The business sessions 
will be held in the ballroom of the new 
Nicollet Hotel, while the building material 


exhibits will be on display at the West Hotel.. 


SSBB AZ2SS2: 


Plans of California Retailers 


Los ANGELES, Cauir., Sept. 17.—With a 
larger attendance than any in its history pre- 
dicted, the annual convention of the California 
Retail Lumbermen’s Association will be held 
in Los Angeles, Nov. 10-12, inclusive, with 
headquarters at the Alexandria Hotel. Mrs. 
Jessie E. Fraser, secretary of the association, 
was in Los Angeles during the week making 
preliminary arrangements for the gathering. 

There are to be no long winded speeches, Mrs. 
Fraser declared. Questionnaires are now being sent 
out to the dealers in California setting forth a number 
of subjects to be discussed at the convention, and the 
dealers are asked to specify which subjects they con- 
sider of the most importance, also making suggestions 
of other subjects not on the list. In this way matters 
of importance to the dealers can be placed on the 
program and a benefit should be derived by all who 
attend. 

The convention hall is on the hotel’s mezzanine floor, 
which will be given over to exhibits of interest to 
the dealers, according to Mrs. Fraser. The Los An- 
geles Chamber of Commerce is now working with us 
in the way of providing entertainment, a feature of 
which will be a trip through the motion picture studios 
of Hollywood, she explained. The wives of the dele- 
gates will have special sight-seeing trips arranged for 
them, which will include Pasadena, Glendale, Holly- 
wood, Beverly Hills and Long Beach, with competent 
guides to explain the points of interest. 

The annual banquet and dance will probably be 
held on Friday night, Nov. 11. We will also have 
a number of entertainment féatures in order that 
there will not be one single dull moment. 

Complete details of the entertainment features and 
business features of the convention will be- broad- 





cast at a later date, but each lumberman  shoyj 
lay his plans to attend the convention. It is thought 
that by holding the convention on Nov. 10, 1] and 
12, the lumbermen in California can more easily gy. 
tend since the 11th is a holiday, and the 12th shoyj 
be a short day anyway. 
(SSSR 

Illinois District Meetings in Prospect 

Announcement is made by Secretary J, F 
Bryan, of the Illinois Lumber & Materia 
Dealers’ Association, Chicago, that three dis. 
trict meetings of the organization are in pro. 
pect. The first district will meet in Elgin q 
Oct. 4. C. L. Schwartz, of Naperville, is dis. 
trict chairman, while A. H. Holcomb is se. 
retary. The sixth district will meet in Spring. 
field on Oct. 5, with District Chairman D, J, 
Mitchell, of Spellman & Co., Lincoln, ang 
Secretary J. Laube, of the Alexander Lumber 
Co., Lincoln, will care for their respective du- 
ties. The third. district will meet at Macomb) 
on Oct. 6, with Charles O. Foulke, of Macomb, 
as chairman and Walter Heidter as secretary, 


Appointed to Long Leaf Staff 


New Oreans, La., Sept. 19.—Secretary- 
manager O. N. Cloud, of the Long Leaf Yel- 
low Pine Manufacturers’ Association, last week 
announced the appointment of V. L. McCarty 

to the association staff 
| with headquarters at 

New Orleans, where 

the general offices are 

established. Mr. Me- 

Carty is widely known 
| in southern lumber cir- 
| cles, having been iden- 





V. L. McCARTY, 
New Orleans, La.; 
Long Leaf Yellow Pine 
Manufacturers’ Association 








tified with the yellow 
pine industry for many 
years with experience 
in retail, sales and op- 
erating fields. During 
the World War he 
served the Emergency 
Fleet Corporation as 
manager of the southern production and op 
erations’ district and for some years past has 
been connected in an administrative capacity 
with the Lanier & Patterson Lumber Co., com- 
ing from that service to the Long Leaf asso- 
ciation staff. 


SASS 2022888288: 


Minnesota Loggers in Annual 


MINNEAPOLIS, Mrinn., Sept. 20.—Summer 
operators were handicapped somewhat because 
many woodsmen went into railroad, farm, 
highway and manufacturing fields, according 
to a report made at the annual meeting of 
Minnesota Loggers’ Association, which was 
conducted last week jointly with the Northem 
White Cedar Association at the West Hotel 
here. 

Reports made showed that most of the last 
production has been absorbed by the market. 
According to reports submitted to the. dele 
gates, there had heen a normal demand in the 
last season for northern white cedar posts 40 
poles. The prospects for the coming yea 
were declared to be on about the same —— 
Pulpwood demand was shown to be fair wit 
prices fairly satisfactory. With a good fore 
ward demand in prospect, the tie stocks a 
virtually exhausted. 

The average labor supply in the last, ye 
was held'to have been normal. The associatio® 
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adopted new wage and piece-cutters schedules. 

These officers were elected: 

President—George S. McLean, International Lum- 
ber Co., International Falls, Minn. 

Vice president—Curt Williams, 
Duluth, Minn. 

Treasurer—T. M. Partridge, T. M. Partridge Lum- 
ber Co., Minneapolis. 

Secretary—George B. Partridge, T. M. 
Lumber Co., Minneapolis. 

Directors for three years—L. A. Page, Page & Hill, 
Minneapolis; F. H. Gilmore, Virginia & Rainy Lake 
Co., Virginia, Minn.; and C. P. Ellingson, Northome, 
Minn. 

Mr. McLean, 
Ellingson. : 

Among those who attended the meeting were: 
George McLean, International Falls, Minn.; 
J. R. Roper, J. D. Twomey, and Curt Williams, 
of Duluth; M. Sperry, Milwaukee; Wilbur 
Lafean, Chicago; E. T. Hogan, Belden, Minn. ; 
and T. S. Whitten, F. H. Gilmore, and August 
K. Berger, all of Virginia, Minn. 


Twomey-Williams, 


Partridge 


as president, succeeds Mr. 


Penn Lumbermen Select Date 


PHILADELPHIA, Pa., Sept. 20.—Announcement 
has been made that the thirty-sixth annual 
convention of the Pennsylvania Lumbermen’s 
Association is scheduled for Jan. 18, 19, and 
20, 1928. The announcement was made by the 
association’s board of directors of which 
Luther C. Ogden, of Cape May, N. J., is presi- 
dent. aaa eaeaeaeaaaae 

Appalachian Club Program 

CincInNATI, Onto, Sept. 21—The annual 
meeting of the Appalachian Hardwood Club to 
be held at the Sinton Hotel, Cincinnati, Oct. 11 
and 12 will feature two things of importance to 
Appalachian hardwood operators ; namely, trade 
extension and logging and manufacturing. 

The first day will be devoted to logging and 
manufacturing problems in cooperation with 
the Appalachian Supply Association, and will 
be closed with a banquet for members and 
guests. The second day will be devoted to 
trade extension and marketing, followed by a 
business session and the election of officers for 
the ensuing year. 

The speakers for the occasion have been se- 
lected with great care, the object being to make 
the program interesting, instructive and practi- 
cal and serve the purpose of the club in im- 
proving the position of Appalachian hardwoods. 
The full program will be announced shortly. 

Appalachian operators are coming to realize 
more and more the importance of aggressive 
cooperative effort and it is expected that this 
annual meeting will bring to a final conclusion 
the major projects which have been receiving 
attention during the last year. All Appalachian 
operators are invited to attend this meeting 
whether members or not. 


Fourth Ohio District Meets 

Wasutncton C. H., Onto, Sept. 19.—Twen- 
ty-five dealers attended a meeting of district 
No. 4 of the Ohio Association of Retail Lum- 
ber Dealers at the Washington Country Club 
last Wednesday evening, which was one of the 
most interesting and helpful meetings of the 
organization that has been held for some time. 
Preceded by a dinner at 6 o’clock, the business 
session was presided over by T. O. Gilliland, 
Circleville, Ohio, chairman of district. No. 4. 

uring the course of the evening an interesting 
address was given by Howard McLees, Xenia, 
Ohio, field representative of the Ohio. Associa- 
tion of Retail Lumber Dealers: 


Millwork Producers Confer 


ATLANTA, Ga., Sept. 19—Several of the 
larger millwork firms in the South, east of 
the Mississippi, that are members of the South- 
rn Sash, Door & Millwork Manufacturers 
Association, had representatives present at a 
special meeting held in Birmingham, Ala., 
Thursday, Sept. 15, to discuss a number of 
important problems pertaining to the industry 
im this territory: One of the most important 
Problems taken up concerned conditions pre- 
Vailing within the industry which have resulted 
the last two or three ‘years in the operation of 


millwork plants on a less profitable basis than 
heretofore, and ways and means for improving 
this situation were discussed. 

There was also discussion of plans for the 
annual meeting of the association, to be held 
at the Ansley Hotel, Atlanta, Wednesday and 
Thursday, Nov. 16 and 17, at which time this 
problem will again be taken up for discussion 
by the whole membership. 


Baltimore Exchange Quarterly 


BaALTrMorE, Mp., Sept. 19.—At the monthly 
meeting of the managing committee of the 
Baltimore Lumber Exchange, held this after- 
noon, Lresident Daniel MecLea, who is alse 
president of the MacLea Lumber Co., gave 
some of his impressions of the annual con- 
vention of the National Hardwood Lumber 
Association held in Chicago last week, which 
he attended. At the quarterly session ot the 
exchange held in the evening at the Mer- 
chants’ Club, Mr. MacLea occupied the chair 
and gave some further details of the conven- 
tion. The’secretary, L. H. Gwaltney, presented 
the regular reports which were acted upon. 
this being about the only business before the 
meeting. 


HOO-HOO DOINGS | 


Starts Active Season 


MINNEAPQLIS, Mixn., Sept. 20—The Twin 
City Hoo-Hoo Club is swinging into its active 
season, with the first of its luncheons this week. 
Martin L. Jordan, of Minneapolis, the new 
president, is at the helm and the members an- 
ticipate one of the most successful seasons 
in history. Plans now are being made for 
interesting speakers at the regular meetings 
twice each month. The club’s bowling team 
last week, in its initial appearance of the sea- 
son, carried away a victory in the Civic League. 
The team negotiated one of the largest scores 
of the participating teams in launching fhe 
year. 











Oakland Hoo-Hoo Install Officers 


OAKLAND, Catir., Sept. 17—The meeting of 
Hoo-Hoo Lunch Club No. 39, held here at the 
Hotel Leamington yesterday, was devoted to the 
installation of the recently elected officers, as 
follows: President, Clem Fraser, Loop Lum- 
ber Co.; vice president, Milton Hendrickson, 
Waterfront Sash & Door Co.; secretary-treas- 
urer, Carl R. Moore, Neighbor’s Lumber Yard; 
sergeant-at-arms, George C. Troth, Boulevard 
Mill & Lumber Co.; and the following board 
of directors: W. B. Innes, East Bay Lumber 
Club; H. S. Morton, Hill & Morton; F. L. 
Parker, Eureka Mill & Lumber Co.; Hugo 
Sommarstrom, Clinton Lumber & Mill Co., 
H. D. Cook, Western Door & Sash Co., and 
J. H. Mathews, Kierman-Hubbard Lumber Co. 

F. L. .Parker was chairman of the day and 
J. E. Neighbor, retiring president, Robert 
Grant, Vicegerent Snark, and A. B. Johnson, 
new president of lunch club No. 9, were among 
the speakers. 

The next meeting of club No. 39 will take 
place on Oct. 21 at the Hotel Leamington, 


Vancouver Hoo-Hoo Celebrate 


Vancouver, B. C., Sept. 17.—Vancouver 
Hoo-Hoo celebrated the thirty-sixth anniver- 
sary of the founding of the order on Sept. 
9, when a large number of its members en- 
joyed eighteen holes of golf at the Vancouver 
Golf & Country Club. Evan Lewis, (long- 
shoreman), won the low net score and carried 
off a beautiful cup which is to be played for 
annually on Sept. 9, and which was kindly 
donated by George Luders, of the Simonds Can- 
ada Saw Co., to whom all members of .the 
Vancouver Hoo-Hoo Club are grateful. Frank 
Mitchell took home the prize for low gross. 
Five tied. for the second prize for low net 
when Frank Mitchell, Fred Hodgson, of: the 
Hodgson Lumber Co., Bill Tomlinson, of the 
Tomlinson Lumber Co., “Sandy” McDonald, 


for Good Lumber 


call Virginia 0200 ri 


Guaranteed according to 
Ass’n rules, with satisfac- 
tion to you and your cus- 
tomer, ormoneyback. Over- 
night delivery within 100 
miles on orders wired or 
phoned our expense before 
noon. Over 200 million ft.of 
lumber and flooring car- 
riedin Bartholomew’s new 
steam heated warehouse 
to supply you quickly. 


LOOK THESE ITEMS OVER:— 

OAK AND MAPLE FLOORING — carloads from mill, 
quick local shipments from Chicago. 

TENN. ROUGH CEDAR BOARDS— A.D. or K.D. 
Rough or dressed. 

AROMATIC RED CEDAR LININGS — Kiln dried, 
packed in heavy cartons, free. 

KILN DRIED PHILLIPINE MAHOGANY — Rough, 
long lengths, all thicknesses, at low prices. 

KILN DRIED SOUTHERN HARDWOODS ~— Ash, 
gum, poplar, etc. 


Flooring shipped direct from mill, or locally from Chicago. 
Any quantity, delivered anywhere. Wire our expense 
for prices. 


LR: 5 1 





Earl Bartholomew 





New Address—3403 West 48th Place, Chicago. 


Phone Virgima 0200 





9-24-27 








Master 


Trade Mark 


Primeless Putty 


Made especially for the 
Sash and Door Trade 


Master Primeless Putty is a proven pro- 
duct of exceptional merit. Write for our 
trial order, sold on approval proposition. 


Exclusive Putty Makers for Forty Years 




















Hall, Kellogg & Co. 


Room 1010, 208 So.LaSalle Street, Chicago 
522 Spring Street, - Hot Springs, Ark. 


Foresters to Leading Lum- 
ber and Paper Companies 

















O TIMBER ESTIMATORS O 


JAMES W. SEWALL 
Consulting Forester 
Old Town, tet Maine 
Largest*Cruising House in America 














TIMBER peieriek Lentini 
ESTIMATORS _ F.H.Day 
Lemieux Brothers & Co: ;, 
ESTABLISHED 1906 


Whitney Bank Bidg., 
1028- Pwo Main 2479 ©” _ NEW ORLEANS 
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ernWoods 


We Can 
SHIP 


Straight Cars—Mixed Cars or L.C. L. 
of the following woods:— 
ASH -BASSWOOD 
BIRCH:SOFT ELM 
Try HARD MAPLE-OAK-SPRUCE 
[Js WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 
MELLEN, =. umber Co. 


WIS. 


























A Brand to 


Tie to 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern CooperageJ 









Maple Flooring 





- 


Gladstone, Mich. & Lumber Company 


Chicago Office: 1881 Monadnock Block. 





The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 
Manufacturers of 


Hemlock * Hardwood 


Lumber, Lath and Shingles 


Northern Forest Products 











Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of 
BASSWOOD Lumber, Sidin 


Si Ceili: Floste! 
Doors, Blinds Window FrameseM dings 
—~ te Shooks en SAGINAW. - 





Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























i | 
VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 





AKE your timber investments pay maximum 
Te toney et Ee one. 
lands en ion ves te le . 

~ Og Amateen Lumberman, 431 So. Dear- 
ore St., Chicago, Ill. 










of the Premier Lumber Co., and J. V. Chew, 
of the Joseph Chew Shingle Co., all had scores 
of 73. The big event wound up with a ban- 
quet at the Hotel Georgia where music and 
short addresses provided lively entertainment. 
Following the dinner a concatenation was held 
during which three kittens were initiated. 


Atlanta Hoo-Hoo to Hold Barbecue 


ATLANTA, Ga., Sept. 19—Arrangements have 
been completed for the annual outing and 
barbecue of the Atlanta Hoo-Hoo Club No. 1, 


a 
which will be held Saturday, Sept. 24, at Lake. 
wood Park, and will be featured by 2 numi,; 
of athletic events for club members in which 
liberal prizes, donated by lumber firms in Aj. 
lanta, will be awarded the winners. The new 
officers of the club, who were elected at the 
annual meeting recently, will have charge of 
the entertainment features. They include Jake 
Starr, J. W. Starr & Sons, president; W, F 
Methvin, vice president of the Pine Plume 
Lumber Co., Montgomery, Ala., and manager 
of the company’s Atlanta branch, vice presj. 
dent; and Buster Florence, secretary. 


Golf Features Outdoor Sports 


Indiana Golfers in Tournament 


INDIANAPOLIS, INp., Sept. 19.—The annual 
golf tournament of the Indiana Lumbermen’s 
Association was held in Indianapolis at the 
Highland Golf & Country Club, with Johnny 
Simpson, former Indiana amateur champion 
and winner of most of the low net scores in 
luinber golf tournaments throughout the middle 
West, carrying off the low gross honors, with 
148 for the 36 holes of play. Mr. Simpson 
was the only entrant shooting with no handi- 


cap. 

H,. B. Harley, with 140, was low net. Others 
who pressed him for first honors were O. L. 
Cunning, 141; W. A. Robinson, 143; Len Mace, 
144; James Gray, 144; O. S. Murphy, 148; 
Pat Atkins, 148, and Simpson with the same 
number. Pat Atkins, with 156 gross, was 
second low gross player, and Len Mace with 
160 was third. 

Low net medalist for 18 holes was W. A. 
Robinson with 66, O. L. Cunning was second 
with 68 and Mr. Simpson third with 69. The 
meet was largely attended and a dinner finished 
off the day. 


Building Tradesmen Play 


New York, Sept. 19—About 150 members 
of the Building Trades Employers’ Association 
of Long Island held their annual outing last 
Thursday at the Brookville Country Club. 
Proprietors of a number of lumber yards at- 
tended. The athletic events included a base- 
ball game between the North and South Shore, 
quoits, short put and a golf tournament. 
Charles N. Brady, of Glen Cove, was chair- 
man of the outing committee. Prizes were 
donated by the Atlas Portland Cement Co., 
A. S. Pettit & Sons Lumber Co., Huntington, 
L. I.; Latham Bros. Lumber Co., Port Wash- 
ington and Mineola, and the Oyster Bay 
Lumber Co. 


Bring Tournaments to a Close 


Fox Laxe, Wis., Sept. 19.—Wisconsin lum- 
bermen brought the 1927 summer series of 
golf tournaments to a close on Tuesday, Sept. 
13, when they met at the Fox Lake Country 
Club for the final gathering of the Wisconsin 
Lumbermen’s Golf Association, the body which 
promotes the tournaments. John Rodger and 
D. C. Church were in charge of local arrange- 
ments for the tournament and the attendance 
was up to average for this year, there being 
about forty players. 

Oscar Loftsgordon, of Loftsgordon Bros., Madison, 
Wis., took the special prize for the day by winning 
the cup offered by the Capital City Culvert Co., of 
Madison, with a score of 29 putts on 18 holes. Only 
dealers were eligible to compete for the cup. 

Morning play was over nine holes and G. F. Mc- 
Donald, of the Sawyer-Goodman Co., Marinette, won 
low gross with a 40, and W. H. Klass, of the Yawkey- 
Bissell Lumber Co., Ladysmith, took low net with a 
33, shooting a 45 and having 12 for handicap. 

The afternoon play was over 18 holes as usual with 
the players divided into the groups over 50 years and 
under 50 years. In the class over 50 years, Fred 
Holstein, of Fort Atkinson, won low gross with 76, 
and A. C. Wilhelm, Ruberoid Roofing Co., Milwaukee, 
won low net with 62, having a gross of 92 and a 
handicap of 30. Walter Meyer, of the W. H. Pipkorn 
Co., Milwaukee, took low net for the group under 50 
years, witha score of 64, having a gross of 80 and 
16 for a handicap. Low gross was won by H. Ew 


Frost, of the Exchange Saw Mills Sales Co., Mil 
waukee, with 76. 

The two special prizes for high scores were won by 
J. D. Taylor, of Fox Lake, in the morning play with 
a score of 70 for nine holes, and in the afternogn 
play, C. C. Banholzer, of the Celotex Co., Milwaukee. 
won with 116 on 18 holes. 

Louis Best, of the Best & Lade Lumber Co., Mii. 
waukee, was awarded a prize for the dealer coming 
the longest distance to the tournament, and Lee Utter, 
of the Cooper & Utter Lumber Co., Nashotah, was 
considered the handsomest dresser and given a prize, 

R. J. Weik, of Milwaukee, won the cup awarded by 
the Milwaukee Hoo-Hoo Club, open to non-dealers, 
with 28 putts on 18 holes. 


Knot Golfers Turn Out 


New York, Sept. 19.—The September tourna- 
ment of the Knot Golfers brought out one of 
the largest crowds of the season at the West- 
chester Hills Golf Club last Thursday, scores 
reflecting the fine weather conditions. 

George Adams, with a net of 74, was low 
man in Class A, with a one stroke advantage 
over Arthur E. Lane. W. V. Schleicher car- 
ried off the honors in Class B, with a net of 
72, and T. N. Nixon was the runner-up, 
Sweepstakes were won by Messrs. Adams, 
Lane, Schleicher and Volney Leggett. 

The lowest card of the day was turned in 
by C. R. Robinson, a guest, who had a net 
of 61. Others among the low scorers were 
Louis Cook, Howard Meeks, J. S. Hickok, 
L. B. Anderson, Pryor Kalt and C. D. McCoy. 


Is Host to Lumber Salesmen 


NewakkK, N. J., Sept. 19.—Edward Hamilton, 
head of the Hamilton Millwork Co., Paterson, 
and former president of the New Jersey Lum- 
bermen’s Association, was host last Tuesday to 
members of the Associated Lumber & Allied 
Materials Salesmen of New Jersey. The out- 
ing took place at Mr. Hamilton’s beautiful 
summer home on Kampfe Lake, Bloomingdale, 
N. J. There were swimming, fishing and other 
sports, besides guessing contests in which first 
and second prizes were awarded. The sales- 
men arrived about 10 a. m. and enjoyed a full 
day of fun and hospitality. 


St. Louisans to Golf 


St. Louis, Mo., Sept. 19.—The eleventh an- 
nual tournament of the St. Louis Lumbermens 
Golf Association will be held at the Midland 
Valley Country Club, one of the sportiest 
courses in this section, Sept. 30, it is announced 
by H. H. Beckman, secretary of the associa 
tion. A number of out-of-town golfers art 
expected. Grant R. Gloor is president and 
E. J. Hibbs, vice president of the association. 





THE PROBLEM of meager school funds @ 
various rural districts in Searcy and adjoining 
counties of Arkansas is being met in many Cl 
ferent ways, by giving picnics, box suppets 
home talent plays and baking sales. Now 
N. A. Simpson, of Scotland, Van Bure 
County, who owns a stave mill, is cutting fret 
of charge two carloads of staves to be 50 
for the benefit of the school. Patrons of ; 
school are furnishing the timber and placing 
on the mill yard. About one and one-half caf- 
loads have already been sawed. 
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-~Lumber Club Activities 


West Side Hardwood Club Meets 


[Special telegram to American LuMBERMAN] 

Pine Burr, Ark., Sept. 21-The West Side 
Hardwood Club held its régular monthly meet- 
ing here today, Vice President E. H. Elsberry 
presiding in the absence of President Carl L. 
White. The attendance was not as good as 
ysual because many members who attended the 
National Hardwood meeting stayed over for 
the big fight. Although small in numbers, the 
meeting did not lack enthusiasm. 

Statistics taken as reported by 26 mills 
showed a 110,000,000 feet green and dry stock 
on hand, orders for 13,000,000 feet, and logs on 
hand 8,000,000 feet. Reports by mills that suf- 
fered from the flood showed they had moved 
, good volume of flooded lumber with very 
iittle complaint from their customers. Buyers 
gem to be more inclined to take this flooded 
lumber at a slight reduction, as it has been 
shown that flooded stocks are not nearly so 
tadly damaged as at first thought. 

A joint meeting with the Southwestern Hard- 
wood Manufacturers’ Club at Monroe for next 
month was indefinitely postponed, due to a good 
many West Side members being unable to make 
the trip. The feature of next month’s meet- 
ing, which will be held here Wednesday, Oct. 
19, will be the annual election of officers. 
Guests of the club today were W. M. Sale and 
H. E. Herring, of the White River Hardwood 
Co, Augusta, Ark. 


('@aeaeaeaeaaeaaat 


Salesmen to Be Hosts to Dealers 


MILWAUKEE, Wis., Sept. 20.—The South- 
eastern Wisconsin Salesmen’s Association, 
composed of lumber and building supply sales- 
men traveling through the territory in south- 
eastern Wisconsin, will be host to the members 
of the Southeastern Wisconsin Lumbermen’s 
Club at the Waukesha Moor Baths, Waukesha, 
on Oct. 5. It is expected that about 250 will 
attend. There will be golf in the afternoon, 
and a dinner and cabaret in the evening. ; 
Buckley, of the Wilbur Lumber Co., Mil- 
waukee, is general chairman of the event, the 
first of its kind which has ever been held in 
Wisconsin and is in reciprocation for the 
many meetings of the club to which the sales- 
men have been invited. 


See aeaeaaeaa: 


DeKalb County Club to Meet 


Sycamore, ILL., Sept. 20.—A meeting of the 

DeKalb County Lumbermen’s Club will be 
held here at the Fargo Hotel on the evening 
of Sept. 27, beginning with a dinner at 6:30 
p.m. Two good speakers of national repute 
will address the gathering and an interesting 
tatertainment program is being arranged. 


Speaker Advocates Honest Service 


Cocumsus, Onto, Sept. 19—L. P. McCul- 
lough, president of the Buckeye State Building 
& Loan Co., in a striking talk before the 
Columbus Wholesale Lumbermen’s Club at the 
Neil House, Sept. 17, declared that “the slow- 
ing down of the building industry in Columbus 
during the last six months will make Columbus 
a better city several years hence.” 

The speaker pointed out that an overbuilt 
uty is not a healthy city from a_ business 
Sandpoint. He declared that speculative build- 
ng in Columbus has been practically eliminated 

homes now being built were owned by 
people who were going to live in them. 

t. McCullough urged that fraudulent con- 

actors be eliminated from the business life. 

e advocated honest service by everyone con- 
‘med in the construction industry. This he 

Would prevent a sagging real estate mar- 
lan He declared lumbermen should sell good 
tld Po reasonable prices, contractors should 


ood . . 
and build houses on a fair margin of profit, 


in i 
their fun g and loan companies should loan 


rh ds at a rate that the borrower and 
ome seeker can afford to pay. He de- 


clared that closer codperation between the 
builder, the supply and lumber dealer and the 
financing company was necessary. He urged 
that the honest lumber dealer and the honest 
contractor combine with their fellow workers 
and drive out the unscrupulous contractor and 
lumber dealer. 


Jackson Club Activities 


Jackson, Miss., Sept. 19.—The Jackson 
Lumbermen’s Club had as its principal speaker 
at its regular weekly meeting, Thursday, 
Judge E. O. Sykes, southern zone representa- 
tive of the Federal Radio Commission. Judge 
Sykes made one of the most entertaining and 
instructive addresses the club members have 
ever heard. After his lecture, the members 
of the club promised to codperate closely with 
the Chamber of Commerce in its efforts to in- 


stall at once in Jackson a strong broadcasting 
station. 


The nominating committee reported at this 


meeting, and the following have been nom- 


inated : 
REDS: 
President—John Moore. 
Vice president—C, H. .Kilgore. 
Secretary—J. W. Bertrand. 
BLUES: 
President—A. D. Wicks. 
Vice president—V. E. Porter. 
Secretary—J. W. Bertrand. 


Insures Protected Products 
(Continued from Page 61) 


at the helm in the power plant for six years. 
He is proud of his record for continuous effi- 
cient operation of equipment under his control. 

Joseph W. Wells, stock room and loading 
foreman, during his fourteen years of service 
with Bratlie Bros. has supervised the loading 
of more than seven thousand carloads of cedar 
lumber and shingles. Joe says that it is his 
business to see that cars are in proper condition 
before they are loaded, and that the load is 
placed so it will arrive in good shape, and that 
he takes care of his job as he should. 

Leonard Hamilton has been head sawyer for 
five years. He is quite conscious of his respon- 
sibility in getting the best lumber out of each 
log. 

Fred Fairbrother, planing mill foreman for 
five years, has been with the company twelve 
years. Fred is not satisfied unless the planed 
surface of the siding is as smooth as glass and 
the bundling is properly done. 

Two employes, not yet directly on the pay- 
roll, are young Jim and Jack Bratlie, sons of 
H. J. and J. L., respectively, upon whose shoul- 
ders the responsibility for conducting the busi- 
ness will rest after their fathers have passed 
from the scene. So there are two young Brat- 
lie cousins who will perpetuate the name and 
the reputation of the present two for being a 
pretty good team in the conduct of their busi- 
ness. 

Summing up, this plant has a wealth of high 
grade raw material, an adequate force of 
skilled employes with pride in their organiza- 
tion and their product, and modern, electrically- 
driven machines. It turns out products which 
are guaranteed from every angle, and, to 
make assurance doubly sure, marks its products 
“Surety Bond,” and backs up its guaranty with 
a real, sure-enough surety bond which finan- 
cially protects the man who invests in the red 
cedar bevel siding or shingles the Bratlie com- 
pany manufactures against loss from misrep- 
resentation of grades. 

In addition (though the foregoing should be 
inducement enough) the PROTEKT-WRAPT 
covering guarantees “deliver without damage” 
of this splendid material to those dealers who 
are far-sighted enough to stock up on PRO- 
TEKT-WRAPT “Surety Bond” genuine red 
cedar bevel siding. 





HUDSON 


OAK FLOORING 
































the merits that bring sales to 

dealers who sell it. If you value 
a glass-smooth finish, even texture, 
close matching and attractive figure 
in the flooring you sell, you will like 
Hudson Oak Flooring. 


H the me OAK FLOORING has 


Would you like samples and prices? 


Hudson Hardwood 
Flooring Company 


Sales Offices, MEMPHIS, TENN. 
Plants at 














MEMPHIS, TENN. VICKSBURG, MISS. 
Band 


saun SHORTLEAF 


Base, Casing, Edge and Flat 
Grain. Flooring, Ceiling, Partition 
Finish (allthicknesses) ,Mouldings 
1” and 2” Yard Stock up to 20' long 


Also SOUTHERN HARDWOODS 
DAVIS BROS. 


LUMBER CO. Ltd. 
ANSLEY, LA. 




















Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 
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Hardwoods 


OAK Faia et Quemeed 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


MADE (uR) RIGHT 


| OAK FLOORING 


The 
Mowbray &Robinson 
Lumber Company 


CINCINNATI, OHIO 
































Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 
































Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


























FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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Manufacturers 
Short Leaf Pine oad Hardwoods 


Gerlinger Carrier Cuts Handling Cost 


The Gerlinger underslung hydraulic “Lift-Haul” 
carrier and unit freight load transportation, manu- 
factured by the Dallas Machine & Locomotive Works 
(Inc.), of Dallas, Ore., is being used to advantage by 
many large lumber operators, due to the fact that it 
has proved economical in loading and unloading of 
lumber, and displaces six horses and ten men. This 
new carrier has no swinging hooks—no 
swaying loads—and binds the load auto- 
matically, picking up a load in six sec- 
onds. It is the only machine with a 
hydraulic lift, this being a patented fea- 
ture, and the carrier has only two con- 
trols. 

Among the other important features 
of the Gerlinger carrier enumerated by 
the manufacturer are: Cuts handling 
costs from 33-% to 80 percent; carries 
heavier loads, thereby increasing produc- 
tion; eliminates damage, lowers trans- 
portation cost; improves labor condi- 
tions; quick economical delivery; every- 
thing handled within reach; no injury 
to employees; no lifting of materials up 
in the air; powered with a 50-horsepower 
Continental Red Seal motor. 

The experience of some of the users 
of Gerlinger carriers is enlightening. 
The Shevlin-Hixon Co., of Bend, Ore., 
which uses twenty Gerlinger carriers in TI 
its lumber manufacturing operations, ae 
states: “Owing to rapidity of transpor- 
tation we consider this method superior 
to any other we have used.” According to the Willapa 
Lumber Co., of Raymond, Wash., the use of Gerlinger 
machines has resulted in a 50 percent saving in trans- 
portation. The David Baird Co., prominent retailer of 
Camden, N. J., states that the Gerlinger equipment is 
such an improvement over the old system that it 
would not consider changing back to old methods. 

The Dallas Machine & Locomotive Works maintains 
plants at Dallas and Salem, Ore., general sales office at 
2607 Grand Central Terminal, New York City, and 
branch sales offices at Chicago, St. Louis, Cleveland, 
New Orleans, Baltimore, Montreal, Portland, Ore., San 
Francisco, Los Angeles, Atlanta, Pittsburgh and 
Honolulu, H. I., from which additional information 
relative to the Gerlinger equipment can be obtained by 
interested parties. 


Internationals Find Favor in East 


Every lumber company is faced with the problem 
of finding an adequate and efficient system of trans- 
porting its products. The Howard Lumber Co., of 
Ogdensburg, N. Y., besides serving the city trade, also 
sells and delivers lumber and building supplies within 
a radius of thirty miles. 

In its hauling operations the Howard company uses 
a Model 63 and a Model SL International motor truck, 
manufactured by the International Harvester Company 
of America. The Modél 63 is a heavy-duty truck of 
3-ton capacity. It is equipped with removable cylinders, 
ball-bearing crankshaft, “steer-easy’’ steering gear, 
auxiliary rear springs, and internal gear final drive. 
The Model SL unit is a 1%-ton truck adapted to light, 
fast hauling. With its long, low chassis, it is much 
used for quick deliveries of lumber and material. 

The Howard firm routes its orders so that it can 
use the Model 63 almost entirely on the long distance 
deliveries, except for emergency calls when speed is 
necessary and loads are light, for which the Model SL 
is employed. According to Mr. Howard, president, 
the Model 63 is especially well suited for use in load- 
ing and unloading of cars. 


new Gerlinger 
Dallas Machine & Locomotive Works (Inc.), of Dallas, Ove. 


The company’s yard is located on the Rutland Rail. 
road, but it also hauls a distance of about two mijx 
from the New York Central, Its trucks ‘re greagy 
and oiled by the drivers regularly and are kept wel 
washed and painted so that they always are attra. 
tive in appearance and add to the company’s reputs. 
tion in the locality. 

There are three fair-sized lumber 


oncerns in 





“Lift-Haul” carrier manufactured by 


Ogdensburg and they are all using International trucks. 


Two New Trackson Distributers 


The Trackson Co. of Milwaukee, Wis., announces 
the appointment of two new distributers for its 
Trackson Full-Crawlers. The appointments are the 
William Ford Co., 15,841 Second Boulevard, High- 
land Park, Mich., for the Detroit territory, and the 
T. W. Meiklejohn Co., Fond du Lac, Wis., for the 
Milwaukee territory. These companies will carry 
both the standard model F Trackson Full-Crawler 
and the heavy-duty model D Trackson, as well a 
repair parts for both models. 

The Trackson Full-Crawler is a full-length crawler 
for the Fordson which gives the tractor a sure 
footing in difficult ground conditions such as soft 
ground, mud, deep sand, snow, and ice, where whed 
tractors can not work. It adds weight to the Ford- 
son for bearing down on hard pulls, and reduces 
the ground pressure to less than that of a human 
being, making it possible for the Trackson-equipped 
Fordson to stay on top in such conditions as bogs, 
swamp land etc. where horses mire easily. 


Motor VEHICLES manufactured during August in 
this country totaled 303,040, of which 271,325 were 
passenger cars and 31,715 were trucks, according to 
figures furnished the Department of Commerce by the 
National Automobile Chamber of Commerce. In July 
production was 263,239, of which 233,384 were pas 
senger cars and 29,855 were trucks. For August 
of last year production totaled 422,294, of which 38, 
282 were passenger cars and 42,012 were trucks. For 
the eight months ending with August, 1927, production 
totaled 2,593,154, of which 2,283,387 were passenge! 
cars and 309,767 were trucks. For the first eight 
months last year total production was 3,082,569, 0 
which 2,767,706 were passenger cars and 314,863 were 
trucks. 








Low hung Model SL 1'%4-ton International Harvester motor truck and Model 63 3-ton Interw- 


tional owned by the Howard Lumber Co., 


Ogdensburg, N. Y. 
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Down by the Old Sawmill 
They're always meeting at the mill, 
These iudes and dames in ditties, 
Composed by persons who are still 
Inhabitants of cities. 

The writers sit on old Broadway 

ind talk of trees and sing of hay, 

They write of things they never saw, 
And don’t know wheat from barley-straw. 


if at some mill two lovers met, 

I know it wasn’t this one; 

for it’s the punkest place to pet 

A maid, or even kiss one. 

There isn’t any place to sit ; 

That isn’t dirt and grease and grit, 

There isn’t: any place to lean 

But oil has dripped from some machine. 


if any ladies meet their lords, 

If any couple mingles, 
It isn’t where we’re sawing boards 

Or making lath or shingles. 
It may be at the cider mill, 

It may be at some private still, ; 
It may be where they’re grinding grain, 
But not a sawmill, that is plain. 


And there’s another reason why, 

I know these jazz-tune lovers 

Would pass the busy sawmill by, 
Depicted on the covers: — 

You'd never find a city sheik 

Where people werk six days a week ; 
Although he might not mind the oil, 
He'd run a mile from honest toil. 


We See b’ the Papers 

Whom Indiana would indict it first elects. 

Sessions of Congress are like fleas—a great 
joy when you haven’t got ’em. 

The center of population is in Indiana, or 
was, at least, when last heard from. 

Illinois is said to be safe for Al Smith. 
didn’t suppose it was safe for anybody. 

Which reminds us that the Jordan is the 
only automobile mentioned in Scripture. 

Infantile paralysis is on the increase in Chi- 
cago; and, we might say, also government. 

If Mr. Coolidge doesn’t choose to run he 
better not try to cross any of our downtown 
streets. 


When a woman gets a permanent she heartily 
agrees with that song about the star-spangled 
banner, 

Miss Elder says she will wait for a suitable 
day before hopping off for Paris. We suggest 
Sept. 31. 


A market report says that calves are higher. 
We didn’t suppose they were higher but just 
more visible. 


That, also, would seem to answer the ques- 
ton as to what is the matter with our State 
governments. 

Sixteen governors attended the Dempsey- 
Tunney fight, which may have been all that 
were at large. 

Dry Democrats are going to try to eliminate 
Al Smith, thereby taking the kick out of the 
campaign also. 

Jim Watson says that Indiana will go Re- 
publican, but Indiana seems to be able to go 

t anything. 

Well, since Pittsburgh is going to win the 
pennant, western folks are thankful that the 

considers Pittsburgh west. 

The United States now has to pay only 3 
Percent for the money it borrows, and the rea- 
‘oN 1s probably because it pays it. 

Ex-mayor Dever found the German people 
ae hard, and happy though poor. In 
other words, he found them rich. 


We 


England says she will sign no more pacts, 
and a lot of people are beginning to feel the 
same way about instalment buying. 

There is talk of a Hughes & Hoover ticket, 
but the ticket a lot of the boys would like to 
see is Haig & Haig or Hannah & Hogg. 

On the London Stock Exchange “newspapers 
are strong,” but even that word is inadequate 
to describe some of our yellow journals. 


Commander Savage, of the American Legion, 
said in Paris, “It is a splendid ‘sight to see 
Europe at peace.” It isn’t, but it would be. 

We shall simply have to build more and 
bigger stadiums, that’s all. It looks like they 
are being born even faster than one a minute. 

A Government survey shows that Chicago is 
the center of American industry, but when you 
look around our office you would never be- 
lieve it. 

The Joliet (Ill.) schools were closed so the 
pupils could join in honoring “Miss America.” 
And then we wonder what is the matter with 
our boys and girls, anyway. 

A New York patrolman rescued 19. persons 
from a stranded launch by swimming out to 
them on horseback. At last a use has been 
found for the mounted police. 


A burglar broke into the home of our friend 
Herbert Bradley, the African hunter, and got 
$10,000 worth of stuff. Looks as if there were 
some big game hunting to be done right here 
at home. 


The Spotlight 


{A contribution inspired by a recent front page of 
the AMERICAN LUMBERMAN.] 


Come, all ye lumbermen, 
Where’er ye roam, 

Every day, and every way, 
Turn the spotlight on the home! 


(Chorus) 


Oh the spotlight, the spotlight— 
The brightly beaming spotlight! 

Oh the spotlight, the spotlight— 
Won’t there be a hot fight 

If on the home, before you roam, 
You do not turn the spotlight! 


Never let the spotlight 
Wax dull and dim, 
Keep it ever burning, 
Flashing with a vim! 


Turn, oh turn, the spotlight, 
Ever on the home; 

Then its beams will lead you, 
Safely o’er the foam. 


Then all hail the spotlight, 
Let it show the way, 
To own that cosy little home, 
Before you hit the hay! 
Yarp Barn. 


Between Trains 


Rocers City, Micu.—Carl Bradley, president 
of the Michigan Limestone Chemical Co., has 
a lot of ideas about employers and employees, 
all of them good, and Labor Day he put an- 
other of them into effect by asking the men 
and their families, about 3,000 folks in all, to 
a picnic at State Park, with music, and sports, 
and speeches, and circus acts and everything. 
And one of the nicest things about the whole 
thing as far as we were concerned, except the 
lunch that Mrs. Bradley put up for us to eat 
en route, was the 140-mile dash across Michi- 
gan by automobile that made it possible for 
this department to be among those present. 
About the next nicest thing was the fact that 
Robert Rayburn, famous oldtime lumberman, 
drove over from Alpena and shook us by the 
hand. 
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=Why not give us an oppor- 
tunity to quote on your re- 
in. quirements in 


Yellow Pine 


Timbers — Lath 
Yard and Shed Stock 


ALSO 


Hardwoods 


Gum — Oak 
Poplar — Hickory — Beech 


GILCHRIST-FORDNEY CO. 


LAUREL, MISSISSIPPI 
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LONGLEAF 1 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 
L.N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 

MILLS AT 
Howison TenMile Cedar Lake 


Daily Capacity 





(Moss Point 


Stowers Brand 


SOFT TEXTURED 
TENNESSEE MOUNTAIN 


Oak Flooring 


Stowers LUMBER 


& Mec. Co. 


HARRIMAN, TENN. 


Manufacturers Since 1912 
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WE CAN FURNISH 


White Oak and Red Oak 


AND 


Hardwood Logs 
From Timber in Ohi. 


Send us your specifications 


and 


The Prendergast Company 


MARION, OHIO. 














Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kewaree’” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, HL, 1518 Fisher Bldg. 
Providence, R. L, 115 Adelaide Ave. 
Philadelphia, P: 1629 Land Title Bldg 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Sea'tle, Wash., 4432 White Bldg. 
Cincinnati, Ohlo, 324 First Nat'l Bank Bldg. 


a. 

















are ALWAYS IN THE 
MARKET TO BUY— 


Long Leaf and Short Leaf Sizes, 
Boards, Roofers and Flooring 
Short Leaf Finish. 


Also:— 
1x4 K.D. B & Better 
Rough Short Leaf 


Oregon and California 
White and Sugar Pine 














Send us your Stock and Price Lists. 


Chas. F. Felin & Co., Inc. 
Old York Road & Butler St., PHILADELPHIA, PA. 














North Carolina Pine and 
West Virginia Hardwood 























fin Dried, Well Manu- CASING, 
ay erg hs erg BASE AND 
Capacity, 250,000 feet MOULDINGS 
ae Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg. PITTSBURGH, PA. 
Fue OAK FLOORING .... 


fo 


THE Best Oak doouing z 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods, 


E. L. BRUCE COo., Memphis, Tenn. 











Business Changes 


ARKANSAS. Green Forest—Youngblood & Wise 
succeeded by E. M. Youngblood. 

ILLINOIS. Chicago—F. H. Moulding & Frame 
~ changing name to Feldman Moulding & Frame 
0. 
Chicago—Justrite Wood Turning Co. succeeded by 
Justrite Cabinet & Wood Turning Co. 


INDIANA. New Haven—A. R. Schnitker & Sons 
Handle Factory sold to John H. Frame, of Fort 
Wayne. The three Schnitker sons, Fred, William 
and Charles will remain with the business and 
will manage it for the owner. 


KENTUCKY. Camp Knox—Camp Knox Lumber 
Co. moving general office to Louisville. 

MARYLAND. Baltimore—T. J. Shryock & Co. 
(Inc.) succeeded by T. J. Shryock-Hauck Lumber 
Co., headed by T. 8. Hauck. 

MINNESOTA. Farmington—Brackett Lumber 
Co. succeeded by J. E. Hennessey & Co. 

MISSISSIPPI. Elliott—J. E. Carpenter sold to 
E. C. Thompson Lumber Co. 

Ittabena—Ittabena Lumber Co. succeeded by 
Hervey Lumber Co. 


MISSOURI. Appleton City—Logan-Moore Lum- 
ber Co, succeeded by Dolson Beery. 

NEBRASKA. Berea—Forest Lumber Co. sold 
to Farmers Lumber & Coal Co. 


NEW JERSEY. Barnegat—W, A. Cox succeeded 
by Newbury Lumber Co, 


NEW YORK. Canton—Robinson & Woodhead 
sold to J. H. Maybee & Son. 


OHIO. West Union—Talbert Lumber & Veneer 
Co. taken over by Portsmouth Ash Hickory Co. 

OKLAHOMA. Seminole—Davis Lumber Co, suc- 
ceeded by Continental Mill & Lumber Co. 


PENNSYLVANIA. Pittsburgh—Young & Schmitt 
succeeded by Pittsburgh Lumber & Builders’ Sup- 
ply Co. 

SOUTH CAROLINA. Cayce—Corley Lumber Co.’s 
plant sold to Lexington Lumber Co, 

SOUTH DAKOTA. Garretson and Jefferson— 
Ss. H. Bowman Lumber Co. sold to C. M, You- 
mans Lumber Co. 


TENNESSEE. Nashville—W. S. Ransom & Co. 
changing name to Ransom Hardwood Lumber Co.; 
increasing capital to $150,000. 

UTAH. Salina—John Arneson sold yard to 
Bonneville Lumber Co., of Salt Lake. 

Salt Lake City—Associated Lumber Co. suc- 
ceeded by Home Lumber Co. 

WASHINGTON. Issaquah—Walter Sprague has 
sold his interest in the sawmill firm of Sprague 
& Benson to Mr. Benson. 

Ferndale—C. C. Boatman, manager of the Co- 
lumbia Lumber Co., of Ferndale, and Ray W. 
Replogle have purchased the Cahoon Lumber Co.’s 
property in Rainier Valley and will rebuild. 

Shelton—A. A. Mahn has sold his half interest 
in logging firm of Mahn & Kimbel Co. to Ray J. 
Kimbel, 

WISCONSIN. Boyceville—Marcy Lumber Co. 
purchased by Interstate Lumber Co. of Stillwater, 
Minn. 

Elderson and Wittenberg—Farmers’ Building 
Supply Co, succeeded by Heinemann-Johnson Lum- 
ber Co. 

New London—wWisconsin Cabinet & Panel Co., 
of West Orange, N. J., changing name to Wood 
Products Incorporated. Has office in New London, 

BRITISH NORTH AMERICA 


ONTARIO. Chatham—S. Hadley Lumber Co. 
has taken over the plant and property of the 
Canadian Concrete Products Co, and will establish 
a branch factory, putting in a general building 
supply and lumber stock. Several distributing 
warehouses will be built. 


Incorporations 


ARIZONA. Phoenix—Allen-Oxford Lumber Co., 
incorporated; opening yard. 

DELAWARE. Wilmington—Honduras Timber 
Corporation, incorporated; 60,000 shares, no par 
value. Main office at Wilmington. 

Wilmington—Catherine Creek Pine Lumber Co. 
obtained Delaware charter; capital, $1,000,000. 

IOWA. Hudson—Hudson Lumber Co., incor- 
porated. 

LOUISIANA. Hammond—Long Lumber Co., in- 
corporated; capital, $10,000. 

MICHIGAN. Atlanta—Atlanta Tie & Lumber 
Co., incorporated; capital, $10,000. 

MINNESOTA. Motley—Crow Wing Lumber Co., 
incorporated, 

MISSISSIPPI. Meridian—Burdette Lumber Co. 
increasing capital from $25,000 to $50,000. 

NEW JERSEY. Dover—Williams Creek Coal & 
Lumber Co., incorporated, 

Newark—Lehigh Sash, Door & Lumber Co., in- 
corporated. 

Westfield—Mooney Lumber Co., incorporated; 
capital, $230,000. 

NEW YORK. Brooklyn—V. & R, Contracting 
Co., incorporated; capital, 100 shares, no par value. 

New York, Bronx—Murphy & Jones, incorporat- 
ed; capital, $10,000; lumber, construction, etc.; 
address W. F. Murphy, 2248 Blackrock Ave. 

New York, Manhattan—Crescent Lumber & Panel 
Corporation, incorporated; capital, $20,000; gen- 
eral woodwork; Harry M. Weinberger, 160 Broad- 
way. 

New York, Queens—-Ravenswood Sash & Door 


Co., incorporated; capital, $10,000; lumber, yw, 
products, etc.; address Morris Kleinberg 45 
Broadway. : 
New York. Manhattan— Waldvogel Lumber iy 
increasing capital from $20,000 to $50,000: 4s 
Lexington Ave, — 
New York, Manhattan—Myerson Flooring Co 
incorporated; capital, $3,000; 291 Broadway; ad. 
dress N. C. Helman. — 
Port Chester—Byram Lumber & Supply 
creasing capital from $200,000 to $300,000. 
OKLAHOMA. Tulsa—Southwest Box Co, in 
corporated; capital, $200,000; to manufacty, 
strong, light-weight boxes for airplane shipmen 
SOUTH CAROLINA. Columbia—Simon Fang 
Lumber Co., incorporated; to manufacture lumbe, 
and to do general retail and wholesale lumber 
business; capital, $5,000. 
VIRGINIA. Chatham—Georgia Hardwood Lum. 
ber Co., incorporated; capital, $12,000. 
WASHINGTON. Aberdeen—Johns River Invyeg. 
ment Co., incorporated; capital, $20,000; logging 
power and sawmill. ‘ 
Markham—Red Cedar Shingle Co., incorporate 
Winlock—M, T, O’Connell Lumber & Mfg. (. 
incorporated. ps 
Shelton—Carlson-Myers Lumber Co., incorporat. 
ed; capital, $25,000; sawmill. 
Seattle—H, E. Kerry & Co., incorporated; cap. 
ital, $25,000; to manufacture lumber. 
WEST VIRGINIA. Mabie—J. M. Sonner Lumber 
Co., incorporated; to manufacture lumber. ; 


New Ventures 


ARKANSAS. Hot Springs—W. O, Green & Sop 
opening retail lumber yard. 

Siloam Springs—Wm, Gilmor starting furniture 
manufacturing plant. 

CALIFORNIA. Burbank—A. F, Lucht starting 
planing mill. ‘ 

Los Angeles—Charles Rogers has engaged in 
business at 4814 San Marcos place as Paramount 
Flooring Co. 

Los Angeles—J. F. Chandler, O. E. Ohlmstede 
and others have engaged in business at 4324 Whit- 
tier Blvd. as West Coast Lumber Co. 

Los Angeles—Harry F. Zachary has engaged in 
business at 1053 N. La Brea Ave. as National 
Floor Co. 

Richmond—Ramon Nunez and Eugenio Naveran 
will engage in business as Richmond Hardwood 
Floor Co. 

San Francisco—Fagan & Co. have engaged in 
roofing business at 5627 Laguna. 

COLORADO. Garfield—Pueblo Sawmill opening 
for business under direction of W. A. Bondurant. 

Platteville—G, A. Bartley opened store with 
lumber, paint and hardware stock. 

GEORGIA. Swainsboro—J. LL. Coursey starting 
furniture manufacturing business. 

ILLINOIS. Hooppole—Hooppole Lumber Co. re- 
cently began business. 

INDIANA, Union City—Allen Furniture (Co. 
Saesure manufacturer, opening factory in Union 

y. 

KANSAS. Ft. Scott—Ft. Scott Lumber Co., new 
concern. 

LOUISIANA. Haynesville—L. O. Clone opening 
woodwork plant on Dawson St. 

Monroe—D, K, Brown starting veneer manufac- 
turing business. 

MICHIGAN. Lennon—Harris Lumber Co. re- 
cently began business. 

MISSOURI. Moberly—Headdinghaus Bros. will 
open lumber yard on Highway 63 south of town 

NEW YORK. Glen Falls—Bronk Lumber Co. 
opening new yard on Parry St 

OHIO. Portsmouth—Dixie Veneer Co. starting 
veneer manufacturing business. 

OKLAHOMA. Snyder—Geo. B. Tarr erecting 
new yards. 

TEXAS. Abilene—O. V. Looney Lumber Co. 
starting in business. 

Gilmer—Chas. Roberts and Malcolm Smith opet- 
ing lumber yard. 

Houston—T. E. Johnson opening lumber yard 
at 1811 N. Main St., under name of Johnson Lum- 
ber & Building Co. 

VIRGINIA. Earlhurst—West Virginia Hardwood 
Lumber Co. starting hardwood manufacturing 
business. 


New Mills and Equipment 


ARKANSAS. Cove—Choctaw Lumber Co, I 
building recently burned engine and power house 

Pine Bluff—Nash Motors Co. announces expat 
sion of Seaman-Dunning plant here, which mani 
factures wood parts for Nash bodies; about $354. 
000 will be spent in increasing plant by one th 
of present capacity. ‘ 

CALIFORNIA. Los Angeles—Hammond Lum 
ber Co. enlarging veneer plant of which Mr. Tod- 
hunter is manager. 

NORTH CAROLINA. High Point—Union 7 
niture Mfg. Co. will rebuild plant destroyed 
fire with loss of $500,000. New machinery ¥ 
oe purchased. 

TENNESSEE. Lumber—Tiger Island Hickow 
Co., recently incorporated, with $10,000 capital, t 
ported to plan establishment of lumber ae 

Oneida—J. D. Wescott & Son reported plan 
to rebuild handle plant recently destroyed by 
with loss of $40,000. 


TEXAS. Victoria—Victoria Planing Mill ere 


Co. in. 
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ing new building 60x100 feet adjoining present 
building. J. W. Sample, owner. 
WASHINGTON. Anacortes—W. T, Hamilton and 


F. P Etheridge will open cut-up mill. 


WEST VIRGINIA. Mabie—J. H. Sonner Lumber 
Co, of Rogersville, Tenn., will establish mill here 
and build about six miles of railroad. 

Mill Creek—Mill Creek Lumber & Coal Co. con- 
structing four miles of railroads and will establish 
sawmill next summer, 


WISCONSIN. Milwaukee—Mayhew Co., furniture 
factory, building $5,000 addition to dry kiln at 
sist St. and Meinecke Ave. 


BRITISH NORTH AMERICA 


ONTARIO. Blind River—Matinenda Wood Pro- 


ducts (ltd.) erecting sawmill and building ten 
miles of railroad across Indian Reserve. 
Toronto—Geo. Rathbone Lumber Co. (Ltd.) 
erecting covered lumber storage area at cost of 
about $16,000 at 10 Northcote Ave.; concrete piers, 
etc. 

Casualties 
ARKANSAS. Stuttgart—-Hoskins Handle Co., 
loss by fire in factory, $1,500. 
IDAHO. Desmet—Sawmill of Codd & Allen has 


been burned; loss, $20,000. 

ILLINOIS. St. Jacob—E. N. Michael Lumber & 
Hardwood Co., loss by fire: plant destroyed. 
MARYLAND. Mount Airy—People’s 
supply Co., loss by fire, $65,000. 
MICHIGAN, 


Lumber & 


Muskegon—Bush Lumber Co., loss 


by fire, $10,000; two sheds filled with lumber des- 
troyed. 

PENNSYLVANIA. Indiana—Indiana Lumber & 
Supply Co., loss by fire, $8,900. 

TEXAS. Fort Stockton—Pecos County Lumber 


Co., loss by fire, $2,500. 


WASHINGTON. 
loss by fire, $35,000. 


Rainier—Sawmill of Lindstrom-Handforth 
ber Co. burned with loss of $300,000. 


MAAS SSS SSS SESE SES 


New Zealand Duties Increased 


Wasuincton, D. C., Sept. 20.—Julian B. 
Foster, American trade commissioner at \Wel- 
lington, has cabled the Department of Commerce 
that the recently revised import tariff of New 
Zealand increases the general duties on many 
articles important in the trade of the United 
States, and increases the margin of preference 
on these articles accorded to suppliers in the 
British Empire. 

The revision, Mr. Foster states, has been ac- 
complished by increasing the general duties 
applying to products from all non-British 
sources, but leaving unaltered the preferential 
rates so that the raising of the general duties 
increases by that amount the preferential ad- 
vantage in favor of British Empire products. 

Sawn lumber, both dressed and rough, are 
included among the principal commodities on 
which the general import duties have been in- 
creased. 


Blaine—Saginaw Shingle Co., 


Lum- 


Timber Land Sales 


Pikevilte, Ky., Sept. 20.—Joel A. Johnson, a local 
lumberman, purchased 600 acres of the old Albert John- 
son boundary on Long Fork, in Pike County and. Ches- 
ter and Levi Osborn, of Etty, Ky., purchased 400 acres 
tast of Harther. Both tracts will be developed at once. 
Wright & Dowling, of Pinsonfork, Ky., purchased 700 
ares on Pond Creek. The Consolidation Coal Co., of 
Jenkins, has acquired a small tract of hardwood lands 
on the Kentucky river headwaters near Pikeville. 
Mine timbers, props and ties are to be cut on the 
tract, The Hardy-Burlingham Mining Co., of Hard- 
burly, Ky., bought 400 acres on the headwaters of 
Lett’s Creek in Perry County and will also cut mine 
timbers. At Trace Fork, J. W. Smith purchased 300 
acres of hardwoods and will put in a sawmill at once. 


Denver, Coro., Sept. 19.—Contract for the sale of 
approximately 30 million board feet of timber in the 
Colorado National forest, from which the government 
will realize about $75,000, was announced Saturday by 
forest service officials here. The purchase was made 
by the Otto Lumber Co., of Laramie, Wyo. It is es- 
timated that 675,000 hewed ties and 7 million saw logs 
will be cut, starting within the next few days. Be- 
tween four and five years may be required to complete 
delivery. The timber sold is located on Stuck creek. 
‘teonsists principally of lodgepole pine. The waters of 
the Laramie River will carry the timber sixty-five miles 
'o the mills. This stream was often used by lumbermen 
i the old days, but there have been no drives in recent 
years. In order to deliver the timber to the river, the 
Purchasing company must construct about eleven miles 


of V-shaped flume, it was stated. Only mature timber 
will be cut. 





LUMBER TRANSPORTATION 


Decision on Sash and Door Rates 
[Special telegram to AMERICAN LUMBERMAN] 
Wasuincton, D. C., Sept. 21.—The rates on 
sash and doors and related articles in carloads from 
Clinton, Dubuque, Davenport and Muscatine, Iowa, and 
Rock Island, Ill., to points in central territory, except 
in Michigan, including western termini of the eastern 
trunk lines and points taking the same rates or arbi- 
traries higher, except Buffalo, N. Y., are and for the 
future will be unreasonable and unduly prejudicial to 
the extent that they exceed the present rates 

Oshkosh, Wis. 

This is the finding of Division 1 of the Interstate 
Commerce Commission in Docket No. 17,558—Farley 
& Loetscher Manufacturing Co., et al., vs. Akron, 
Canton & Youngstown Railway Co., et al. 

Division 1 adds that the rates from the points above 
named to Buffalo, N. Y., and Bay City and Grand Rap- 
ids, Mich., are and for the future will be unreasonable 
and unduly prejudicial to the extent that they exceed 
37, 32 and 29 cents a hundred pounds, respectively. 
Rates to other Michigan points should be adjusted in 
proper relation to those here prescribed. 

The traffic bureau of the Chamber of Commerce and 
the Gordon Van Tine Co., both of Davenport, and the 
Rock Island Sash & Door Works 
came ful! parties to the complaint. ‘The Oshkosh 
Traffic Associaton and nine individual corporations 
manufacturing building woodwork at points in Wiscon- 
sin intervened in opposition to the allegation of un- 
due preference to shipping points in Wisconsin. The 
Calitornia Redwood Asscciaticn, the Red River Lumber 
Co. and the Larsson Traffic Bureau intervened in 
behalf of California shippers. 

Division 











from 


intervened and be 


1 reviews the various proceedings involv- 
ing rates on sash and doors from the 
Wisconsin and Mississippi River points. Defendants 
proposed to equalize the rates from Wisconsin and 
Mississippi River points by increasing the former, to 
which the Wisconsin intervenors strenuously objected. 


Pacific coast, 
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Free Time Allowance Protest 
Mempuis, TENN., Sepi. 2U.—J. H 
secretary-manager of the Southern 
Assocation, announces that a been filed 
with the Southern Freight Association against the 
proposal recently filed to amend all tariffs canceling 
free time allowances in excess of forty-eight hours on 
all coastwise traffic at Virginia, south Atlantic and 
Gulf ports, except coastwise traffic to the Pacific coast 
and on coal and coke. The present free time is seven 
days but under the new tariff it will be only two days. 
Che traffic association will contend that the same argu- 
ments apply on all traffic and that if seven days is 
needed on some traffic that it should be apphed on all 
traffic. 


Townshend, 
Hardwood Traffic 


protest has 


e ° 

Freight Loadings Show Decrease 

Wasuincton, D. C., Sept. 21.—Loading of reve- 
nue freight for the week ended Sept. 10 totaled 989,472 
cars, according to reports filed today by the carriers. 
This was a decrease of 127,597 cars under the week 
before, due to the observance of Labor Day. Com- 
pared with the corresponding week last year, it also 
was a decrease of 35,526 but an increase of 13,973 cars 
above the corresponding week in 1925. 

Miscellaneous freight loading for the week totaled 
378,440 cars, an increase of 513 cars over 
responding week last year and 2,519 cars 
same week in 1925, . 

Loading of merchandise and less than carload lot 
freight totaled 234,560 cars, a decrease of 1,286 cars 
below the same week last year and 3,456 cars below 
the corresponding week two years ago. 

Coal loading amounted to 163,885 cars. This was 
a decrease of 17,915 cars under the saine week last 
year but an increase of 6,392 cars compared with the 
same period two years ago. 

Grain and grain products loading totaled 
cars, an increase of 15,959 cars above the same week 
in 1926 and 12,494 cars above the same period in 
1925. In the western districts alone, grain and grain 
products loading totaled 44,079 cars, an increase of 
16,177 cars above the same week last year. 

Live stock loading amounted to 28,904 cars, a de- 
crease of 5,749 cars under the same week last year 
but 174 cars above the same week in 1925, In the 
western districts alone, live stock loading totaled 
21,233 cars, a decrease of 5,428 cars under the same 
week last year. 

Forest products loading totaled 62,548 cars, 4,907 
cars below the same week last year and 2,174 cars below 
the same week in 1925. 


the cor- 
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One hundred and thirty German architects 
recently toured this country to study building 
methods in vogue here. 


Harvey W. Gilbert Lumber Co. 


WHOLESALE 
Yellow Pine 
AND 


Pacific Coast Lumber 


Railway and Industrial 
Trade a Specialty. 


Address Communications to 


Harvey W. Gilbert Lumber Co. 


Gilbert Building 
BEAUMONT, TEXAS, U. S.A. 
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BEAUMONT 
LUMBER 
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WHOLESALE LUMBER 














Beaumont, Texas 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-~ Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 


— 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA | 
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Cummer Gypress Co. 
Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 
' Sales Office, 300 Madison Ave., New York City j 
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HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Established 1847 
Foreign Forwarders, 


C. B. Richard & Co. isin neal 


29 Broadway, NEW YORK {uston all clases of 
Ocean Freight on discount drafts. 
Brokers for exports & imports 
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' Special department handling export lumber shipments | 





WARREN AXE & TOOL CO. 


WARREN, PA. 


high 
honors Panama-Pace GRAND PRIZE 
Ce ee 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND OROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
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HOTEL CHASE 






d cline : 
The Center of Social Activities 


Kingshighway at Lindell Bivd., 
opposite Forest Park. 


500 Rooms with Bath—Single or en Suite 
$3.50 and up. 


HOTEL CHASE, St. Louis 


Frederic C. Skillman Geo. T. Thompson 
Managing Directors 








MINNEAPOLIS, MINN .= 
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HEADQUARTERS 
for LUMBERMEN 





Radisson Hotel | 















Lumbermen’s Home 


SEATTLE 


YOU are 
Welcome 


From $3.00. 
All Baths. 


New 
Washington 
HOTEL 


New Ownership. 

















No Special Session of Congress 

WasuinctTon, D. C., Sept. 20.—The decision 
of President Coolidge not to call Congress in 
special session was not unexpected. Some 
leaders had urged that he at least bring the 
Senate of the 70th Congress here a few weeks 
ahead of the first Monday in December in order 
to dispose of the Vare and Smith election con- 
tests. A few others had urged the need of a 
special session to get started on flood relief 
and the other important measures that will 
come up for consideration. Most of the active 
leaders, however, counseled against calling either 
the entire Congress or the Senate in special ses- 
sion on the general ground that the work would 
go ahead better after the regular session got 
started, and nothing would be gained by bring- 
ing members here six weeks or so ahead of 
time. 

In announcing the President’s decision the 
White House indicated that the controlling fac- 
tor was found in the report of Secretary of 
Commerce Hoover that funds for relief of the 
Mississippi flood sufferers were already allotted 
up to the first of January, and that the engi- 
neering reports will not be available before 
Nov. 15, if by that date. Under the circum- 
stances Mr. Coolidge feels that there is no real 
need for calling Congress together in advance 
of the first Monday in December, when it con- 
venes under the Constitution. 

The decision of the Chief Executive likewise 
leaves no room for doubt that he considers 
flood control legislation the outstanding prob- 
lem that will come before the new Congress, 
and believes that better time will be made in 
handing this problem if the final reports of the 
engineers are in hand before the matter is taken 
up actively by the national legislators. Alto- 
gether more than 150 engineers, both Army and 
civilian, are working on the several major prob- 
lems bound up in flood control. The study is 
at once comprehensive and complicated and the 
feeling is that it would be far better to com- 
plete the study and work out final recommenda- 
tions than for Congress to jump in while the 
survey is still in progress and the details not 
fully worked out. 

The fact that the Tri-State Executive Flood 
Control Committee, following its detailed con- 
ference with Secretary of War Davis and Maj. 
Gen. Edgar Jadwin, chief of engineers, ex- 
pressed its entire satisfaction with the progress 
of the work is quite generally accepted here 
as indicating that everything reasonably possi- 
ble is being done by engineers to expedite their 
studies and bring the matter to its final stages, 
when definite and specific recommendations can 
be transmitted to the President and by him sent 
to Congress for the necessary legislation to 
carry them out. 

One group of engineers, it will be recalled, 
has been working on the spillway factor of the 
flood control problem for about two years. 
Many persons had overlooked the fact that this 
particular study was authorized by Congress 
two years ago, and that it has been under way 
ever since. 

Another group is hard at work on the reser- 
voir end of the general study, since it is pretty 
generally conceded that a number of large 
storage reservoirs will be provided for in the 
plants finally approved for control of the Mis- 
sissippi River and its principal tributaries. 

Three other major groups are at work on the 
problems from as many other angles. 

Those who take a practical view of the mat- 
ter and are not disturbed by tlamor from one 
group or another have some realization of the 
size and complicated character of the task, and 
are directing the technical studies accordingly. 


To Make Flood Control Survey 


Headed by President Lewis E. Pierson, the 
flood control committee of the Chamber of 
Commerce of the United States left Washing- 
ton Sept. 20 for a trip through the Mississippi 


——— 











Valley flood area. ‘The purpose of the trip jg 
to obtain by personal observation and through 
contact with business leaders and others first. 
hand information to be incorporated in a re. 
port which the committee is to make to the 
board of directors of the national chamber next 
month. 

Creation of the flood control committee was 
authorized at the last annual meeting of the 
national chamber held here in May. The com. 
mittee was instructed to give study to all fac. 
tors involved in flood control, together with 
all proposed remedies and to make definite ree. 
ommendations at the earliest possible moment. 
This work has been in progress for some time, 
but it was felt that before a final report was 
drawn up the committee should visit the 
flooded territory. 

Business men of the United States, said Mr. Pierson, 
as individuals have contributed generously through the 
Red Cross for relief work. Now, through their 
central organization, the national chamber, the busi- 
ness and industrial interests of the country are giy. 
ing evidence of their desire to aid in every way to 
make it possible to prevent future calamities of this 
kind. 

The effects of disasters of this character are re. 
flected in all parts of the country. One region can 
not suffer without loss to the other sections. What 
we are attempting to do is to make business experi. 
ence and judgment available in a situation which calls 
for the most constructive kind of leadership. 

Congress undoubtedly will enact flood control legis- 
lation at the approaching session. It will be help- 
ful if all interests will unite in supporting a con- 
structive policy. American business is ready to lend 
its help in furthering any sound plan. 

The committee will visit Little Rock, Pine 
Bluff and Arkansas City, Ark.; Monroe, 
Shreveport, Alexandria, Baton Rouge, New 
Orleans and other Louisiana points, Greenville 
and Vicksburg, Miss., and Memphis, Tenn. 

Ceaeaaaaaaeaeaaen 
August Exports and Imports 

During August, according to preliminary fig- 
ures corrected to Sept. 14, exports from the 
United States were valued at $375,000,006, 
while imports reached $371,000,000, leaving a 
small favorable balance of $4,000,000. In Au- 
gust of last year exports totaled $384,449,000 
and imports $336,447,000, a favorable balance 
of $47,972,000. 

For eight months ending with August this 
year exports had an aggregate value of $3,083,- 
674,000 and imports $2,813,555,000, the outgo- 
ing volume of goods exceeding the incoming by 
$270,119,000. For the same months of 1926, 
the value of exports was $2,959,619,000 and of 
imports $2,977,475,000, an excess of imports 0! 
$17,856,000. On the whole, therefore, foreign 
trade figures for this year are distinctly fa- 
vorable as compared with those for 1926. 


(BELL 022 


Protecting Gum Logs From Stain 


The Forest Service announces that tests Just 
completed have demonstrated the effectiveness 
of several inexpensive methods of preventing 
the sap stain and decay in red gum which has 
been especially troublesome in the manutacture 
of that wood into lumber at mills in the South. 
The study covered prevention of seasoning de- 
fects in both logs and lumber and was carried 
on at the Forest Products Laboratory in coop- 
eration with the Southwestern Hardwood 
Manufacturers’ Club, which suggested the tests. 

As a result of the study, a number of inex- 
pensive measures for spray or brush applica- 
tion to the ends of freshly cut logs are recom 
mended. Cresylic acid is the toxic element 
which was found most practicable for use ™ 
the sprays and coatings, although betanaphtol, 
which costs a trifle more, is suggested as am 
alternate. Field tests proved the effectiveness 
of these mixtures in protecting gum logs stored 
in the woods or in mill yards for three wee 
to three months of ordinary summer and i 
weather. Stored logs that had been spray 
over the bark and brush-coated at the ends 
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showed at the end of three months only 2 to 8 
inches Of stain at the ends instead of 3 to 4 
feet found in untreated logs stored alongside. 

In the experiments to determine the best 
way of preventing stain, decay and checking in 
jymber cut during warm, humid summer 
weather, only well established methods—yard 
drying, end racking, kiln drying and steaming 
_were tried. It was found that properly con- 
trolled, any one of these three methods—end 
racking, kiln drying and steaming—was effec- 
five in combination with yard drying, as was 
yiso the combination of steaming and rapid 
kin drying followed by yard drying. 

The results of the study with directions for 
the most effective application of these methods 
xe found in a report embodying the results 
of the tests, written by L. V. Teesdale, engi- 
ser in forest products at the laboratory. 
Copies may be had on request from the labora- 


|PETIER 


| Piperism No. 9 
Closes September 30, 1927 


The letter for September is “M.” Each 
| month the interest in piperisms is grow- 
|| ing. Every mail brings us examples of 
a new way of stating something about 
some interesting phase of the lumber 
|| business, or home building. It is grati- 
fying to the American LUMBERMAN to 
know that a good many lumber dealers 
| are using these piperisms in their own 
|| advertisements, running a contest in 
their own local papers. 








Please remember that each piperism 
must be a complete sentence, each word 
beginning with the same letter and must 
say something about wood, lumber, 
home building, or the lumber industry. 


There is no limit to the number any 
contestant can send in; send in several, 
it increases the opportunity for a prize. 


No employee of the American Lum- 
berman will be allowed to enter the 
contest. 





Prizes this month— 
ETE 
EL viwcegédscsetebacsianend 
FRE 
NE ar 


All entries must be addressed to Con- 
test Editor, American LumperMan, 431 
South Dearborn Street, Chicago, IIL, 
plainly marked with the month of the 
contest, and must be in Contest Editor’s 
hands by the day the contest ends. 


See the Wanted and For Sale Depart- 
ments of this issue, and each succeeding 
week, for amusing and suggestive ex- 
amples of Peterpiperisms. 


PIP EIRIS M 











‘ory or the Department of Agriculture, as long 
7a supply lasts, or may be purchased from 
e Superintendent of Documents, Government 
Printing Office. 


To Confer on Trade Extension Work 


Richard G, Kimbell, architectural advisor of 
> National Lumber Manufacturers’ Associa- 
left Washington Saturday for an extended 
"ip in the interests of the National Lumber 
trade Extension enterprise. Following a con- 


woe in Cleveland and one in Chicago with 
fe. haw, manager of the central division 
the trade extension department, Mr. Kimbell 


em g0 to Seattle and Portland. 
e will 


In Portland 
meet A. C. Horner, manager of the 





western division, and also S. V. Fullaway, who 
will join the association staff Oct. 1 and be 
located at the Portland district office. 

After these conferences Mr. Kimbell will de- 
vote several weeks to the work of the Pacific 
Coast Building Officials’ Conference. This or- 
ganization will hold its next meeting in Phoe- 
nix, Ariz., in October and at the meeting ex- 
pects to complete the draft of a model building 
code suitable for adoption by Pacific coast 
cities. The conference has been holding hear- 
ings during the last year on this project. Copies 
of a tentative model building code have long 
been in the hands of interested parties for 
comment and criticism. The work in this di- 
rection is expected to culminate in the Phoenix 
meeting, which Mr. Kimbell will attend. 





Hymeneal 


PISHER-BABCOCK—Gordon Fisher, jr., son 
of Attorney and Mrs. Gordon Fisher of Pitts- 
burgh, Pa., and Miss Dorothy Arnold Babcock, 
daughter of Mr. and Mrs. Edward Vose Bab- 
cock, also of Pittsburgh, were united in mar- 
riage at a beautiful outdoor wedding Thurs- 
day afternoon, Sept. 15, at “Vosemary,” the 
country estate of Mr. Babcock, near Valencia, 
a few miles from Pittsburgh. The newly- 
wedded couple left the next day for New York 
City, whence they sailed Saturday noon for 
Europe, where they will spend about two 
months before returning to Pittsburgh to make 
their home. The father of the bride is one of 
the most prominent lumbermen in the country 
and is head of the Babcock Lumber Co, of 
Pittsburgh. The wedding took place in a lovely 
setting. The bridal procession formed at the 
stone steps leading from the sun room of the 
country residence, descended the steps and fol- 
lowed the path, marked with tall urns of yel- 
low chrysanthemums and white ribbons, to the 
altar set in an arbor of pink rambler roses, 
and decorated with tall cathedral candelabra 
against a background of ferns. Ascension lilies 
and summer garden flowers banked the chan- 
cel. An orchestra, hidden by the dense foliage 
and shrubbery of the gardens, played the wed- 
ding music. The bride, who was given in mar- 
riage by her father, wore a real lace veil 
which had been worn by her mother at her 
wedding, and the lace on her white satin gown 
and her court train of rose point had been 
worn by her mother and grandmother at their 
weddings. The ceremony was performed by 
Rev. Dr. Hugh Thomson Kerr of Shadyside 
Presbyterian church, Pittsburgh, and Rev. Dr. 
S. J. Fisher of Pittsburgh, grandfather of the 
bridegroom, <A reception and dinner followed 
the marriage ceremony, the bridal table hav- 
ing been set in the log cabin overlooking the 
swimming pool. Covers were laid for 33 at the 
bridal table, which was decorated with tall 
silver vases of yellow and bronze colored dah- 
lias and delphinium. A large marquee which 
seated about 500 guests, was arranged on the 
lawn, and overhung with flowers. The table m 
the marquee was decorated with silver vases 
of yellow chrysanthemums, crystal candelabra 
with tall yellow candles, yellow satin ribbon 
and clusters of hothouse grapes. Umbrella 
tables were placed about the lawn. All the 
neighbors of the Babcocks were guests and 
a number of school children were asked to par- 
ticipate in the festivities following the wed- 
ding. About 1,000 attended the reception. 


ENOCHS-HAMILTON—A wedding of inter- 
est throughout Mississippi took place Wednes- 
day, Sept, 14, at the home of Mr. and Mrs. Guy 
Mitchell, in Tupelo, Miss. Miss Sarah Jamer- 
son Hamilton, of Aberdeen, becoming the bride 
of James Luther Enochs, of Jackson, Miss. 
Mr. and Mrs. Enochs are now at the Univer- 
sity of Mississippi, where they are both stu- 
dents, Mr. Enochs being a senior of the law 
department. Mrs. Enochs is a member of Chi 
Omega sorority and Mr. Enochs of Kappa Al- 
pha fraternity. Mrs. Enochs is the daughter 
of the late Mr. and Mrs, George Paine Hamil- 
ton, of Aberdeen, and Mr. Enochs is the son of 
Mr. and Mrs. J. L. Enochs, of Jackson, of an 
old and distinguished family. Mr. Enochs, sr., 
having been in the lumber business for a great 
many years, has a number of friends through- 
out the country who will read with interest 
of his son’s marriage. 


McARTHUR-NAUGLE— Miss Jane Allen 
Naugle, daughter of A. T, Naugle, of Chicago, 
was married on Sept. 15 to Billings Meacher 
McArthur, also of Chicago, at St. Chrysostom’s 
chapel, in this city. The wedding was followed 
by a_ small reception of relatives and close 
friends at the home of the bride’s parents and 
the young couple left immediately afterward 
for a trip to Bermuda. They will make their 
home in Chicago. The bride’s father is head of 
the Naugle Pole & Tie Co. 


ESHELMAN-SMALT—The marriage of Miss 
Marion Smalt, daughter of Mr. and Mrs. 
Frank L. Smalt, of Clarence, N. Y., to Harvey 
B. Eshelman, of Clarence Center, N. Y., took 
place at the family residence of the bride on 
Sept. 19. The ceremony was performed by 





Wood Specimens 


Thin smooth sections of real wood that 
bring out, to the best advantage, the mar- 
velous beauty of wood structure. 

Send 50 Cents for set of fifteen, each mark- 
ed with both the common and Latin names. 


CARDS OF WOOD, Lowville, N. Y. 


























Watchman’s Clock 


Davis-Paradis Watchmen’ s Clock Corporation 
95 Nassau Street, New York, N. Y. 
| Approved by all Underwriters Laboratories, 

















Coupon Books 
Labor Gn Mew 


Our facihties enable 
WS Vive excephom 
ally prompt service 


FOR GAMES ND PRES 
WRENS 


BIRMENGHAM, AL 
POBOR WE 





When Price 
Counts 


You'll be glad to put in a Phil- 
lips Improved Window Frame 
Machine, because it will enable 
you to figure closer than your 
competitors who haven't one. This 
machine will not only save you 
money in operating costs but en- 
able you to do more business be- 
cause of the lower prices you can 


make. 


The Phillips Improved Window 
Frame Machine is a three-in-one 
machine,—a pulley mortiser, pock- 
et cutter and variety saw table in 
one. Two men can work on it 
simultaneously. 


Sturdily built—no fool parts— 
will last years. 
Mail coupon for complete information 
Atlas Mig. Co., 
Dept. A-15 Orlando, Fla. 


If you can save me money, I’m for it, but I’ve 
got to be shown! 
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Andrew Beam, of the Springbrook 
Methodist Chureh, a former college chum of 
the groom at the University of Michigan. A 
reception and supper followed at the Automo- 
bile Club. The bride’s father is engaged in the 
lumber trade at Clarence. 


JONES-DAVIS—At the bride’s home, in El- 
siecoal, Ky., Thursday, Sept. 8, Miss Mattie 
Davis became the bride of James Bartin Jones, 
a prosperous young lumberman of the Smoot 
Creek section, where, for several years he has 
operated saw mills, The happy couple left 
immediately after the ceremony for a honey- 
moon trip in the North and East and will be 
at home in Elsiecoal after Oct. 15. 


the Rev. 


TOLAND-SHEETS—Claude Toland was mar- 
ried at Blackey, Ky., Friday, Sept. 9, to Miss 
Carrie Sheets, daughter of a lumberman of the 
Rockhouse Creek section. Mr. Toland has been 
connected with the Demorest Stave Co. for sev- 
eral years as bookkeeper. Mr. and Mrs. Toland 
will be at home after Sept. 25 at Blackey, Ky. 


Co PACIFIC COAST Co 


2x4 


The next time you want some 
nice DRY bright dimension send 
us your order. We specialize in 
2x4 No. 1 and No. 2 Common, 
S4S, manufactured from Upland 
timber. We can quickly handle 
orders for straight cars of 16’ 


and 18’ stock. 


Pacific States 


TASS’ Lumber Co. 


REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 








West Coast 
HEMLOCK 








To Best 
Serve 


Our Customers 


Has always been Our Watchword. 
Place Your Next Order for 


Douglas Fir 


with 








| Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 











MAKE your timber Investments pay maximum 

returns. “Principles of Handling Wood- 

lands” by Henry Solon Graves telis how. $2.50, 

poctealé. American Lumberman, 431 So. Dear- 
St., Chicago, Il. 


News Notes from Ame 


Spokane, Wash. 


Sept. 17.—The regular quarterly meeting of the 
trustees of the Wayerhaeuser Sales Co. was held 
Wednesday and Thursday of this week at the company 
offices. The appointments of I. N. Tate as general 
manager and of Don Lawrence as assistant general 
manager were confirmed, and most of the time was 
devoted to discussion of organization matters. T. 
Humbird, president, presided and there were present 


F. E. Weyerhaeuser, Minneapolis; F. K. Weyer- 
haeuser, St. Paul; J. P. Weyerhaeuser, Tacoma; 
J. P. Weyerhaeuser, jr., Lewiston; C. A. Barton, 
Boise; George S. Long, Tacoma; Huntington Taylor, 


Coeur D’Alene; A. W. Laird, Potlatch; A. J. Taylor 
and H. C. Hornby, Cloquet; F. R. Titcomb, Tacoma, 
and Charles Ingram, Snoqualmie Falls. Most of the 
trustees left Thursday night for Lewiston, Idaho, to 
inspect the mammoth new plant of the Clearwater 
Timber Co., one of the affiliated Weyerhaeuser op- 
erations. 

George Duffy of the Duffy-Hamacher Lumber Co. has 
been elected delegate to represent the Spokane Hoo- 
Hoo Club at the annual at Miami, Fla., this fall. 

F. J. Hughes, district sales manager Weyerhaeuser 
Sales Co., Toledo, Ohio, arrived this week with his 
family to make his home in Spokane. Mr. Hughes 
will take the place as Spokane district manager, here- 
tofore occupied by Don Lawrence, now assistant gen- 
eral manager, 


Tacoma, Wash. 


Sept. 17.—An investigation into the proposed merger 
of the Northern Pacific and Great Northern railways, 
to determine the effect of the consolidation upon the 
lumber industry of the Pacific Northwest, will be 
made by the Tacoma Lumbermen’s Club. This action 
was decided on at yesterday’s meeting, at which C. C. 
Corse, of the Clear Fir Lumber Co., read a letter 
from the Seattle Cedar Lumber Manufacturing Co. 
urging the club to oppose the merger, and declaring 
the result would be reduced service rather than lower 
freight rates. After some discussion it was agreed 
that the question is of too much importance to take 
a position without careful study, and it was voted to 
appoint a committee to make a careful investigation 
and recommend action by the club. This committee 
will be appointed by President J. G. Dickson in the 
near future. 

A report of the activities of the advertising com- 
mittee was made by J. G. Newbegin. The commit- 
tee has finished its work for the current year. 

The meeting adjourned early as no other business 
was brought up. The usual meeting of manufacturers 
was held afterward. 

Tacoma lumber manufacturers are coéperating with 
the management of the Western Washington Fair, 
which opens at Puyallup next week, in an effort to 
arouse greater interest among the public in the lumber 
industry. Features of the fair week will be log rolling 
and spar climbing championships, for which the em- 
ployees of many of the local mills and timber com- 
panies have entered. The log rolling contest will be 
for the championship of the Pacific Northwest and 
the winner will compete with log rollers from the 
Great Lakes for the world’s championship. 

More than a hundred Tacoma lumber manufacturers 
and sales managers attended the meeting held last 
night at the Winthrop Hotel under the auspices of the 
West Coast Lumber Trade Extension Bureau. The 
report of the bureau’s representatives on the work 
done during the last eighteen months was received 
with great interest. The principal address was made 
by C. J. Hogue, manager of the Bureau, who told 
the manufacturers that the time is now ripe for a 
vigorous campaign to extend the market for Pacific 
Coast lumber. “The wood substitutes which have been 
pushed so vigorously for the past ten years have 
been in use long enough for their faults to appear,” 
said Mr. Hogue. Mr. Hogue announced the head- 
quarters of the bureau will be moved to Longview as 
a central location, while offices will be maintained at 
Seattle and Portland, and branches probably opened 
in Chicago and New York. Other speakers were H. S. 
Stronach, who declared that wood sash, doors and 
interior trim are coming back into favor with builders 
who have had trouble with metal substitutes; L. P. 
Keith who is educating eastern builders in the ad- 
vantages of Douglas fir structural timbers; Don Critch- 
field, retail contact man, who told the manufacturers 
they should educate the retailers how to sell Pacific 
coast woods, and J. B. Fitzgerald who outlined the 
advertising and publicity work of the bureau. Mr. 
Critchfield and C. J. Blanchard put on a short skit 
illustrating how the small town lumber buyer handles 
his business. 


Cargo shipments of lumber over the Tacoma docke 
during the last week: From the Shaffer, Baker, yj. 
waukee and McCormick docks and Portacoma piers 
4,427,000 feet; St. Paul & Tacoma Lumber Co., 2.599. 
000 feet. and Defiance Lumber Co., 1,070,000 feet, 
total of 7,997,000 feet. Destinations: Atlantic coag, 
3,397,000 feet; California, 1,100,000 feet; Europe, 259. 





000 feet, and Japan and China, 3,250,000 feet. Other 
than lumber: The Atlantic coast took 195 bundles 
broom handles, 3,706 doors, and 900,000 shingles, Fy. 
rope took 10,000 doors and 500 bundles broom handles, 


Japan and China took 60 tons box shook. 


San Francisco, Calif. 


Sept. 19.—Conditions in San Francisco and the Bay 
district are said to be slightly improved. Building jg 
gaining almost daily, and the retailers are optimistic. 


Manufacturers report demand better, and several price 
increases have been reported. The outlook for sugar 


pine is exceptionally good, and almost all yards report 
stocks less than usual for this season. Further cyr. 
tailment of the pine industry late in the season js 
planned. Many mills will close thirty to sixty days 


earlier than usual, it is said. 

F. J. Lowery, of Lewers & Cook, the largest dealers 
in building materials in the Hawaiian Islands, is a 
business visitor in San Francisco this week. Mr. 
Lowery declares that business in the islands is much 
better than it was last year, and that a general feel- 
ing of prosperity prevails. 

Purchase of the steamer Cerro Gardo from the 
Shipping Board by the Hammond Lumber Co., of this 
city, was announced yesterday. It will 
company’s mills in the Northwest and its 
in San Pedro and Los Angeles, 


ply between 
retail yards 


Another big cargo of redwood is being assembled 
by the Albion Lumber Co. for shipment to Mexico for 
use in construction work on the Southern Pacific Lines 
of Mexico. The Albion company has shipped several 
millions of feet of redwood ties and timbers south. 


Portland, Ore. 


Sept. 17.—Yellow fir logs are scarce in the open 
market in the Columbia River district. Still the firmer 
log market has not as yet resulted in higher lumber 
prices, but probably will shortly. The pine market 
was reported somewhat firmer this week. Hemlock 
and spruce logs are firm. 


The L. B. Menefee Lumber Company has dis 
mantled its large red cedar shingle mill in North 
Portland and disposed of the machinery. The shingle 
market has been too unsatisfactory, it is said, to in- 
terest the company in manufacturing. 

Jefferson Myers, Shipping Board commissioner, is 
in Portland inspecting port facilities so that he may 
have a fund of first hand information when the board 
meets in Washington, D. C., Oct. 3, to discuss with 
ship owners and operators a program to be presented 
to Congress. He also visited Hoquiam and Aber- 
deen, Wash. 


Vancouver, B. C. 


Sept. 17.—The lumber market has remained fairly 
steady, though there is some indication of a slight 
slackening in domestic trade. Mill stocks are very low. 
There is practically no dry dimension in stock, and rail 
items, particularly edge grain flooring and drop siding, 
are almost unprocurable. However the mills are pretty 
well filled up with export business are cutting steadily 
and have enough orders on hand to keep them busy 
for several weeks. There is a continuous demand from 
all export markets, particularly strong from South 
\frica and Australia. New Zealand has raised the 
duty on lumber and there is a possibility that this may 
mean a curtailment of fir shipments from British 
Columbia. Freight rates to Japan are a little weak 
for October, but to all other countries freight rates 
are strong. China is showing more activity, a certain 
amount of business having been placed this week for 
shipment to that country. It is reported that two 
cargoes of fir ties have been placed for shipment ' 
Egypt. The West Indies business in fir is increasing 
steadily. . 

The logging companies are at present engaged rs 
taking an inventory of stocks. The impression 
that stocks have decreased somewhat. There appeat 
to be no weakening in Douglas fir log prices. Stand: 
ard logs at least are moving comparatively easily, 
and no great quantity of off-grade logs is offered 
The cedar log market, due to the unstable shins 
demand, has reacted; sales are slow and stocks have 
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lated. The hemlock log supply is short, and substantial volume since the beginning of September. f ] be 
docks er ae strengthening. About 85 percent of the The movement of lath continues heavy. or um r operators 
> Mil. ioging camps are running full strength, the only Officials of the Scott-Graff Lumber Co. at Duluth 
Piers, an not in commission being those in the northern have announced that they will continue their policy pon: meagan’ who ve a sound prop- 
2,500,. a of the district, in the cedar-hemlock belt. These of buying logs from contractors. The larger northern cae aa ae e handicapped by 
eet—a camps can not operate on the present cedar prices, Minnesota sawmill companies are planning upon nor- . 
Coast, and the majority of them have not attempted to run mal input of logs. Buyers for paper mills have We make a business of putting lum- 
, 250. at all this year, nor will they do so until prices announced a price of $12 f. 0. b. Duluth for pulpwood peed operations on a sound financing 
Other improve. this season, the same as last year. ioaued yy $100,000 and ae oo 
Undles Partly to reduce the smoke nuisance, in conformity The Duluth Hoo-Hoo Club will hold its second rene on eg oo hey  gpomee Phe 
s. En. yith a recent city ordinance, and partly to increase weekly luncheon at the Hotel Holland on May 26. A 2 y your timber 


andes, 











Sept. 17.—Log input in the Grays Harbor — have weakened, and sales of 154-inch have been made . 

tas inicreased very little in the last thirty days, an within a few days at $6.75 and possibly less. Prices It Ss Not 

the supply bse logs ~ her bap a aun tb ae for both white and red cedar shingles are holding up “ k 

ae oom = ; very well, notwithstanding the comparatively light oO 

cent of — - a by ag en “ business offered here. Oak flooring prices continue rdinary Stoc 

uce at ’ n ° ite i i > 2 js 

cronger in price and is now selling at $10 to $11, oe ee ee ee eeciana Seattons Ping You have something to talk 

amp run. Cedar has shown 2 ee eae flooring is still dull and prices are weak. Local spe- up when you sell 

creased — ee cae pe Benny pone con for Cialists in lumber from the Coast say they have moved 

run. . 4 : 
singles as well as Japanese bolts and logs. a lot of lumber since Labor Day but they find volume ty j LAMS 
— ° much more satisfactory than prices. Transit offerings 
‘ have been heavier than the New England market could © eo 2 

m the Los Angeles Calif. absorb readily. There have been some sales on a Fir Finish 
of this ’ basis of $31@31.50 c. i. f. for an ordinary schedule and Mouldings 
et ween Sept. 17.—Volume of lumber moving in southern of 2-inch dressed fir, and there also has been some 
| yards California continues good, with retail demand showing business at appreciably less. Retailers are also pick- It’s softer, smoother and easier to sell. 

_— ZS om ee month. There are a i" Up some bargains in No. 1 common fir boards, It pays a better profit, too, for your cus- 

ee et, ec ee : for which $28 c. i. f. is sometimes shaded. Seven tomers can instantly see it’s worth more 
embled few indications that the wholesale market is strength- ao “g ial ihneiiinw Gente Tes Seth aad money. Try it. 
‘ico for ening, but, on the whole, it remains about the same Neo B . ia aaa 4 h os eat 25 
c Lines JJ as it was a week ago. There is 15,000,000 feet of ~* ‘Th a © tne baa Ga tee — illi Fi by ° h C 
— eee & the Lee Sepieetang Deh levies, — ewenting exliii of tetdbur pi Aine phi handsome ams ir Inis 0. 
a rd a8 ngr reveal pF napa a = pr i show window at Beacon and Somerset streets on Incorporated 

the same : = “ee a : ; ; . 

mrt these stocks do not include very “many desir. tee en ees ccominentiy: diplaged and’ acc | “Seatlle’s Finest Finish” SEATTLE, WASH. 

able items. Twenty-nine lumber boats are now tied exerted . 7 yah 

up, and, according to their owners, will remain inactive page much eo ag among the thousands who pass 
e open until the market takes a turn, for the better. During ‘4t pommt every day. 7 . 
Pepin) August, total inward shipments of fir and redwood 
lumber JB amounted to 126,900,000 feet, as compared with 110,- Pittsburgh Pa. CALIFORNIA SALES OFFICE: 
a 20,000 feet for July. Building permits isued in ’ R lw od Hobart Bailding, 
voy = ge geod 7 <a so Sept. 20.—Wholesale dealers report volume well -~ e O San Francisco 

1 1 ay BE ining ae tained, with yards showing a continued trend towar —_ —Sicdi 
pee Frank W. Murphy, vice president and general man- ore activity. Prices remain substantially the same, Finish ‘Siding San Diego Office: 

North ager of the Farrar Lumber Co., Houston, Tex., was a except that some California mills have advanced better Dealers find it easy 320 Spreckles 
_ Los Angeles visitor recently. grades of white pine. Other western woods remain ll this beautiful Building 
= J. B. Edwards, of Oakdale, La., was a recent Los unchanged. With decreased output and nearly normal to sell this autirul, 

Angeles visitor. He is president of Hillyer Deutsch demand, wholesalers are inclined to feel that there durable stock. Los Angeles Office: 
mer, 1s Edwards (Inc.) will be a general strengthening in better grades of all Write t wietien 397 Pacific 
. R. M. Gregg, president R. M. Gregg Lumber Co., kinds of white pine. Reports from some southern ee hn Electric Bldg, 
e board Hawthorne, is visiting his old home in Des Moines, Ia. Pine mills indicate a shortage of labor due to demand 

i for cotton pickers and harvesting of other crops. This ALBION MILLS: 
° has resulted in shipments not being as prompt as might Albion & Navarro, 
Kansas City, Mo. be hoped for. Reports from the bituminous coal fields LUMBER CO. California 
indicate a larger production of soft coal. Hardwoods General Office: Albion, Calif. | J 
Sept: 20.—Lumber demand is good, without having cantinue in fair demand, with steady buying in prog- 


seam efficiency, the False Creek Lumber Co. (Ltd.), 
Vancouver, has spent close to $2,000 in having the 
mbustion chambers in five boilers reconstructed. The 
emission of smoke has been reduced about 75 per- 
cent and the steam production has increased about 20 
percent. 


Aberdeen-Hoquiam, Wash. 


shown much increase the last two weeks. The inquiry 
from the country is steady, but not as large as was 


surprise program is reported to have been arranged. 


Boston, Mass. 


Sept. 21.—Local wholesalers report that demand for 
eastern spruce frames has improved lately, but that 
they have been unable to get back to the $40 base 
quotation, on account of the stiff competition of heavy 
offerings of fir from the West Coast. Spruce lath 


ress, and buyers taking advantage of special prices 
from sellers who have any surplus. 





and turn it into cash. 
Call or write our nearest office. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRST NAT. BK. BOG. BARTLETT BLDG. 



































1 fairly expected. City business is slow, and orders are being The Pittsburgh Builders’ Exchange will open the 
1 slight placed for immediate requirements only, or when there | weekly luncheon season Thursday, Oct. 6, at the Cham- 
ry low. is an attractive concession. Transit cars are plentiful ber of Commerce. 
and rail and not easy to move. There is a better demand for . . 
siding, cypress. There appears to be a little more activity on g . 
e pretty eaboods, especially in demand from furniture — Philadelphia, Pa. Pine - Fir - Spruce 
steadily acturers, Plants in this section which were close : : : ees 
eo down for the summer are reopening and are doing Sept. 19.—The market in Philadelphia, still in the Hemlock - Cedar 
id from some buying. Fine corn weather has ruled in the rip of the last of the season’s hot weather, has shown 
South middle West the last two weeks, and every report very little change. However, the city’s building pro- Nearly half a century 
sed the adds a million or two bushels to the probable crop. gram for the fall promises to be very large, and in the manufacture and 
his may — = = — se —, yen distribution of hard- 
itish + longleaf and shortleaf pine are still quiet. ir > 3 

Sage Duluth, Minn. hemlock are showing renewed | life. Advance in the istaelalit tess seam hag eng Bonet 
rt rates local hardwood market is inevitable. Walnut is very 1879 cently in 

certain Sept. 19.—Sales of mixed cars of northern pine scarce, and mahogany is also growing scarcer. Oak woods would appear to 
eek for *te continuing to show grains, these going mainly to and maple flooring are moving quietly but steadily. indicate dependability. 
nat two districts. Line yards have been placing orders Very little cypress is selling. , We solicit a trial. 
ment to ca freely to sort up their stocks. Quotations are Edward py has just a ee the = = 

reasing “ing well maintained, apart from fractional conces- ing tendered to representatives of the various Diebo 
‘ ons on items which ame mills may have in surplus, _ interests by President A. J. Diebold, at his farm near The Prendergast Company 
aged in d for box lumber remains an outstanding fea- Pittsburgh. This was the first big meeting of the Westem Office v Home Oiitee 
‘sion 8 ture, with Middle West box makers coming into the various manufacturing, wholesale and retail interests ey ange gee grass 
appears Tarket more freely. Smaller operators are therefore and was attended by at least sixty-five representatives. 5 Ay , 3. s 

Stand- : oe in — » clean up any wag At. ae “- known a 

sily, n dragging, an etter prices are in 0 ew Castle, Pa., has recove , 

Pa ined than aurea by the ot ne buyers a a that confined him to the University Hospital in Phila- RANDY BOOKS FOR LUMBERMEN 
shingle Weeks ago. Larger interior sawmills have intimated delphia. Mr. Stetzinger is a brother of A. E. A COPY FREE ON REQUEST. ADDRESS 
ks have that their shipments of medium grades have been in Stetzinger, prominent lumberman, of Philadelphia. AMERICAN LUMBERMAN, 431 Se. Dearbera St.. CHICAGO 
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D, E. Stewart W. J. Walsh Byron Wolfe ) 


25 Years’ Experience in 
Western Logging and Timber 


Stewart, 
Walsh & Wolfe 


1001 Bedell Bidg., Portland, Ore. 
Timber Estimating 








Engineering 
Topographic Surveys 
Logging Appraisals 
Property Management 


References by Permission 


J, C. AINSWORTH, President, United States National 
Bank, Portland, Ore. 

W. B. AYER, President, Eastern & Western Lumber 
Company, Portland, Ore. 

EDWARD C. CROSSETT, President, Crossett-Watzek- 
Gates, Chicago, Il. 

G. B. McLEOD, Vice President, Hammond Lumber 
Company, Portland, Ore. 
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Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: RAYMOND, WASH. 

General Sales Office: PORTLAND, ORE. 
Chicago Representative 

Western Weod Products Co., Builders Building 


Old 
Growth 











SULLIVAN 


LUMBER CO. 
Soft Yellow Fir 


Flooring Finish 
Siding Moulding 
Ceiling Thick Clears 


Factory and Industrial Stock 


SPRUCE, CEDAR, 
WESTERN PINE 
AND HEMLOCK 


Portland, Ore. 





























— an 
Surface Measure 


ESTIMATOR 


Anew publiostics covering in the most complete 
manner the whole field of surface meastre as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre board and stock used 
in the manufacture of interior and exterior finish, 
= > inds, door and window 

ames, etc , etc. for circular containing 
sample pages. 


Pocket Size (4% x 64"") $5.00, Postpaid. 
1 American Lumberman 




















431 So. Dearborn St., CHICAGO, ILL. 








Birmingham, Ala. 


Sept. 19.—Dealers are feeling much encouraged with 
today’s market, on account of continued increase in 
number and size of building permits. Price changes 
noted were largely upward. Pine stocks are large at 
all mills. Contracts are being closed readily, and 
dealers find themselves under obligation to make im- 
mediate deliveries. 

Pine flooring, 1x3-inch, shows signs of advancing. 
No. 3 can be bought at mills as low as $11, while 
the No. 2 goes begging at $17 and No.-1 and C is 
selling at $31 to $33: The 1x4-inch No. 2 picked up 
a bit also the No. 2 dropping grade. Prices ranged 
from $18 to $20 mill. No. 3 shortleaf sold out $13, 
and longleaf as high as $14, while No. 1 and C 
stuck around $34. In 6-inch, Nos. 2 and 3 moved 
up to $15 to $16, and No. 2 S4S as high as $20, 
with plenty offered at $19. Air dried shortleaf was 


as low as $17.50. Better stock brings $19, mill 
basis. Dimension stocks are rather poor sellers, 
small operators trucking into yards as fast as lum- 


ber is cut. This conditiqn will change when winter 


arrives. 
Hardwood flooring took another drop. Reports of 
heavy stocks have been circulating among yards. 


Hardwood iumber is in good shape, all mills running 
full time. Logging conditions are ideal, except that 
extreme warm weather has had its effect. Some 
yards have started to buy for fall trade. 
jirmingham has plans drawn for eight 
viaducts connecting north and south side. 
million feet of form stock will be used. 


Atlanta, Ga. 


Sept. 19.—With sales and inquiries more active 
than they have been in months, southern pine mills 
in Georgia are increasing their output. Sales are 
especially large in the Southeast, as requests for esti- 
mate received by dealers indicate that construction 
will be even more active the coming month. Call 
for industrial building items has also shown further 
improvement, with the inquiry picking up steadily. 
Perhaps the most encouraging feature, however, is a 
recent pick-up in inquiries and orders from northern 
consumers, especially in the central West, with sales 
more active than they have been in months and im- 
proving steadily. Pine prices are stronger, and there 
were further advances of $1 to $2 reported last week. 
Roofer mills are enjoying a little larger business, and 
inquiry gives promise of further improvement. Prices 
are unchanged, larger mills getting $18 to $19 for 
No. 2 common and better Georgia stock, though aver- 
ages are about $17.50 to $18.50, with North Carolina 
roofers averaging $20 to $23 for No. 2. 


additional 
Several 


Shreveport, La. 


Sept. 19.—Last week’s prices on pine were not quite 
so good as those of the previous week, and demand 
is considered poor. Due to an ill-advised report from 
governmental sources, cotton dropped 4 cents a pound, 
which means a couple of hundred million dollars less 
for the crop, and this decline has had quite an effect 
on the lumber business in Oklahoma and Texas. 
Dealers have simply quit buying, though it is true 
that their stocks are light. Dry weather has made 
for good logging conditions, and labor is plentiful. 
Hardwoods also felt the general downward trend of 
lumber prices, though changes are inconsiderable. De- 
mand for gum is light, and that for oak is very light. 


Brookhaven, Miss. 


Sept. 19.—Business in pine last week was about 
forty percent in excess of production, a pretty heavy 
order for export sawn timbers being included. Or- 
ders for shed and yard stocks have been coming in 
fair volume. Export prime cutting is oversold until 
about Jan. 15, and as prices are excellent, all mills 
are making a strenuous drive to produce such material. 
Weather continues favorable, and there is a surplus 
of labor. Shipments are effecting a nice reduction in 
stocks, 

Flooring has been moving in nice volume, espe- 
cially 4-inch, in No. 2 common to B&better, and 4- 
inch Bé&better sap flat is oversold for about forty- 
five days. The 3- and 4-inch No, 2 sap rift have 
been excellent movers, and are oversold. Drop sid- 
ing has been moving in excellent volume in all grades. 
B&better No. 104 is the leader. Ceiling, 5% x 4-inch, 
has moved well, but % x 4-inch is not in as good 
call. Partition, 4 x 4-inch, has been selling quite 
nicely, and present stocks are very low. Finish 
items, from No. 1 to B&better, are not moving, mills 
holding firm on their prices. 

Fencing, 4-inch No. 2, has remained very strong, 
and both longleaf and shortleaf have been selling 
in excellent volume. The 6-inch No. 2 center matched 
and fencing, longleaf and shortleaf, have been mov- 
ing in nice volume, and stocks are rather low. No. 
2 longleaf 8-, 10- and 12-inch, has not shown much 
activity, while shortleaf has been moving well. No. 
3 fencing, 4-inch, is still rather strong and prices 


a 
remain firm, while 6-inch has been moving wel], Ne 
3 longleaf and shortleaf, 8-, 10- and 1-inch then 
been moving well, but stocks are rather heavy ual 
prices are not as good as those of 4- and _:-inch, The 
mills now need more business in shook, 

Both Nos. 1 and 2 longleaf dimension haye bees 


moving in excellent volume, while shortlesf has beer 
rather sluggish. The No. 3 has moved nicely, 


From now until about Nov. 1 will be te best ge, 
son for selling lath, and they are a lit Stronger 
Pine shingles have been moving in fairly nice volym 


Albuquerque, N. M. 


Sept. 19.—C. H. Cooper, of Cooper & (ey, | 


lo 4 
contractors, has moved from Flagstaff, iz., wn 
Paso, Tex., to be nearer Alamogordo, wl the com 
pany is doing all of the logging for the eece Lym. 
ber Co. in Mescalero Reservation, and 000 feet ; 
day for the Southwest Lumber Co. Although Charks 


B. Otey, of the firm, will be at Alamogordo much ¢j 
the winter, he still resides at Flagstaff, where th 
company is logging a State timber tract for the Ag. 
zona Lumber & Timber Co., using trucks with trailer 
and a tractor for skidding and loading. The frame 
loader is built on a sled, with 37-foot boom, and th 
tractor is used both in loading trucks and in mo. 
ing the loader from one setting to another Both the 
Arizona Lumber & Timber Co. and the Cady Lumber 
Corporation have cabins built on skids, with two cabig 
passing beneath and crossing overhead, and when moy. 
ing camp the loader picks up a cabin and places it o 
one of the railroad log cars. The Forest Service hy 
similarly equipped its scalers’ cabins. 

In marking sample plots for the guidance of th 
scalers on Cady Lumber Corporation land, Sitgreayes 
National forest, one acre was found to yield 15,00 
feet, and another 12,000 feet. The large mill, noy 
sawing 400,000 feet a day, is pushing the scalers, » 
it has been necessary to increase the force. 


Jackson, Miss. 


Sept. 19.—Business in pine during the fore part 
of the week was quiet. The latter part of the wee 
developed some business of a desirable nature. Shor. 
leaf timber schedules were more in evidence, ané 
prices seem a little stronger. Longleaf timber cutting 
was very strong, with most mills reporting heavy bod 
ings of heart stock. Merchantable sawn was quite 
strong, and some exporters are considering the ad 
visability of raising the price $2.50 on thirty cube. 
Shed stock orders during the latter part of the week 
came in good volume, with 4-inch No. 2 flooring mak. 
ing the largest gains. Transit car shippers have heen 
faring rather badly, due to the tendency of retailers 
to buy only as stock is needed, and in mixed cars. A 
number of dimension orders were placed, but prices 
are unsettled, and some dimension mills are still closed 
down. Hot and dry weather has been ideal for log 
ging, but some of the smaller operators complain of 
a shortage of water. Two years ago about forty per 
cent of the small operators in this section were 
forced to close down due to drouth. 


Norfolk, Va. 


Sept. 19.—There has been a rather decided im 
provement in demand for certain items of North 
Carolina pine. In low grade lumber, buyers art 
holding back just enough to keep millmen from 
thinking of an advance in price. But just as soon a 
present surplus is worked off, millmen will be quick 
to advance prices. With decreased winter production 
they will be in good position to maintain any at 
vances. Most of the demand is for low grade rough 
lumber. 

There has been some improvement in demand fot 
4/4 edge No. 2 and better, band sawn rough, small 
blocks being sold in mixed cargoes for eastern ports 
The car movement is light. There is a brisk de- 
mand for good circular sawn edge and stock widths 
and not much stock is offered for quick shipment 
No. 2 and better stock widths, 4/4 band sawn rough 
have not been very active, but there has been a much 
better demand for stock widths dressed, and this bas 
caused some large planing mills in the South to buy 
more good circular sawn stock widths. New Ent 
land does not seem to be taking much lumber. %® 
8 4/4 lumber is moving very slowly, and most south 
ern yards seem well supplied with boards. The 5! 
and 8/4 have been quiet, except 5/4 x 10- and i 
inch. A better demand has been noted in 6/4 stock 
widths. Buyers are trying to buy more miscuts # 
lower prices, but find little stock offered even at 
old prices. 

There has been a much better demand for 4/4 ed 
No. 1 box kiln dried rough. Cargo sales have 08 
very frequent at good net mill prices. Good ait 
edge box, rough and dressed, continues in fait de 
mand. Box makers are more interested in 
widths, owing to waste being smaller, but due to gore 
demand for stock box, kiln or airdried, there ¥ 
much offered. There has been improvement ™ 


- ahi ia 
mand for 4/4 edge No. 2 box rough, this moving 
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mixed cargoes with No. 1 edge box and No. 1 stock 

_ No. 2 4/4 stock box has not been very active. 
Stock box, 5/ and 6/4 is still in good demand, and far 
from plentiful. Box bark strips, 4/4 rough and 
dressed, have been moving better, and a number of 
mills are sold ahead. - 

Sales of flooring, thin ceiling, dressed finish etc. 
have shown an increase. Prices are still rather low. 
Kiln dried roofers, 6- and 8-inch, worked 11/16- and 
43/16-inch thick, have been more active. Air dried 
have not been moving so rapidly, prices having been 
advanced early in September. Supply of air dried 


roofers, especially 6-inch, seems limited. Framing 
has not been very active. Cypress and pine lath 
are slow. 

Macon, Ga. 
Sept. 19.—-Roofer demand is still off, and manu- 
facturers are operating their mills below normal 
capacity. There is a steady movement to the prin- 


cipal market centers, but no improvement in prices has 
heen noted for several weeks. Dry, hot weather has 
sowed up production, so that shipments for the week 
were probably up to the output of mills. 

Longleaf pine manufacturers have been forced to 
operate below normal most of this month, because of 
the excessive heat. The*drouth, however, has per- 
mitted logging to go ahead without interruption, and 
there is a good log supply at all mills. Reports here 
indicate that the demand is fairly good. Railroads are 
still good buyers. 


Bogalusa, La. 


Sept. 19.—In an address before a joint session of 
the Louisiana legislature, in Baton Rouge recently, 
Hon. Herbert Hoover, secretary of the United States 
Department of Commerce, paid a high compliment to 
the governor of the State and to Col. W. H. Sullivan, 
of Bogalusa, who have been active in connection with 
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the work of the flood reconstruction commission. In 
this connection, Secretary Hoover said: “I have had 
the honor to coéperate in these times with the Gov- 
enor of your State, former Governor Parker, Col. 
Sullivan and the chairmen and members of your 
State and county committees, who have formed the 
iront line in this battle to save life and alleviate 
suffering. They comprise a great many men and 
women who have come forward in fine sacrifice, and 
whose services will be treasured in the memory of your 
People for a generation to come.” 

In 1918 Bogalusa had more horse-drawn vehicles 
than automobiles, but a recent census shows a decided 
change. On one day of that year, 1,868 vehicles 
crossed the Avenue B Bridge, more than half of them 
being horse-drawn. One day last week another census 
was taken on the same bridge and showed 3,494 auto- 
mobiles and only 35 horse-drawn vehicles crossing dur- 
ing the same hours that were covered in the previous 
census, 

A recent visitor to Bogalusa was Hon. Bolivar E. 
*mp, congressman from the sixth Louisiana district, 
who spent an hour in consultation with Mayor W. H. 
Sullivan, discussing the need for a larger appropria- 
tion for a Federal building in this city. Congressman 
emp stated that he confidently expected to secure 
— next Congress an increase in the appropria- 

rom $60,000 to $100,000, the first amount being 


that included in the appropriation bill that was post- 
poned from the last session. 


S. S. Sandifer, traffic manager of the Great South- 
ern Lumber Co. and the Bogalusa Paper Co,, attended 
an important meeting of the Southern Traffic League in 
Atlanta, Ga., last week. As a result of this meeting, 
the Southern Traffic League has petitioned the Inter- 
state Commerce Commission for a postponement of 
rulings recently made that will increase the freight 
rate on many commodities that are shipped in less 
than carload lots. 


Whitesburg, Ky. 


Sept. 19.—There is an increased demand for lumber 
and building material throughout eastern Kentucky. 
Prices have increased quite noticeably within the last 
few weeks. The flood last spring in the Kentucky 
River valley has brought about an increased demand 
for all kinds of material. Several of the larger coal 
corporations are also having much building done. A 
number of new saw mills are being installed in the 


field. 
Warren, Ark. 


Sept. 19.—Last week there was a fair demand for 
Arkansas soft pine but prices have continued low, 
though firm. Most items have moved in fair quan- 
tities, with yard stock most in demand. Upper grade 
stock has been moving in mixed cars at fair prices. 
Piece stuff is moving in small quantities only. Floor- 
ings are in fair demand, moving in mixed cars mostly, 
with some straight cars of common, especially No. 2. 
Upper grades of edge grain sell in only small quan- 
tities in mixed cars. Industrial buying is better. 
Inquiry for car material, especially siding is some- 
what stronger. Production has been normal, weather 
not preventing full logging operations. Some mills 
have a slightly heavier log supply, as it is just now 
the seasen for banking logs in preparation for wet 
weather. Car supply is adequate and there is am- 
ple labor. Small mill production continues as for 
some time. 


New Orleans, La. 


Sept. 19.—While southern pine demand registered 
noteworthy increase for the week, no material improve- 
ment was reported in sales of other southern woods, 
cypress and hardwood bookings being rated approxi- 
mately equal to the volume of the preceding week. 
General inquiry seems more active, however. Some 
observers note a distinct improvement in the call from 
rural districts. The railroads, or some of them, are 
reported to be increasing their takings. The export 
markets for southern pine and hardwoods are showing 
improvement. Southern pine and cypress quotations 
maintain their levels, while southern hardwoods, ex- 
cept possibly a few items, continue to move at prices 
decidedly unsatisfactory to the mills. 

Returning last Saturday from a business trip, to 
Lake Charles, La., and Houston, Tex., Secretary- 
manager O. N. Cloud, of the Long Leaf Yellow Pine 
Manufacturers’ Association, reported that contract 
for extension of the Lake Charles public wharf sys- 
tem has been awarded, and that long leaf pine has 
been specified. It will require upwards of a million 
feet of lumber and timbers, and some 2,000 pilings. 
All the lumber, except the decking, will be creosoted. 
The total cost will approximate $225,000. 

Plans for removal of the general offices of the Naval 
Stores Export Corporation from New Orleans to 
Savannah, Ga., are practically complete. A_ local 
office will be maintained here under charge of A. 
Vizard. Irving Post, vice president and general man- 
ager, has been in Savannah for some time. The 
projected transfer will necessitate Maj. A. T. Hus- 
sey’s removal to Savannah. 


Frank B. Williams, head of the F. B. Williams 
Cypress interests at Patterson, Pontchatcula and New 
Orleans, underwent an operation last Wednesday at 
the Johns Hopkins in Baltimore. Reports here state 
that he rallied nicely and that his condition is con- 
sidered good. 


Advices from Gulfport, Miss., state that the H. 
Weston Lumber Co. will within the next fortnight 
close down one of its two sawmill plants at Logtown, 
Miss., account of approaching exhaustion of timber 
supply. The company’s other plant will continue in 
operation for some months at least. This industry 
was established at Logtown, it is added, seventy-two 
years ago. The two present plants have a combined 
capacity of 35,000,000 feet of long leaf pine annually, 
but with the close down of one, the company’s output 
will be‘cut in half, 

The Gulf Intercoastal Conference of steamship lines, 
recently organized, opened an office last week in the 
Markham Hotel at Gulfport, Miss., with O. D. Arnold 
in charge as secretary. Mr. Arnold comes from New 
York, where he served as general freight agent of 
the Southern Pacific steamship lines. 


(Concluded on page 84) 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 
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CALIFORNIA 


REDWOOD 


Tank Stock 
Silo Stok 


Squares 


Siding 
Finish 
Ceiling Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Shop 
Ties 








Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - New York 
London Guarantee Building, 7 : 
306 North Michigan Avenue Chicago 
W. O. W. Building, - - Omaha 
{Bankers Trust Bldg., - . Indianapolis J 





f/f California \ 
White Pine 


BOX, SHOP AND CLEARS 








H. B. Hewes, C. D. Terwilliger, 
President Sec.-Treas. & 
W. T. Virgin, Gen. Mgr. 
Vice-President F. E. Walker, 
R. H. Downman Asst. Sec. & 
J. W. McWilliams Treas. 











We invite your inquiries and orders. 
Clover Valley Lumber 
‘X Co LOYALTON, 
9 


California White Pine 
California Sugar Pine 


California | California 
White Fir | Redwood 


Yard, Factory and Industrial Lumber. 


F Monadnock Bldg., 
Frederic S. Palmer, san rrancisco, CAL. 


Pine 


SELECTS 
COMMONS 
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Kent Lumber Company 


461 Market Street, SAN FRANCISCO, CAL. 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Place Your Orders Now 
for Mixed Carloads 


Redwood 


Siding, Finish, Frames, 
Doors, Mouldings, Lattice, 
Millwork, Garage Doors 


We can also include 


Douglas Fir Doors. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


6 eidines CHICAGO vetrtore smn 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








Fir Frame Lumber 


Kiln Dried, Run to Special Patterns, 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 








Watch this space for announcement 
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Redwood Sales Company 
360 No. Michigan Ave. Chicago, Ill. 








WesternWood ProductsCo. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 
Phone, Randolph 2000 


Builders Building, CHICAGO 











Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35So. William St., 
NEW YORK CITY 
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H. H. Heath, secretary-treasurer of the E. B. 
Smith Lumber Co., Macon, Ga., was in Chicago 
last week calling on the southern pine trade. 


James K. Farrar, president of the Farrar 
Lumber Co., Bainbridge, Ga., spent several days 
in Chicago this week sizing up the local south- 
ern pine situation. 


O. D. Smith, of Rockford, Ill, sales repre- 
sentative for the Long-Bell Lumber Co., was 
in Chicago Sept. 19 conferring with C. W 
Lawrance, district manager. 


Thomas C, Fields, manager of the Pacific 
Northwest Red Cedar Lumber Agency, Seattle, 
Wash., passed through Chicago Sept. 19 on 
his way east on a business trip. 


The Woodruff-Powell Lumber Co., of Mem- 

phis, Tenn., announces that John Brown Mc- 

n, who formerly represented that concern, 
has severed his connection with it. 


E. C. Nichols, of the Union Trim & Lumber 
Co., Kalamazoo, Mich., is visiting his brother, 
Chauncey Nichols, vice-president of the Okla- 
homa Portland Cement Co., Chicago. 


R. B. White, president of the Exchange 
Sawmills Sales Co., Kansas City, Mo., spent 
several days in Chicago this week conferring 
with F. R. Linroth, manager of the local office. 


Richard L. Coburn, in charge of the whole- 
sale department of the Sterling Lumber & 
Supply Co., is spending this week on a fish- 
ing trip at Lake Nokomis, near Tomahawk, 

is. 


C. H. Hershey, of Stone & Hershey (Inc.), 
wholesalers of Newark, N. J., passed through 
Chicago on Monday of this week on his re- 
turn from an extended business trip to the 
West Coast. 


A. R. Owen, president of the Rust-Owen 
Lumber Co., Owen, Wis., spent a day in Chi- 
cago this week on his way to visit the com- 
pany’s connections in the South, in which he 
is interested. 


Charles E. Foster, of the Foster Lumber & - 


Coal Co., Valparaiso, Ind., and Mrs. Foster are 
visiting friends in New York City and will be 
in Chicago in time to attend the world’s heavy- 
weight championship fight. 


E. F. Bornman, of the Bornman Lumber 
Co., Clarksdale, Miss., spent several days in 
Chicago this week, accompanied by his family. 
He reports the mill operating steadily and 
looks forward to a good fall trade in southern 
pine. 

Earl W. Kidd, general manager of the Owen 
Box & Crating Co., Owen, Wis., was in Chi- 
cago this week looking after business for his 
company and also to take in the big sporting 
event of the week. Mr. Kidd stated that busi- 
ness has been good for the last few weeks, 
as a result of which the factory is running 
double shift. 


E, M. Lockridge, who for a number of years 
was connected with the Chicago office of the 
Mummert Lumber & Tie Co., is now engaged 
in the commission lumber business under his 
own name in Detroit, Mich., with temporary 
headquarters in Webster Hall, representing the 
Mummert company as well as several other 
prominent lumber manufacturers. 


S. E. Moreton, vice president and general 
manager of the J. J. Newman Lumber Co., 
Brookhaven, Miss., spent several days in Chi- 
cago last week on his return to headquarters 
following a visit to the company’s eastern sales 
office at Scranton, Pa. Mr. Moreton reported 
a pretty fair volume of business booked for 
the Newman products, and was optimistic re- 
garding fall trade. 


W. J. Braun, and his brother, Michael Braun, 
vice-presidents of the Braun Lumber Cor- 
poration, prominent lumber retailer of Detroit, 


Mich., were in Chicago this week for the 
Tunney-Dempsey championship fight, ang 
while here were entertained at the Flossmoo, 
Country Club by W. L. Shepherd, of the W, | 
Shepherd Lumber Co., and James H. Lang, 
treasurer and general manager of the Chicago 
Lumber Sales Co. 


Harry S. Osgood, of Spokane, Wash., of the 
Wheeler, Osgood Co., well known manufae. 
turer of Laminex doors, with headquarters a 
Tacoma, Wash., was a Chicago visitor this 
week, accompanied by his wife. Mr. Osgood 
was on one of his regular business trips to 
this territory. He reports a good business jp 
Laminex doors, especially in Canada, and js 
inclined to be optimistic over the outlook fo, 
the balance of the year. 


S. F. D. Meffley, who for the last year and 
a half has been secretary of the Illinois Mill. 
work Association, Chicago, has resigned that 
position to become secretary of the Wholesale 
Sash & Door Association, Chicago, with head- 
quarters at 28 East jackson Boulevard. Mr. 
Meffley was at one ti.ne secretary and manager 
of the Lumbermen’s Association of Chicago, 
and also has been connected with a number of 
other organizations identified with the lumber 
and millwork industry. 


A. J. Barker has been named as a member 
of the general committee having charge of the 
arrangements for a golf tournament, dinner 
and entertainment for the members of the 
Southeastern Wisconsin Salesmen’s Associa- 
tion, this affair to be pulled off on Oct. 5 at 
Waukesha Moor Baths, Waukesha, Wis. All 
lumber salesmen are invited, and it is necessary 
that they make reservations in advance. Those 
interested should get in touch with Mr. Barker 
at the Acme Lumber & Shingle Co.’s office in 
Chicago. 


R. F. Meier on Sept. 15 became connected 
with the Chicago office of the Long-Bell Lun- 
ber Co. as creosoted products salesman, being 
transferred from Des Moines, Iowa. He suc- 
ceeds G. C. Montgomery, who has joined the 
sales organization of the W. P. Brown & Sons 
Lumber Co., of Louisville, Ky., in charge oi 
that concern’s creosoted wood sales. Mr. 
Meier has been connected with the Long-Bell 
interests for six years, and previous to going 
to Des Moines spent some time at the com- 
pany’s treating plant at Sheveport, La. 


Among the prominent lumbermen who vis 
ited Chicago this week on business and also 
enjoyed a little relaxation by taking im the 
Tunney-Dempsey fistic encounter were the fol- 
lowing: E. A. Smith, Smith Lumber Co., Red 
Bay, Ala.; J. C. Williams, Vina, Ala.; A. C 
Long, sales manager of the Great Southern 
Lumber Co., Bogalusa, La.; L. L. Major, prest- 
dent Major-Sowers Saw Mill Co., Hattiesburg, 
Miss.; P. L. Berke, president Zenith Box & 
Lumber Co., Duluth, Minn.; Thorp G. Wilcox. 
vice president and general manager Linderman 
Box & Veneer Co., Eau Claire, Wis.; George 
W. LaPointe, secretary and general managef 
O. & N. Lumber Co., Menomonie, Wis.; W. © 
Parker, Mueller & Son Co., Milwaukee, Wis.: 
Harry L. Green, Goodwillie-Green Box Co. 
Rockford, Ill.; E. V. Babcock, president Bab- 
cock Lumber Co., Pittsburgh, Pa., and William 
Schuette, jr., William Schuette Co., New York 
City. 


Plans Completed for Club’s Big Event 


The membership and entertainment commtt- 
tees of the Lumbermen’s Club of Chicago met 
at the clubrooms Sept. 22 for the purpose % 
completing plans for the “house warming 
party, consisting of dinner and entertainment 
to be held at the new and spacious ee 
rooms of the club on the twenty-third floor 
the Builders Building, North LaSalle Stree 
and Wacker Drive, on the evening Oo! - 
29. A program of unusual interest will 
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presented, and it is expected that the chef will 
outdo himself in preparation for this dinner. 
It will therefore be to the advantage of all 
jumbermen located in the Chicago territory, 
and those engaged in the allied industries in 
this city, to be present on this occasion. Don’t 
delay in making reservations; just call State 
go62 and ask for Secretary-manager M. 
Cowper and secure a seat for the big night. 

The personnel of the two committees of 
the Lumbermen’s Club of Chicago arranging 
for this affair consist of: Membership, J. W. 
Embree, chairman; Charles L. Baxter, Fred 
H. Burnaby, T. J. Curley, W. L. Godley, J. A. 
Gorman, N. T. Hand, Paul T. Diener, H. A. 
Sanderson and M, A. Samuels. Entertainment, 
Harry Joseph, chairman; Minor E. Botts and 
Ralph J. Hines. ‘qu@ggaananan 


To Open Sixth Plywood Warehouse 


Announcement has been made by the R. C. 
Clark Veneer Co., of Chicago, that on Oct. 1 
it will open its sixth warehouse at 1670 South 
Forty-ninth Street, Philadelphia, Pa., where 
a complete stock of plywood in fir, white pine, 
birch, plain oak, gum and figured woods will 
be carried. G. A. Whitmeyer, who will go 
from the Chicago office to manage the Phila- 
delphia branch, is well known to the trade, 
having spent practically his entire business life 
in rotary cut veneers and plywood. The Phil- 
adelphia warehouse will occupy 15,000 square 
feet of space on one floor which is on car- 
body and truck-body level, and the new branch 
will be served by both the Pennsylvania and the 
Baltimore & Ohio railroads. 


Complete Rest Wins Restored Health 


His health completely restored and full of 
his old-time vigor, Edward Hines, president of 
the Edward Hines Lumber Co., returned the 
beginning of this week from a seven weeks’ trip 
abroad. Accompanied by 
Mrs. Hines, he had 
toured England and 
France by easy stages, 
avoiding as far as pos- 
sible all contact with 
business and seeking 
only the mental relaxa- 








EDWARD HINES, 
Chicago, 
Returns from Abroad w:th 
Health Completely 
Restored 





tion which he felt neces- 
sary to recuperate from 
a three months’ illness. 
Mr. Hines’ full recovery 
through rest alone and 
to. medicines, on his re- 
turn astonished his 
physicians, who ac- 
cepted it as a commentary on his remarkable 
constitutional strength. 

n an interview with the AMERICAN LuUMBER- 
MAN this week, Mr. Hines said: 


Mrs. Hines and I left for Europe hurriedly fol- 
lowing my illness of ninety days’ duration, during 
which my physicians had become alarmed over the con- 
siderable enlargement of my heart due to over-exertion 
in business. On board ship I was very weak and in 
a bad state. We had intended to proceed to Bad 
Nauheim, in Germany, but I felt that if we went there 
ttwould mean a prolonged stay, and I wanted mental 
fest only. We toured England for two weeks, each 
day of which I gained in strength. It rained every 

y during our tour, which left the air perpetually 
fresh and the landscape green and beautiful, all of 
which had a decidedly beneficial effect on me. We 

went to London for a week, and, feeling very 
Much better, proceeded to Paris for two weeks. Dur- 
ing the entire trip I tried to forget business entirely, 
cept for going ever every day, as fat as possible, 
every Order received py every branch of our busi- 
ness, copies of which were forwarded to me. I found 

Pleasure in this work, enabling me t> keep in 
touch with market conditions and business activities at 

- e. In many instances I also had the pleasure 
.. Meeting Americans with whom we have been do- 
ig business. ° 

1 did not attempt to transact any lumber business 

abroad; in fact, gave no thought to the matter 





at all. I noticed, however, a better business feeling 
in England, and also in France; and heard from those 
who had visited Germany that there has been consid- 
erable improvement in that country also, I did not 
visit Italy, but was told by those who had that that 
nation is showing substantial and rapid strides toward 
the betterment of conditions for the entire population. 

Since my return I have been examined by my physi- 
cians, who have found my recovery most remarkable. 
My heart has returned to its normal size; I am in the 
best of health, splendid spirits, and with a rested mind. 
Monday and Tuesday of this week, the first two days 
I have spent at the office for quite some time, in a 
measure gave me more pleasure than any two days I 
spent abroad. 

Mrs. Hines also benefited greatly through ov-= trip, 
feeling considerably refreshed and in the best of health. 


Lumberman Honored by Bank 
Co_umsus, Onto, Sept. 19—The Citizens 


' Trust & Savings Bank, one of the leading 


financial institutions of this city, with thirteen 
operative units, announces the formation of 
an auxiliary board of directors, whose function 
will be “to interpret the needs and prospective 
future demands of com- 
merce and industry in 
Columbus,” to the gen- 
eral end of codperating 
with business men and 
the public in meeting 
the problems of the 
community. This board 





J. M. ANDREW, 
Columbus, Ohio, 


Member of Auxiliary Board 
of Directors, Citizens 
Trust & Savings Bank 











is composed of the out- 
standing leaders of the 
city’s industry, and 
prominent among its 
members is J. M. An- 
drew, head of the An- 
drew Lumber Co. 

This auxiliary board of directors, says the 
announcement, “will be a clearing house for 
such discussion and action as certain fulfill- 
ment of the ideal of a greater Columbus de- 
mands.” 

J. M. Andrew has for many years taken an 
active part in the upbuilding of his city, and 
the services which he will be able to render it 
in his new affiliation will undoubtedly be’ of 
great benefit to his fellow citizens. 


Fires Believed to Be Incendiary 


New York, Sept. 19.—Eight fires, all be- 
lieved to be of incendiary origin, have occurred 
within the last two months in woodworking 
plants and lumber yards of the Brownsville 
section of Brooklyn, but none of the firebugs 
has been caught. Two fires in which the total 
damage was estimated at $60,000 have occurred 
in the last two weeks. One of the fires was 
in the 2-story brick building occupied by the 
Linden Woodworks Co., where a large amount 
of lumber was stored. The second fire was 
discovered in the yards of the Home Wood- 
working Co., only three blocks from the Linden 
company’s structure. 

Fire Marshal Brophy is investigating all of 
the fires and a close watch is being kept in the 
vicinity by special policemen. 

SWEDISH exports of rough lumber were 
somewhat smaller during the first four months 
of 1927 than during the corresponding period 
of 1926, while exports of planed lumber and 
box showed increases, according to a report 
from Consul General J. B. Osborne, Stock- 
holm, made public by the Department of Com- 
merce. From January to April, 1927, rough 
lumber exports were 173,652,192 board feet, 
compared with 80,260,656 board feet for the 
corresponding period in 1926. Exports of 
planed lumber for the first four months of 
1927 were 47,970,936 board feet, against 36,- 
800,655 board feet for the same period in 1926. 
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CHICAGO 





ONDOSA PINE 


is only one species of Pacific Coast woods we sell, 
Your inquiries and orders are also solicited for 


INLAND EMPIRE SPRUCE, 
FIR, LARCH AND CEDAR 


Telephone Central 5691 


INLAND EMPIRE 
LUMBER Co. 


R. G. KEIZER ‘Suite 758-760 Conway Bidg. 
FRED L. LEIDINGER CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





A. J. BARKER H. T. FALL A.J. BOYLES 
e 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manafacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“I. F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 
White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., : - CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone:|. Randolph 2165 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


_ Room 1364, 228 N. LaSalle St., Chicage, Il. 








KILN DRIED AND AIR DRIED 


Englemann Spruce 


We own Superior Spruce Mill Stock, 
White Sulphur, B. C. 
Werepresent Nicola Pine Mills, Ltd , Merritt, B.C. 
30 No. LaSalle. 
Paul Miller Co., *° 23,t253"~ 


Telephone, Main 0276 





Estimateand Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON- 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
ase the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 9$x16 inches and 6-page 
Ato Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


. 431 So. Dearborn St. 
American Lumberman ** ‘(y.050 ih 
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LIGHT-SOFT-WHITE 








E. H. VAN OSTRAND, President 


G. S. Patterson, Oconomowoc, Wis. 

R. D. Hunting Lumber Co., Merchants Bank Bldg., 
Cedar Rapids, lowa. 

D. Clinton Van Ostrand, P, O. 99, Omaha, Nebr. 









Satisfy the Carpenter 


You know that the carpenters in your 
town must be satisfied if you are going to 
keep them buying from you. 
know that if you sell them Craig Mountain 
Pondosa Pine, you will keep them satisfied. 
All carpenters like its wonderful lightness, 
softness and whiteness. 


Let us quote you on a mixed car. 


Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 


SALES REPRESENTATIVES: 


W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 


MOULDINGS 
FINISH 

BEVEL SIDING 
BASE, ETC. 


SHOP AND 
FACTORY 
LUMBER 








And we 





W. C. GEDDES, Vice-Pres. & Gen, Mgr 


Colorado Continental LumberCo., 

Chamber of Commerce Bldg., Denver, Col. 

Alex W. Stewart, 931 Lumber Exch. Bldg., 
Minneapolis, Minn. 











News Letters 


(Continued from page 81) 
Minneapolis, Minn. 


Sept. 20.—A spell of hot weather has been heralded 
n the Northwest as being decidedly beneficial to agri- 
culture. Corn made splendid progress and threshing 
progressed rapidly. A severe drop in temperature de- 
veloped this week, and may retard further growth, 
but much of the corn in the Northwest now is beyond 
frost damage and the yields will be larger than was 
expected several weeks ago. The farmers are in their 
fields, busy with their fall work. As long as the 
farmers are so busily engaged, retailers do not ex- 
pect any noticeable gain in sales. Retailers have been 
in the market, but they are buying cautiously, in 
small lots, but the total movement has been fairly 
large. 

The Van Dusen-Harrington Co. reports that while 
the hot weather still prevails, the week had been very 
favorable for maturing corn and late small-grain crops. 
Except in districts of Montana where there had 


been heavy rains, grain in the shock dried out and 
a large amount of threshing had been accomplished. 
Most of the grain threshed recently is in. good condi- 
tion. 

The trade outlook varies in harmony with the 
spotted condition of the crops in sections of the North- 
west, according to W. A. Bertram, of the Bertram- 
Wright Lumber Co., line yard operators. He has 
just completed a swing and pointed out that in 
northeastern Minnesota there was a frost, while there 
was excessively hot weather in central and southern 
Minnesota. 

Farm crops in his territory are better than had 
been expected and are regarded as normal or even 
better, according to E. J. Stearns, of the Stearns 
Lumber Co., which has headquarters at Hudson, 
Minn., and operates a large line of retail yards. 

Farmers in South Dakota are enthusiastic over the 
crop they raised this year, and there is an air of 
prosperity in that State, according to B. A. Anderson, 
of the Lake Mills Lumber Co., of Lake Mills, Iowa, 
who recently completed an automobile trip. The State 
has raised a bumper crop, he said, and the hot 
weather in September had been decidedly beneficial to 
the Iowa corn crop. 


ee, 


Announcement is made that the C. M. Youmans 
Lumber Co., of Winona, Minn., has taken over the 
nine remaining yards of the S. H. Bowman Lumber 
Co., in South Dakota and Iowa. These yards are 
located at Garretson, Canton, Jefferson, S. D., ang 
Odibolt, Onawa, Turin, Little Sioux, Logan ang 
Woodbine, Iowa. The Bowman company retains fiye 
yards in Wisconsin, and one hundred yards 
in Canada which it does not expect to sell. 


Milwaukee, Wis. 


Sept. 20.—There is a steady demand for softwood, 
but all orders call for immediate shipment. Yards 
are keeping their inventories down as low as they 
did a year ago. Wholesalers’ volume is still ahead 
of last year’s, and with favorable weather this fall 
they should maintain that lead. Building permits are 
running ahead of a year ago in both number and 
valuation. Building lumber prices continue to hold 
firm but southern pine is showing a tendency toward 
weakness, West Coast lumber holding up to a good 


level. 
Toronto, Ont. 


Sept. 19.—A fair amount of retail business is re 
ported, and building activity is keeping up well for 
this time of year. The outlook is encouraging on ac. 
count of the successful outcome of farming operations 
in most parts of Ontario. 

In white pine, the better grades have receded in 
price to some extent during the last month, under a 
lessening demand. Prices of mill-run white pine 
stocks are maintained, though not a large volume is 
moving. Nos. 1, 2 and 3 culls are showing a little 
strength, higher prices being realized. In red pine, 
production has been considerably less than in 1926 
and prices are fairly firm. Jack pine is being received 
very favorably, being much cheaper than white pine. 
Spruce is quite active, and a shortage is inevitable, 
Prices have advanced rather sharply on all grades, 
Hemlock is maintaining its ground, and the outlook 
is for a shortage early in the spring. There are a lot 
of small mill cuts on the market which, in many 
cases, are not well manufactured and graded. Prices 
of such lots are lower than those of stocks from larger 
mills. Lath in all woods and all grades are showing 
decided weakness. There seems to be a surplus of 32- 
inch, and only a small demand. Red cedar shingles 
are steady. The mills in the consolidation are curtail- 
ing production and maintaining prices. Prices on New 
Brunswick and Quebec shingles are somewhat easier. 

The Fesserton Timber Co.’s mill, at Timmins, Ont., 
closed down recently, having completed its season’s 
cut of about 5,000,000 feet of jack pine and spruce 
about the same quantity as was sawn last year. 


more 


Jacksonville, Fla. 


Sept. 19.—Demand for long leaf pine continues fair, 
and mills report orders sufficient to take care of stocks 
they are manufacturing. Output is about seventy-five 
percent of what it is when prices assure a little 
profit. The demand for larger timbers showed a bet- 
terment. Orders run to a fair average length, such 
as are acceptable to Florida mills. Orders for yard 
schedules continue coming in, but this business is 
much sought after. The mills are trying to see which 
one can make prices that will make certain of the 
orders. It is entirely a buyer’s market with stringent 
specifications, hardly ever heard of before. 

Short leaf manufacturers report an increase in de 
mand for and price of roofers. These smaller manu 
facturers are trying to increase their output, many 
putting on night shifts. The eastern markets are buy: 
ing some short leaf timbers, paying satisfactory prices. 
Demand for shed stocks is satisfactory, although sev- 
eral of the larger mills have shut down or curtailed, 
stating that they can not operate at a profit. Manw 
facturers of short leaf finish are getting some busi 
ness at $35, mill, for 4/4, 6- to 12-inch, B&better. 
Other grades and thicknesses carry the usual differen- 
tials, making returns very low. There is somewhat 
of a price war in sections of Georgia in the buying 
of logs, which has brought the cost entirely too high. 

Sales of cypress have been slow, and the mills have 
an abundant supply of dry stock in almost all thick- 
nesses and grades. The thicker grades of factory 
lumber are none too plentiful, and most mills are 
holding their prices on these grades. Nor is there amy 
of the thicker stock for tank and vat purposes to be 
had. The mills are sold up on these items, and are 
accepting orders for deferred shipments. The mills 
wish to move such items as A and B finish, 4/4 No.1 
shop, No. 1 common and box. The demand for No. s 
common is good, this stock being used for sheathing. 

Operation of its new mill near York, Fla., was ™ 
cently begun by the Reid Lumber Co. The plant 
has a capacity of about 50,000 feet a day, being # 
circular mill, with edger and trimmer. A new set © 
dry kilns is being installed for boards. Lumber 
now being air dried. Machinery is being installed ® 
the planing mill. The company owns about 50,000,000 
feet of virgin long leaf timber in Marion County: 
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The Coney Lumber Co., of this city, has secured 
she services of M. A. Edwards, of Thomasville, N. C., 
representative in North Carolina. Mr. Edwards 
gntil recently had been connected with the Thomas- 
ville Lumber Co. as president. He sold his interest 
» E. A. Goodman, of Salisbury, a. = 
"The sawmill of A. M. Fletcher, at Tucker’s Corner, 
guthern Florida, is ready for operation. Mr, Fletcher 
seently purchased several thousand acres of timber 


— the supervision of Fred Houserman work 
on the new mill of the W. W. Smith Lumber Co., 
war Savannah, is about completed. Most of the 
machinery was taken from the mill of Hunt-Washing- 
oon & Smith Co., near Blakely, Ga., and has been 
thoroughly overhauled. The only new machine is an 
edger furnished by the Clark Bros. Co., of Olean, 
y, Y., who supplied the old machinery for the Blakely 


slant. 

“ A. Reid, president Reid Lumber Co., Ocala, Fla., 
gopped over in Jacksonville Friday, en route to his 
ome at Selma, Ala., for a visit to his family. Mr. 
Reid states that the company’s new mill at York, Fla., 
sill be ready within the next few weeks. 

D. D. Bundrick, secretary Moore Dry Kiln Co., of 
sis city, and Mrs. Bundrick are spending their vaca- 
jon in Georgia, visiting friends in Atlanta, Cordele 
nd other cities. 


Laurel, Miss. 


Sept. 20.—While pine demand continues fair, prices 
wnerally are regarded as very unsatisfactory. The 
ly bright feature of the market is that longleaf spe- 
cal cutting continues much in demand and is firm 
in price. The mills manufacturing longleaf are all in 
wmfortable shape so far as orders for timber and 
other specials are concerned. Inquiry from the rail- 
roads and industrials is plentiful. The export situation 
continues strong. A fair quantity is moving through 
this channel and prices show no recession. Heart 
timbers are in especial demand, with no surplus stocks 
nthe hands of either exporter or manufacturer. 
Wallace B. Rogers left Monday for Clinton, Iowa, 
to join Mrs. Rogers, who has been at the bedside of 
ter mother, Mrs. L. C. Eastman, for the last few 
weeks, 

Philip A. Rogers, vice-president and general manager 
{ Eastman, Gardiner & Co., and Dawson Winn, sales 
manager of the same company, were in New Orleans 
ast week on business, 


New York, N. Y. 


Sept. 20.—There has been slight improvement in 
the market during the last week, but it has been suffi- 
cient to encourage the trade generally. Several of 
the lumbermen took western pines as an example in 
explaining conditions. Idaho, for instance, is still 
sowing weakness, but there was a slight strengthen- 
ing with the opening of a new week and almost 
everyone seen today felt that recent price recessions 
would be entirely regained within the next fortnight. 
It has been definitely decided that the Nylta Club 
vill resume its weekly meetings on Oct. 14. Secre- 
ary Coho was undecided today on the first speaker, 
ut he said the season’s program would be the best 
in Nylta history. 

An announcement of interest to athletes in the 
lumber realm is that Charles A. Stoneham, president 
New York Giants, has acquired the franchise of the 
Indiana Flooring Club in the American Soccer League 
ind that the home field of the club, to be known as 
the New York Nationals, will be the Polo Grounds. 
Player contracts of the Flooring men were acquired 
with the franchise. 

_ Henry Wiggs, former sales manager of the Long 
Beach Lumber Co., Long. Beach, Long Island, has 
fesigned his position with that company to take over 
4 similar position with the Coast Lumber Co. 

Neil Kennedy, the impressario of the New York 
lumber industry, will entertain a group of Canadian 
tanufacturers tomorrow night at Rouses Point, N. Y. 
‘it Henry Thornton will be one of the guests. 
_Leon Isaacson, II, formerly with the Yellow Poplar 
wumber Co., is now with Hamlin Jones & Eaton, as 
“sistant to Mr. Hamlin in the hardwood department. 
Clarence H, Hershey, of Stone & Hershey, Newark, 
‘on an extended trip to the Pacific Northwest. He 
vill be away until Oct. 1. 


_AT LEAST $310,000,000 will have to be spent 
'y the Government in the next ten years to 
prevent a recurrence of the recent Mississippi 
‘wer flood, and to develop the transportation 
wssibilities of the river and its tributaries, ac- 
‘ording to estimates by Secretary of Commerce 
Sover. He believes $15,000,000 to $20,000,000 
‘year will be needed in addition to the $16,000,- 
0 or $17,000,000 a year now expended by 


—, Vovernment on navigation and flood con- 
trol work, 
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We have a very remarkable example right at home of just 
how hard it is to wear out edge grain long leaf pine flooring. 


Quite a number of years ago we sold a bill of 1x3 A Heart 
Rift Flooring for a roller skating rink at Norfield, Miss. While 
the roller skating habit lasted the floor was in constant use. 
After about six years the owner took the flooring up, had us 
redress it on the face side, and shipped it to Bogue Chitto, 
Miss., where it is in use today as a storehouse floor. 


Long leaf, as we have told you right along, is hard. It doesn’t 
easily dent or mar or splinter. It is less affected by moisture 
and climate than any other wood flooring. 


Do your customers a favor—tell them about NATALBANY 
flooring. It’s safe as buying sterling. 


s 
Shipped with speed from Mills Nos. 71-72-73 over the 
Illinois Central Mainline 


NATALBANY 


LUMBER COMPANY, LTD. 
OF FICE 


' LOUISIANA 


MEMBER SOUTHERN PINE ASSOCIATION 








X,000 cars a year of long and short leaf Southern Pine 
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The following f. o. b. mill prices are taken from sales made during week ended Sept. 17 in sections named: 
Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- Hat- Ky 
sas ties- sas ties- eas ties- sas tles- ay 
City, burg, City, burg, City, burg, City, DUrE, Cty 
Mo. Fleleh Miss. Mo. — ro Miss. Mo. Miss. Mo. Miss. M' 
fn otter: am 
.. | B&ebetter rough: Ix¢ and 6”........... cose GASB ge, g, SD COS CE, SHOE 
62.78 g Fencing, $18 ar 4”, 19° 
sane 1 No. 1, 124”, Other Igts. .... 82.38 
40.24 .00 1x6”, Other Igts. 29.95 35.29 
3 -++|No. 2 (all, lengths) : ex 6”, i 
25.00 | ; SP atecctsenae 16.47 17.06 , 
64.96 | SY oi ocnctad 19.90 19.28 
41.00 .-| No. 3 (all lengths): 
27.73 |” apse 13.09 12.94 
38.05 | MN Ricascckeen 15.59 14.70| 9. gw 
3 | Se Boards, S18 or $28 1 
one. 4.33 48.03) No. 1, 1x8”, Other Igts. - 87.27 1 
one ‘ t 1x10”, Other lgts. 35.50 37.46 10” 
97 57.19 1x12”, Other Igts. 42.10 48.01 | 2x10”, : 
. 2 s¢eceeeneseexes 64.45 64.23 me 2 = 10 to 20’ us 
te. 68.23| 1x8” : : 
os 2x12”, 
75.78 | No. 3 (all lengths) 
tesa) tae”. 
66.54) sa | ara 20 
Drop Siding ; : 
0 72.50| No. 4, all widths and 1 . 
1x4 or 6 a al ees 72.50, lengths 5.63 ’ 
8 . 
= =. tr]No 2, 1267 ox 6”, 83 
Casing and Base | a ehcsielaeaate ee: 36.12 No. 2, 1x6" ; scecpetepetoeress 
Sota: suiz soas| af eigen 87.63 :...| 1x8 17. tinea 
Se ct an nl ee ol Shiplap ax 8”, 09) (AIL 1x4 and 6"): 
| 5/4x6” 52.00 |No. 1, 18°, Other lets. 33.19 : B&better, 9 and 18’.. 30.88 
Plaster Lath |  *eeeroesevesee e *** 1x1 r ts 32.00 . 10 and 20’.. > 
No. 1, %”, A’ e.ceeeeee 3.27 381) Oe aie Oe ts*l No 8 110 AC) + -sayh ' : 1 ; “gprs ue 
ee Ss GP anvacsees 2.05 1.69 gente”... ne a lx +24 cevcccces + 20.20 20.32) 2x10”, 19. 12 and 14’.. 
Byrkit Lath ee eee 20.84 21.14 i -41| No, 2, Random... 
ee OF csseahshuaes 14.30 | Partition |No. 3 ee lengths) . , Car Decking 
0 ee penntspranienicts 14.80 | 1x4 &6” B&better 40.89 39.00; 1x 8"... 17.80 17.03 1 23.18| No. 1, 2”, 9, 10, 18 
12’ and longer.......... 14.44! 1x6” B&better ....... coe 49.00 in” pccacueees TET WOO! BRR TE ese cccccess DE Gs .cctaccsecneuews . 21.0 
Following are f. o. b. mill sale prices made in Shreveport (La.) territory during the period ended Sept. 16: 
Flooring Finish, C, Surfaced Boards, SIS or S28 Longleaf Dimension SISIE Shorticaf Dimension, SISIE No. 3, Random Dimension 
1x3” E.G. Bante. — Sana || 3 No. 1, Ix 8”, rdm....... 31.00 | No. 1— No. 1— ea 2 18.00 
T. SOD.... GB.OO [ATG caccccevcnccceccees ° Pe i ” , m ’ 
F.G. B&btr. sap. Di saetauceqrneoauiens 39.75 ae oeeeseens re bane ere $7.00 }2x 8”, 10 25.25] plaster Lath, %4"x 
se” BO, Shee kk’ BEEBIO"  - 0 ee eecererers 48.0015, 2, Ix 8”. rdm....... 21.25 SE eaenaiaareie. un 
" B&btr. sap. . A & Base, Cane. - at ee asian ee fg ik Eh dncusivenbexevemunl 1 
No. 1 & C. 1x5&10” hsb atat inthchapiads Aaldetinas 62.75 1x12” 18&20’.._. 28.00 = Car Material, (x4-6" 
F.G. B&btr. sap. i) 3 peerrr rr rr ree eee e ‘ 4 e > 
No 1&e No. 3, Ix 8”, rdm....... 17.50 B&btr., 5&6 . 3.0 
No. 2 Jambs, B&btr i. eee 19.00 er 28.95 
ann Meaatennse 1x46” oo ecee sees eens 63.50 1x12”, rdm....... 17.50 |2x 6”, 9 or 18°; eisites iM 
Ceilin SP BD". ccccce . 
%x4” B&bir. : Random Fencing. S18 Longleaf Dimension, SISIE ae IC 28.00 
CE Ue éssadvccsens 33.25 ox 8” 12414" 33.08 
a ; oe P ow oeteoneneese =o No. 1— 2x10”. Random Igth...... 87.0 
0. G. Batts BE” scccvccecsce MADE © ° Ee ex12” No. 2, Random ......... 22.00 
%x4” No. 1 & btr...... 88.00 |Me. 8, 1x6) ...--20eeeee ize ; No. { Longleaf Timbers 
Drop Siding, No. 117 EET coreccecvere . - 
16” - Sq. E&S, 20’ & Und 
2. », ane 6 GLO = Shortieat Dimension, Wo & end..... 5500. 30." 
BO. D crcrececreeccerers 35.25 |2e 6 No. 1— 3x4&10", 5xi0/i0xi0..... 35.1 
No. 3 No. DD asteavtnceaucexaan 18.50 on 4” 10’ Sia ee oes 4.8 
Finish Pe. seretececosanteses = ab sie Se 43.00 
i becdscdenarodaeewan - SHone.. Random tenet 14 ce eeeeeeeeeeneees 50.35 
i seesenvescseeséenss Bir sessasshecs 5 » mbers 
Rp bepReE on peIe 5: PEE “Ssenscezaty 35.50 [2x 8”, 2  § Gee hs 
espn: se Sy erate 20.50 5 lox 6”, . Eas, 20’ & Und- 
gh PR tebe niece SEP Seavaveeats 21.00 OR 27.0 
5/4x4, 6&8” EE oy ee appsiiee 17.00 |2x10”, 3x4&10", Sxi0/idxi0..... 21.15 
5/4x5&10” Rivas» 17.50 BREE” ccccrccccccels 31.00 
OE céncavadochedntz ee Ge ceackae 18.50 6x12/12x12 .... eee eee 34.00 
The following are current f. o. b. mill prices on Arkansas soft pine made during the week ended Sept. 16: 
P Flooring Finish—Dressed Dimension— Dressed Fencing and Boards 
grain— 1x3” 1x4” B&better C No. 1 No. 2 No.1 No.2 Ne! 
i es ee | UB eee eee $65.00 12, 14 10, 18 eS eee $34.00 $16.50 $15.00 
pepoteer ones sonenens $73.50 4 RE pn RRS ie aE = 67.75 16 2” 1 20° OE Si asvketes 36.00 19.50 = 
steeeeeererereees see ° 1x5, 8, 10”....+.+s+04+ 72.50 25.00 $26.50 2x4” 22.00 $23.25 | 1x 8” reese 85.00 20.2 : 
Bh ; DED bs vance ens vertas 74.25 —S ne 2x6” =e ees 1x10” coence 86.75 20.50 17.7% 
1%, 1%, 2”%x4 to 8”.... 75.25 ° 24.75 25.75 2x8” S166 98:06 | IXID” .nccccce .. 49.25 26.50 10.0 
EE ssvescnsene ss se ae 1%, 1%, 2”x5, 10, 12”.. 77.50 ++ | 25.50 26.75 2x10” 22.25 23.00 Casing and Base 
O. b ceecseccesesess le le 6 ” 
OP Benet neta 21.50 20.50 Ceiling and Partition S025 90.15 Sx18 34.00 . 26.50 —_ Babetts 
7 S2SCM—Shiplap = ’ ccc eeeeees were eee ennee r) 
; ” ee dc eaick cn Gaucee 78. 
Moldings No.1 No.2 No.3 
; eabetter . -$38.50 = 25 $41.50 $43.50 | 1x 6” .......... $36.25 $19.50 $16.50 
1%” and under....30 percent discount ™ yee cous, GARB cece cece F BER Scccne «++. 85.50 20.50 17.50 1 Nol 
1%” and over..... 25 percent discount No Dienena aes 30. — nese S2he 5 Oe” weasdoosue 05% 20.50 18.00 DENN ideo sccksaesnee $3.40 $3.85 
The following are f. o. b. mill prices on Wisconsin hemlock: 
No. 1 Hemtocx Boarps, S1S— No. 1 Hemiocx, $1S1E— 
lx 4” $27, 00 $28.00 $28.00 $28°00 $ yA a4 bet A 4 ~ a yl ong = 
++ $27. . . . 29.00 1.50 8.00 | 2x 4” . ++ -$30.00 31.00 0.00 29.00 31.00 $3.00 
1x 6” . 29.50 80.50 30.50 30.50 32.00 34.50 80.50 | ox 6” <a ¥32.00 ¥38.00 38.00 *30.00 ¥32.00 35.0 
1x 8” conn Se 82.50 $2.50 32.50 34.00 86.50 82.50 | 9x 3” +++ 29.00 31.00 $0.00 80.00 $1.00 3.00 35.00 
1x10” cose 88.50 83.50 83.50 $3.50 85. 00 37.50 $3.50 | 9x10” sees 29.00 32.00 82.00 82.00 $3.00 34.00 360 
me wows, OG _ 34.60 at -50 yf wee pra.” - 2x12” wees 30.00 33.00 83.00 88.00 8400 35.00 81.” 
‘or merchantable uct Tom price o o. 1, for No. 2, uct $5. i 
For shiplap or flooring, add 50 cents to eeiees of No. 1 ds. No. 2 hemlock, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4" and wide, 
Crating stock, Sl or 2S, 6” and wider, and ak, No. 2, $26.00; No. 8, -00. 


. . 





Ror No. 2 dimension, deduct $4 from price of No. 1. 
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Duluth, Minn., Sept. 20.—Orders for northern pine lumber are coming in more freely from retail yards. 


NORTHERN PINE 


Quotations f. o. b. Duluth are un- 


changed: 
Coumon BOarps, Rovcn— , Fencinc, Rovco— 
6’ 8 10 12’ 14” 16’ 18’ 20’ 6’ 8 10,12&14 16’ 18 & 20” 
Ne. 1. 8” «+++++-$55.00 $57.00 $68.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 .........scceeeeeee .$51.00 $55.00 $59.00 y 1.00 
10” ....++. 61.00 63.00 69.00 00 66.00 66.00 .00 71.00 ibs aan decinn ctleinad .. + 88.00 41.00 43.00 46.00 46.00 
12” ....... 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 DRM i satieicekasbbbbinnena 9.00 + 81.00 33.00 34.00 34.00 
S/o 85.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No.1 ................... . 47.00 50.00 56.00 62.00 62.00 
10” ....++. 38.00 40.00 49.00 45.00 45.00 45.00 58.00 55.00 i Beeetebepss indienne, Ee 36.00 41.00 47.00 45.00 
a  dewiae 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 No. 3 eiventiire are apt 25.00 28.00 29.00 30.00 29.00 
No. 8. 8” «.++++- 29.00 89.00 33.00 38.00 38.00 83.00 37.00 37.00 Ne & i: » ~ ; 
| panes - 29.00 31.00 88.00 33.00 88.00 33.00 38.00 33.00 0. 4, 6-fpot and longer, mixed widths, 4”, $26.50; 6”, $28.50. 
12” ..++++- 81.00 38.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 
For all white, sine, Nos. 1 and 2, aad $1. All white pine, Nos, 1 and 2, add $1. 
Bear to 10, and 12 o. 4, $80.50; No. $21. S1 or 2S, add 75 cents; S1S1E, 
For S1 or 2s, add "65 cents; $181E, add $1; for wat add $1. Fl d a. 
Sep aiding, grooved cesling and O'G. chigit, 8’ and up, add $1.50. ooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Suna and M, 8’ and up, add $1.25. Drop siding or partition, add $1.50. 
Ne. 1 Prece Sturr, S1S1E— Well tubing, D&M and beveled, add $2. 
6’ 8 10’ 12’ 14 16 18’ 20’ ” , 
td" --s-s++++- $88.60 $88.50 $34.50 $82.60 $83.50 $88.50 $35.50 $85.50 euteiches, er - o 
EL shicuindegdind ae 50 32.50 82.50 82.50 50 34.50 . 
18" ..c+eeeeeees 28.50 31.50 84.50 84.50 38.50 33.50 85.50 35.50 qeataties prea ceresees ey = “eo 4 ieee Sgecmscceesses 20.00 $22.00 
M10" ......++ee0. 81.60 88.50 36.50 36.50 35.50 38.50 85.50 85.50 py ‘ttt — =. Soe ..... 84.00 86.00 
fx12” .......+..-. 82.50 88.50 87.50 87.50 86.50 34.50 86.50 86.50 = “li. "777 TTT ttt X 


No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M or 


$4S, add $8. 


"Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


Siding run to O.G., 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 


$2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, }-inch, $1.50 more than same grade of dim, - 





NORTH CAROLINA PINE 


Norfolk, Va., Sept. 20.—Following are typical 
average f.o. b. Norfolk prices, made during the 
week ended Sept. 16, as reported to the North 
Carolina Pine Association: 


‘h: 

4/4 edge— 

SE OLE TERY REE Lee $44.67 
NG tite bia. <: a:i ridacheeethb ccna del aagad ice aca 723.23 
EE a EL ey ay ee eT 0 19.25 

No. a. No. 8 No, 1 box 

EERIE re ene ee ee $49.00 25.75 

SES SE ees Aaee 51.00 $35.25 25.48 

1x10” 53.86 38.25 26.55 

0 eee eee 62.88 45.25 27.91 

mm, 0, © and Better, 6/4....000cscoccceevd $52.05 

be oe owe w Mie ema 54.17 

A MG Siena Seige ab per mmnmeing Oakes 4.98 

Dressed: 

Flooring, 13/16”— 24%" 
aa re oe $42.15 $45.95 
EE pee brg eb eteial sé ink win. 0a-ae 38.75 45.90 
RD pho lated ary ok aaah a ahd 36.98 39.98 
No. ac pea in seo hd Satin lla ge sce 34.50 39.50 

Roofers *Air 

No.1 ' dried 
 RRRRES RS aera ae eee eA $26.03 $18.50 

SEE ASS ae ae eta 27.15 19.50 

Ee a alec. chine pera by evachtniensdieke Wis alle 27.38 eons 

TE ae alah ahd iia th frei saline Bate weer 19.25 


tLast week’s price should have read $22.33. 
*F. o. b. Georgia-Alabama mill points. 


RED CEDAR SIDING 


Seattle, Wash., Sept. 17.—Prices for red ce- 
dar siding, new bundling, 8- to 18-foot, f. o. b. 





mill: 

‘ Bevel Siding, 14-inch 
Width— Ciewt are —_ 
7 ee $24.00 $23.00 $16.00 
5-inch Mister omennedeee 28.00 25.00 20.00 
iE Atnistetnibuneeees 28.00 24.00 22.00 
BES eal xhinin so-eoiwes 32.00 eure 
SEP’ wis abnirnemmee oa e's 42.00 

‘ Clear Bungalow Siding, 94-inch 
ME Tesiusnede wadecneteudsscockeses s4u000 $42.00 
10-inch occ ceccesecccceees cece eeees «++. 54.00 
Rene sien ene E pet 60.00 

Clear Bungalow Siding, 14-inch 

ME accitnvagdeleeeaceitesscn. rece cd $32.00 
MEI hs osgce ne techacdd ckkce caseaie .. 38.00 
RES encase eibaet tt cenit - 48.00 





RED CEDAR SHINGLES 
Seattle, Wash. Sept. 17.—Eastern prices 
f. 0. b. mill are: 

Pirst Grades, Standard Stock 
Per M 


4or5b 
Extra A AP ee pee re °32. _ 

I So a ae 2.50 
Se PN ao Oladte i aipahinicgt cca ten cane 2.70@2.75 

INE GUN Siegal s ac spren dt so oS od hc errata . 

nape ccadeetaaenaaaur eens 330°. 

SY PO rebate NO whecinaen dé a Wawel aan 4.05 

Rite-Grade Inspec 

Extra stars, 6/2............. : iabicee aeons $2.45 

ne stars, Cg EE ISS OE Re 2.55 
INT 6:00, o,aheieia ts\aty obama acabodiin ans 3.00@3.10 
pects, ee. 4 aubltan nc: Gaknatateare cece $3063.35 
purekas i Ks ae thin dee bee ek aa aMat wa te 3.70@3.75 
aia oii pa badas pi ebaimint ce 4.15 @4.20 

Second Grades. Standard Stock 
Common ce, REAR RR Eee $1.10 


mon stars, 5/2 25 
ommon cl t 
m clears 1.75 @1.80 


xxaritish Columbia Stock, Seattle Market 


ee 


Mines seneeliuh Vonencce svc cased $3.10 
XXXXX ecient A RR gs 3.50 
NS i. og goo bee 4.05 
erfections peal bas odusince aa 








WESTERN PINES 


Spokane, Wash., wont 17.—Following are re- 
vised prices, f.o.b. mill, according to Discount 
Care No. 3, which became effective March 4: 


Pondosa Pine, 16-F Inch— 
No. 1 02 No.3 He. 4 No. 5 
Pe oles -+-$42.00 $28.00 $19.50 wine” esediienl 
a senaweeans 42.00 28.00 22.60 ..... eneen 
- seccenesen, | «Se © 600 coeee 
scan aawan 42.00 24.00 . \“seese esone 
ST. wie denn cooe C650 25.00 SLe sess eccce 
- 2 Oe. uae bssee «oeds $15.50 $ 7.00 
Pondosa Pine Sa 
actory 
Cc No.1 No.2 No.8 Com. 
sé & 6/4.. - $61. 50 $41. ‘50 $25.50 ' 
os sacl tor aihuak ba 1.50 51.50 36.50 16.50 ..... 
abe ceeedacte vers | abate. Benne ‘anaes $24.50 
Idaho White Pine, 16-Foot— 
No.2 No.3 No.4 No.5 
$89.00 $23.00 ..... onene 
40.00 . Tae eoes 
37.50 uf . arr " 
S50 DTD | tceee owes 
41.00 87.00 ..e« 
echo . ase $19.00 $ 7.00 
White Fir, 6- to 20-Poot, Inch— 
“ &10” ye 4” &wdr. 
No. 1 & 2....$22.00 $25.00 $26.00 $27.0 cones 
_ & geek e+ 15.00 18.00 19.00 20.00 otsen 
ik ae wadoues . hoe SEKee dese | Se 14.00 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore, Sept. 20.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S2S° 


No. 1 No. 2 No. 3 
“ ene G16... .Si2n8 = $40.00 $33.00 
aula lateral eatelate 65.00 50.00 33.00 


pies: shop prices are for shipments of No. 
3 and better. For straight cars of specified 
grades, add $5. 


San Francisco, Calif., Sept. 10.—The follow- 
ing average prices f. o. b, mills, those on com- 
mons covering 1-inch stock only, were reported 
by the California White & Sugar Pine Manu- 
facturers’ Association for the period ended 





Sept. 7: 
California White Pine 
All widths: 
No. 1&2 clr. C sel. Dsel. No. 8 clr. 
Ml Shcned- cue $71.45 $65.25 $54.60 $47.70 
|, Saar ~ 73.45 64.25 54.90 éses 
ero 68.40 59.35 49.35 57.40 
Se stcesesen 79.60 71.30 57.20 66.80 
California Sugar Pine 
No. 1&2 clr. Csel. Dsel. No. 8 clr. 
- secntenes $94.10 $87.65 $68.00 $53.80 
|, eee eee 86.40 78.35 60.50 63.80 
yy oe eee 84.55 74.15 51.90 62.75 
Oe. <ianacend 93.90 84.95 69.50 82.15 
White Pine Mixed Pines 
OS eee 50 Common— 
No. 1, 5/4xa.w.... 42.15 Mk: Ot “Schoawesa $61.75 
No. 6/4xa.w.... 26.60 ke Seccunumn 29.25 
Penel’ 4"xa.w.. vce S650 ee ncecnaate 20.55 
ee 22.60 
Sugar Pine Shop Timbers eS 32.00 
Ss xnéuncvenest $39.95 iding, D&btr., 
No. 1, 5/4xa.w.... 47.65 PP on et eeeeees 3.05 
No. 2, 6/4xa.w.... 30.70 <i $ 5.05 
White Fir ee oe oe 4.60 
: Be soktcumae eum 1.40 
hdr all sizes. $4018 Now 1 di, 13fna-w. 26:80 
-y ante Pencil stock 
1 WG Sse seenwe 19.00 4 ©€ncil StOCK ....-.. eee 
saipaaies GEE ccssbinders $27.25 
Douglas Fir 
a eee $19.00 Australian 
Dimension ....... $17.70 i) $55.80 





DOUGLAS FIR 


[Special telegram to Amentcan Lumareman] 


Portland, Ore., Sept. 21.—F. o. b. mill prices 
on actual sales of fir, Sept. 17, 19 and 20, direct 
and wholesale reported by West Coast mills to 
the Davis Statistical Bureau, were as follows: 


Vertical Grain — 
B B&btr Cc 
ice ca tiotanalio aheag are sean 00 = ~4 — 00 


1x4” 
BI nn, Biswaiigls anne ale te 
SNE > a/s’apistasstn a acai 30. 38 
Plat Grain Flooring 
OM a55o ssneonG naan eee ee 25.25 20.50 
De kitadecs pekeaebwss 30.50 29.25 
Mixed Goats. Pio 
RF .ixcierncteoete — $17.50 
Ceiling 
NN cis clare Sete me 24.75 19.75 
WNT icc uekcwclesaines 25.00 21.25 
Drop Siding, 1x6” 
Rr toe ee ar 30.25 26.00 
Se Jnyorsonns en wncd 29.75 26.50 eS 
I< sh c.thse enti ciaaiannanianiaas 18.00 
Pinish, Kiln Dried and Sune 
1x6” 1x8” 1x12” 
EE TCT e Ter ere $41.00 $41.75 $51.25 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 
cae Gris alse, whe aban $16.75 $16.25 $18.00 $20.50 
SR ae Ore, a 11.00 11.50 18.25 12.76 
a ee oe re 9.75 8.00 8.00 “oun 
Dimension 
i? 14’ 16" 18’ 20° 22&24’ 26-32’ 
No. thick— 
c. 6. 50 — 25 $18.50 $19.25 $19.25... 
6”.. 15.75 75 17.50 17.75 18.00 $21. 25 $22. 25 
8”.. 16.50 8. 75 17.75 17.75 18.00 20.75 22.00 
oe Ly 50 - 25 18.25 18.25 18.50 21.75 23.50 
18°. 75 7.75 19.00 19.00 20.25 21.75 27.00 


2x4”, 3 “fis. 25; 10’, $16.25; 2x6”, 10’, $15.00 


Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
i Sa eee $11.50 $10.25 $10.50 $11.00 $17.75 
ES SR ee 7.25 SBS so wece wees cece 
Mo. 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced ........0.--e00s $19.50 
5x5 to 19x18” to 40’, rough ......ccccccescsess 17.25 
5x5 to 12x12” to 40’, surfaced ...........--+0% 19.00 
Pir Lath 
eS a me |) rer rer rrrrrer rrr rey $2.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
MNO cccies pabGhedeeke ee obveseenatac serawd $37.00 
DET «cc siiaunls eitadiod Bbaia died + tne end maine alee 38.00 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Sept. 20.-Log market quota- 
tions: 

Fir, yellow: No. 1, $22.50; No. 2, $16.50; No. 
3, $12.50. 
Fir, red: Ungraded, $14@15. 
Cedar: $14@15. 
Hemlock: $11@12, ungraded. 
Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., Sept. 17.—Log market: 

Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of gtngte logs only, $16@17; 
lumber logs, $28@30 

Hemlock: No. 2, $13; No. 3, $11. 

Spruce: $1 higher than fir. 
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HARDWOOD 


INSTITUTE PAST SALES REPORT 


Memp Tenn., Sept. 19.—Chicago/Clevelan d average hardwood prices obtained during week 
ended Sept, 13, as reported to Hardwood Manufacturers’ Institute: 








Chee. Clev. _ Choo. Clev. | Choo. Clev. | Choo. Clev. | Chgo.  Clev. 
RED GUM SAP GUM | RED OAK | SOFT MAPLE CHESTNUT 
Figured Wood | Platn—Contd. | Plain—eontd. | FAS Plain 
Quartered | No. 3 com. No. 1 com. & sel 6-4 80.75 ..+. | PAS 
8 4-4 20.00 4-4 = 56.75 67.75 |  g- aris 90.00 4-4 coos «=: 100.975 
5-4 187.75 ecee | Clear eee oe 6-4 ce sees 10-4 84.25 awi. aa +ee+ 107.00 
Plain , age ay Mee “*** | No. 1 com. & sel. | No. 1 com. & sel. 

FAS | BLACK GUM ie. 3 =, 15 4-4 45.75 52.00 4-4 eeee 54.75 
4-4 131.50 | Quartered : ee ae 48.75 59.25 5-4 ofece 62.00 
5-4 e eee P 134.00 | iy = on.50 MIXED OAK | 6-4 65.75 ae fl 6-4 sene 62.00 

2 uartere Sa . Sound wormy | 8-4 enae 70.00 FAS 

FAS | No. 1 com. & sel. i" 2m wast Oo G8 il =". 
4-4 105.75 ee ae — - | POPLAR cunt 7 
5-4 107.00 anae 4 lain Sound wormy 
6-4 100.50 <... | FAS . - ._ Plain HARD MAPLE Ye 

No. 1 com. & sel. 4-4 44.25 13-17” box boards FAS 5-4 eons 43.00 
4-4 55.75 ee TUPELO 4-4 seve 108.25 | 4-4 69.00 6-4 cose 44.00 

a AS -4 winice 90.00 
sf SS cess | Was Pa: 9400 116.25 | .° "| No. 3 com. & sound 
6-4 64.50 ose 1” en 47.75 es 5a tenee . No. 1 com. & sel. wormy — 
8-4 67.25 cian 5- . cece 4-4 ese 48.00 4-4 87.50 
Plain WHITE OAK Sape 8-4 :... 70.00 Hane: : 

FAS nt Quartered i- 4 = 78.25 a BASSWOOD 
4-4 102.00 aka y= 128.50 5-4 98.00 | BEECH Ph 
5-4 108.25 epic, TOR 5 6-4 eevee 98.00 | No. 1 com. & sel. 

6-4 109.75 2... | No. 1 com, & sel. Sans & sel. | No. 2 com. | 4-4 aa 
on fen ih et 4-4 77.00 4-4 $7.75 Te 4-4 36.00 eveamens 
1-4 55.50 coe Plain 6-4 73.00 oane Log run 
5-4 = 63.25 FAS 3 78.00 eees 4-4 41.50 ‘sim Quartered 
ies oe se 57.50 369.50 xo com. and sel. FAS 5 
SAP GUM 5-4 108.25 136.50 | “4g *63.75 | HICKORY , 5-8 5.00 sees 
Quartered 6-4 108.00 118.50 | wo] com.” ** , | FAS No. 1 com. & sel. 
FAS 8-4 134.50 148.25 Gg Me og ; 8-4 81.25 83.00 5-8 45. 
1-4 63.00 No. | com. & sel. No. 2 com. ae 12-4 sees 113.00 
5-4 65.50 a. | ae. ae * 48.00 | No. 1 com. & sel | Fain 
6-4 67.50 5-4 71.75 84.25 | No 2 A com 8-4 56.25 «60.50 | #45 
8-4 = 71.00 | 6-4 76.25 86.50 4-4. 3850 41.50 13-4 56.25 60. ; 5-8 46.00 
No, 1 com, & sel | Sd ont 50 117.75 | No.2 Bewn ; 2- sooo 18.00 | No, 1 com, & sel 
° 7! No. 2 co 3 - q 
5-4 56.50 4-4 647.95 sa25 | *4 81.00 81.00 | SOFT ELM ° 
6-4 56.00 No. 3 com.—tig. grace | ASH | FAS , WILLOW 
8-4 57.75 | 4-4 30.50 36.00 Quartered 4-4 48.25 cooe | FAS 
Plain | No. 3 com. | FAS 6-4 65.75 sees | 4-4 69.50 
18-17” box boards |} 4-4 24.75 27.75 | 4-4 -+++ 132.50 | No. 1 com. & sel. No. 1 com. & sel. 
— 68.50 RED OAK van Plain 7 oe cece 4-4 49.50 eoee 
4-4 59.00 .... | Quartered 4-4 7825 96.75! 6-4 5175 9.” MAGNOLIA 
5-4 63.75 eee | No. 1 com se 5-4 = 101.25 cece as | FAS 
6-4 64.00 | 4-4 63.75 6-4 84.00 sees | No. 2 com. 4-4 65.00 
No. 1 com. & sel. Plain 8-4 104.50 coon | 44 26.75 ‘eee | No. L com. & sel. 
4-4 6.00 sssw | Pil No. 1 com. & sel. 5-4 31.50 tees 4-4 47.25 
5-4 = 2.75 aaa 4-4 80.00 107.75 4-4 55.00 coon | 6-4 29.25 | 

wos 49.25 ees 5-4 108.50 138.35 5-4 58.75 sees | Log run BIRCH 

No. 2 com. - 25 . 6-4 75.00 soe | 5-4 44.25 coon | Mal ; 
4° 96.75 8-4 106. ae S Oe unt bb me 1S on 
New York, Sept. 20.—Following are quota- Louisville, Ky. Sept. 19.—There is more 

’ 7 ° . 
tions on southern pine ties, f.o.b. New York: active buying, as a result of Amproved agri- 
u r n Ss. bs 
All 8’ 6”— Sap Beart cultural condition Prices are firm 
19” L5 1.80 FAS Select No.1 No, 2 
op RR $1.50 8 $1. eee $46.00@$50.00 $38.00 $28.00 $22.00 
Tm” ccccces oe eeecccereccececcces 1.40 1.70 | 5-inch ......-. 46.00@ 50.00 36.00 26.00 20.00 
Ge” cnndcedesatenesansesodextes - 1.80 1.45 GGE sensesas 46.00@ 50.00 35.00 22.00 18.00 








to be safe, yet 


And beca 
bill better than 


ers everywhere 








The public wants a ladder that is strong enough 


You, too, can sell them profitably. 


The W.W. BABCOCK CoO. 


light enough to be easy to raise. 


use Babcock Spruce Ladders fill the 
any other ladders made, lumber deal- 
are selling them with unusual success. 


Write for the Babcock catalog. 


BATH, N. Y. 











NORTHERN HARDWOOps 


Following are prices of northern hardwood, 
Wausau, Wis.: 


FAS Sel. No.1 No.2 No.3 


f. ob 


AsH— ‘ 4 
4/4 ....$ 95.00 $ 80.00 $ 62.00 $ 40.00 $ 20.0 
5/4 .... 105.00 90.00 70.00 42.00 i 


6/4 2.. 115.00 100.00 75.00 42.00 rat 
8/4 2.2. 120.00 105.00 80.00 47.00 


Basswoop— 
4/4 .... 75.00 65.00 50.00 34.00 25. 


5/4 .... 78.00 68.00 53.00 34.00 gg 
6/4 .... 80.00 70.00 55.00 36.00 9g 


8/4 .... 95.00 85.00 70.00 38.00 96m 
10/4 .... 100.00 90.00 75.00 60.00 me. 
12/4 .... 110.00 100.00 85.00 60.00 Be 

Key stock, 4/4, $80; 5/4, $85 or on grade; Pas 
$95; No. 1, $75.° AS, 


1x4-inch No. 1 face clr. & btr. $65; 1x5-inch, $gp, 


Birrco— .... 


4/4 .... 100.00 80.00 50.00 32.00 21,0 
5/4 .... 105.00 85.00 56.00 36.00 99. 
6/4 .... 110,00 90.00 60.00 40.00 29% 
8/4 .... 115.00 95.00 72.00 7.00 934 
10/4 .... 125.00 105.00 90.00 55.00 
Tae woes OO 110.00 95.00 60.00 
8/4 .... 88.00 70.00 45.00 28.00 
5/8 .... 85.00 68.00 38.00 oo. ae 
For 10-inch & wdr., add $35; 8-inch & wadr., add 
$20; for 5-inch & wdr., 8-foot & Igr., add $2, 
of of 4 & 6-foot lengths, $30. For sel. red, adg 


Rough birch, 1x4-inch, two face clear, $85; one and 
two face clear, $70; 1x5-inch, two face clear, $109: 
one and two face clear, $80; run of pile, $68. 


Sort Erm— 


4/4 .... 70.00 60.00 47.00 25.00 a1 

5/4 .... 75.00 65.00 50.00 30.00 99. 

6/4 .... 85.00 75.00 60,00 30.00 29.0 

8/4 .... 90.00 80.00 65.00 35.00 23:99 
10/4 .... 95.00 85.00 75.00 40.00 .... 
12/4 .... 100.00 90.00 80.00 45.00 


4/4 .... 70.00 eee 45.00 25.00 18.00 
5/4 .... 80.00 cece 50.00 30.00 19.00 
6/4 .... 80.00 coos 55.00 30.00 20,00 
8/4 .... 85.00 cree 60.00 35.00 25.00 
10/4 .... 100.00 eoee 80.00 50.00 ease 
12/4 .... 110.00 coos 90.00 55.00 30.00 


*Bridge plank. 
Sort Marpte— 


ae se. TOS 60.00 45.00 27.00 21.06 
BF4 cee FEO 65.00 50.00 35.00 22.00 
6/4 .... 90.00 80.00 58.00 32.00 22.00 
8/4 .... 95.00 85.00 65.00 88.00 22.00 
Rep Oax— 

4/4 .... 100.00 80.00 65.00 48.00 19,00 
5/4 .... 105.00 85.00 70.00 45.00 20.00 
6/4 .... 110.00 90.00 75.00 49.00 20.00 


8/4 .... 115.00 95.00 80.00 52.00 20.00 


Harp Marre RovcGx Fioorinc Stockx— 
No. 1 No. 2 No.3 


com. com, com. 

ee ee ..--$44@45 $82@34 $22@% 

Pt Siddnntve one +ndsaele 45@47 34@36 24@2%6 
Harp MapLte— 

Sel. No. 1&Sel. 

FAS 6”&wider 6”&wider No.2 No, 3 

4/4 ....$ 70.00 $ 60.00 $ 45.00 $32.00 $18.00 

5/4 .... 80.00 70.00 55.00 35.00 19,00 

6/4 .... 90.00 80.00 65.00 35.00 21.0 

8/4 .... 95.00 85.00 70.00 38.00 20.00 

10/4 .... 110.00 100.00 85.00 50.00 30.00 


12/4 .... 120.00 110.00 85.00 55.00 30.00 
14/4 .... 135.00 125.00 110.00 60.00 35.00 
16/4 .... 165.00 150.00 135.00 60.00 35.00 

Add for straight FAS, $5; 8-inch and wider, $10; 
10-inch and wider, $30; 12-inch and wider, $40. 

Regular stock contains 50 percent or more 14 and 
16 foot, and the following percentages of 12-inch and 
wider, 4/4, 10 percent; 5/, 6/ and 8/4, 20 percent; 
10/ to 16/4, 30 percent. 
Beecn— 

FAS Sel. No.1&Sel. No.2 No.3 

5/8 No. 2 com. & better... .... $33.00 $16.00 
4/4 ....% 55.00 $40.00 $35.00 25.00 19,00 
5/4 .... 60.00 50.00 40.00 80.00 22.00 
a sxne See 60.00 50.00 35.00 22.00 
8/4 .... 80.00 piaae 60.00 40.00 25.00 


Enp Driep Waite Marte— 


FAS and 
Nos.1&2 Nos.1&? 
a ROE ed $110.00 $ 85.00 
| Rea etalle RER epee SR NES Sate 115.00 90.00 
ES oh, oe giad eid. gk alate Scneus ee 95.00 
RE ieee ah hee ele . 130.00 106.00 








HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, a8 © 
ported to the Maple Flooring Manufacturer 
Association, averaged as follows, f.0.b. ca” 
flooring mill basis, during the week ended 
Sept. 17: 

MFMA MFMA MFMA 


Mapie First or | 
a arenes i ie lat ee: $47. “ts 
ij =i) ROR De htt it: $72.96 64.42 $44.5 


SEPTEMB! 


—_— 


Followin; 
obtained 1 
Sept. 10, f 
Associatior 


Cir. qtd. 
Clr. qtd. 1 
. c.q. 
Sel. qtd. v 
Chk. pin. Vv 
Cir. pln. 
Sel. pin. v 
Sel. pln. | 
No. 1 con 
No, 2 con 


Cir. pin. \ 
Clr. pin. 
Sel. pin. 1 
Sel. pln. 

No. 1 con 
No. 2 cor 


————— 


Cincin: 
today’s | 
Cincinna 


FAS, 
$265. 


Select: 
$180. 

No. 1, 
120; 8/4 

No. 2, 





Cincin 
average 
base, on 


Soft Te: 


st. I 
tions f.c 





Phila 
Virginis 
sources 
man ar 


4/4, FA 
5/4, 6/4, 
10/4, 12 
4/4 comn 
5/4, 6/4, 
8/4 comn 


4/4, FAS 
5/4, 6/4, 
4/4, comr 
5/4, 6/4, 
4/4 soun 
4/4 No, 


4/4 FAs 
5/4, 6/4 
4/4 Clea 
ye 6/4, 








dr., add 
ed, add 


One and 
, $100; 


21.00 


22.0 
22.0 


19,00 
20.00 
20.00 
20.00 


No, 3 
com. 

$22@24 

24@% 
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OAK FLOORING 


Following are average carlot prices, Memphis base, 
obtained for oak flooring during the week ended 
Sept. 10, reported by the Oak Flooring Manufacturers’ 


Association : 

tEx1 2” 38x24" YHxl Kh” Hx2” 
Cir. qtd. wht........ $113.00 $113.70 ecee $84.50 
Cir. qtd. red........ 82.36 84.46 awe ebeie 
Sap. ¢-q. W- ns aretin enh icin $68.00 eae 
Pi qtd. w. Os w6 en 72.89 78.63 59.00 59.60 
Cir, pin. wht........ 73.87 82.26 59.00 64.40 
Cir. pln. eS Se 69.41 79.81 54.16 61.49 
Sel. pin. wht........ 65.28 70.81 48.41 48.93 
BEES, Ble oecose. 59.08 69.91 49.00 46.79 
No, 1 cOM......+--- 46.02 49.41 35.05 36.25 
B® COM. ccc2 see. 17.09 Meee -Ge” Syne 

Yxly¥"” Yx2"” YexlKe fex2” 
Cir. pln. wht......-. eae 75.74 wane 77.87 
Cir. pln. red......-. 71.67 69.86 ieciotes aan 
Sel. pln. wht........ wines 65.59 ens 60.00 
Sel. pln. red........ pices 62.73 aii 52.00 
No. 1 cOM....++4--- cece 48.62 shen 44.30 
No. 2 COM...+.-eeee coe 9.29 way 








BLACK WALNUT 


Cincinnati, Ohio, Sept. 20.—-The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 

FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
$265. 

Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
$180. 


1, 4/4, $95; 5/4, $105@110; 6/4, $115@ 


No. 
120; 8/4, $130. 
No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 


POPLAR 


Cincinnati, Ohio, Sept. 6.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


foft Texture— 4/4 





5/4&6/4 8/4 
i 2ccnnveee $100@110 o119 8 38 $110@120 
Saps & select. 72@ 77 82 88 82 

. coos 60 56 65 70 70 75 
No. 2 com. A. 38 40 43 45 45 48 


No. 2 com. B. 28@ 30 30@ 32 32 34 
Valley— 

EE aa Wik eal ain $ 95@100 $100@105 $105@110 
Saps & selects 66 70 70@ 75 80 85 
No. 1 com.... 48 50 55@ 58 58 62 


41@ 43 43@ 45 


No. 2 com. A. 37@ 39 
2 29@ 31 30@ 32 


com. B. 27@ 29 





CROSS TIES 


St. Louis, Mo., Sept. 19.—Cross tie quota- 
tions f.o.b St. Louis: . 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face....$1.50 $1.25 
No, 4, 7x8”, 8’, 8-inch face.... 1.40 1.10 
No. 8, 6x8”, 8’, 8-inch face.... 1.25 1.00 
No. 2, 6x7”, 8’, 7-inch face.... 1.15 85 
No. 1, 6x6”, 8’, 6-inch face.... 1.05 -75 


Red oak ties, 10 cents less and heart cypress ties 
15 cents less than white oak; tupelo and gum cross 
ties, 15 cents less than white oak; sap cypress, 20 
cents less than white oak. 


Switch Bridge 

i Ties Plank 
AMEE onirtnaiwenxsaiuseos $44.00 $45.00 
DEE 256565¢bvieesee cnc 40.00 88.00 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Sept. 20.—Prices on West 
Virginia hardwoods secured from authoritative 
sources exclusively for the American Lumber- 
man are as follows: 


i, PA Ash 
SE toga Qa eee 3100 @ $105 
FS ea ae eeree os @ ‘is 
MIA, WAS 4 oo. oc occce se ecevcores 135 @ 140 
EE ig hei50bdrkhabee doxeanen 65 
i eee I eee 76 
EE ee ee eee aside hawt 89 
4/4, FAS Chestnut 
SE Si. 5 SbccSsvanbauedensavasct $100 105 
RR tala ee ety ¥ - ie 
SED gi Poach senate cabaueesce 60 @ 64 
MOP GCOMMER oo... coc sc ccc ccccecs 68 @ 72 
a" gplenenegnreaannge 42 @ 48 
MPO. S commen ....00.0cccccececce 32 @ 386 
- Poplar 
V4 FAS, inch and up...........- $115 @ $120 
ue 8/4, FAS, 7 inch and up........... 130 
5/4 eer Saps, 4 inch and up ........ 85 
» 8/4, 8/4, clear saps, 4 inch and up. 105 @ 115 
5/4 RE. wit i ie eta CBA Se ne 62 @ 68 
“4 6/4, 8/4 common, 6 inch and up... 75 @ 80 
rh xe SO Serre 48 @ 46 
Vaan Po“ raSerernnne Senate: 82 
5/¢ /4,No. 2-A common ............. 50 
»8/4,No.2-B common .......--.---. 34 @ 37 





























AND THE DEALERS MAKE MONEY 


In Shreveport, for instance, the dealers find 
that they can make a profit ONLY by sell- 
ing quality lumber. 


Small, adjacent mills can undersell them 
if PRICE alone is the selling basis. So they 
talk QUALITY, accuracy of grading, and 
uniformity of milling, lumber, in short, that 
will build a house that will last longer, cost 
less in upkeep, and sell at a higher price. 


Inferior lumber never built a good home 
or a good reputation for the dealer. 


Sell them Peavy Pine Products and Satis- 
faction. 


Mills Nos. 19, 28, 29 and 40. 


Peavy-WitsonLumser Company INc. 


Manufacturers of 


AN TRGIN Lone LEAF 
= and 

SHort LEaF YELLOw Pine 

Shreveport , Da. 


SALES AGENTS FOR: 


Peavy-Byrnes Lumber Ce. Peavy-Wilson Lbr. Co., Inc. Peavy-Moore Lumber Ce.. Inc. Peavy-Moore Lumber Co., Inc. 
Emad. Louisiana Peason, Louisiana Deweyville, Texas Texila. Texas 


BRANCH OFFICES: 


CHICAGO: FORT WORTH: NEW ORLEANS: 
1966 Conway Bidg. 209 Texas Nat'l Bank Bids. 411 New Orleans Bank Bidga 


PHILADELPHIA: 1203-04 National Bank of North Philadelphia Bidg., 3701 N. Broad St. 






Every stick of 1” and 2” lumber that we manufacture 
is scientifically steam kiln dried. 
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now. 


High Speed Steel 


Knives 
Excelsior Knives 
Moulding Knives 
Planer Knives 





KNIVES that HOLD THEIR EDGE- 
and LAST LONGER 


You can improve the quality of your 
work and cut costs by standardizing on 
Dowd Knives. These knives are made 
for long service; they hold their edge 
longer and require less re-grinding. 


To prove their quality, Dowd only asks 
that you try a set of knives for ten days, 
without expense or obligation on your 
part. In this way you can judge for 
yourself the superiority of Dowd Knives. 
Only knives proven good could be sold 
on such a basis. Send in your trial order 


R.J. Dowd Knife Works 


Makers of better cutting knives since 1847 
Beloit, Wis. 





Heavy High Speed 
Knives 

Heading Knives 

Matcher Knives 


Stave Knives 








Veneer Knives Hog Knives 
Mitre Knives Milled-To-Pattern 
Bits , q 
St. Louis. Mo., Sept. 19—Current quotations f.o.b. St. Louis. 
@ULF COAST BED CYPRESS— Bungalow Bevel Siding— 
New Grades B C&btr. 
Factory No.1 SE” Sekt Milne on Gdn ee eee $538 $45 $43 
Tank Selects Shop Box ME. Soa natawan eanei neared 64 55 58 
“6 Batt una $116.75 $68.75 ir “TR Se etheepenameoranpes ce: 70 61 59 
weaned 1. 78.75 68.75 38.76 
/s paincancaeeae 128.75 81.75 66.75 38.75 Bevel Siding— 
pala sietne 1.75 88.75 78.75 31.75 
| euttderee7 136.75 93.75 78.75 vane ARO” cece eeeeeeeeees $48.50 $45.00 $41.00 $28.00 
 ePhaeeeee 136.75 98.75 78.75 cae LLOW CYPRESS 
| pete tania xs. 141.75 98.75 98.75 . wa ted 
SO CM tS aeaeLamane $24.75 
Common Rough— No. 3 
No.1 No.2 No.8 com. 
ee ere $54.75 $48.75 $82.75 $28 
gp lett tceaiptis 61.75 50.75 84.75 29 
Add $2 for specified lengths on common grades. 29 
Finish, 818 or sas— $1 
eart A B Cc Db oe 
ix4—10" ++ $108.78 $ 98.75 $ 93.75 $ 83.75 $ 73.75 
ee ooo .76 106.75 101.75 91.75 80.75 ” 
Ixia” |). .: 120.75 115.75 110.75 102.75 .... Ne Seem. 2° random 
Tere 125.75 120.75 115.75 106.75 : pas 


EILW DRIED TUPELO FLOORING— 
B&better Select No.1 
il EE A $61.50 $51.50 $43.50 





$28.00 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LuMBERMay] 


Portland, Ore., Sept. 20.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
| oo ) eee $27.0 
1x4—10” ..... 59.00 See 30:09 

aii Ba. dae ewscad 31.00 

Bevel siding Be rice pate 31.00 
ae”... ccns 00 teh «......... 2.15 
WG” nc cece. 26.00 Green box lmbr. 17.59 








ENGELMANN SPRUCE 


Prices f.o.b. Chicago on kiln dried Engelmann whit. 
spruce boards, S4S, D&M, shiplap, drop siding, Ceiling 
and standard patterns in lengths 6- and 16-foot, cop. 
taining not more than 10 percent of shorts nor more 
than 50 percent of 16-foot: 

D&better No.1 No. 2 No.8 

4/4 5/4 G6&8/4 4/4* 4/4" ge 

4” .....956 $82 $82 $53.00 $42.00 333.99 
 cocese & 82 82 54.00 41.50 85.09 
8” .....65 88 82 54.00 89.50 35, 
10” ..... 80 85 85 55.00 41.50 35, 
Me «cose 96 85 58.50 47.00 85.50 

*For 5/, 6/ or 8/4 in No. 1, add $10 to price 9 
4/4 in same width; in No. 2, add $6, in No, 8, 
add $6. 

Random Widths, 6- to 16-foot lengths— 

So 4, 4/4, $31.50; 5/4, $36.50; 6/4, $38.50; 8/4, 
$42.50. 

No. 5, 4/4, $25.50; other thicknesses, $29.50, 

For all rough stock, add $2.50. 

Spruce lath, 4-foot, No. 1, $8.45; No. 2, $6.95. 


PHILADELPHIA PRICES _ 


Philadelphia, Pa., Sept. 20.— Wholesale prices 
secured from authoritative sources exclusively 
for the American Lumberman are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 





Set” sad 606” ...«:GOARO WRI” 2 cccswceced $49.00 
8x6” and 6x6”.... 42.00 Pe sceceewswal 58.00 
3x8”, 4x8” and SE wa avenue 56.00 

De” - sctanwgous 43.00 SE. c-anewenaane 68.00 
DT vs ideumandeus Ree WED 5s cvceccesss 65.00 


Lengths 22 to 24 feet, add $2. 
Each 2 feet additional, add $1.00 to 32-foot price, 
Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%,-inch Pace 
(Rail Delivery) 


OE Ss ccewde ghheene reed enseRonsl $86.00 
ri ML . choghheeeuee beds eee eek huue 74.00 
DHE. oct. stdengavehecnobuetrusunesesened 54.00 
a 2 ee, MO ON 563 ipces tecceveceyeqevnet 44.00 
ee OB Eten + cnctanccedonvecvcenes 25.00 
Wee, S COM, BOP BEl. oc cccccccccvcsccsscceccce 19.00 
Air Dried No. 2 Common Roofers 
2nO”, 26xBI6..00000 $27.00 1x10”, 34x 9%4....$28.00 
1x8”? x7%4...... 28.00 1x12”, \4x11i4.... 28.0 
Shortleaf Dimensions, S48, %-inch Scant, 10- 
to 16-foot 

RE  wecceesenenea | mri $29.50 
Se a Se GEE cccwtvcesves $1.00 
Sa” curceewesnenen 28.00 


North Carolina Pine Flooring 
No. 2&btr. No.3 No. 4 
PGE ME Sccnsvcsceees $74.00 $63.00 —s aaeee 


ye Ee er 52.00 41.00 $25.00 
Kiln Dried North Carolina Roofers 
| i res ee rR $29.50 
" - ¢. Soa eee 31.50 
a | ee reer rere $2.50 
DE « MEMEEED kdb nccossescces odeveconnse6e0 38.00 


}#-inch thick, $1 more. 
Red Cedar Bevel Siding 


SE EE oa cadadedamadteeereacsn tonne $42.00 
TT NE eau cake amma eee ae 
er. Gl. asdreemehdtnenceuanssasonenel 69. 
Maple Flooring f.o.b. Philadelphia 
p24" MFMA First class .........-eeeseee $88.00 
x24%4"”, MFMA Second class .........++++: ne 
48x2%4"”, MFMA Third class ........-0eeee+ 54. 
SEE 4 ME OE kncccececénueteccocensee? 66.00 
Western White Pine, Dressed 
Cc D No.2 No.8 
OORT Oe $ 72.50 $62.50 $45.25 $89.75 
DRE digit ao ncaenows 87.50 77.50 43.25 40.8 
GCE TAS 77.50 67.50 45.25 40.8 
BEE hi daseunenaenee 77.50 67.50 42.25 89.85 
SY céeeheneeseraed 87.50 77.50 42.25 39.85 
si tatcin acannon 102.50 92.50 44.25 40.2 
Oe ee. OD. cacxtans 107.50 97.50 eene asso 
Lath, 4-foot No. 1 
CN oad. caren eae $6.75 c.i.f.—$7.25 delivereé 
RRR te 5.15 ¢.i.f.— 5.75 deli 








For Editorial Review of Current Market Oot 
ditions See Page 39 


NORTHERN PINE 


MINNEAPOLIS, MINN., Sept. 20.—While retailers 
and industrials continue to buy largely for current . 
quirements, there has been a fairly large and con 
sistent movement. Reports are that the agri 
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developments of the last week have encouraged re- 
tailers. Prices are holding firm. : 


Nha 


ing are . . 4 e*s¢ x , 
: FALO, N. Y., Sept. 21.—The northern pine de- a. _ - : ; 
— Bas limited to immediate requirements in most 5 : : ad Ha 
e Where purchases are made they are in small a : ” 
- $27.00 cases. k. — ; 


t and there is a tendency to ask for odd sizes 





- 30.09 ial lengths. Prices are not showing much a a ; Ei hy W ° ie a ; 

: HY ae though some concessions are occasionally . YN . Ss. 0) | rd | intel a re 

- 995 Baste r Sg * - L ° 
AT EASTERN SPRUCE Og 9ing: 
E BOSTON, MASS., Sept. 21.—There has been a little = 


: -soeovement in the demand for eastern spruce frames. 
meallag ie yerds are looking for a good fall building trade. 
ot, con. fm Sellers are quoting $38@39 base for frames. Pro- 
Or more yncial random is quiet. The current range _for 
gantling is $32@88. Boards are dull, but offerings 
of dry stock are so light that prices are well main- 















No. 
we tained. 
a HARDWOODS é 
35.00 CHICAGO, Sept. 21.—Flooring factories are buying _</te ee 
an ome maple right along. The ama trade is - ener ne Sit gine st 
I. j anufacturers are taking fair quantities o sl A fi 
price of JM fut and 2 common birch and maple and some oak Trackson-Fordson is superior to any other form of 
No. 3 - Pri steady and mill stocks are about 
—— x rices are : ° m 
wacifor this time of year with the exception of — — ag! hauling he J and lumber, toting 
tasswood, thick maple and elm, which are scarce. su es eckin oadin s ddin re ro 
Te i Pp > &> &> g, preparing roads, 


NEW ORLEANS, LA., Sept. 19.—While hardwood sprinkling, plowing snow, etc. 

wokings have shown a little improvement in some 
95. lines, the volume continues disappointing and the price 
—— unsatisfactory. Continued heavy production is _te- 
3S ported and though the stocks now placed on sticks 
ee? will not be ready for market for some months, pro- 
> prices duction statistics, to state it mildly, are not helping 


One Trackson and one operator frequently does the 
work of 8 horses and 4 men! It insures the cut being 
brought out in time. It lowers your labor and 


usively J vices. Export call is said to be showing improve- operating costs, and reduces your invested capital. 
5 nent. It is the most economical hauling unit you can buy. 


ST. LOUIS, MO., Sept. 19.—Not much buying was 
- $49.00 done at the National hardwood convention in Chicago 
-+ 58.00 ast week. The furniture trade continues to supply 


“e ye most of the orders. Low grade stock for box fac- 


It is built to give an unlimited amount of constant 
service, working long hours regardless of conditions. 


1 66.00 ff wries and industrials users is moving fairly well. Write today for special logging bulletin which gives 
There also is a fair volume of demand from planing ° . f. 4 h 1 
ot price. mills. Thick elm is scarce and one of the most wanted many inter esting acts on what other Ooggers are 


items, while slowness is. reported in maple, sap gum 


h Pace and oak. Prices are unchanged. doing with Trackson equipment. 





- -$86,00 


74.00 BUFFALO, N. Y., Sept. 21.—Hardwood buying is 
** 54.00 sid to be a little better than during summer, and 
.. 44.00 volume at some yards is called fairly satisfactory. 
-» 25.00 The amounts taken are not at all large and much 
«+ 19.00 competition prevails. Buyers are not tempted to add 
| much to stocks, 
-, $28.00 
+» 98.00 FIR, SPRUCE, CEDAR 
nt, 10- 


CHICAGO, Sept. 21.—Demand for fir has shown 
. $29.50 a slight improvement during the last week, but the 
.. 81.00 vwlume is behind the same period last year. Country 
yatd trade is encouraging. Industrial consumers are 
buying for immediate needs, and more inquiries are 


No. 4 being received from retail sources, although city yards 
oe ese we doing considerable shopping around for bargains. 
$25.00 Prices are easier on the most popular items. 


. oa SEATTLE, WASH., Sept. 17.—The ruling tone of 
‘ 7} fr lumber in the rail trade is steady, although a few 


rackson Company 










** 38.00 signs are noted indicating a tendency toward softness fi ve MAKERS OF FULL -CRAWLERS ~x— 
- m@ some items. Volume is holding, and prices are i iw rm 510 ' CLINTON sT MILWAUKEE,WwWI1sS. 
uchanged. Atlantic coast transactions are somewhat ne : 
$42.00 tMeasy on account of freights; but the conference rate 
, 62.00 of $14 is still in effect, with no present sign of weak- 
. 69.0 ‘ning. California continues soft and unsteady, under 
s the influence of transit cargoes headed for San Pedro. 
$88.00 offshore movement has slackened a little, notice- 
.. 76.0 to Japan, which country is not now buying quite 
.. 54,00 heavily as it was expected to. ZO ay) Y) C 
.. 66,0 fi fs? \= vr (5 
No.3 BALTIMORE, MD., Sept. 19.—Competition for fir ) K\ LMOTH” CLOSET LININ y, 
me 1 persists in practically undiminished force, 
-- 5 vith the result that the returns are not satisfactory. Sl 
39.25 who went rather heavily into the procuring of 
39.95 tocks are still moved to pursue a decidedly conserva- 
40.25 uve course. 
KANSAS CITY, MO., Sept. 20.—Upper grades and “6 ” i RI 
jelivered wa nett are mostly in demand by fir buyers. KILMOT. H Quality OAK FLOO NG 
delivered os oe are commanding higher prices, and buyers Closet Lining lives up to its name in every way—the finest quality 
—_— o~ a difficulty in getting all their wants Manufacturea from Southern Oak, uniform in milling and grading. It’s the 
et Con leg ie & a is slow, most of the orders com- Losreere fag yf kind of flooring builders want and therefore sells quickly 
ntry. 2% rime f 3% cal for dealers. Try some and see for yourself. 
is ANGELES, CALIF., Sept. 17.—Retail demand widths. Order in carlots or L. C. L. to suit your requirements. 
or fir manifested ‘eome improvement. during the first 
P - 
ete Be wearee Memeet,, All grades of vertical grain’clears De Soto Hardwood Flooring Company 
ot TE SEM meee lores mille ese ret enn repert MANUFACTURERS AND WHOLESALERS 
icultura’ 2 commons shows no change. Red cedar logs are Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
«arce, with prices firm. 
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“di & 
Here’s the crane 
for creosoting plants 


In some of the world’s largest creosot- 
ing plants you will find ORTON Cranes 
loading and unloading poles and ties 
and handling them to and from the 
creosoting vats. In fact an ORTON is 
never idle around such a plant .. there 
are a dozen diversified uses to which 
it can be put. 


The ORTON is available in a size and 
model which will suit your particular 
need. Write today for a copy of Cata- 
log No. A-37. 


ORTON CRANE &SHOVELCO. 
608 S. Dearborn St., CHICAGO 








r 











CYPRESS 

NEW ORLEANS, LA., Sept. 19.—Cypress sales by 
local reports maintained the pace of the preceding 
week, without change in character or in the price 
basis. The business is of fair volume, and improve- 
ment is predicted as the fall season opens. Mill stocks 
are in good volume and assortment, car supply easy 
and shipments prompt. 

ST. LOUIS, MO., Sept. 19.—Demand for yellow 
cypress is unsatisfactory, as none of the users show 
much inclination to buy. A few mixed cars are mov- 
ing to yards. Wholesalers and industrials are showing 
some interest in No. 2 common cypress. Prices are 
firm. There has been no material change in the red 


cypress situation. 

CHICAGO, Sept. 21.—Northern hemlock is in active 
request at $4 off the Broughton list. Dry mill stocks 
are not excessive, but the new cut is coming along in 
good shape. 


BOSTON, MASS., Sept. 21—There has been no 
change in the market for eastern and northern hem 


lock. Offerings of dry lumber are light, and prices 
are being maintained in the face of stiff competition 
of stock from the Coast. Clipped boards, eastern 
lengths, are $31@32; northern clipped are $31, and 
random are $29@30. Heavy offerings of transits from 
the Coast have depressed western hemlock prices, at 
least temporarily, although a substantial volume of 
business has been transacted the last week. For %- 
lath from the Coast, $5.25 is seldom shaded. 


WESTERN PINES 


CHICAGO, Sept. 21.—Western pines are moving in 
fair volume in Chicago territory. Pondosa prices are 
easy but Idaho pine holds steady. Generally speaking, 
mill stocks are plentiful. California white pine is 
rather slow, due to the fact that the sash and door 
trade is not especially brisk at the moment. 


SAN FRANCISCO, CALIF., Sept. 20.—There is 
an increase in demand for pine, with price advances 
noticed especially in the factory grades. Eastern de- 
mand is better, and foreign business is on the upward 
trend. Retail business is better. Stocks are below 


——__ 
normal at the mill yards, and the outlook js ,, 
good, ™ 


BUFFALO, N. Y., Sept. 21.—Lumber q 
industrial users are buying sparingly of 
pines, taking a few thousand or hundred feet, 4 
shortage of Nos. 1 and 2 clear sugar pine is foung 
at mills, much of this stock having been bought = 
export. Mills are heavily oversold on No, j Ps 
particularly 8/4 thickness. ' 


ealers an; 
Californj, 


KANSAS CITY, MO., Sept. 20.—Orders from coy; 
try yards and some factory business make Up th 
bulk of western pine orders in this market. There ; 
not much activity shown by buyers, and Prices 2. 
easy. 


LOS ANGELES, CALIF., Sept. 17.—There Con. 
tinues a good volume of pine business covering 4j 
items. Demand for shop and lower grades js good. 
with the mills oversold. Demand for uppers Continue 
active. Eastern demand has shown improvement, « 
pecially for factory grades. Export demand js » 


ported good. 
REDWOOD 


SAN FRANCISCO, CALIF., Sept. 20.—There jas 
been a slight increase in demand, the gain being ge. 


eral. Export demand took an increase, and rail bys. 
ness was much better. Retailers report business no; 
mal, The outlook is good, and prices are firm, 


LOS ANGELES, CALIF., Sept. 17.—Volume 
redwood business continues satisfactory, with prices 
holding their own. The mills are still reporting ; 
scarcity of lower grade, with demand for uppers im. 


ee SOUTHERN PINE 


CHICAGO, Sept. 21.—Southern pine demand has 
shown a slight improvement during the last week, but 
prices are unchanged. Retailers are buying sparingly 
and making some inquries. Industrial trade is o 
a fair basis. Mill stocks are in good assortment 
generally. 


NEW ORLEANS, LA., Sept. 19.—Production ani 
shipments registered moderate gains, but sales led }y 
a wide margin. The improved call is credited to th 
rural communities rather than the cities, but consider. 
able orders for industrial uses have been placed 
Prices are reported little changed, but continuance of 
present volume should bring substantial betterment of 
prices. 


ST. LOUIS, MO., Sept. 19.—Demand for southern 
pine is still disappointing as a whole, a flurry one day 
being followed by a decline the next. Most of the 
orders call for mixed cars. City yards and industrial 
continue the most active buyers, while the rural trade 
is quiet. There is no change in prices. 


KANSAS CITY, MO., Sept. 20.—Demand for 
southern pine continues good in this market, with 2 
strong run on mixed cars, which sometimes are diff: 
cult to fill. City demand remains slow, the country 
yards furnishing the larger part of the orders. Line 
yards have been doing some buying in the last week. 
Prices have changed very little, but are not generally 
classed as strong. 


BOSTON, MASS., Sept. 21.—There is no vim in 
demand for southern pine. Wholesalers are compet 
ing eagerly for all business in sight, and prices at 
rather weak. For B&better rift longleaf 1xd-inch 
flooring the top price locally is now around $80, 
though as much as $84.50 is still quoted for nice 
Alabama stock. The range on B&better 11/16-int 
partition is $46@50. Roofers are being offered at 
$29@30 for 8-inch air dried, without attracting mu 
attention. Retail stocks are light. 


SHINGLES AND LATH 


CHICAGO, Sept. 21.—Demand for shingles is abou’ 
normal for this time of year. Quotations: White ced 
extras, $4.40; standards, $3.40; sound butts, $2.8 
The movement of lath is slow, although there is som 
call for hemlock and northern pine stock. Bals® 
lath sell readily, but available stocks are scarce. 





SEATTLE, WASH., Sept. 17.—Rising prices ae 
the rule with ‘red cedar shingles, the market today 
being at least 5 cents higher all along the line than 
it was a week ago. Mills are running probably up 3 
90 percent of machine capacity. Stocks are low, er 
output is being absorbed as fast as manufacture 
Log prices for shingle cedar are steady to firm, wit! 
no prospect of an oversupply. 


MINNEAPOLIS, MINN., Sept. 20.—Wholesale® 
in the Twin Cities report that demand for — 
continues light, but there is no pressure to sell, ba 
the supply is correspondingly light. Clears were 


r 
quoted at $2.55, and stars at $2.20, Balsam lath ate 
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still in heavier demand than the available supply. 
Jack pine and mixed lath are not moving as freely as 
heretofore. Prices are firm. 


KANSAS CITY, MO., Sept. 20.—Shingle quotations 
have not changed in the last week, but those who are 
sticking to them find it more difficult to land orders. 
Demand continues comparatively good, but orders are 
mostly from rural yards. Demand for siding is only 
fair, and the cheaper grades are in best demand. Lath 
demand is just fair, and prices are inclined toward 
weakness. 


NEW ORLEANS, LA., Sept. 19.—Improved call 
is reported for the lower grade cypress shingles, nota- 
bly clippers and economies, which are moving in good 
yolume to southern consumers. Demand for cypress 
lath is rated rather quiet. Prices on both items are 
reported unchanged. 


BOXBOARDS 


BOSTON, MASS., Sept. 21.—Considerable box 
lumber is being taken for canning factories and farm 
products containers. Some other industrial lines are 
slow, but there is a fairly good volume of business 
coming along from all sources. Stocks of dry box- 
boards in first hands are moderate, and the principal 
sellers are maintaining prices on a steady basis. Round 
edge white pine boxboards, inch, are $27@29. 


CLAPBOARDS 


BOSTON, MASS., Sept. 21.—The clapboard trade 
is quiet but not dull. Yard stocks are small, and 
retailers are taking moderate quantities. Offerings of 
eastern spruce and native white pine clapboards are 
very light, and prices are firmly held. Plenty of 
clapboards from the Coast are on offer at rather 
attractive quotations. 


OBITUARY 


JAMES GORDON FULLERTON, 70 years 
old, chairman of the board of the Fullerton 
Lumber Co., and widely known for many years 
in the lumber industry in the Northwest, died 
late Tuesday, Sept. 20, after a brief illness, at 
his home in Minneapolis, Minn. Mr. Fullerton 
had been a resident of Minneapolis for 27 
years ond for 40 years had been actively in- 
terested in the lumber firm which bore his 
name. He was born in Larne, County Antrim, 
Ireland, on May 18, 1857. one of 14 children. 
He spent his boyhood and youth in Ireland 
and came to the United States with his family 
when he was 18 years old. The family settled 
at Beloit, Kan., and members later went into 
business with the Chicago Coal & Lumber Co., 
at Des Moines, Iowa. 


In 1886 Mr. Fullerton joined with two of his 
brothers, Thomas and George, in founding the 
Fullerton Lumber Co., with headquarters in 
Sioux City, Iowa. The company began with 
two or three scattering lumber yards in South 
Dakota and Iowa. Mr. Fullerton was made 
president of the company and during its 40 
years under his direction the company ex- 
panded consistently until today it operates 
more than one hundred retail yards in Minne- 
sota, North and South Dakota, Iowa, Nebraska 
and Missouri. For many years Mr, Fullerton 
remained president of the company, relinquish- 
ing that position about 15 years ago to become 
chairman of the board of directors. He main- 
tained active interest in the affairs of his cvin- 
pany until forced to curtail his activities be- 
cause of illness about a month ago. 

Mr. Fullerton was married in 1891 to Miss 
Mabel Mariner at Kansas City. In May. 1900 
the headquarters of the Fullerton Lumber 
Co. were transferred to. Minneapolis, and since 
that time he had maintained his residence in 
Minneapolis. He was a member of the Mini- 
kahda, Lafayette and Minneapolis clubs, all 
of Minneapolis. 

e is survived by his widow and two 
daughters, Mabel and Georgia, residing at the 
family home, and one son, James G. Fullercon, 
r, also of Minneapolis. There are five 
brothers and one sister: Thomas Fullerton, of 
Mitchell, S. D.; Robert, George and S. H. Ful- 
lerton, of New: York City; and Jean Fullerton, 
of Beloit, Kan. 














JOHN WAUGH, of Niagara Falls, Ont., died 
+ Sept. 17, at his home there, in his 85th year. 
r. Waugh had been in the retail lumber busi- 
_ practically all of his life and was widely 
we to the trade. The funeral took place 
a ae, 328 Huron St., Niagara Falls, 


MES. A. T. HUSSEY, wife of Maj. A. T. Hus- 
Sey, New Orleans, La., manager for the Naval 
Stores Export Corporation, died at the Baptist 
Ospital in New Orleans Friday morning. Sept. 
» following an operation from which she 
The remains were taken to 
her former home, for inter- 


ailed to rally. 
Savannah, Ga. 
ment, ; 








Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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FOR SALE 
Carload firsts and seconds, four quarter, two to five 


feet long, Walnut shorts and edgings. Carload 
Sycamore, four, five, six and eight quarter, firsts 
and seconds and No. 1 Common. Also two carloads 
Ash, firsts and seconds and No, 1 common, four 
quarter up to twelve quarter. Carload one half 
inch No 2 common Chestnut crating. All kiln 
dried, good stock, attractive prices on application. 
JOHNSON-MAAS LUMBER COMPANY 
Indianapolis, Indiana 


UNUSUAL OPPORTUNITY 

FOR SMALL MILL MAN 
Manufacturer or investor 5,000,000 feet beautiful 
timber, 249 acres, Jackson County, Oregon. Yellow, 
white and sugar pine, Douglas and white fir. 
Worth $6.00 per 1000. Will sell for $2.50 per 1000 
feet including fee title. Write or wire owner. P. B. 
RODGERS, 4537 Drexel Blvd., Chicago, Illinois, 








Reliable roofing, 
Releases reproving. 
Repainting residence 
Restores resplendence. 


H. D. Hoback, York, Nebr. 


Try for a Prize by sending in yours. 
See Particulars om page 77. 





ESTIMATOR & DRAFTSMAN 


man able to make minor blue prints and 


Need 
list material from architect’s drawings. State age, 
experience, nationality, religion, and salary expect- 
ed. Good opening retail yard 25 miles from Chi- 
cago. 

Address “G. 103,” care American Lumberman. 


WANTED 
A good experienced estimator and biller in our 
millwork department. A splendid opportunity for 
an A-1 competent man. Make application by let- 
ter only giving the extent of your experience and 
references—same will be treated confidentially. 
WALTER H. SCHENK CO. 
6601 South Central Ave., Chicago, IIl. 


WANTED ; 
Experienced, practical Auditor who is_ familiar 
with sawmill operation accounting and fairly ex- 
perienced in making Government reports. Give 
age, married or single, experience in detail, refer- 
ences and salary wanted. 
Address “H. 122,” care American Lumberman. 











WAN 3 
One setter to operate a Filer-Stovwell Steam Set 


Works. Kindly give experience in reference to this 
in first letter. 
CONNOR LUMBER & LAND COMPANY, 
Laona, Wis. 


AN EXECUTIVE WHO KNOWS LUMBER 
To manage Hardwood sawmill plant. Must buy at 
least a little stock and serve on Board of Directors. 
Tell full story in first letter. 

Address “E. 107,” care American Lumberman. 


WANTED MILL FOR 
Forty thousand capacity band mill. Good living 
conditions. Only want first class man. Give full 
particulars as to experience in application. BOX 
128 Denmark, S. C. 


WANTED: RETAIL LUMBER SALES MANAGER 

With established trade on West and Northwest 

Side, Chgo. Fine opening with first class Company. 
Address ‘‘H. 106,’’ care American Lumberman. 

















AN OFFICE MANAGER AND TREASURER 
For lumber company producing hardwood. Must 
know office detail, take some stock in company and 
be able to give bond. This is an exceptional oppor- 
tunity for the one who can qualify. Give full par- 
ticulars and reference in first letter, 

Address “E. 108,’’ care American Lumberman. 


Remodel ramshackle rookeries, re- 
moving rubbish, routing roaches, 
redecorating rooms, raising roofs, 
renovating rigorously, respecting 


residenters’ return. 


George W. Little, Buffalo, N. Y. 
Try for a Prize by sending in yours. 
See Particulars om page 77. 





: WANTED 
By Florida Cypress Concern with complete facili- 
ties, Cypress salesman to cover Cincinnati-Colum- 
bus-Indianapolis territory. Must be experienced, 
acquainted with the trade and a producer. State 
Ss references, and salary expected in first 
etter. 
Address “H. 101,’’ care American Lumberman. 


4 WANTED: 
Hustling commission salesmen to sell genuine soft 
textured TUPELO Gum Boxing and Crating Lum- 
ber; also Moulding and Trim; especially need a 
good man in the Cities of St. Louis, Mo. and Cleve- 
land, O. to sell Moulding and Trim. Liberal com- 
missions. 
Address “G. 108,’ care American Lumberman. 


WANTED 
Active Commission salesmen in middle-west, cen- 
tral and eastern states, who know how and where 
to sell high-class. Sitka Spruce Factory stock and 
Clears. Good commissions. 
Address “‘H. 114,” care American Lumberman. 


A LARGE MANUFACTURER 
OF SOUTHERN HARDWOODS 
Wants commission representatives in all the North- 
ern and Eastern consuming markets. Wants only 
men with established trade. 
Address ‘“‘G. 105,’ care American Lumberman. 


WANTED LUMBER SALESMAN 
Acquainted with Chicago contractors and builders 
on South Side. Have. attractive proposition to 
offer. Age, Experience and references should ac- 
company application. 

Address “‘H, 116,” care American Lumberman. 


WANTED—SALES: 
On a commission basis to sell N. C, Pine, yellow 
pine and cypress lumber. Prefer experienced sales- 
men with established trade located anywhere in 
Va., W. Va.,,Md., Pa.. N. J., N. Y., Conn., and Mass. 
Address CLYDE EBY, New Bern, N. C. 


FOR fLLINOIS 
One who has the knowledge of oak, gum, and 
yellow pine trim to work central and southern 
Illinois. Salary and bonus basis. State age, ex- 
perience, salary expected. 
Address “S. 21,’ care American Lumberman. 
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MILLWORK EXECUTIVE AVAILABLE 
One who has had 25 years experience and knows 
the Sash & Door business from A to Z. Capable 
manager, Knows buying, selling, estimating stock 
and special millwork, office & factory manage- 
ment, 40 years of age and married. Would like 
to interview parties needing an experienced and 
practical executive. 
Address “H. 120,” care American Lumberman. 


WANTED, BY YOUNG. ENERGETIC 





Executive opportunity to work into the lumber 
business. Services, investment, experience, car- 
pentry, drafting, best references. 


“yy” EMPLOYMENT BUREAU, 


McKeesport, Pa. 


WANTED—POSITION AS MANAGER 
of lumber yard in Chicago or suburb. Age 30. 12 
years experience in all departments, yard, office 
and sales. Can furnish good references. I can 
make your yard pay. 
Address “H. 126,” care American Lumberman. 








WANTED: 
A first class bookkeeper who has had several years 
experience in the lumber business. 
expected, amount of experience and references. 
Address “F. 103,” care American Lumberman, 





Give salary 








STEADY, RELIABLE MAN 
With twenty-five years’ experience, wants good lath 
mill contract or job filing circular saws in eastern 
mill. 
Address “G. 118," care American Lumberman. 
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POSITION WANTED 
By capable and reliable, experienced lumber sales- 
man with headquarters Chicago, to sell for good 


sized mill or group of mills, in any or entire 
middle-west, central and eastern states territory. 
Have extensive and worthy personal acquaintance, 
and thoroughly conversant with the needs of the 
retail lumber, railroad and general industrial 
trade; twelve consecutive years and good record 
with one concern. No wholesale or commission 
concern connection wanted. 
Address “H. 112,” care American Lumberman. 


ACCOUNTANT WANTS POSITION 
in south. Middle age, married, many years ex- 
perience saw mill office. Mill cutting out. Cap- 
able to act as Secy. & office Mgr. p to date in 
systems, cost finding, financial reports and handling 
tax matters. Have I. C. 8S. diploma in Spanish 
language, and C, P. A. Certificate. Best of ref- 
erences. No cheap bookkeeper, but willing to 
prove worth before fixing salary. Write for per- 
sonal interview. 
Address ‘‘H. 118,” care American Lumberman. 


MANAGEMENT OF YARD 
doing $100,000 or over annua! sales, any location. 
Progressive, active young retail lumberman, age 28, 
considering change of location January ist for bet- 
ter opportunity. Thoroughly capable and can han- 
dle all details of business efficiently and profitably. 
Hard worker and A-1 past record and references. 
Will consider anything that offers a fair return 
b on results. 

Address “G. 130," care American Lumberman. 


EXPERIENCED RETAIL LUMBERMAN 
With executive ability open for connection as de- 
partmental head with growing line yard concern 
operating yards in Kans., Oklahoma or Nebraska. 
Especially quaHfied for working out General Office 
detail, audits and systems. Prefer States men- 
tioned but will consider other locations. Married, 
good habits and excellent references. Salary $3000. 

Address “H. 108,"’ care American Lumberman. 


POSITION WANTED 
By man fifty years old. Been in lumber business 
all his life. Understands the manufacture and 
care of hardwoods, and can get work done. Jobbed 
hardwoods fifteen years, and can bring some good 
connections to firm who can use him. Will go 
any place, if money justifies. 
Address “‘H. 104," care American Lumberman. 

















DRAFTSMAN 
Age 36 and married, experienced in plan work, 
general construction detai millwork detailing 
and billing. Familiar with Book A estimat- 
pocectare, Would like to communicate with 
architect, building contractor, or millwork manu- 
Seetaver requiring capable man for office and field 


wor' 
Address “‘F. 107,” care American Lumberman. 





WANTED 
Position as manager retail yard in Northwestern 
Nebraska, must be good point pay, good salary 
and commission or interest in business. Am leav- 
me. poems location only on account of family’s 
ea 


Address “G. 109,"* care American Lumberman. 





POSITION WANTED 
By experienced yellow pine shipping clerk. Com- 
petent to handle the output from chain to cars. 
Can handle any kind of labor and guarantee re- 
sults. Good reference. 
Address BOX 699, Camden, Ark. 


HIGH GRADE PRODUCTION 
Superintendent is open to consider propostion. Well 
advanced in modern methods of production and 
can handle any class of help successfully. Will 
make a success of any factory. 

Address “G. 116,”"" care American Lumberman. 








Robert Rhinehart, running rafts 
regularly, recommends redwood 
rudders. 


E. T. Darling, Sheboygan, Wis. 
Try for a Prize by sending in yours. 
See Particulars on page 77. 





SALES TERRITORY WANTED: 
In Kansas, Nebraska or Oklahoma by experienced 
retail lumberman in any building material line 
sold to dealers. Salary and commission basis. 
Address “‘H. 107,” care American Lumberman. 


GENERAL OFFICE MAN 
Age 41 and married. Seventeen years experience 
as head bookkeeper and office manager with large 
pine mills. 
Address “F. 104,” care American Lumberman. 


HARDWOOD LUMBER SALESMAN 
Whe is at present employed desires to make change, 
Young man, best of references. Prefer mill con- 
nection. Well acquainted central states. 
Address “E. 105,” care American Lumberman. 


SASH, DOOR, AND MILLWORK ESTIMATOR 











And Biller. Can list, bill and detail sash, doors 
and millwork from plans. 
Address “‘H. 125," care American Lumberman. 





MAN STENOGRAPHER AND CLERK 
Wants position with reliable firm. Five years ex- 
perience in lumber offiv:e. 


Address “H. 117,” care American Lumberman. 
WANTED LATH MILL BY CONTRACT 
Or day. Satisfaction guaranteed. 
Address ‘‘H. 110,” care American Lumberman. 











COMPETENT ACCOUNTANT AND 
OFFICE EXECUTIVE 
Thoroughly experienced in modern lumber account- 


ing, credits, income tax, financial reports etc., in 
up to date form. Successful in handling large 
force and fully qualified in general office manage- 
ment. Age 42, perfectly clear record and well 
known in the lumber industry. Now executive 
with large Western Lumber Manufacturing Com- 
pany but for sound business reasons desire change. 
Address “‘H. 102,’’ care American Lumberman. 


SPECIAL MILLWORK SUPERINTENDENT 
A competent A-l high class mill man with 22 years 
of practical experience on special mill work. Can 
detail. List items from plans. Know how to get 
production. Can put in shop systems. Capable 
correspondent. One that can take complete charge 
of entire plant and get results. Will be open for a 
position soon. 
Address ‘“‘G. 125,” care American Lumberman. 








SAWMILL MANAGER 

Desires to invest $1,000 to $5,000 with services in 
good Southern sawmill company. Salary $350.00 per 
month for first year. Bank and other references 
furished. Write or wire location of plant. Will call 
for interview, and inspection of plant, with no obli- 
gation on your part. 

Address “‘G. 128,"" care American Lumberman. 


SALES PRODUCER 
Raised in the Wiscomsin lumber industry, now 
employed, wants connection with live concern offer- 
ing real opportunity to man who has proven his 
worth. Just completed two months survey of Pa- 
cific Coast lumber field. 31 years of age. Clean 
record and best of references. 
Address “H. 123," care American Lumberman. 


EXPERIENCED RETAIL LUMBERMAN 
Open for a position as manager. Prefer yard in 
farming community in central states, Progressive 
and thoroughly experienced in all details of man- 
agement, age fifty-five. Highest reference, Could 
take some stock. 

Address “G. 120,” care American Lumberman. 











Ruby Rankins requests retirement, 
Rector Robert Rawlings refusing 
repairing rectory, retarding re- 
vivals, Rector Robert recalls re- 
sources require replenishing, result, 
Rector Robert revises revenues, 
remembers retailers recommending 
REDWOODS renowned rotting re- 
sistibility, rushes requisition re- 
placing rotten roof rafters. 


Lloyd A. Milliken, Owosso, Mich. 
Try for a Prize by sending in yours. 
See Particulars om page 77. 





POSITION WANTED 
Assistant superintendent or assistant sales manager. 
Fifteen years lumber experience, buying. selling 
and general office work. Six years with large hard- 
wood manufacturers. A-1 reference. Can report 
Oct. Ist. 
Address “G. 131,” care American Lumberman. 


WANTED: SITUATION 
as Camp Foreman or Logging Superintendent. Have 
had fifteen years experience in both hard and soft- 
wood operations and understand railroad logging 
If interested communicate direct with EDWARD 
HIBBARD, Blackwell, Wisconsin. 


POSITION WANTED 
26 years old, married, auditor and accountant; 
estimate, good salesman and collector. You will 
find my character of the best. Central west lo- 
cation preferred. Now employed. 
Address ‘“‘H. 119,” care American Lumberman. 


IF YOU HAVE A FACTORY 
that is not a paying proposition and have equip- 
ment to make veneer doors, two high class produc- 
ers would be interested in hearing from you as they 
are in a position to make your factory a success. 
Address “G. 117,” care American Lumberman. 


HIGH CLASS ACCOUNTANT AND AUDITOR 
Who has specialized on accounting and income tax 
returns for lumber manufacturers is open for a 
position. A-1 references. Address ‘“‘ACCOUNT- 
ANT,” Box 2054, De Soto Sta., Memphis. Tenn. 


STUMP TO FINISH PRODUCT 
Four years general superintendent Ford Motor Co. 
Mills, 11 years present company. Best of refer- 
ences. 
Address “G. 122,” care American Lumberman., 


WANTED SITUATION 
Lumber, building material and coal retail yard. 
Experience 5 years foreman, 8 years salesman, Age 
35. Address “H. 124,” care American Lumberman. 


UP TO DATE SASH AND DOOR MILLMAN 
Open for a position as Superintendent, Estimator, 
Biller, ete. Best of reference. 

Address “H. 121,” care American Lumberman. 


INDIANA BAND SAW R 
open for job now. Excellent filer. Can handle 
foremanship and saw. References. 
Address “G. 132,” care American Lumberman. 


SASH AND DOOR FOREMAN AND 
Layout man, Billing, wants position; twenty years 
experience. Can report at once. 

Address “G. 112,” care American Lumberman. 



































RETAIL YARD MAN 
I want a position as manager of a retail 
Particulars on request. 
Address “G. 119," care American Lumberman, 


Yard. 





—, 


POSITION WANTED 
Superintendent and estimator of special millwork 
twenty years experience, familiar with C. B. A, ” 

Address “G. 129,” care American Lumberman, 
a 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send i to the paper tha: 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn 8t., Chicago, Ill, 





WANTED CONNECTIONS WITH MILLS 
Producing Southern Pine lumber and red 
Posts. We would want to wholesale the lumber, 
Mill making direct shipment to the buyers. 

NA WOODWORKING CoO., 
Helena, Ohio. 








WANTED 
Five hundred cars walnut logs. Twelve inches ang 
up diameter, eight feet and up long. We inspect 
at shipping point and pay cash. 
GEO. W. HARTZELL, Piqua, 0. 


WANT WEST COAST LUMBER & PRODUCTS 
To wholesale. Mill making direct shipment to 
purchaser. 

HELENA WOODWORKING CoO., 
Helena, Ohio. 








WANTED 
No. 1 Black or Shell Bark Hickory Logs. 12” and 
up in diameter, 10’, 12’, 14° and 16’ long. 
CRANE & MAC MAHON, Inc., St. Mary’s Ohio. 


WANTED 
Clear Poplar logs. Also Cherry lumber. 
WARREN ROSS LUMBER CO. 
Jamestown, N. Y. 


LOGS WANTED 
12” and up in diameter. 
. Ww. YE LBR. & VENEER CoO. 
415 Mutual Home Building. Dayton, Ohio. 











A 'ANTIAL WHO 
Wishes to handle output of several dimension or 


roofer mills on percentage. Financial assistance 

given if desired. Would also consider outright 

purchase of good concentration proposition, 
Address “‘E. 116,” care American Lumberman. 





WANTED RETAIL LUMBER YARD 
In Northern Indiana, Southern Michigan or greater 
Chicago territory. We want one or two additional 
lumber yards, Please give us best price, terms 
and full description of fixed assets and volume. 
Address “‘E. 123,” care American Lumbermaa 


WE DESIRE TO ESTABLISH 
Sales connection with one or two good W. Va 
mills not represented in Ohio, Indiana and Mich- 





gan. 
Address ‘“‘G. 104,” care American Lumberman. 


W. TO BUY 
Good small yard in Michigan. Give particulars 
Address “E. 





124,” care American Lumberman. 





ONE RIGHT HAND BAND MILL 
One small sized gang (Wickes preferred). 
resaw (Horizontal preferred). 
Address “E. 106,” care American Lumberman. 


ONE RIGHT HAND AND ONE LEFT HAND 
eight foot log band mill 
Address “e 103," care American Lumbermsan. 


One slab 








WANTED 4 
Will purchase used, stiff legged, log hoist an 
decker with 50 ft. swinging boom. Have ow= 
power. Advise condition and price. 
GRAY CHEMICAL CO., 
Roulette, Pa. 








Realizing rented rooms repressive, 
rough rookeries repugnant, re- 
sponsible realtors recommend re- 
liable, restful residences—REAL 
RECIPE—radiating repose. 


George W. Little, Buffalo, N. Y. 
Try for a Prize by sending in yours. 
See Particulars om page 77. 
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Good Flooring to Sell 


You will find Diamond Hard a reliable 
flooring that you can recommend to your 
trade and know that it will deliver highest 
satisfaction... It has been on the market for 
more than seventeen years and has proved 
itself an outstandingly good flooring. 


DIAMOND HARD 
Maple Flooring 









A La 


— HARD 











1 car 25/32x3%4" First Grade Maple Flooring 


| hey Second “ 

2 cars 25/32x2%" First “ Birch 8 
1 car 7 Second “ ” “g 
5 cars 33/32x24" Third “ Maple > 


1 car 25/32x2\%" First “ 


Maple Flooring Manufacturers’ Association Grades. 


J. W. WELLS LUMBER CO. ™xoun®® 


Also manufacturers all Northern Hardwoods, Hemlock and Pine. 
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- MAPLE 
= 1! FLOORING 

















A Good Seller for Years 





= The beauty, long wear and economy of Flanner Maple 
ant flooring have been known and appreciated by dealers and 
ND home builders for nearly a quarter of a century. 

a ; 

re You'll find that the merits of our flooring will boost 
he sales for you. In addition to Maple flooring we also manu- 


facture fine quality Birch flooring. Order a trial car today. 











y FLANNER COMPANY 


BLACKWELL, WISCONSIN 


“EXTENSIVELY .USED AND BY MANY EXCLUSIVELY” 
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So A 


PROTEKT-WRAPT 
SIDING 


—a departure from established custom 


Visits to retail lumber yards showed the need 
for protecting the ends of cedar siding to avoid 
marring and splitting in transit, and to make a 
more attractive bundle which modern merchan- 
dising demands. 


—justified by results obtained! 


Surety Bond Brand genuine Red Cedar Bevel 
Siding has been a uniformly high grade product 
for years. By the use of this protecting and 
packaging device, you are sure its splendid 
quality will reach the builder undamaged. 
Contractors, builders and dealers alike approve 
of this package idea of merchandizing. 


We're glad to’ quote on mixed cars, or to 
explain our guarantee which is backed by a 
REAL surety bond. 


Bratlie Bros. Mill Company, 


RIDGEFIELD, WASH. 
Makers of Surety Bond genuine Red Cedar Products. 

















SS — —$$— _—_—$—<—$_$_—_$_$<$<—<—<——— 


Note the PROTEKT - WRAPT Siding in Storage. Members Red Cedar Lumber Manufacturers Association. 
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The GeneSlIs of 
S. I. MisSIsSIppi Pine 


Some folks are proud of their 
lumber. We are proud of our 
lumber and our logs. 

We have modern milling ma- 
chinery—but that isn’t all that 
makes S. I. MisSIsSIppi Pine 
so good. 

It is the timber growing—m 
the “Yellow Pine Paradise 0 
the South.” 

In the words of the first 
chapter of GeneSIs, it is goo 
“in the beginning.” 

Wherever you are, whatever 
you need in Yellow Pine 
Boards and Dimension, send us 
your next inquiry. 

We are as proud of our Serv- 
ice as we are of our Quality. 





Southern Yellow Pine 


END MATCHED! 


Flooring, Ceiling, Siding and 
Sheathing lumber—Lays with- 
out waste in all grades—Practic- 
ally no cutting—Joints mechan- 
ically squared — Requires less 
labor to lay — Stronger, better, 
and makes a better job. 


SAVE THE WASTE! 





ee 





Si Pine says: Quoting 
the right price is as 
righteous as quoting 
the right text. 


IK 
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i fj Trenton Lumber Co. W. C. Wood Lumber Co. 
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MADE EXCLU- 
SIVELY FROM 
VIRGIN GROWTH 
SHORT LEAF 
PINE. GRADE 
MARKED, OF 
COURSE. ALWAYS 
AVAILABLE 


Industries, Inc. 


General Sales Offices St.Louis, Mo. 


PINE IS ECONOMICAL LUMBER 


——— 
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For samples of the fine quality 
Maple, Birch and Oak Flooring 


The Values You Want j being produced in new daylight 


flooring plant, address 
Holt Hardwood Co. 


in H ardwood S ) Oconto, Wis. 


Since 1893 our organization has special- 
ized in the production of fine quality hard- 
wood lumber. We have always maintained 
high manufacturing standards. We have 
hired the best workmen we could get, 
have given them the equipment to work 
with and demanded a quality job. 


And the way our customers have stayed 
with us proves we have delivered the 
goods. We invite you to give us a trial. 


Holt Lumber Co. 


OCONTO, WIS. 
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The Best Fire Insurance and Service For Lumbermen 


Rankin-Benedict Underwriting G, 


Kansas City, Mo. 


Savings Returned toLumbermen - - - - $4,185,603.76 
Losses Paid to Lumbermen - - - - - - 13,364,736.38 








Surplus and Reinsurance Reserve - - - - = 2,260,200.30 








We have the most complete line of saw mill equipment made. Feeds, Set- 
works, Guides, Dogs, Trucks, Cable Drives, Head-block sets—eight sizes. 


Our variable Belt Feed is a 
wonder. Increased output will pay 
for it in a few days. 


208 page catalog free. 


” American Saw Mill Machinery Co. | 


‘‘Ideal’’ Setworks with quick 55 Main St. HACKETTSTOWN, N. J. 


receder 





Variable Belt Feed 
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Look Green Lumber Facts 


in the Face 


Mr. R. G. Titus, Field Engineer for the West Coast Lumber Trade Exten- 
sion Bureau which is the merchandising end of the organized lumber industry 
of the Pacific Northwest, is now in California calling on the architects of 
the State. 


Mr. Titus says that fully three-fourths of the architects he calls on make the 
veluntary statement to him that the chief reason they do not specify more 
wood in their construction work is because they cannot get seasoned lumber, 
and that they refuse to specify the use of a material which will shrink in the 
walls and cause the plaster to crack. 

Mr. Titus finds the architectural profession to be universally of the opinion 
that green lumber is not a fit building material and will not be used by them 
when they can get other materials —Jack Dionne, in the California Lumber 
Merchant, July lst, 1927. 


Know the Moisture Content of Your Lumber 
Before It Is Shipped 


To realize the largest profit and to have permanently satisfied customers, 
lumber should be seasoned for its specific purpose. The moisture content to 
which it should be dried varies according to the kind of wood and climatic 
conditions it wiil be subjected to in actual use. 

Lumber used for inside work should be dried to a reasonably low moisture 
content. For example, wood used in the manufacture of furniture is usually 
dried from its original weight down to 5 and 6 per cent moisture contents, 
while flooring and ceiling is dried down to moisture contents ranging from 
6 to 10 per cent, depending on the wood and the purpose for which it will be 
used. The common grades of dimension stock, such as framing and lumber 
for outside use, including weatherboarding and box lumber, should not be 
kiln dried to a very low moisture content. The best practice is to dry this 
class of lumber to a moisture content ranging from 12 to 22 per cent depend- 
ing on the kind of wood and the purpose for which it will be used. When 
common grades are not kiln dried to a lower moisture content than thor- 
oughly air dried stock, the lumber is brighter and degrades less than air dried. 


Efficient Kiln Drying 


The dry kiln operator’s job is fast becoming an important one. Haphazard 
methods of drying are rapidly being discarded, and in its place the same care 
and attention is being given to drying as heretofore given to the production 
of lumber. 

A modern Moore kiln having automatic control of the drying elements in 
the hands of a practical kiln operator, can kiln dry any wood, of any mois- 
ture content, and of any thickness better than it can be air dried. With 
such a kiln he can control the drying elements and get the drying condi- 
tions most suitable for each wood. Furthermore, any drying schedule can 
be maintained 24 hours each day throughout the entire drying period. Guess- 
work is thus eliminated. 


It is only necessary to have suitable scales and heater to test samples from 


one or more representative boards and to find out the moisture content of 
lumber before removing it from kilns. 














Scales for Testing Wood Samples. 


The Triple Beam Scale is accurate and is used 
for drymg small samples of wood, The center 
beam is calibrated up to 100 grams in 10 grams 
divisions; Rear beam to 10 grams in 1 gram divi- 
sions; the front beam to 100 centigrams in one 
centigram divisions. (Centrigram equals 1/100 
gram). We can also furnish a large platfor 
balance scale for testing large wood samples. 





Electric Drying Oven for 
Weighing Wood Samples. 


This oven consists of an asbestos composition box 
bound with metal. The temperature may be 
raised or lowered at will as the heat is auto- 
direct or alternating current, but the voltage and 
kind of current must be specified when ordering. 
If desired we can furnish hotplate drying ovens 
which are not as expensive as the one illustrated. 
However, they are not thermostatically con- 
trolled. 


Moore Dry Kiln Company 


KILN BUILDERS 
SINCE 1879 


2 FULLY EQUIPPED PLANTS 
Write Nearest Office 


JACKSONVILLE, FLA. 


NORTH PORTLAND, ORE. 


THERE IS A MOORE KILN FOR DRYING EVERY FOREST PRODUCT 
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Southwest Lumber Sales 


Corporation 
AL BU QU ER QUE, NEW MEXICO 


ARIZONA WHITE PINE 


(The Softer-textured Ponderosa) 














Kiln Dried or YARD AND SHED STOCK 


Air Dried No 2 & Better Dimension (80% No. 1). 
25/32’’ Boards and Shiplap, standard. 
13/16” Extra Standard. 
11/16” Boards and Shiplap. 
Finish Lumber. 
Lath, Mouldings, Bevel Siding. 
Mixed or straight cars. 


FACTORY LUMBER 


4/4 Shop Common. 

5/4’, 6/4” Shop—all grades. 
Moulding Stock. 

Selects — all thicknesses. 


Casing Stock. 
Cut Door and Sash Stock. 

NN INDUSTRIAL LUMBER 
Box Lumber. Small Dimension 
Shook. and Special 
Crating. Millwork. 


Southwest 





Lumber Sales . . e 
Corporation Clip This Corner— tetctneaa‘ana Mail to Us 
431 cidental Life 

Building, 


Albuquerque, New Mexico 


Your name will be placed on our mailing list for 
complete market information and current prices, 
and stock sheets. 





Gentlemen: 






Please send us 
your lumber prices 
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—|More Business 
i Ona Smaller Investment 


The dealer who concentrates his selling efforts 
on Genuine Bogalusa Extra Dense Long Leaf 
Yellow Pine usually finds that he can make 
more money on a smaller investment, and in 
addition can render better service to his cus- 
tomers. 

Exhaustive tests have shown that among the 
34 principal commercial soft woods, Long Leaf 
Pine excels in desirable qualities. It is the best 
wood you can stock for general building pur- 
poses. 

The immense resources—huge yard and shed stocks 
—accurate count—correct grading—and quick, de- 
pendable service to be secured from the world’s larg- 
est Yellow Pine sawmill, will enable you to supply all 
items you need promptly, keep your stock at a min- 


imum without losing sales, and win and hold new 
trade in your community. 


Let us quote you on your requirements. 


Great Southern Lumber Company 


Bogalusa, Louisiana 
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There Are ManyReasons ggg 
Why Alderman’s Rock (RigiiitDie 
Gum Flooring Satisfiss i 


Builders and Dealers 








Partial view of our big plant. 


It is manufactured from quality 


Gum lumber which has been thor- nen ew a — [ env. 5 
oughly and scientifically kiln dried. "OOTM8 because it wi ?’ MATCHED, 
warp, splinter or sliver. HOLLOW 
Carpenters like to lay Alderman’s , ; BACKED 
Rock Gum flooring because it is . Alderman’s Rock Gum agin. KILN-DRIED, 
accurately manufactured and lays ‘8 Priced right so that dealers can BUNDLED. 
snug and smooth obtain a good margin of profit on 25/32x2%" face 
every order. Order some of it and a Counted 1x3. J 








Architects, home owners and watch it sell. 


D. W. Alderman & Sons Company, ALCOLU, S.C. | ™ 











Factors which are responsible for the continuous 








growth of our business in Foal 
ee 

| 3 Southern Pine re 
Finest Quality 
Expert Milling The broad distribution of our Yard Stock, Shed Stock 
Uniform Grading and Structural Material proves that we give dealers and 
Large Capacity builders what they want. 
Prompt Service Daily Capacity of 300,000 feet. 

















Eastman, Gardiner & Co., Laurel, Miss. 


RESSLER 


STAIRWAYS 








Don’t let the stationary stairway stand in the way of your 
using the attic because of the space it takes up. The Bessler 
Disappearing Stairway was invented to give you free, con- 
venient access to the attic and allow full use of the floor 
below. The Bessler glides up into the ceiling when not in use. 


The Bessler will add $1000 to the value of any home on 
account of the space it saves. It is safe, roomy, good looking, 
works so easily that a child can operate it; and it is guaran- 
teed to give satisfaction for the life of the house. 


Send for details. 


The Bessler Disappearing Stairway Co. 
AKRON, OHIO 











1927 





ml 
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Is Hard to Equal This Lumb 

Since 1887 Camp’s North Carolina Pine 
has unfailingly met the demands of carpenters 
and builders because it is soft and light, easy to 
work and is adaptable to every building need. 

In the better grades it goes largely into in- 
terior trim, finish, ceiling, flooring, mouldings, 

$ etc., but in partition, common lumber and 
sasietnieiiatiiiaaiaiaa dimension, it also offers good values. 
NEW YORK: 51 East 42nd St., ° 
Vanderbilt, Bldg. GEO. JONES, Mer. _ We have a unique method of manufactur- 
PHILADELPHIA: Otis Bids. ing and shipping our lumber. As orders for 
PITTSBURGH; Oliver Bldg. planing items are received we put the rough kiln 
ager dried lumber through the planing mill and then 
aii caeiine schnnleaal load the car direct from the grading chains. 
MILLS . Every car is thoroughly cleaned before it is 
Wallace, N.C. St. Stephen, 8. ©. loaded. This method guarantees our customers 
Renal bright, clean lumber at all times. We have plan- 
. imaailaaiy aaa a ing mill facilities for dressing 600,000 feet of 
ts lumber daily. 

Take advantage of our facilities today and 
order any quantity of Camp’s N. C. Pine you 
need. 

Camp Manufacturing Co., 
Franklin, Virginia 
x x 
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THIS TAPERED 
TONGUE 





means 


Tight Matching 
Mirror Smooth Floors 
Satisfied Customers 


Superior advantages which come 
to you in every shipment of — 





This Tag on Every Shipment 
May we quote? 


FORDYCE LUMBER COMPANY 


FORDYCE : : ARKANSAS 
CROSSETT LUMBER COMPANY 
CROSSETT . : ARKANSAS 


A Crossett Watzek Gates Industry 
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A Perfect Insulator Against 
Heat —Cold and Dampness 


OW, builders and contractors agree that 
insulation is one of the most important 
features of any home or building being built 
today. They know that ordinarily building 
materials do not keep out dampness, Winter 
cold and Summer heat. Knowing the high 
quality of Cedar Grain, they are specifying 
this master wall board and insulator for all 
important building projects. 


The insulating qualities of Cedar Grain 
Wall Board make it the ideal insulator for 
all building purposes. Due to the special 
process of manufacturing which includes 
sizing all the way through—after which the 
surfaces are positively sealed, Cedar Grain 
can be depended upon to give lifetime in- 
sulating service as sheathing back of stucco, 
brick or wood exteriors. Cedar Grain 
should always be used as roof insulation, 
either under or over the rafters. Cedar 
Grain can also be used to good advantage 
as an interior finish for walls and ceilings. 
Its smooth surface takes paint easily, yet 
absorbs very little paint. 


DEALER HELPS — Cedar Grain carries an extra 
margin of profit that undersells all competition. 
Write today for samples of Dealers Helps including 
FREE Sample of Cedar Grain Wall Board. 


a Vepartr 


ALTON BOX BOARD & PAPER Co. 


Alton, Illinois 

















cael 


**See that Center—It’s Cedar Grain!”’ 























24, 1997 
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HEADQUARTERS ror NORTH CAROL! NA PINE- Tne wood Universal 


REPRESENTING 


ATLANTIC COAST LUMBER CORP. MONTGOMERY LUMBE 

BURY LUMBER CO- ciTIZENS LUMBER 

‘ON LUMBER CORP WINYAH LUMBER CO- 

“PRETTYMAN & SONS. WACCAMAW LUMBER co. 
NT LUMBER co. GARY SBURG 





1236 WOOLWORTH BUILDING 


New YorK 


CHARLES mice 
GENERAL Saces MANAGER 





No. 4 0f @ series of 
OPEN LETTERS TO 
THE RETAIL LUMBER DEALERS 


Gentlemen: 


Ssiling with the tide -- how much faster @ 
ship travels when it's sailing with the tide. 


And how much lumber dealer who 
sails with the tide of a. Re only 
we could foresee every ebb and flood of publi 

we'd never have to worry about business conditions. 


Just at present the tide of public opinion 
flows to painted woodwork. This peautiful and compara— 
tively cheap method of interior decorating has not yet 
reached the peak of its popularity. For years it has 
been coming and it is still coming -~ good for many years 
4o come. The lumber dealer who is riding with this tide 
3s bound to make money- 





Pine is @ wood. notably: well 
suited for pa _ It can be used for any 
purpose -~ built-i i cessories -~ trim 
~. staircases -- 3 11 it 3 siderably 
cheaper than hardwoods. 


It is doubtful whether you'll find a faster 
seller for painted woodwork than North Carolina Pine. 
I am not saying that you should s with it on my 
say- but I do advise yo nable 
stock -- puild your busines 


same time by promoting its use 


Cordially, 


SOUTHERN PINE SALES CORPORATION 





, 


General Sales Manager 
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Wisconsin Rock Elm 


We are one of the largest producers of Rock 
Elm in Wisconsin and our timber holdings 
comprise some of the finest Rock Elm timber 
now standing in that state. We cut all thich- 
messes from 4/4 to 12/4 and have dry ready 
for immediate shipment: 

300 M ft. 4/4 No. 2&Btr. Rock Elm 

M ft. . 2 Common Rock El 
MK. No. 2&Btr. Rock Elim 
M ft. . 2&Btr. Rock Elm 
M ft. . 2 Common Rock Elm 
Mt Elm 
M ft. 4 No. 1 & 2 Common Rock Elm 
M ft. 
M ft. 


8/ 
8/4 No. 2 Common Rock Elm 
10/4 No. 2&Btr. Rock Elm 


you use Wisconsin Rock Elm we would 
Mike te have you get in touch with us 


O conto ompany 
817 Ry. Exch. Chicago, Ill. 


Mills and Yards at: 


Oconto, Wis. Nahma, Mich. 














= 





WISCONSIN- MICHIGAN 
LUMBER Co. 
EAGLE RIVER, WIS. 








Thoroughly Dry | 
Band Sawn Hardwoods 


4/4 Sel. & Btr. Basswood 

4/4 FAS Birch . 

1x4&5” 1&2 face Birch Strips 

5/4 No. | Com. Birch 

4/4 FAS Hard Maple 

4/4 Sel. Hard Maple 

4/4 No. | Com. Hard Maple ! 
1x4 No. 2 Com. Hard Maple Strips.... 
5/4 FAS Hard Maple 

5/4 Sel. Hard Maple 

5/4 No. | Com. Hard Maple 





e sell only what we ake 


& is. — Hardwoods — a 

















We manufacture the very highest 
quality — 


4/4 to 16/4 
Birch, Maple, Elm 
and Basswood 


“Old Faithful” Hemlock 


and Perfectly Manufactured 
Maple Flooring 


Get our proposition on Mixed Cars. 


Sawyer Goodman Co. 


Marinette, Wis. 





Contented 
Customers 
Continue 

Calling for 


Cc. C. COLLINS 
LUMBER 


Manufactured at 
RHINELANDER, WISCONSIN 





Users of 


Birch 


will find economy in 
the common grades of 
Birch. Ordinary care 
in your plant will pro- 
duce a good percentage 
of clear cuttings with 
a small amount of 
waste. Ask the manu- 
facturers on this page. 


Rust -Owen 
Lumber Co. 


DRUMMOND, WISCONSIN 


Manufacturers of 
WISCONSIN 


White Pine 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty. 


Dressed “EXTRA STANDARD” 





Loose Leaf 
Estimate Form 


At last! An estimate sheet that does not cover the top 
of your desk. What is more standard than a ER 
HEAD, size 8% x11? Offices doing a vast amount of 
estimating have found it actually large enough for the 
most complicated lumber or mill estimate. No waste- 
this size is found large enough to cover in a single 
sheet the average lumber bill. This letter head size may 
be filed, mailed or bound easily in standard equipment 
It fits any typewriter; it is very convenient to work upon 
at a desk. 

Forms are padded 25 triplicate sets, 75 sheets to the 
pad. Punched 3 holes to fit standard binder. Original 
white, duplicate and triplicate in colors. POSTPAID 


5 Pads, $4.00 10 Pads, $7.00 
Binder for Pads, $1.75 


For Sale by 
American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 





You Want 


DRY 
HEMLOCK 


We have it. 
Ask Us— 


Rib Lake Lumber Co. 


of Delaware 


RIB LAKE, WISCONSIN 











MANUFACTURERS 


Forest County, Wisconsin 


Hardwood Lumber 


Air Dried or 





Kiln Dried 


We operate our own latest im- 
proved Softex Moist Air Kilns 
with expert supervision. 


Send us your inquiries. 


Thunder Lake Lumber Co. 


Manufacturers 
Rhinelander, Wisconsin 


“Go to THUNDER for your LUMBER” 





ta 
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is ‘*Made-to-ORDER” 


The old order passes, and today you can obtain 
pieces of lumber cut to the length and run to the 
size you want, as little as |x 1", and as short as 12”. 


You do not buy, pay freight on, or handle any ma-- 


terial you do not want. 


Nearwhite is made to your 
order. 


Nearwhite is a soft, white, almost pitchless short leaf 
pine, close in fibre, beautiful in grain, and easy to 
work. 


You can order this utility stock in the exact sizes 
you want, and in the quantity you want, by having 
it mixed in the car with our casing, jamb, ceiling, 
flooring, mouldings and common lumber. 


Sumter Lumber Company 


INCORPORATED 


Electric Mills, Miss. 


Neanwhile” 


for twenty years and then a second crop. 








End-matched lum- 
ber allows the 
dealer to buy lIess 
stock and carry 
less investment; 
it allows the con- 
tractor to save in 
the amount pur- 
chased and in Ia- 
bor as end-match- 
ed lumber needs 
no squaring, little 
sawing and less 
nailing. 


End-matched lum- 
ber fits all surfaces 
without waste and 
without loss. 


We will be glad to 
place all informa- 
tion about end- 
matched lumber 
before anyone in- 
terested. 


End-matched flooring, ceiling, 
drop siding, and 6” common 
can be obtained in any quan- 
tity by ordering it mixed in 
the car with our regular yard 
and shed stock. 


On All Flooring 





PIONEER 
LUMBER CO. 


ELROD, ALABAMA 


tpe— 


is stamped on all common lumber. 
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Prepare for ———7 
Fall Trade 


Many of your customers are planning new 
homes and they will appreciate quick deliveries 
of lumber. Be sure to have good assortments 
of “Beaver Brand” Western Red Cedar Siding 
in stock so that you can quickly fill their orders 
for “the most beautiful and durable siding on 
the market.” This siding will please your 
customers and make them boosters for you. 



































fill 
































































































we . 

— —— “Beaver Brand” Western Red Cedar Siding is obtainable > 

ff in the following sizes and styles:— 14x4-, 5-, 6- and 8 inch ~ 

* Clear Bevel; 34x8-, 10- and 12-inch Clear Bungalow. Pag 

BEAVER BRAND on 

Gxslern Order from us in straight or mixed cars or —— 

Red Cedar mixed with shingles from any B. C. shingle mill. Ammann 

CLEAR BUNGALOW —— 
THURSTON-FLAVELLE, LTD. Thurston-Flavelle, Ltd. 

wx’ wand Port Moody, B. C. 














CANADA 


















































STAMINA to Stand Up 
Under Excessive Loads 


Hoyt’s Trojan is the finest babbitt you can buy for use 
wherever tremendous loads put excessive strain on the 
bearings, as for instance in locomotive cranes. It has 
been a standard in industry for years. 


Hoyt’s Great Eight includes a Babbitt Metal for every 
purpose, made especially for that particular type of work. 
Send for your copy of ‘‘ Babbitt Metal Data ”’, a booklet 
which contains a wealth of valuable information. It is 
yours for the asking. 


HOYT’S GREAT EIGHT 








Genuine “‘A’”’ Babbitt Oil Engine Babbitt 
Eagle ‘‘ A’’ Babbitt Gas Engine Babbitt 
Trojan Babbitt Faultless Babbitt 








Electric Railway Babbitt Standard No. 4 Babbitt 


HOYT METAL COQO., St. Louis 





NEW YORK CHICAGO DETROIT 
Address Trojan Babbitt is excellent for use in steam engines, motors 
Department A and internal combustion engines where the service required is ae Cf STA “sy . 
not excessive, also in dredges, hoisting engines, tractors and ‘ . ~ a 





YW HOYT pBapbitt~ 














SEPTEX 


—__ 
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In the Salem Manner 


The formality of this design recalls the digni- 
fied ny mn of Old Salem. Its prototypes 
are also frequent in the best Georgian work 
in both this country and in England. The 
frame (C-1712) includes all the trim — pilas- 
ters, pediment, transom and all. The eight- 
panel door is C-1024. 


With a picturesque hood 


Small houses can use the picturesque hood and lattice-work 
of this entrance with ype pee effect. The details are beauti- 
fully proportioned and of proper scale. The frame (C-1728) 
includes the panels beneath the sidelights, all the trim, lattice 
panels, molding and ceiling material for the hood and the 
riser beneath the sill. A glass fan-light transom is available if 
preferred to the wood fan. 






































Georgian in every detail 


Some architects say that Curtis Woodwork 
includes no better design than this Georgian 
entrance, with its P son pilasters and the tri- 
glyphs on the frieze. The frame (C-1732) in- 
cludes all the moldings illustrated and is made 
for stud or masonry walls. The door is C-1027. 





English, Spanish, Italian 


Plank doors are good almost any- 
where, either stained or painted. 
These ‘doors as made by Curtis permit 
variation in the number and width of 
the “planks,” in the shape of the 
heads and in the location and design 
of the glass openings. They are made 
in both oak and white pine. 














A touch of the informal 


The scalloped apron on the frieze of 
this frame {c 1764) he an informal 
appearance to the d ~~ | that is 
characteristic of much good English 
work. Note also the interesting han 
dling of the spandrel. The frame is 
made in white pine with oak sill— 
both good woods for staining. The 
door is C-1095. 








New Entrances and Frames 


for Colonial and English houses 


An outstanding observation that 
one makes from a survey of re- 
cent small house architecture is 
the conscientious study that archi- 
tects are giving to the possibili- 
ties of the front entrance and its 
frame. Here is the most impor- 
cant element of the exterior, where dis- 
tinction and character are most desired. 

To meet the needs of the trade for 
a wider variety of good details in these 
forms that can be specified ready for 
use, the Curtis Companies are supplying 
their dealers with many new designs of 
entrances and frames, of which a few 
are shown. 

These designs were detailed expressly 
for manufacture by Curtis in the office 
of Frederick Lee Ackerman, New York 
City, and in their, materials and con- 


Further additions to Curtis Wood- 
work that meet the severest spect- 
fications and that every Curtis 
dealer can order or sell from stock 


struction represent the most advanced 
practices in the woodworking industry. 

The enlarged Curtis line also includes 
new designs in other items, too— new 
interior doors, new trim patterns, new 
cabinetwork and stairwork, and new ex- 
terior moldings and porch material. 


CurtiS 


WOODWORK 


Most of these new designs are 
being stocked by many Curtis 
dealers. They are all available, in 
acceptable woods and sizes, for im- 
mediate delivery. A new catalog 
is now being issued. 

Dealers who would like to 
know more about Curtis Woodwork 
and the selling plan that goes with it 
are invited to write us for a complete 
explanation. 


The Curtis Companies Service Bureau 
705 Curtis Building, Clinton, Iowa 


Representing 
Curtis-Yale- Holland Co., Minneapolis, Minnesota; 
Curtis Bros. & Co., Clinton, Iowa; Curtis & Yale Co., 
Wausau, Wisconsin; Curtis Sash & Door Co., Sioux 
City, Iowa; Curtis, Towle & Paine Co., Lincoln, 
Nebraska; Curtis, Towle & Paine Co., Topeka, Kan- 
sas; Curtis Door & Sash Co., Chicago, Illinois; Curtis 
Detroit Co., Detroit, Michigan; Curtis Companies, 
Inc., Eastern Sales Office: 25 W.44thSt., NewYork City 


Curtis Companies Incorporated, Clinton, lowa 


























AMERICAN LUMBERMAN 





SEPTEMBER 24, 1927 








a 








“We Are 100% for Your Sales Plan” 












_ 
Ar. 


Uns sree 


Why Balsam-W ool will make money for you 
1. It is the most efficient insulation on the market. 


2.1t is sold exclusively through retail lumber dealers. 


3. It does not compete with any other standard item of yard stock. It nets addi- 
tional profits. 


4. It requires only a small investment. LCL orders are welcomed. 

5. Handling costs are low — only three standard widths (17”, 25” and 33”). No 
broken stocks, It comes in wrapped and sealed rolls that are light and easy to 
handle. Four rolls make a thousand feet. 

6.90% of the Balsam-W ool dealers turn their stock several times a year. Many 
are getting 5,6 and 7 turnovers—some as high as 10. 

7.Its sale is not limited to an occasional job: wig builder is a prospect. It can be 
sold for insulating both old and new houses, for cold storage plants, garages, 
barns, poultry houses, and forsound deadening duplex and apartment buildings. 


8. Balsam-Wool is a Weyerhaeuser product, made especially for the retail trade. 
Every roll carries the Weyerhaeuser trademark, your guarantee of quality. 


TWIN CITIES Sales Offices: 


NEW YORK 
Rooms 1221-23, 101 Park Ave. 





WOOD CONVERSION COMPANY, Cloquet, Minnesota 


1955 University Avenue, Minnesota Transfer, Minn. Room 1320 London Guarantee Bldg., 360 N. Michigan Ave. 


Wood Homes Bureau, East 14th St. at Euclid Avenue 
DETROIT--503 Stephenson Building, Corner West Grand Boulevard and Cass 


“This is the first constructive plan for 
merchandising building materials that has 
ever been submitted to us. For the last five 
years the lumber manufacturers have told 
us what was the matter with our business, 
but no one before has offered a solution to 
the situation.” 


HAT LETTER tells the 
pret Here you have the 
best insulating material on 
the market in Balsam-Wool 
and we supplement this with 
a practical Sales Plan that 
will work. 

Since giving this plan to 
our dealers this Spring we 
have received hundreds of 
enthusiastic letters from our 
dealers, telling how well it 
works and showing in dol- 
lars and cents of increased 
business that it does work. 


Balsam-Wool sales for 
this year are nearly double 


1926. 

Do you want to benefit by 
this Sales Plan too? Ii so, 
write at once for details. 


CHICAGO 


CLEVELAND 




















1927 


WISCONSIN LAND & LUMBER CO. 


HERMANSVILLE, MICH. 
Division of — 
Publicity and Service 
W.B. EARLE, Directing, 


G. Harold Earle 


PRESIDENT 





Stewart &.€arle 
Vice - PRESIDENT 


To THE TRADE: 


Due to its extreme resistance to wear, Hard Maple is, and undoubtedly always will be, 


the Peer of all woods for flooring uses, and is now the vogue also for all Interior Trim, 
Furniture, Radio Sets, Pianos, all in exquisite effects. 





The new Hard Maple color finish formulas recently perfected by the Marietta Paint & 
Color Company adds the final touch of perfection, revealing the hidden beauty of grain 
character found only in Hard Maple. This practical treatment innovation unfolds a 


wealth of color possibilities heretofore unaccessible to the home owner, architect, con- 
tractor, or interior decorator. 


Everywhere, the vogue of color harmony in home decoration reigns supreme. 


Here, in Hard Maple Flooring, for the first time, you are offered all the practical 


advantages embodied in Hard Maple, plus these unrivaled color applications never before 
possible. 





If you have not received your copy of the new five color book “Revealing the Hidden 
Beauty of Hard Maple Flooring — Interior Finish and Furniture,” your request will 
bring it to you by return mail. 


Yours very truly, 


Wisconsin Lanp & LuMBER Company 
Sole Manufacturers of IXL Rock Maple Flooring 





Smaller and 
‘Better Rugs 





Also Western Super-Distributors for Marietta Paint & Color Company, «Marietta, Ohio 














Picture the beauty of 
home and you’ll read; 
Flooring is so practical 


nt in a CO 
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FORMULA NUMBER TWELVE — Black Acid Stain Finish 


2 Coats Stain No. MB-3 2 Coats Varnitro S-188 
1 Thin Coat Shellac Rubbed on Maple 










FORMULA NUMBER 
1 Coat No. 5178: 
ED-81 Maco Stain 
produce a highli 


nique eM apl. 
mts Varnitro 
don Maple 











Every shimmer of highlight cast on this Ebony Finish Hard 
Maple Flooring reflects a wealth of hidden color that adds a 
touch of beauty and charm to any room so treated. 


. WISCONSIN LAND MBE 


HERMAMBHIGAN 
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FORMULA NUMBER EIGHTEEN — Green eAcid Stain Finish 


1 Coat Stain No. 5173 2 Coats Varnitro S-188 
3 Coat American Lacquer Rubbed on Maple 


JLA NUMBER 
oat No. 5178 Aa 
81 Maco Stai 
luce a high 


nique Maple Finish 
ats Varnitro S-188 
don Maple 





The size, shape and coloring of rugs adds to the unusual 
beauty of this stunningly practical treatment of Hard 


Maple Flooring. 


We acknowledge our privilege to present 
to the public the new transparent Hard 
Maple Stains and Finishes of the Marietta 
Paint & Color Company of Marietta, Ohio 


LANDIMBER COMPANY 


HERMAMBHIGAN 
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A comfort nook that promises utter relaxation, The 
grey softness of the floor radiates a glow of rest, a 
warmth of color is magnified by the wall tone and 
animated by the window hangings. 





Scarcely a home but offers just such an opportunity 
for color. This Antique Moire Finish catches the 
indescribable color variations so lavishly poured 
through casement windows on sunny days 
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It would be impossible to “get out of the wrong 
side of the bed”? in a room so radiant as this. For 
“modes regulate moods” and it is so easy to have 
a bright outlook on life—and keep it bright-=—— 
this way! 





Acid and 
ot Water Proof 


surfaces 


No less wonderful than the new pene- 
trating Transparent Hard Maple stains, 
is the introduction of 


'' OaARNITRO!! 


The most wear resisting varnish coat yet 
produced, more transparent in character 
than heretofore known in finish coat 
work, and so fast in drying that a floor 
may be Stained and Varnitroed today 
and put in full use tomorrow. 


WIsconsIN LANnp & LUMBER COMPANY 
HERMANSVILLE, MICHIGAN 


In Standard 
A1A Filing Size 
8 x 11 inches 
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Mixed Cars White Pine 


Doors —Frames — Sash = Lumber 
Mean Big Savings—Quick Turnover 


Mail Coupon Below for Delivered Prices 








Just check on coupon below, noting An Average Mixed Car 
items you are interested in, mail coupon 
to us at 360 North Michigan Avenue, Order 
Chicago, and we will quote you delivered — 
prices at your station. You will be As an example of how easy it is to make 
under no obligation and you will be sur- UP 4 mixed car, 
prised at the big Savings we can make 160 Doors, average weight 45 lbs. per door 7,000 Ibs. 
you. 150 Frames, average weight 40 lbs. per 

SS ee Bee A eee ee eee 6,000 Ibs. 
You can buy a few doors, some Sash, 50 Thousand feet Mouldings, average 
Window and Door Frames, Mouldings, weight 20 lbs. per thousand lin. ft... 1,000 lbs. 
Panels, Sash Stock and end load with 300 Window or Sash, average weight 
shed or yard stock, all at very low prices _— Basi odes Beale ealae seer ais ot 3,000 Ibs. 
—as low in small quantities as in straight ™ tna... tl 
cars, thus reducing your investment and 5,000 Feet Bungalow Siding, average weight 
increasing your turnover. Just now 1,200 Ibs. per thousand.............. 6,000 Ibs. 
prices on these items are very low—act 4,000 Feet Selects, average weight, 2,000 Ibs. 
today—mail coupon and see for yourself. rT RE og occ rea cles aie ois a 8,000 Ibs. 
If you want to know more about Paul Boards, Dimension, Lath, etc., only... 3,000 Ibs. 
Bunyan’s—just say—“Send Paul.” 40,000 Ibs. 

TRADE MARK 


“Producers of White Pine for Over Half a Century” 


429 The RED RIVER LUMBER CO. 


Mill, Factories and Sales, WESTWOOD, CALIFORNIA 
Distributing Yards, CHICAGO, LOS ANGELES and MINNEAPOLIS 


SALES OFFICES: 


Monadnock Building, 807 Hennepin Avenue, 360 N. Michigan Blvd., 702 E. Slausen Ave., 
SAN FRANCISC MINNEAPOLIS CHICAGO LOS ANGELES 


Detach and Mail This Coupon to The Red River Lumber Co., 360 No. Michigan Ave. 
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REGISTERED 


Check items on which you desire prices. 


Chicago Yard and THE RED RIVER LUMBER CO.., 


360 N. Michigan Ave., Chicago 
Warehouse Please give us delivered 5 rt in cars = items, checked. 
A very complete stock of Calif. White 
'MUWiterattha tim "Oo we tS a o 
yard, also a stock of Doors, Windows, Windows [] Mouldings [] Shop [] 
Panels, Mouldings, Frames, Garage Siding [] 
Doors, Cut Stock, Screens and general Moulded Sash Stock [] Cut Sash Stock [] Dimension [7] 
line of millwork. Boards [_] 
Frames [] Cut Door Stock [] Lath [] 


If interested we will send you catalog 
showing millwork items carried and de- 
livered Prices. Check here. BOE -haewi nic wbe ney ses +05 Ca ek ep aeeenmnean Neca tased scien chee 


A copy of Paul Bunyan will be sent if so requested. 


Send Chicago Warehouse Catalog 0 
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“Your reputation”, said the Old Con- % 


tractor,” is your biggest asset. Guard 
it with quality lumber.” 


7 


4. 
-—» - 











= 4 


om 
vt 


\ 
f 
\ 


‘ 


— 


SS. 


>> SS |= ——_. |: = 


Sar > — 


Pondosa 
Pine 


Fortifies Reputations— Yours 
and the Men you Sell to 


Long Lake Pondosa Pine is strictly 
a Long Lake product ... from our 
own fine timber stands in the heart 
of the Pacific Northwest timber 
belt, to our mill, to your yard. Just 
one quality ... the finest Pondosa 
that grows. 


DIRECT. ..to your yard 


Distance is no barrier. Long Lake 
cars are leaving daily for lumber 
yards in all parts of the United 
States. Get acquainted with this 
dependable lumber. We'll let the 
quality sell you the second time. 


SS SSS SOS 


Ss 


<= 


Send for Our “2x4” 
4) recent Magazine 
‘ stock list. is Free. 
Ask for it. 
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LONG LAKE LUMBER 
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Satisfaction for You 
in California Pines 


We are delivering a high order of 
satisfaction to scores of buyers of White 
and Sugar Pine, California Redwood, 
White Fir, etc., in all parts of the coun- 
try. Our service satisfies because we 
know customers’ requirements and we 
know 


Cut Sash and Door Stock 


Finish, Factory Lumber, Shop 
Dimension, Common Grades 












Why not tell us your needs and let us 
demonstrate that we can give you the kind of 
lumber you want? We are confident that we 
can give you the same good satisfaction we are 
giving others. 


Wendling- Nathan Co. 


Established 1914 


SAN FRANCISCO, CALIF. 







Lumbermen’s Building. 
110 Market Street, 








California White Pine 


Lumber and Box Shooks 


Annual Production 50,000,000 Feet 








Mount Lassen in Eruption 


Lassen Lumber and Box Co. 


Sales Office: Monadnock Building, 
Mills: Susanville, Cal. SAN FRANCISCO, CAL. 
hes eel 
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Bevel and 
Novelty 








There is no siding on the market which can 
compare with our Sitka Spruce Siding for 
beauty, durability oreconomy. Its soft, even 
grain, dense fibre and freedom from pitch 
please the carpenters and painters. It does 
not end-split when nailed and does not warp. 
All of these natural qualities are traceable to 
our big virgin growth trees—some of the 
very finest specimens of Sitka Spruce grow- 
ing on the Pacific Coast. 


Another big saving to dealers and builders 


‘Old Growth Sitka Spruce 











is effected through our bundling method 
which gives you a certain percentage of 
shorts bundled with the long lengths. This: 
enables the carpenter on the job to select a 
length which can be fitted with little waste. 


We aim to carry complete assortments of 
Sitka Spruce Bevel and Novelty Siding, 
Douglas Fir yard and shed stock so that our 
customers will always receive quick de- 
liveries. Take advantage of our facilities on 
your next order. 


Make up a mixed car order today for any of the following items you need: 


Old Growth Douglas Fir 


Vertical Grain Finish 
Flat Grain Finish 
Vertical Grain Stepping 


Vertical Grain Casing 
Vertica. Grain Base 
Vertical Grain Flooring 


Flat Grain Flooring 
Mouldings 
Shop and Factory Lumber. 


Sitka Spruce 


Finish 4/4, 5/4, 6/4, 8/4, 10/4, 
and 12/4 
Kiln Dried Shop Lumber 


4, 5, 6 inch Bevel Siding 
Novelty Siding 





We Are Exclusive Selling 
Agents and Subsidiary of 


Factory Lumber 
Ladder Stock 
Box Lumber. 


C. D. Johnson Lumber Co. 


Northwestern Bank Bldg., 


Chicago Office: 332 South Michigan Avenue 
Los Angeles Office: A. G. Bartlett Building 


Pacific Spruce Corporation, Toledo, Oregon 


Portland, Oregon 
BRANCHES: 


San Francisco Office: 260 California Street 
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No matter how a Reading 
Cut Nail is driven, the head 
stays on, and sinks firmly 
into the wood. This remark- 
able strength of head is only 
indicative of the holding 
power of Reading Cut Nails. 


Government tests in all kinds 
of work have proven that the 
old-fashioned cut nail has 
72% greater holding power 
than the round wire nail. A 
cut nail wedge grips the 
wood at every point, while a 
wire nail holds only by sur- 
face friction. 


Reading Cut Nails will not 
split the board because they 
split the wood with the grain 
and not across it. 


The value of Reading Cut 
Nails—their marked superi- 
ority over round wire nails— 
has been evident to the most 
successful mill owners. Sure- 
ly their experience would be 
of benefit to you. 


Write for Quotations 


READING IRON COMPANY 
Reading, Pa. 


READING 
CUT NAILS 








s MINNEAPOLIS OFFICE: 600 LUMBER EXCHANGE BUILDING 








ys 
$15 0 NOOCASH Pondosa Pine 
PLL UW PRIZES Idaho White 
~ fora Slogan Pine 





Write for” THE STORY OF WOOD" and Official ‘ 
Contest Blank — — - Address: National Lumbe 
Manufacturers Association. P0 Box &// Washington DC j 
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Order From This Mill 


if you want big value in Pondosa Pine and Idaho 
White Pine lumber that will insure 
you 100 percent satisfaction. Wetake 
pridein the high uniform quality ofour E 
stock and we gurantee prompt service. 












Try us on your next order. 


McGoldrick Lumber Co. 


SPOKANE, WASH. 


J 
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They Built the Mill Now They Feed It 

The “AMERICAN” 25-ton Locomotive Crane shown above was one 
of the first pieces of machinery to arrive on the site now occupied 
by the Clearwater Timber Co’s magnificent new mill at Lewiston, 
Idaho. This machine and an “AMERICAN” 10-ton Crawler Crane 
unloaded and placed every stick of material and every bit of ma- 
chinery entering into the construction of the mill. Now they are 
unloading logs into the mill pond; feeding the mill they built. 

The Construction of the Clearwater mill was carried on at top 
speed and the dependability of the “AMERICAN” Locomotive Cranes 


had a lot to do with the speedy, economical, uneventful completion 
of the work, 


¢ AMERICAN tf 


HOIST & DERRICK Co. 
Saint Paul, Minn. 
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New York .Chicago . Pittsburgh , Seattle , St. Lowis, New Orleans 
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ROOFERS & = 


The Guaranteed . 
, Roofers 


ill fy VERY member of the Roofer Manufacturers’ Club has agreed to compulsory 
aw arbitration of all disputes regarding the sale of his product. If his product 
isn’t made according to representations, you have redress. 


It is this feature that is placing R.M.C. Roofers head and shoulders above all 
other roofers. R.M.C. roofers are made especially for roof-boards, sheathing, sub- 
flooring and cement-form work. They carry a good profit and satisfy the cus- 
tomer. Well-machined Southern Pine stock, S4S, S2S&CM or shiplap in 34-inch 


board or 25/32 inch on special order. 
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Order RC Roofers through your wholesaler 


ROOFER MANUFACTURERS’ CLUB 


Hugh K. Thurston, Thomaston, Ga., President. C. R. Mason, Madison, Ga., Secretary 











I i osc tcima eck bee esadwnueds Lumpkin, Ga. a eee eet Harlem, Ga 
Alexander Bros. Lumber Co................-- Cataula, Ga. I I Bion og ins no hc oc ow cee dnscewbes Troy, Ala 
; Alexander-Sinclair Lumber Co........... Box Springs, Ga. Jeffreys-McElrath Mfg. Co...............-.+00. Macon, Ga. 
“7 Mieti-Tate Taber Oe... 2... csc cccvceses Brooklyn, Ga. Johns-Carroll Lbr. Co................e000: Hurtsboro, Ala. 
, Bland-Cook Lamber Co.................+:e. Bleeker, Ala. Junction City Mfg. Co.................. Junction City, Ga. 
Bracey, M., 0 EE ere Guntersville, Ala. Kelly, T. B., Nn Louisville, Ga. 
It Buffalo Lumber iain ne-erenns+n0. +> oot aaa i ons ice andacheunken Cuthbert, Ga. 
Bunch & Harnesburger..............-..-:. neolnton, Ga. 
one Campbell Lumber Co...............-++ +++: Covington, Ga. oe pay gy OB... eeesreerecerccene ee _ 
ried Carpenter Lumber Company..............-- Eatonton, Ga. ie sien “~~ eas alga sag om: , Ga. 
— Central Georgia Lumber Co............. Milledgeville, Ga. tency. Gm <ggglagadeal aaad ag Lincolnton, Ga. 
es Church-Smith Lumber Company............ Cussetta, Ga. ason rer errr. ere Madison, Ga. 
G  ectnitning copa carne »-» ie ge ECC Omaha, Ga. 
are Clamey Tasmaber Ce... ..cccccccccccsccccscccse Albany, Ga. 
a, ii I Gk. cae saceacusoons Opelika, Ala. PE MN oink s op: 6hinwsn't sie séie ss kipleommen De Soto, Ga, 
top Daughtry-Calton "> eS ee Allentown, Ga. Osborne, C. C., Lumber Co............... Parksville, 8. C. 
one Deguett Lamber Co.............2+-scesees Cottonton, Ala. SE Senco ccracpscgheessoniaera Auburn, Ala. 
Emterprise Lamber Co............ccccccccce Lumpkin, Ga. ee eee Le ere Ozark, Ala. 
OE rrr erry Tr rrr White, Ga. Smith-Thomas Lumber Co..................-.. Seale, Ala. 
S.C cccnccceccesscsepen - . Fortson > Turman Lamber Co..................cceccccee Edison, Ga. 
Gragg Lumber Co............-cccccceeses ‘oomsboro, » 
Hancock Lumber Company ............-.+++-- Sparta, Ga. beste: a gt CO... eee cece eee eee Waverly Hall, a 
Hardin Lamber Co..............++-0see+seees Forsyth, Ga, te Libr. C0... ..- 2... e eee e eee e cence Hillsboro, 
Haynes-Bass Lumber Co............--+.++ Notasulga, Ala. re i Gs so os oe testa enc terrevs cece Eufaula, Ala, 
— LOADED IN STANDARD LENGTHS—COMPULSORY ARBITRATION 
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Preferred Attention Given 


to the 


Lumber Trade 


North — East — South — West 


CHICAGO —" ae 


C&EI, the “service 
railroad of America,” 
handles many thou- 
sands of carloads of 


lumber yearly because 

it gives special attention ie] 
to the exacting needs iw, / 
of the lumberman— \\f 


prompt diversion or 
reconsignment of 
shipments, passing 
records, etc. 


Through Service AN 
Route 


Acting as a “connecting 
link” between 25 Southern 
and Western railroads and fl 
50 Northern and Eastern 
railroads, the C & EI serves , 
the lumber trade of the — FF Gu 
entire country. ii’ ye vi 























For satisfactory shipments, |" 
consult any C&EI represent- : 
ative. He is also a lumber rn (3) 
service man. ‘ v P 6) 


ma 
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She SERVICE RAILROAD OF AMERICA 

















CMICACGCO & EASTERN-ILLINOIS 
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New Issue Western Pine 


$200,000 


The Grande Ronde Lumber Company 


of Pondosa, Union County, Oregon 


First Mortgage 7% Sinking Fund Gold Bonds 


DATED: July 1, 1927 DUE: July 1, 1934 


Principal and semi-annual interest payable (January 1 and July 1) in United States Gold Coin at the offices of 
Freeman, Smith & Camp Co., in Portland and San Francisco, without deduction for normal Federal inco 

tax, except in excess of 2%. The comnany agrees to refund on timely application California persona 
property taxes not to exceed five mills per annum and any Oregon income tax which may be assessed. 


Entire issue or any part thereof callable by lot on interest dates at 102 during first two years from 
date of issue, 101.50 the next three years and 101 during last two years upon thirty days notice. 


TITLE AND TRUST COMPANY of Portland, Oregon, Trustee 
Coupon Bonds in Denominations of $1,000, $500, and $100 registerable as to principal 


THE GRANDE RONDE LUMBER COMPANY was organized in 1902 in Perry, Union County (near La Grande) to acquire 
timber, conduct logging operations and manufacture lumber, lath, boxes and box shooks. Elmer I. Stoddard, President, and G. 
Earl Stoddard, Secretary-Treasurer, received their lumbering experience, as well as two other brothers, A. Lester Stoddard and 
John I. Stoddard, who have been and will be active in executive positions and who, together with Joseph Stoddard, General 
Manager, Stoddard Lumber Company of Baker, a lumberman of long experience, compose the directorate and own 90% of the 
company’s stock. The principals in the organization were brought up in the pine lumber business in Union County, Oregon, 
and are thoroughly familiar with timber, logging and operating conditions in that district. The organization consists mostly 
of married men, owning their homes at Pondosa. Labor turnover is kept at a minimum. 


Properties: The company owns 85,000,000 feet of merchantable standing timber, mostly pine, located on fee lands and in addi- 
tion has a contract for 55,000,000 feet of similar timber adjacent, on which a substantial payment has been made and in which 
a considerable equity can reasonably be set up. . 

The sawmill plant at its new location at Pondosa, Union County, has an excellent mill site of 280 acres owned in fee, log 
pond, sawmill, planing mill, dry kilns, box factory, yards, sheds, company store and offices, hotel and dwellings, practically all 
new, and a fifteen-mile main line railroad—now built and in operation—connecting with the main line of the Union Pacific Rail- 
way at Telocaset, twenty-two miles southeast of La Grande. The new logging location is more favorable as regards costs, 
grade of timber and facilities. 

_The railroad, logging and woods equipment are adequate to stock the mill with logs and transport the finished product to 
main line of Union Pacific. Several logging spurs are built into timber and logs piled alongside track on several spurs. 

The main line railroad is expected to receive substantial freight divisions from the Union Pacific Railway on lumber and 
other products—shipped from the mill—sufficient to pay all operating costs of the railroad, including haulage of logs to sawmill, 

A conservative replacement value of plant and railroad is $450,000 but depreciated value, as shown in as-after-financing 
financial statement, is only $305,094.34. Total assets $1,348,219.26. Current assets 3% times current liabilities. Thomas & Meservey, 


Cruisers and Forest Engineers, place a value of $3.65 a thousand feet on timber on fee lands, or $310,250. The land produces 
revenue from grazing purposes nearly sufficient to pay its taxes. 


Security: The $200,000 issue of bonds described herein constitutes the sole funded debt of the company and is secured by a 
“1d aaaaataas on property now owned and conservatively valued at $615,344.34, or on the basis of $3,076 security for each $1,000 


Fifty-one per cent of the common stock of the Company will be held by the Trustee until all of the bonds have been paid. 
The $100,000 of additional authorized bonds may be issued only with approval of the underwriters and on pine timber ratably 


equal in stand, size, quality, logging chance and accessibility to the timber included under the mortgage, and at a loan rate of 
not to exceed $1.25 per thousand feet of the purchase price of such additional timber. 


A sinking fund operates to increase the ratio of security as the loan principal is reduced. 


Payment of principal and interest is personally guaranteed by four principal officers and stockholders whose statements show 
substantial worth aside from their interest in The Grande Ronde Lumber Company. 


EARNINGS SINKING FUND 
‘ : ‘ F Sawmill cut is 20,000,000 feet of lumber :annually and we 
Earnings for the period 1918 to 1926, both inclusive before depreciation, estimate about half that amount will be cut from timber from 
interest and income tax, were $362,080.26, or an annual average of $40,231.14; ™ortgaged lands and half from sounenes and purchased timber 
dividends paid for period, $348,000, or an annual average of $38,666. and logs, therefore annual sinking fund payments will approxi- 


— ee payunte to sree on _ Se meee for all 
_ timber cut during the preceding month; sinking fund payments 
No dividends on the stock are to be declared or paid until after $100,000 applicable only to payment of bond principal. Interest and 
of the bonds have been retired and thereafter not to exceed 6% per annum premiums to be paid from earnings. Payments to sinking fund 
ont ate ° h h “ ‘ 4 are made monthly as timber is cut and are sufficient to retire all 

y in such years as the company’s net earnings shall exceed $60,000 bonds when approximately 60% of the timber under the mortgage 
for the year. will have been cut. 








At normal rate of cutting this issue will be retired in less than six years | 





Mill, plant, logs and equipment are insured to full insurable value. Adequate life insurance is carried on the prin- 
cipals payable to trustee. Legality and titles approved by Veazie & Veazie of Portland, attorneys for the underwrit- 
ers, and A. A. Smith of Baker, for the Company. Timber estimates and appraisals by Thomas & Meservey, forest 
engineers. Portland, Oregon. 


Price: 100 and accrued interest to yield 1% 


Payable without deduction for 2% normal Federal Income Tax or any future Oregon State Income Tax or California property tax up to 5 mills. 
Telegraph or telephone orders “‘collect." 


Freeman, Smith & Camp Co. 


307 Stark Street, Portland, Oregon 
‘SAN FRANCISCO LOS ANGELES OAKLAND 


‘ 





—— The information and statistics contained herein have been obtained from sources which we deem reliable, and while not guaranteed, are accepted by us as accurate, 
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Flues Water Barrels Fences 
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Burning Lighted : 7 Defective 
WGiKe eters Cigarettes Wires 


Carelessness ~ and 
His Destroying Crew 


Keep this crew out of your plant and your danger from fire will be reduced to a 
minimum. Nearly 75% of all fires are caused by carelessness. To the careless 
handling of matches, cigarettes, etc., are attributed over 25% of all fires. Defective 
chimneys and flues account for about 20% and furnaces, stoves, boilers and pipes 
are responsible for another 20%. Soon, down the list, with oily waste, defective 


-wires, rubbish, hot ashes, etc. Keep carelessness out, and fire has little chance to 
Start. 


That is why the Associated Lumber Mutuals give so much attention to the elimina- 
tion of fire hazards. We prevent fire if possible. If we fail in the effort to keep fire 
out, our resources and our reputation guarantee prompt payment of losses and our 


dividends returned to the policy-holder represent an actual saving of about 40% in 
his insurance cost. 





Write any of our companies for more specific information as to how we can provide the most 
complete insurance protection the lumber industry has ever known, and at the same time 
reduce your insurance cost. 


ASSOCIATED LUMBER MUTUALS 











The Lumber Mutual Fire Insurance Co., Pennsylvania Lumbermens Mutual Fire Insurance Co., 
of Boston, Mass. ; of Philadelphia, Pa. . 
Lumbermens Mutual Insurance Co., Central Manufacturers’ Mutual Insurance Co., 
of Mansfield, Ohio of Van Wert, Ohio 


of Seattle, Wash. of Indianapolis, Ind. 








Northwestern Mutual Fire Association, Indiana Lumbermens Mutual Insurance Co., _I 
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rs COLOL uc. 


We are living in the age of Color. It reflects the 
Spirit of the Times, and the demand for it includes 
its application to Hard Maple. 


Marietta, the pioneer in seven of the epoch marking 
developments in the wood finishing world, again 
leads the way. 


Through their research work, Marietta Artists have 
made possible a Color Harmony Development which 
offers unlimited possibilities for 


the Glorification of Hard Maple. 


A new and original group of stains and finishes has 
been evolved. It is now possible to obtain a wide 
range of gorgeously hued effects on Hard Maple. 


Literature and finishing specifications are now 
available. 


t- series officially adopted by the eh 


Flooring Manufacturers Association. 
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New Group of Acid Stains 


HE development of this new group of Stains in- 
dicates a marked advance in a field in which little 
progress has been made in the last quarter of a century. 
On Maple particularly, science has not developed, un- 
til now, the proper staining solutions which would pene- 
trate to a sufficient depth in this unusually hard wood 
to give durability. Our Research Chemists have been 
working for a number of years trying to overcome the 
various defects in the known staining compounds, with 
the result that we are now able to offer for the first time 
to the public a line of gorgeously hued stains to capitalize 
the modern public’s demand for color. 


In the development of this group of Stains we used 
to a large extent some of the principles of photographic 
development of color, which hitherto have not been ap- 
plied to wood fiber. In some of the Stains we have taken 
advantage of chemical reaction within the Stains them- 
selves to produce certain color, and in the whole group 
we have recognized certain reactions taking place be- 


tween the acids in the woods themselves and the ma- 
terials in our compounds. As a result, it has been proven 
that what have heretofore been considered defects which 
caused particular grades of lumber to sell for a lower 
price, have now been turned into beauty spots, automatical- 
ly raising the grade and the selling price of such lumber. 
Effects very much resembling the texture of silk have 
been created with the result that now the American 
home-owning and home-building public has an oppor- 
tunity to adorn their homes with beautiful floors and 
woodwork which will rival in beauty of hue the gor- 
geous draperies, rugs, and wall coverings of the day. 


This new group of Acid Stains is exceptionally dur- 
able. ‘Tests have proven that we effect a minimum pene- 
tration of 1/64 of an inch in the hardest Maple and 
exhaustive fading tests made under the Ultra-Violet Ray 
Light over a period approximating two and a half years 
of actual sunshine have shown in all cases no breaking 
down of the color, and in some an actual deepening of 
the shade. 


The New Shades 


The following are the names of the standard shades adopted for general use. 


These make possible a wide selection. 


On special jobs where large surfaces must be harmonized with a preconceived 


color scheme we will be glad to create new shades consistent with proper color 


harmony. 


Natural 

Orchid Acid Stain 

Pastel Green Acid Stain 
Early American Acid Stain 
Sepia Brown Acid Stain 
Spanish Brown Acid Stain 


THE MARIETTA PAINT & COLOR COMPANY 


Autumn Brown Acid Stain 
Bisque Gray Acid Stain 
Silver Gray Acid Stain 
Dove Gray Acid Stain 
Royal Blue Acid Stain 
Seal Black Acid Stain 


Executive Offices—Marietta, Ohio 


FACTORIES: 


Marietta, Ohio 


High Point, N. C. 


BRANCHES 


Columbus, Ohio 
Newark, Ohio 
Dayton, Ohio 
Steubenville, Ohio 
Parkersburg, W. Va. 
Rochester, N. Y. 


DISTRIBUTORS IN 


Gardner, Mass. 
Chicago, II]. 
Indianapolis, Ind. 
Baltimore, Md. 
Havana, Cuba 


PRINCIPAL CITIES 


GEPTEMB! 
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Just Above the Through Rate 


For only two and one-half cents per one hun- 
dred pounds over the through freight rate we 
can ship your orders out of our Chicago yard. 
Are you taking advantage of this milling in 
transit rate out of Chicago? 


And are you getting your orders shipped the 


enty-five million feet of long-leaf Yellow Pine 
timbers, dimension, flooring, crating material, 
etc.; there is Fir up to 30 x 30, one hundred 
feet long; Soft Northern Cork White Pine; 
Elm; Basswood; Spruce; Maple; “Beautiful” 
Birch; Hemlock and others. There’s pattern 


and flask lumber; any kind, anything you need 


same day the orders are given? in lumber. 


We ship the same day—or within twenty-four 

| hours. This is routine for us, because the . : 

- - : > Rape. Write, telegraph or telephone your require- 
| cr ania a is the largest lum- ments. No order is too large for Hines to 


. handle promptly. None is too small to de- 
| In this one Edward Hines yard there are sev- mand our most careful service. 


Edward Hines 
Lumber 
Co. 


2431 South Lincoin Street 
Telephone Canal 0349 


Chicago, Illinois 
Western Union and Postal Wires Direct to Our Office 












































Get it where they’ve got it and pet it quick 





Pattern, Flask and finishing lumber—Barn boards, Ceil- 
ing and partition from the softest of Northern Cork 


we age and White Pine. 

orwa ine | 

§ y Norway and Spruce dimension and boards. Straight or 

Ks - mixed cars of any sizes or grades leave our enormous 
TC. 


concentration yards and sheds of shipping—dry stock 
within. twenty-four hours after receipt of order. 


Our connections with four railroads give us a constant 
supply of cars and a quick movement through the Duluth 
Gateway to the Markets of the World by land or water 


Tap America’s finest forests for an unparalleled service | 
and a dependable supply of Northern Soft Woods. 








The Virginia and Rainy Lake Company 


Virginia, Minnesota 
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“MARATHON” 


MAPLE FLOORING 


Manufactured from Lower Michigan Maple—the Finest in the World 
WRITE US FOR PRICES 


WARD BROTHERS, Manufacturers BIG RAPIDS, MICH | 
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Corporate success usually hinges on command of 
Long-time money, borrowed at low rates of interest. 


This is a period of abundant money. Rates are 
favorable for the refunding of high-coupon issues 
subject to call and for the funding of floating debt 
and earnings which have been added to capital 
assets, and should be capitalized. 


We suggest that Lumber companies desiring to 
strengthen their working capital take advantage of 
present conditions in the money market. Easy 
money may not last long. 


Consult us with reference to contemplated financ- 
ing. Now is the time. 


f AIR DRIED 


N * a 
30 Million Feet Annually | 2 nD iImension 


WE SELL TO WHOLESALERS ONLY 


' P. M. BARGER LUMBER CO., INC. 


MOORESVILLE, N. C. 


7 
N. C. PINE Roofers and 














$aker Fane Company 


Portland, Oregon Chicago 
Pacific Building 208 South LaSalle Street 


THE ONLY HOUSE IN AMERICA ORIGINATING AND 
DEALING EXCLUSIVELY IN LUMBER SECURITIES 























Leaver’s Official Feetage Estimator 


By JAMES M. LEAVER 

Just the book you need for figuring board and surface 
measure of all classes of interior and exterior finish, mould- 
ing, column, tank and silo stocks and cut-up material in 
lumber and veneers for fixtures, panel work, furniture, 
cabinets, mantels, carriage bodies, store fronts, doors, sash, 
blinds, newel, door and window frames, boxes, etc. 

Big time saver for dealers, manufacturers, purchasing 
agents, salesmen, etc. 


$10.00 Postpaid—Send for Special Circular. 


American Lumberman 
431 So. Dearborn Street CHICAGO, ILL. 


HETTLER BRAND 
Hardwood Flooring 


Surplus items In stock and for Immediate shipment: 


MAPLE RED OAK 
10,000 25/32x1%” Clear 20,000’ 13/16x1%” Clear 
20,000’ 25/32x1%”" No. 1 20,000’ 13/16x1%” Select 
35,000 a 2” Clear 15,000’ 13/16x2” Clear 
20,000’ 2 /32x2” No. 1, 20,000’ 13/16x2” Select 


80,000’ 13/16x2%4” No. 1 Com. 


HERMAN H. HETTLER LUMBER CO. 


Phone, 2601 Elston Ave., 
Humbolt 0200 Chicago, III. 











100% Protection and 
Service with Substantial 
Dividend Saving in the 





MENS MUTUAL CASUALTY 


James S. Kemper, President 
Pantheon Building, Chicago, U.S.A. 



































We want to sell the following 
Northern 


DRY maize. Hardwoods 





BIRCH 4/4" Ne. 38 3B Com. is 900° +. 
5/8” /&” Ne. Com. a 
We' tent fe. 2,000 5/4” Ne 38 Com , 3/8xi""32" Merch. 
3/4” Ne. | and No. 6/4” No. 3 Com. 13:000" s rete ume — 

> |p 000" ° ° 
4/4" FAS 34,000 BASSWOOD Basswood Lath. 150,000 
4/4” Selects ..... 8,000° 4/4" FAS ....... 15,000 
4/4” No. | Gom..200,000' 4/4” Sel. & No. 1 SOFT MAPLE 
4/4” No. 2 Com..200,000’ einige st 15, 4/4” No. 2 & Btr. 50,000’ 
CA CAD cccccce 15,000" 4/4” No. 2 Com.. 30,000 4/4" No. | Com 
5/4” Selects 15,000 4/4” No. 3 Com.. 15,000 am Wile cccseese 30,000’ 
5/4” No. | Com... 30,000’ 6/4” Sel. & No. | 4/4” No. 2 Com.. 15,000’ 
5/4” No. 2 . 50,000’ ig pias 15,000 6/4” No. 2 & Btr. 75,000 
oe ee 15,000’ 6/4” No. 2 Com.. 7,000’ 8/4” No. 2 & Btr. 15,000 
6/4” Selects ..... 30,000’ 6/4” No, 3 Com.. 8,000° 4/4” No. 3 Com.. 30,000 
6/4" Ne. : Com.. 15.000" 8/4” No. | Com. & 6/4” No. 3 Com.. 45,000’ 
/4” No. .. 15,000’ Ep apes 10,000’ 

8/4” No, | & Btr, 15,000’ 8/4” No. 2 Com HARD MAPLE 
10/4” No, | & Btr. 15,000’ = Bag: eee 20,000’ 4/4x6” & W. 8’ & 
12/4” No. | & Btr. 15,000’ "No. 2 & Btr. 15,000’ L. No | & 
4/4” No. 3A Com. 75,000 Py txts 32” Merch. Sab. sksinkes 30,000’ 


Hard Maple Flooring Stock for Rail er Water Shipment. 


C. H. WORCESTER C0., Not Inc. 


19 So. La Salle St., CHICAGO 
Band Mills at Chassell and Ontonagon, Mich. 











UM 


Quarter and Plain Sap 
Red and White and Red 


POPLAR and ASH 


The next time you want hardwood 
lumber, remember we have the facilities 
and are delivering the kind of values 
that insure satisfaction. Our long record 
of square dealing is your guar- 
antee. 


Try us om your next order. 


Faust Bros. Lumber Co. 


Manufacturers 
Box 558, JACKSON, MISS. 
CHICAGO OFFICE; 719 Monadnock Bldg. 
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FOR SALE—ONE-HALF INTEREST 

In the fastest growing retail lumber yard in one 
of the best cities in Tennessee. Want to increase 
our capital as we need additional funds to take 
care of expansion. Present capital, $50,000.00, Sur- 
plus about $40,000.00. We are making money and 
proposition will bear closest investigation. 

Address “C, 137,’’ care American Lumberman. 


LUMBER AND MASON MATERIAL YARD 
For sale or rent. Best location in Essex County in 
the State of New Jersey. Partner considered with 
experience and ability for taking full charge in 
and out. Not much money needed for good live 
wire man. 

Address “G. 127,” care American Lumberman. 


REAL ESTATE AND BUILDINGS 
splendidly equipped for retail business. Wonderful 
opportunity in fast. growing city of more than 
50,000 population. Large territory to draw from. 
Little competition, only three other lumber com- 
panies in city. 

HUDDLESTON & WALTON 
204 Charleston Natl. Bank Bldg. 
Charleston, West Va. 


FOR SALE: VERY DESIRABLE SITE 
For Lumber Yard, Planing Mill or Building Ma- 
terial Yard. No close competition; fastest grow- 
ing section in Chicago and chance for unlimited 
amount of business. Large private switch. Address 
owner. “H. 105,” care American Lumberman. 


FOR SALE: GOOD YARD, GOOD BUILDINGS 
Everything up to date. In good resort section. 
Northern part of Southern Peninsula of Michigan. 
Good reasons for selling. Take fifty thousand to 
handle. 

Address “HB. 101,” care American Lumberman. 


FOR SALE LUMBER YARD 
In Southern or Northern Ohio. Good sized resi- 
dence town. 
Address “G. 126,” care American Lumberman. 
LUMBER YARD IN NORTH MISSOURI 
Fine agricultural trade; three banks, two railroads. 
Address “G, 101,” care American Lumberman. 























Resourceful residenters realize 
“Red River’ roofers resists rough- 
est roofing requirements. 


Finley McKichard, Philadelphia, Pa. 


Try for a Prize by sending in yours. 








OPPORTUNITY FOR MERCHANDISER 
who has made a success of the modern methods of 
retail merchandising to invest about $75,000.00 
with services, and acquire half interest in a long 
established business in a delightful eastern indus- 
trial city of about 100,000. Man who has had ex- 
perience with Curtis Woodwork and the Curtis 
methods of merchandising preferred. Capital 
needed for expansion and financing home builders 
—services of man with merchandising ability of 
more importance than the investment. In replying 
give age, religion, business and merchandising ex- 
perience and references, 
Address “G 135,’”" care American Lumberman. 


MODERN TENN. HARDWOOD SAW MILL PLANT 
Sawing soft-textured poplar, oak, chestnut, walnut, 
white ash, hickory, basswood, beech, maple, elm. 
Both river and rail transportation. No investment 
in standing timber necessary, as logs sufficient to 
operate mill can be contracted yearly. Up to date 
power plant. Eight-foot bandmill, edger, trimmer, 
conveyors and filing equipment. Includes 12-acre 
lumber yard, two dry kilns, capacity 100,000 feet, 
and stables. Cheap labor plentiful. Located in city. 
Address ‘“*T. 23,’ care American Lumberman. 


SAW MILL FOR SALE 
Six-year-old plant, consisting of band mill, resaw, 
Planing mill and two lath mills, located on Soo 
Toad and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber as large stands of hardwood 
timber available to mill are for sale by various 
Owners and could be purch d e ad. Mill 
Row being operated ready for immediate use. Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “B. 10," care American Lumberman. 


YARD, SMALL MILL 
LOCATION FOR SALE 
Four (4) acres at Jackson, Miss., on I. C. R, R., 
including small hardwood mill. Unlimited logs and 
available. Desirable location in large rail- 
Toad center and growing city. 
Address “D. 105,” care American Lumberman. 

















SAW M ARD 
With or without Saw Mill, and two million feet 
Splendid business. Whole- 
Sale and retail.. Fine opportunity for expansion 
tine ehttal Place to live. Health reason for 


Address “G. 262 ,” care American Lumberman. 





at WOOD WORKING FACTORIES 

Sacrifice prices. Choice locations in Central 
with low labor costs, Free industrial sites 
With switch to responsible manufacturers, Build- 
Constructed and financed. $1.00 sq. ft. up- 
PA Write us your requirements. F. 8 
Tick’ LOCATING SERVICE, 1325 8S, Oakley, 


Eda 
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$75,000 TO $100,000 
HARDWOOD PROPOSITION 
Leading Wholesale Hardwood Business in large 
fast growing Pacific Coast city. Owners other 
interests make it advisable to sell to someone who 
can devote time and talents to making business 
measure up to its full opportunities which are 
very great. Can be bought for cash or for suffi- 
cient down payment to assure performance. Ex- 
cellent location—fully equipped with dry kilns, all 
railroad facilities, adjacent to docks, etc. Busi- 
ness going and good! Complete details to -re- 
sponsible parties on request. 
Address “F. 102,” care American Lumberman. 


BUSINESS OPPORTUNITY 

Having cut out our cypress and hardwood holdings 
we have on hand a complete 30,000 ft. capacity 
band mill, which is too good to junk or sell as 
second-hand material. 

From a reliable firm wishing to change from circu- 
lar to band mill operation, or one having good 
timber holdings, we will consider a proposition to 
put in our plant and take preferred stock at a 
fixed rate. 

DEBLIEUX LUMBER CO., INC. 
Opelousas, La. 


FOR SALE—PLANT NOW OPERATING 
Owner wishes to retire from active business. 
mill, box factory and planer plant. Up to date 
machinery good as new. Everything in first class 
condition together with 20 million feet of tim- 
ber. 106 million more can be had. Price $60,000. 
Small cash payment, balance on time. A splendid 
bargain. 

Address “H. 103.” care American Lumberman. 


WANTED A PARTY TO INSTALL 
a cut up mill to cut up Pondosa pine cants, a 
band and a gang resaw to cut up 50,000. 2 shifts 
100,000 a day. Will share profits. 10 years run. 
Located in state Washington. Can run the year 

around, 

TIMBER DEVELOPMENT CO., INC., 

Box 717, Portland, Ore. 


FOR SALE—SAW MILL 
25M capacity, with planing mill, office, warehouse 
and 20 acres land, all necessary equipment for 
complete operating unit, or will sell separately. 
Northern Wisconsin. Price very reasonable, terms 
if desired. Full particulars upon inquiry. 
Address “S. 7,” care American Lumberman. 


AN OPPORTUNITY 
is now available for a responsible party to become 
associated in the formation of a wholesale lumber 
company. Prefer elderly man, with some knowl- 
edge of accounting though this is not essential. 
Location California. If you have twenty-five 
thousand dollars and want to enjoy a good income 
for the rest of your life address 
“G 133,” care American Lumberman. 








Saw- 














FOR SALE—MFG T 
in Portland, Ore., 22,000 ft. floor space. 
Ready to go. 

Address “S. 4,” 


Dry kilns, 


care American Lumberman. 





HAVE YOU SOMETHING TO SELL 


Advertise in the Wanted and For Sale department when 
sell something in the lumber industry. 
Dearborn S8t.,- Ohi- 


you want to 
AMERICAN LUMBERMAN, 481 8S. 
cago, Ill. 





‘OR SALE 
lcar 4/4 FAS Plain Red Oak 12”&up wide. 
1 car 6/8 FAS & Selects Plain Red Oak 11”&up wide. 
2 cars 5/8 No. 2 Common and Better Plain Sycamore. 
1 car 4/4 No. 2 Common and Better Plain Sycamore. 
3 cars 5/8 No. 2 Common and Better Qtd. Sycamore. 
1 car 8/4 No. 2 Common and Better Hickory. 
1 car 4/4 No. 2 Common and Better Ash. 
1 car 5/8 No. 2 Common and Better Qtd. White Oak. 
1 car 4/4 No. 1 Com. Poplar. 
J. T. KITCHEN LUMBER CO. 
Columbus, Indiana. 


FOR SALE: 
Carload firsts and seconds, four quarter, two to five 
feet long, Walnut shorts and edgings. Carload 





Sycamore, four, five, six and eight quarter, firsts 
and seconds and No. 1 Common. Also two carloads 
Ash, firsts and seconds and No. 1 common, four 
Carload one half 
All kiln 


quarter up to twelve quarter. 
inch No. 2 common Chestnut crating. 
dried, good stock, attractive prices on application. 
OHNSON-MAAS LUMBER COMPANY 
Indianapolis, Indiana. 


class Pine timber. 
ing with main 
quire one and a half million dollars to handle. 
If interested, address ‘“H. 
berman for particulars. 





W. RDERS FOR OAK 
Special material, car stock, cross ties, switch ties, 
timber, boards, etc. Grades guaranteed. Prices 
right. We can please you. 
ENARC LUMBER MFG. CO., 
P, O. Box 43, Poplar Bluff, Mo. 


FOR SALE—SOUND RED KNOTTED 

White Pine, straight or mixed cars, any thickness, 

especially 8/4, 10/4 and 12/4, good widths lengths, 
FRED EHME & Co. 

Harriman, Tenn. 








FOR SALE 
Poles, posts, piling, ties. Specialists in white oak 
piling. Prompt shipment on any amount. TIONESTA 
FOREST PRODUCTS CO., Tionesta, Pennsylvania. 








AVAILABLE FOR SAWMILL OPERATION 
In the West—1 billion 250 million feet of high- 


Railroad proposition connect- 
transcontinental line. Will re- 


115,” American Lum- 





150,000 ACRES WITH APPROXIMATELY 


100,000,600 feet board measure, fir and pine, 1,000,- 
000 ties in New Mexico. 
Price for tract $4.00 per acre. 
answer to 
Amarillo, Texas. 


Ideal cattle country. 
Full description in 


inquiries. JON G. WAYLAND CO., 





FOR SALE—TIMBER LAND, 440 A 


; CRES 
Section 6, Town 49, North Range 39, West On- 


tonagon county, Michigan. Recent estimates over 
two million feet. Write or wire 
JOHN GARVIN, Huntington, West Va. 








FOR SALE—DRY POPLAR BOARDS 
20,000 Ft. No. 1 Com. & Btr. % Poplar 
20,000 Ft. 2A Common % Poplar 
20,000 Ft. 2B Common % Poplar 


This stock will surface 1 side %, or surface 2 


sides 
W. S. ASKEW COMPANY 
Newnan, Ga. 





Reliable Roseate Roofing renders 
refinement, resists rainfall, rarely 
requires repair. Result retailer 


restful. 
J. W. Schultz, Cedar Rapids, lowa. 
Try for a Prize by sending in yours. 
See Particulars om page 77. 





Reliable retailers, realizing redwood 
rarely rots, recommend rearing 
redwood residences. 


E. H. Luett, Davenport, Iowa. 


Try for a Prize by sending in yours. 
See Particulars om page 77. 


























FOR SALE TWO HARDWOOD TIMBER TRACTS 
One located on good road near Kasoag, N. Y., 3 
miles from railroad, consists of 1100 acres of which 
470 acres has been cut over. Balance of 630 acres 
is principally virgin timber, comprising maple, 
beech, basswood, birch and ash, largely maple. The 
cut over lot has a good stand of second growth 
and railroad ties. Land level and easy to work, 
House and barn on tract. 

Other tract is located in the town of Redfield, 
Oswego County, N. Y., consists of 2825 acres, 885 
acres of this is virgin timber consisting of maple, 
birch, beech and spruce, balance a good stand 
of second growth tie timber. Two good houses, 
large barn, office building, sawmill and dimension 
shop, all in good running order. Mill and build- 


ings are 10% miles from Williamstown station. 
MASSEY-HARRIS HARVESTER CoO., INC, 
Batavia, N. Y. 











TWO HUNDRED MILLION FT. 
Virgin LL. pine near Ry., sacrifice price, 
M. WELLSFORD, Laredo, Texas. 





OWNERS OF TIMBER LANDS 


Can get in touch with buyers through the AMERICAN 
LUMBERMAN. Put an advertisement in the Wanted 
and For Sale department. 


WBE REACH THE BUYERS. 





B. C. TIMBER 
We have three tracts ry by to trade for revenue 


property, 40,000,000 . 00,000,000 ft. and 126,- 
000,00@ ft. All well located. Full particulars from 
CA ADIAN FINANCIBRS TRUST COMPANY 
839 Hastings Street West, 

Vancouver, B. C, 





13 MILLION 
Mostly sugar and white pine, two miles from West- 
ern Pacific Ry., Butte County, Calif. Cruise 
forties on request. . SACRICFIC 
PRICE $35,000. Terms. F. C. DESMOND, 1819 
Curson Ave., Hollywood, Calif. 





FOR PINE AND FIR TIMBER LANDS 
= FAVELL-UTLEY REALTY CO., Lakeview, 
e. 
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WM. H. FIELD CO. 


Buy 
Exchange 
Sell 
WOOD WORKING 
MACHINERY 


323 Dorchester Ave., Boston, Mass. 





MACHINERY FOR SALE 


No. 50 A, Whitney 2-spindle Shapers, each 
equipped with two 4 H. P. direct-connected 
motors. 

1) 24” Fay & Egan Traveling Bed Timber Sizer. 
( 1) 18” Defiance Spoke Turning Lathe. 

(10) 24” Defiance Spoke Turning Lathes 
(21) 32” Defiance Spoke Turning Lathes. 
( 1) 

« 1) 

( 1) 


1 


38” Defiance Spoke Turning Lathe. 
7x26” Buss Single Surfacer. 
10x10x10” Air Compressor, as made by L. 8. 
Bury Co., Erie, Pa.—virtually new. 
These machines are in exectiont condition and 
will be sold at attractive price 
MOTOR WHEEL C ORPOR ATION, 
Memphis, Tennessee. 


FILER AND STOWELL SAW MILL FOR SALE 
Circular and Top Saw Rig, 
R. H. 5 Block Carriage, 
14”x60’ Shot Gun Feed, 
Steam Log Kicker, Loader and Nigger, 
24 ft. Trimmer, 
6 Saw Slasher, 
1%x7 Log Haul Rig, 
Conveyors, Chain, etc 
LOCK, MOORE & CO., LTD., 
Westlake, La. 


FOR SALE 
No. 5 American Side Head Grinder, new....$150.00 
No. 32 Woods Planer & Matcher, 15x6”.... 300.00 
No. 32 Hoyt American Planer & Matcher, 
GENO” cc icconeecevecrececesersosces eoee 250.00 
Saw Filing machinery, Knife Grinders etc. 
GeBOTT MFG. CO. 
Muskegon, Mich. 


4 AMERICAN NO. 222 HARDWOOD MATCHERS 
Yates No. 91 15 in. modern matchers. Whitney 











P. 19 30x10 heavy double surfacer 30 in., 42 in., 

18 in. Am. Columbia 3 drum Sanders Fischer 50 in. 

McDonough 62 in., Berlin 54 in., band resaws. 
CHICAGO MACHINERY EXCHANGE 


1522 W. 22nd St., Chicago 





“Ravenna” roofs return rich re- 


wards. 
Elizabeth Bacon, Seattle, Wash. 
Try for a Prize by sending in yours. 
See Particulars on page 77 





STEEL TANK ON TOWER 
80,000 Gal. Tank on 80 ft. Steel Tower. Unusually 
good and very low priced 
1,000 and 1,500 GAL. UNDERWRITER’S FIRE 
PUMPS We always have them but these are 
exceptional bargains. 
ZELNICKER in ST. LOUIS 


WICKES GANG FOR SALE 
One number ten Wickes belt-driven gang, twenty- 
inch stroke, steam press rolls. In first-class condi- 
tion and is now clean and ready for shipment. 
Here’s a bargain for someone. 
Address “S. 119,” care American L Lumberman. 


HEAVY DUTY BAND RESAW FOR SALE 
One 60” Connell and Dengler Band Resaw, good 
condition, ready for immediate use. Has tilting 
feed rolls and saw mill attachments. Can be 
examined at mill East Dorset, Vt. Price $1,200.00. 
PERLEV R. EATON, Rutland, Vt. 


BAND MILL, EDGERS, ETC. 
For sale, Double Prescott eight-foot band mill with 
live rolls. edgers, log haul, etc. Priced to sell. 
Address B. L. MONTAGUE, Machinery and Sup- 
plies, P. O. Box 258, Sumter, S. C. 


AW MILL—FOR SALE 
Clark Double Pand 8 foot sawmill complete. In 
A-1 condition with log cars, loaders, Lima Shay 
and Climax engines—log loader, etc. Very reason- 
able price. FEDERAL COAL COMPANY, 704 
Union Building, Charleston, W. Va. 

















IF YOU HAVE A CERTAIN PRODUCT 


Now going into the burner which you think could 
be used for some particular purpose, which is too 
good to burn, and you have no market for 1rt, 
find somebody that wants it. Everything is us- 
able. It is remarkable the amount of lumber 
which is now being consumed in the United 
States in small lengths, narrow widths. 


An advertisement in the American Lumberman 
will put you in touch with the very fellow who 
can use that which you do not want. 

AMERICAN LUMBERMAN 
431 S. Dearborn St., Chicago, Ill. 





WILL SACRIFICE 
FOR ANY REASONABLE OFFER! 


1—20 Ton Amer. Saddle Tank Std. Gauge Locomo- 
tive. 


2—18 Ton Climax 36” gauge Locomotives. 


ore. Portable Buildings, 40x48’, 50x101’, 56x 
109 


1—25 oa 250 Volt D, C,. Belted Generator. 
5—15, 25, 65 H.P, Steam Engines. 

3—125 H.P. HRT Bridgeport Boilers. 
250—Tons 56 Ib. Rail. 


BOILER FEED PUMPS: FIRE PUMPS: LOG 
HAUL: LIDGERWOOD STEAM HOIST. 


A. R. ZIESKE, Liquidating Agent, 
Dingess, W. Va. 





FOR SALE—CHEAP 

One Duplex 4 wheel drive truck equipped with new 
motor; one Fruehauf 8 ton platform semi-trailer; 
one Fruehauf 10 ton adjustable pole semi-trailer; 
one Fruehauf automatic fifth wheel; one circular 
saw mill with boiler and engine. All above in 
good condition. J. E. PATTERSON & CO., Pitts- 
ton, Pa. 


1 YATES, NO. 91 PLANER AND MATCHER 
15x6 wuth profi.e. 
1 Yates, 54” Band Resaw, 6” saw. 
1 Yates, No. 311 Band Rip, 4” saw. 
1 Woods, No. 59 Double Surfacer, 15x6, round heads, 
ECLIPSE LUMBER CORPORATION, 
425 Greenpoint Ave., Brooklyn, N. Y. 


VILTER CORLISS ENGINE 
24x48, rebored and new valves a year ago. Can 
be bought cheap. Also four No. 229 American 
Hardwood matchers. 
NORTH BRANCH FLOORING COMPANY 
Chicago, Illinois. 


FOR SALE 
Planing Mill, One Berlin and One Wood Machine 
with complete equipment and Power Plant. All in 
good running condition ready for immediate de- 
livery. 
Address “‘G. 106,’ care American Lumberman. 


FOR SALE 
One Dixie 45” Double Exhaust Fan, slow speed, 
belt driven, good as new. Price $200.00 f.0.b Clarks- 
burg. FUEL CITY BOX COMPANY, Clarksburg, 
W. Va. 
FOR SALE—TILTING SAW TABLE 
37x44, Oliver No. 80, with countershaft complete. 


Never used, price less than half. ROOM 619, 549 
West Randolph, Chicago. 


FOR SALE, REBUILT GEISER 
3- ated, ,veneee mill with giant feed. 
Cc. WETHERBEE, 741 Russell St. 
Saginaw, Mich. 























Right reasoning retailers recom- 
mend remodeling, replacing rusty 
ramshackled residences. 


H. D. Hoback, York, Nebr. 
Try for a Prize by sending in yours. 


See Particulars on page 77. ° 














FOR SALE A. C. UNIFLOW UNITS 

1—150 KVA General Electric alternating current 
generetor, 3 phase, 60 cycle, 2300 volt, 225 RPM 
direct connected to Skinner uniflow non-con- 
densing engine, 120-140 lbs. steam pressure. 

Generator equipped with belted exciter and 
rheostats. 

—250 KVA General Electric alternating current 
gentr:.tors, 3 phase, 60 cycle, 2300-460-230 volts, 
200 RPM, each dir. con. to Skinner uniflow con- 
densing engines, 120-140 lbs. steam pressure. 

Generators equipped with switchboard panel 
and instruments. 
Engines equipped with surface condenser and 
auxiliaries. 
Write or Wire for Details and Prices 
THE NATIONAL POWER MACHINERY CO. 
1903 Scranton Road Cleveland, Ohio 


3 PHASE 60 CYCLE MOTORS 
1—30 H.P., 1200 R.P.M., 220/440 V., Allis - Cha}. 


mers. 
1—30 H.P., ee R.P.M., 220/440 V., Westinghouge 


Slip Rin 
2—30H.P., 1800 R.P.M., see feee V., New Lincoln, 
1—25 H.P., 600 R. P.M., payed v., General! Elec, 
1—25 HP. 1200 R.P.M., 220/440 v., General Elec. 
1—25 H.P., 1750 R.P.M., 220/440 v.. Westinghouse, 
2—20 H.P., 860 R.P.M., 220/440 V., Allis - Chal. 
mers. 
Many others A.C. and D.C. New and Rebuilt. 
Bargain Prices and a Real Guarantee. 
Vv. M. NUSSBAUM & CO. Fort Wayne, Ind. 














FOR SALE 
Engine 14x30 Vilter Corliss 135 H. P. Good condi- 
tion. Can be seen in operation. 
Apply A. LENTZ COMPANY, 
70th and State St., Wauwatosa, Wis. 








' 
Roger Reynolds, recognizing Rob- 
ert Richmend’s riparian rights, runs 
redwood rafts, reaching Riverview 
regularly. 


E. T. Darling, Sheboygan, Wis. 
Try for a Prize by sending in yours. 
See Particulars on page 77. 








RAILS UNUSUAL 


3000 tons 75lb. and angles 
1800 tons 70lb. and angles 
1200 tons 6515, and angles 
2200 tons 60lb. and angles 
1200 tons 56lb. and angles 
1400 tons 50lb. and angles 
2000 tons 45lb. and angles 
Low Prices to Move Quick 
Specializers in fitting angle 
and splice bars for rails of all 
makes and sizes for 29 years, 
and our prices are low. 
ZELNICKER IN ST. LOUIS 
Have You Rails for Sale? 
Did You Get Bulletin 343? 





RAILS 
New and relaying 500 tons 60s, 500 tons 70s, prac- 
tically new. Also large tonnage of, light section 
relayers, frogs and switches, spikes, bolts, locomo- 
tives, cars, etc. Prices cheerfully quoted. 


M. K. FRANK 
Park Row Bldg. 
New York City. 


Union Trust Bldg.. 
Pittshurgeh, Pa. 





R SALE 
10 Miles 40-lb. relayers. Good shape and at 4 
bargain price. 
JAMES WOOD 
53 W. Jackson Bivd., Chicago, III. 


100 LB. OPEN HEARTH STEEL T RAILS 
600 tons—also 400 tons 90s—800 tons 80s—200 tons 
70s—150 tons 65s—350 tons 60s and lighter weights. 
Angle bars, frogs, switches, tie plates, locomotives, 
cars. E. C. SHERWOOD, 50 Church St., New York. 


FOR SALE 
8 miles 25-lb. to 35-lb. relaying steel rail. Two 
miles available immediately, other six miles within 
four months. 
P. O. Pox No. 233, Huntington, W. Va. 


RELAYING 4 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches. frogs. second-hand locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 














REBUILT LOGGING LOCOMOTIVES 


42-ton Baldwin Prairie type 2-6-2, 180 Ibs. steam. 
38-ton Baldwin Prairie type 2-6-2, 180 Ibs, steam. 
28-ton Baldwin Prairie type 2-6-2, 180 lbs. steam. 
42-ton Baldwin Consolidation type 2-8-0, 180 Ibs. 
steam. 

29-ton Porter Mogul 2-6-0, 160 lbs. steam. 
26-ton Glover Mogul 2-6-0, 170 Ibs. —_ 

60-ton Baldwin Mogul 2-6-0, 180 Ibs. NY 
BIRMINGHAM ~—. & LOCOMOTIVE *COMPA) 


BOX 39 
BIRMINGHAM, ALABAMA, 
FOR SALE AMERICAN LOG LOADER 


Slide type, almost new. Loaded 3,000,000. 
Address “H. 109,” care American Lumberman. 
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| 


ONE STANDARD GAUGE 70 TON 





| 
, MALLEABLE JOURNAL BOXES AND ONE STANDARD GAUGE 50 TON 
hal. WEDGES BOTH SHAY GEARED LIMA LOCOMOTIVES | GEARED LOCOMOTIVE 
1,000 each—4\%” x 8” tn Good Repair, Full Details and Prices on Request. | 
Ouse Less than half cost of new MEDFORD LUMBER COMPANY, Medford, Wis. | HEISLER—Weight working order 47 tons. Thor- 
All in first-class condition. oughly reconditioned in our shops, 180 Ibs. steam, 
In, For 29 years we have specialized in RAILS, steel cab, steam brakes and Westinghouse air for 
lec, LOCOMOTIVES, CARS, STEAM, GAS & . | train. Splendid condition. Immediate delivery. 
slec, ELECTRIC CRANES and SHOVELS, | Reinforced rafters render roofs 
Ouse, TANKS, PIPE, STEEL PILING. No mat- rigid | Large stock rebuilt locomotives, Also flat box, 
~hal- ter where located, get our prices. oo , | passenger, camp and logging cars. Standard trucks 
” LOCOMOTIVE BARGAIN | J. W. Schultz, Cedar Rapids, la. | for logging. Repair parts for cars and locomotives. 
uilt, 70 ton SHAY GEARED Steam shovels, draglines, locomotive cranes, log 
200 lbs. working pressure, ; H . loaders, etc. 
nd. Air Brakes—Automatic Couplers Try fora Prize by sending = Fue. | 
Ready for immediate service See Particulars on page 77. GEORGIA CAR & LOCOMOTIVE COMPANY, 


Price only $6000.00 | 
ZELNICKER IN ST. LOUIS | 


HOW ABOUT THAT MACHINERY 


You would like to sell? Put an ad in For Sale Second- 


Atlanta, Georgia. 














P. & H. SHOVELS AND CRANES FOR SALE 








| 
| 
se * . : 4 i |} One (1) 23 ton Lima Shay geared locomotive, re- 
Model 206, %-yd. A-1l shape. Can furnish crane hand Machinery columns. We reach the buyers. AMER- | built. TOMAHAWK STEEL & IRON WORKS, 
equipment if desired. Best bargain on market ICAN LUMBERMAN, 431 8S. Dearborn St., Chicago. Tomahawk, Wis. 
ondi- Model 208, 1-yd. shovel, 1% yrs. old; A-1 Model: 
296 crane. Rebuilt in mfrs. shops. O. & S. %-yd. 
gas cat. crane, 30-ft. boom, 2 Truck Cranes. One 
full revolving gas cat. crane, full revolving, 35-ft. 
— hoom. A real bargain at $2.500.00. 


JAMES WOOD 
53 W. Jackson Blvd., Chicage, lil 


FOR 
» miles of 60 and 65 lb. rail together with two 
170 Ton Shay Locomotives, 30 logging cars and all 
other railroad equipment. } 
N. H. STAVE & HEADING MILL, | 
North Stratford, N. H. j 






Planer Knives 


That Fit Your Special Needs 


Our wide experience in selecting knives 
for factories that use every variety of wood 
has given us unusual ability to gauge your special needs. 

We select the knife that will mean greatest efficiency for 
you—maximum output as lowest cost. 

















REBUILT | 
EQUIPMENT | 


Write for full particulars about our planer and jointer knives, 
milled cutters, moulding cutters, blanks, tenoner knives, etc. 


WE BUY, SELL, RENT OR EXCHANGE Taylor, Styles & Co. 
LOCOMOTIVES | RIEGELSVILLE, N. J., U.S.A. 


| Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents 
We have over Fifty Modern Loco- | 
motives in Stock Completely Re- 
built in our own shops. In strictly 


cog toenge peng feng’ A Portable Built for Hard Service 

















— i ie Narrow The Knight all-steel-iron portable mill is built to stand 

ee. Portable the gaff. It is therefore the mill shrewd oper- 

LOCOMOTIVE CRANES, — . a -— pick because they know that they can’t 

RAILROAD DITCHERS, . ave many repairs and ae if ye 

prac- } are going to make money. or 

— | CARS, COACHES, ETC. profitable operation choose the 

. STEAM SHOVELS, STEEL Knight all-steel-iron mill. 

a RAILS. Write for 








Special Circular. 


oe 6 KNIGHT “Co 
Ss are: 1700 Market Avenue, S. 


No. 15 All-Steel-Iron Saw Mil} CANTON, OHIO 


at SOUTHERN IRON 
ae & EQUIPMENT CO. 


| 
es ATLANTA, _Est.1889 —S GA. | Ganies 
“ Outfits 
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. 





eights. 
lotives, 
* York. 
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Established 1817 


Still Cutting Pennsylvania Old Growth 


White Pine ana Hemlock 


And also Second Growth from our earlier Cut-over Lands 
Your inquiries solicited for HARDWOOD 
PILING, POLES, POSTS and TIES—also SAP PINE. 


(PANY Eastern Representatives for — Little River Redwood Company, Crannell, California. 


“ae | Wheeler & Dusenbury, Endeavor, Pennsylvania 


A. 


——— 
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The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings. 








A—NORTHERN PINE 
B—SPRUCE 


C—HEMLOCK 


Babcock Lbr. Co.....abcegiko 
Bigsell Lumber Co... .. aci 
Bradley, Miller & Co..acm(1) 
Brooks & Ross Lbr. Co.aci 
Cadillac-Soo Lbr. Co. ... .aci 
— River Boom & Lumber 
. bei 
Cuediaad Cliffs Iron Co. acl 
Collins Lbr. Co., C.C...acijz 
Elias & Brother, G. ...abceij 
Foster-Latimer Lbr. Co. .acij 
Griffith-Hubbard Lbr. Co..aei 
Hales Timber Co., Inc... acdi 
Hettler Lbr. Co., H. H.acdeij 
Hines Lbr. Co., Edw.acebliz 
Hines Hardwood & Hemlock 
Co., Edward............ ci 
Jackson & Tindle, Inc... aedi 
Kneeland-McLurg Lbr. Co.cij 
Mershon, Eddy, Parker Co. 
iienkncmeneneen ach2im(1) 
Northwestern Cooperage & 
Lhe. Co., The...... abedijz 


Ooonto Co............. acdi 
Pilsen Lbr. Co......... acez 
Rib Lake Lumber Co.. . .oi 
Rust-Owen Lbr. Co....... ai 


Sawyer Goodman Lbr. Co.acij 
Shevlin, Carpenter & Clarke 

EE Re aol-2-3 
Stack Lumber Co......... ci 
Thunder Lake Lumber Co.ai 
Virginia & Rainy Lake Co.abk 
Von Platen-Fox Co....... aci 
Weidman-Vogelsang Lbr. Co. 


Wells Lbr. Co., J. W.. 
West Penn Lbr. ee " acel 
Western W o0dProductsCo.aho 
Weyerhaeuser Sales Co...... 
eeeeéeneced ad2eh1-2-4-503 
Wheeler & Dusenbury....acz 
White Star Lbr. Co..cdeh1-2 
Winegar-Gorman Lbr. Co.aci 
WisconsinL.&Lbr.Co........ 
eeeaneedee acdijz 19-20-21- 
Wisconsin-Michigan Lbr. Co. 


Wistar, Underhill & Nixon.aci 
Worcester Co., C. H.....cdij 
Yawkey-Bissell Lbr. Co..ci 


74 


~ 


114 


70 
14 


70 


70 
14 


14 
14 


14 
33 
70 


82 
18 


D—CEDAR POSTS AND POLES 


D-1—FIR PILING 


D-2—WESTERN CEDAR POSTS 


Anderson Lumber Co., H. J. 
d1-2h1-7m 
Hales Timber Co., Inc... acdi 
Hettler Lbr. Co., H. H.acdeij 
McCormick Lbr. Co., C. R. 


Oeeeeeereeee 


Cee meee eee eeeeee 


68 
74 


j 91 


E-1—ARKANSAS SOFT PINE 


Arkansas Soft Pine Bureau.el 
Oaddo River Lbr. Co...¢-eli 
brag ed 


71 


E—SOUTHERN YELLOW 


PINE 


F—CYPRESS 


Adams Banks Lbr. Co., The.e 
Alger-Sullivan Lbr. Co..... e 
Angelina County Lbr. Co...e 
Babcock Lbr. Co... .abcegiko 
Beaumont Lumber Co.....ei 
Boeckeler Lumber Co...efho3 
Bradley Lumber Co. of Ark. 


dbvatumadsarnwiey a2d3eij 
Bruce Co., E.L......... d3eij 
Burton-Swartz Cypress Co.of 
dds a kadarencaascd f 


Caddo River Lbr. Co... .e-eli 
Carter-Kelley Lbr. Co...... e 
Central Coal & Coke Co..eh1 
Chicago Lumber Sales Co. 


pcbatbescesecedd d2eh1-3z 
Cummer Cypress Co........f 
Dantzler Allied Mills....... e 
Davis Bros. Lbr. Co....... ei 
Dibert, Stark & Brown Cy- 

press Co., Léd........... f 
Eastman, Gardiner & Co....¢ 
Ft. Smith Lbr. Co......... e 


Frost Lbr. Industries, Inc..e 
Gilbert Lbr.Co.,HarveyW..eh 
Gilchrist-Fordney Co...... ei 
Great Southern Lbr. Co...e 
Gregertsen Bros. Company..f 


3 Griffith-Hubbard Lbr. Co.aei 


Gulf Red Cypress Co....... f 
Hammond Lbr. Co., Ltd....e 
Hettler Lbr. Co., H. H.acdeij 
Hillyer Deutsch Edwards, 


Hines Lbr. Co., Edw..acehliz 
Hines Lumber Company, 
Edward 


Pete eeeeeewseree 


Jackson Lumber Co........¢ 
Jackson Lumber Co., E. E..e 
Kaul Lumber Co.......... e 
Kirby Lumber Co...... a2eij 
Long-Bell Lumber Company 

Srey er ehl-5ijm(1)o1 
Long Leaf Yellow Pine Manu- 

facturers Assoc.......... e 
Louisiana Red Cypress 0 


Lutcher & Moore “ieee 


Be: Gi Bis cecceccesd f 
Lyon Lumber Co......... efi 
Marathon Lumber Co...ei 
Mutual Lbr. Co., Inc...... a 


Natalbany Lbr. Co., Léd...ei 
Newman Lb. Co., J. J..a2eik 
Noble Lbr. Co., The W. A...ei 


Peavy-Wilson Lbr. Co... . .ei 
Pelahatchie Lbr. Co., Inc...¢ 
Pickering Lumber Co.emol-2 


Roofer Manufacturers’ Club.e 
Seidel Lbr. Co., Julius. ..eh3j 
Sipsey Valley Lumber Co...e 
Sumter Lumber Co., Inc....¢ 


Wausau SouthernLbr.Co..e 
West Cleveland Trim Co..ei 
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G—NORTH CAROLINA 


72) Atlantic Lumber Co......gi 


7 


— 


Babcock Lbr. Co...abcegiko 
Barger Lbr. Co., Inc., P. M.g 


75|Camp Mfg. Co............ Zz 


Ellington & Guy, Inc.....eg 
Johnson & Wimsatt....... g 
Schuette Co., Wm 
So. Pine Sales Corp... 


74|Surry Lumber Co., Inc... .g 


71 


114 


75] 1—Fir 


Willsoa Bros, Lbr. Co... .agz 


Tacoma Lumbermen’s Club 
Ghudastaverwes d2hm(1)nz 


10] 3-Redwood  4—Spruce 


5—Western Hemlock 


75| 6 —Cargo Mills 
73| _ 7-—Port Orford Cedar 


34| Anderson Lumber Co., 


Acme Lumber & Shingle Co. 
h1-2-3-4-03-42 
Albion Lumber Co....... h3 
Anaconda Copper wee — 


LLNS AIS. .* 4 
d1-2h1-7m 
B C Spruce Mills, Uanlind 


33|Beaver Lumber Company. re 


sa 


Boeckeler Lumber Co.. —_ 
Booth-Kelly Lbr. Co...... 
Bratlie Bros. Mill Co. . ~ 
Central Coal & Coke Co..ehi 
Chicago Lumber Co. of Wash. 
ipttedlaneeateal h3mol-2 
Chicago Lumber Sales 


Export Co......... h1-5-6 


Griswold Lbr. Co., The.. -hl 
Hammond Cedar Co.. — 
Hammond Lumber Co., Inc. 
Ee h1-3-5m(1)o1-2 
Hines Lbr. Co., Edw..aceblis 
Inland Empire lane Co. 
h1-4-03-6 


72 


eee eee eee eee eee 


Kennedy & Co., Harry "be 
Long-Bell Lamber Com 


_ pero: ehl-5ijm(1)ol 


27| Miller Co., 


Lumberman’s Exchange.hol-2 
McCormick Lbr. Co., ta Se R. 


yee - sige’ Oe, Joka 


eee eee ee eee eee eee 


Mumby Lamber & Shingle 
Mewtusia Lamber Sabie 


13) PacifieMutualDoorCo.h1m(1) 
15] Pacific States Lbr. Co...h1-5 


4| Palmer, Frederic 8. .h1-3-01-2 
PrendergastCo.The.h1-2-4-503 


Red River Lbr. Co.h1m(1)o1-2 


eee ee eeeweeeeee 


weer eeeeeeeeees 


Co 
Seidel Lbr. Co., Julius. .eh3j 
Silver Falls Timber Co... .h1-5 





Weyerhaeuser Sales Co... ... Sullivan Lbr. Co... .h1-2-4-5 

Ee amehonin 18} Sullivan gunte Co., en 
Wier Lamber Co., R. W.. Thurston-Flavelle, Ltd... .h2 
Wood Lamber Co, W.C...e 4) Timberland Lumber | Com- 
Wyatt Lumber Co........ 8 pany, Ltd......... ones 


PINE 


CREOSOTED MATERIAL 


H—PACIFIC COAST WOODS 


2—Red Cedar 


Co. 
eenceneeccesoses d2eh1-32 114 


Long Lake Lumber Co.ho3-4 24 


74 
34 
1 


4 


FE 


16 











Collins Lbr. Co., C. C..acijz 14|Elias & Brother, G....abceij 

Davis Bros. Lbr. & Se ei 71)Flanner Company....... \ja 3 

a “eee > Fordyce Lumber Co... J 

eee eee eee ee ee es - Foster- Latimer Lbr. ~*~ 

East Jordan Lbr. Co....... a _ 70 

Elias & Brother, G... a Grand Rapids Trust Co....j 7 

Emporium Forestry Co... Hettler Lbr. Co., H. Haciei 34 

Faust Bros. Lbr. Co... “adil 34 Holt Hardwood Co areiwale des i ¢ 

Union Lumber Co........ h3 81 Flanner | Company... Py a ow Hardwood — , 

Vanlandingham Lumber Co. Gideon-AndersonCo. The.a2fi Kirby Lumber Co. sity ait . 
eseecescceresecs abedehijo Gilchrist-Fordney Co......ei 73] Kneeland-Bigel a aaj 
WaiteLbr.Co.,H.B..h1-2-4032 Griffith-Hubbard Lbr. Co..aei 83) hoard. ten A jj 
Wendling-Nathan Co.h301-2z 24|Hales Timber Co., Inc...acdi Lo Bel le ts Ca Co.cij 
West Coast Lbr. Bureau...h1 Hettler Lbr. Co., H. H.acdeij 34)*°"S- — ht 5 une 
WesternWoodProductsCo.aho 82|Hillyer Deutsch Edwards, | **-"*"-""*"- enl-Sum(1ol 
, RRR eee: a2ei MeadowRiverLbr.Co.... . ijk 

Weyerhaeuser Sales Co...... 

SE ad2eh1-2-4-5-03 18|Hines Lbr. Co., Edw..acehliz 33)/Mitchell Bros., Inc.. ij 
White River Lbr.Co.h1-2-4-52 | Hines Hardwood devon” | Mestog & Robinson Lb. 
White Star Lbr. Co..cdehi-2 83] Holt Lumber Co..........-i 6\nichrle & Cog Lie Con” 
Willapa Lbr. Co........ hl-4 80] Homochitto Lbr. Co....a2eik No — — C “ “i 
Willjams Fir Finish Co...h2 79} Jackson & Tindle, Inc. . .acdi ae mp 
Winchester Bay Lbr.Co.h1-4-6 Krodant Bion © ee a2eij a ment iecies tie, in ‘aaj 7 

Tui ; -2- neeland-Bigelow Co. ..... , oodman Lt 
Wuichet, Inc., Louis..hol-2-5 81 codach titans the. Go. ai Seidel Lbr. Co., Julius. ..ch3j 

Marathon Lbr Co... ei Stowers Lumber & Mfg. Co..j 73 
MeadowRiverLbr.Co... . . -ijk Vanlandingham Lumber Co. 
+ per he —~» y FI ‘ia: me, iuniaasensenseney abedehijo 
= owbray inson r. ee ij 34 
Oar ee I cosnesttcinns ik 72|Wells Lumber Co., J. W.acij 3 
Natalbany Lbr. Co., Ltd...ei 85]/W. Michigan Flooring Co...j 
1—California White Pine Newman Lbr. Co., J. J.adeik WisconsinL.&Lbr.Co. ..... 
2—California Sugar Pine Niet tO ae sicebinieied aedijz 19-20-21-2 
3—Pondosa Pine Northwestern Cooperage & Wistar, Underhill & Nixon.acj 
4—Idaho White Pine ae Co. Tastes 7 
enteth (ee: -_ 14 
5—Arizona White Pine Pardee&Curtin Lbr.Co....... 
6—Western Larch Peavy-Wilson Lbr. Co... 89 K—POPLAR 
Pickrel Walnut Co......... "5 68 
Algoma Lumber Co...... ol Prendergast Co.,The....... i 74)Babcock Lbr. Co....abcegiko 7 
Anaconda Copper Mining Co. Rib Lake Lumber Co.. .. . 14] Faust Bros. Lbr. Co.....a2ik 34 

NR REE h1o3-6 Rust-Owen Lumber Co.. 14] Homochitto Lbr. Co... .a2eik 
Boeckeler Lumber Co..efho3 Sawyer Goodman Lbr. Co.t aij 14]Mowbray & Robinson Lbr. 
Brooks-Scanlon Lbr. Co...03 Stack Lumber Co......... ci i eee ijk 72 
“8 Sugar & White Pine Standard Hdwd. Lbr. Co...i Virginia&RainyLake Co..abk 33 

Ltikeenvecuuaresiel o1-2 Sullivan Lumber Co., Inc. Yeager Lbr. Co., Inc.......ik 
cine: Lumber Co. of Wash. RE 1-41 

iin detatetnaaate h3mol-2 Sullivan & Co., T..........i 
Clover Valley Lumber Co..0l1 81)Taylor & Crate, Inc........ i 
Craig Mountain Lbr. Co...03 84)Tegge Lumber Co., The... .i 114 M 
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Whether it’s an Eight-Wheel Logging 
Wagon or a Slip Tongue Log Cart— 
Martin Equipment will give 
you complete satisfaction. 


MARTIN WAGON CO. 


LUFKIN, TEXAS 
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Reach The New Timber 
With Shays 


O GET into the new timber and get 

out the logs at lowest cost is one 
of the logging company’s biggest prob- 
lems. 






Shays have helped many logging com- 
panies solve the transportation angle of 
this problem. 


When you plan new lines to get to vir- 
gin timber, consider track construction 
cost and how it may be lowered by 
hauling with Shays. Think of the cuts 
and fills needed, and remember that 
Shays may eliminate some of the costly 
ones. 


LIMA LOCOMOTIVE WORKS, Incorporated 
Lima, Ohio 17 East 42nd St., New York 


Southern Representatives: West Coast Representatives: 
Woodward, Wight & Co., Ltd... Hofius Steel & Equipment Co., 
Howard Ave., at Constance St., First Avenue South at Hudson, 
New Orleans, Louisiana. Seattle, Washington. 





= SHAY GEARED - 
—SICOMOTIVES= 


Ss 








The 


SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 
a tremendous difference in the 
cut of the mill. 


It's worth investigating. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 












=f Loose Leaf Tally Books 


TALLY SHEETS WITH 
~ WATER-PROOF LINES 
"4 Sample Sheets, Price List and Cata- 
og of Other Supplies will 

be sent on request. 
FRANK R. BUCK & CO. 
2133 Kenilworth Ave., CHICAGO, ILL. 




















Logging Ralph Cc Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark an 
} ay economically? “Logging” will 
tell you how. An invaluable reference book 
for ng superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 
: 1 So. Dearborn St. 
American Lumberman “* Chicas. iL 
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imonds Saws Are the Best 


Miner’s Service Makes Them Better. 





We cover the United States. Buy a Simonds F Sterling BlowerCompany, Bt med 4 
2™ or 3 saw of us for the tractor up to 30,000 Branches:—New York and Philadelphia. 


STERLING i5Q” rower 
BLOWER SYSTEMS 
Handling SAW DUST and SHAVINGS 


Designs and Estimates free of charge. Results guaranteed. 
BLOWERS. CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 











capacity. Eliminate that expensive filer who can 
now hardly behad. Have your filer write us fully 
his problems. Without charge we will furnish 
him helpful literature that will improve his saws. 


J. H. Miner Saw Mfg. Co. 


Shreveport, La. Meridian, Miss. Columbia, S. C. 


Stokers, 




















SLOW SPEED, LOW POWER G. Kluge, Pres. /% 
Shavings and Peo Eo 
Dust Collecting Systems 


POSITIVE Long Distance Conveyor Systems. 
MECHANICAL Wood Waste Furnace 


Central Blow Pipe Co. 
Engineers and Contractors 
1729-31 West Phone, Lafayette 6416 
Pershing 






CHICAGO, ILL. 
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|} TCOUNTERFEIT CHECKS 


are frequent except where our 


Two Piece 
Geometrical 
Barter Coin 


is in use, then 
imitation isn’t 
possible. 
Sample if you 
ask for it. 


S. D. 
CHILDS & CO. 
CHICAGO 
We also make Time 


Checks, Stencils and 
\ Log Hammers. 


DEPARTMENT 2 











FT. SMITH LUMBER CO. 


or PLAINVIEW, ARK. 
es Manufacturers 


" “suit Shat Lat L@llow Pine 


LOG STAMPS 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 


31 NORTH CLARK ST. CHICAGO 











Profits are Largely Determined 
by Handling Costs 


O you still have some weak spots in your lumber production sys- 

















Ss tem—some operations where piece by piece handling is running up 
» the cost per thousand? Add another P & H—or a whole P & H System 
° ’ ° of handling. Now is thetime to put in that much needed P & H Mono- 
Builders Commercial Agency rail spur, or P & H Lumber and Timber Handling Crane... Perhaps 

— regimen another Transfer Car would speed things up. 

520 Chamber of Commerce Building, CHICAGO 

-s Cook County and Gook County Dealers Keep Your Costs Below 13c. Per M 
" Telephone Main 4523 Collection and Mechanics Liens , With P & H Lumber equipment installed all around—and 





sufficient units of each type—the larger mills have their com- 
plete handling costs down to 13c. a thousand. Can you com- 
pete — profitably— against such efficiency? This is overhauling 
season—the time to bring your whole plant up to a profit- 
able operating basis. 

We will be glad to send you P & H Bulletins on 

any types of P&H equipment you may need. 


HARNISCHFEGER CORPORATION 


Established in 1884 
3815 National Ave., Milwaukee, Wis. 








d Cata- r —=) 
vill 
Surface Measure | 


“1 | ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
sant plied to rapid estimating of contents of fractional 
J sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 









































‘ es a lings, coer em 2 aw Offices and Agents in all principal cities 

k sample pages. \ 

, Pocket Size (436 x 6%") $5.00, Postpaid. & 

¢*| | | American Lumberman SIGRICRANES and HOISTS 
— a 431 So. Dearborn St., CHICAGO, ILL. 

7 r ¢ 





Sawyer Jim sez: 


This is vacation season— 
for the relatives you’re 


Dy Yj « feeding. 

ifs <<] 

£XSA Hill-Curtis Co. Makes 
Everything in Sawmill Machinery 


Little, medium size, and on up to big machines. We 
can always save you money on anything you may need. 


The Knifeless 


That Is Attracting 
Millmen’s Attention 


The last “word” in knife- 
less “ Hog” construction. 
Swinging hammers tear 
thewood apart. No knives 






















to break or get dull 
Always on the job. 










Let us prove it. 


wILEL-CURTIS Co 


ee SAWYER JIM, Ea Oty AND TOR SELES MACHINERY 
GRUENDLER 7'72%7 c2ust EM, 


1101 Landreth Building, ST. LOUIS, MO. 1400 NORTH PITCHER STREET 


Write for our catalog. 
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Built to Stand 
the Gaff 


| ime performance is an outstand- 
ing triumph of engineering brains and 
master craftsmanship. Out in the field, op- 
erating under the most severe and unusual 
conditions, INDIANA designers learn what 
service to anticipate. In the INDIANA 
plant, through long service in manufac- 
turing INDIANA Trucks as near perfection 
as they can be built, skilled craftsmen learn 
howto build into trucks the invisible good- 
ness which gives INDIANA Trucks their 
high standard of quality and performance. 
INDIANA Trucks are built to stand the gaff 
—to give dependable performance on the 
hardest job and on the toughest road. They 


render unfailing service on long haul or short, 
day in and day out, wherever they are needed. 
There is an INDIANA Truck model designed to 
fit your requirements—one which will meet un- 
failingly the most exacting demands you place 
upon it. You can depend on INDIANA Trucks. 






When may we arrange a demonstration for you? 


INDIANA TRUCK CORPORATION 
109 Indiana Park «Marion, Indiana— 


ys vo 
1407 ton 








Sabacities 


Proved by 
Performance 
for 18 Years 

re 




















[MPORTANT new improve- 
mentsin the design of Proctor 
Veneer Dryers have added much 
to the wonderful reputation of 
these machines for efficiency 
and economy. 


Especially the New Proctor 
Dryer saves floor space, steam, 
motive power. 


It delivers FLATTER veneer. 


Write amd let us acquaint you with 


the new features of Procter Dryers. y 


Proctor & SCHWARTZ, Inc. 
PHILADELPHIA 




















INDUSTRIAL 


SPECIAL LOGGING CRANE 


DESIGNED FROM 
RAILS TO BOOM TIP 
FOR THE LOGGER 








OIL BURNING-EIGHT WHEEL DRIVE 
TWO EQUAL-POWERED DRUMS OF 
TREMENDOUS ROPE PULL-GREAT 
BOOM CAPACITY 














INDUSTRIAL WORKS: Bry city. MICHIGAN 
BRANCHES IN 25 LEADING CITIES SERVICE EVERVWHERE 
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So adaptable for every job asked of it in the woods that the Koehring 
could almost be described as a special shovel for the timber woods! 


Ask Anything of the Koehring 


Want to pick up alog onthe dipper? Independent crowd puts power behind the 
: $ dipper to drive it to heaping fullness in any °™ 
Go ahead—there’s no interfering bale soil, to root out stumps, and gouge 
over the dipper top! out boulders! Permits the dipper to be 
crowded above and beyond the end of the 
boom, giving the dipper a high, long reach, 
and eliminating the necessity for long clumsy 
booms which are so constantly fouled in 
branches in the timber! 


Want to ditch close in along the track 
for drainage? 


Go ahead—it’s a simple job to change the 
pitch of the dipper so that you can ditch 


to perfection! 


Clearing Right of Way! There’s where 
Koehring easy steering means faster work! 
Steers as easy as a motor truck! Clearsa 
right of way in a hustle! 


Swinging a big timber which catches on 
a stump,,or sideswiping the boom against a 
tree! Don’t worry! The big shock absorbers 


on the Koehring boom absorb the strain and 


impact! 


KOEHRING COMPANY WwisdénSin 
PAVERS, MIXERS—GASOLINE SHOVELS, CRANES AND DRAGLINES 


Sales Offices and Service Warehouses in all principal cities 
Foreign Department, Room 1370,50 Church St., New York City. 
lexico, F.S.Lapum, Cinco ‘De Mayo 21, Mexico, D.F. 


KOEHRIN 


Capacities 
Line-of-plate struck measure. 
Quickly convertible to — or dragline. 
No. 301—19'-6"' Boom. % Y¥. ipper on 19' Dipper 
Sticks; 344 Yd. Dipper on 16 G Dione Sticke; 1 Yd. Dipper 
on 13' Dipper Sticks. 
Shock absorber on boom. Wisconsin four cylinder gasoline 
engine, 5" x 644", 1,000 R. P. M, 
No. 501—24' Boom. 1 Yd. Dipper on 19' Sticks; 
14% Yd. Dipper on 16' Dipper Sticks; re d. Dipper 
on 13' Dipper Sticks. 
Shock absorber on boom. Wisconsin four cylinder gasoline 
engine, 6"' x.7", 925 R. P. M. 


Write for Shovel Bulletin No. S 22 
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The Sturdy 1c Ll Vi AX 





A Center 
Geared 
Locomotive 


Sales Representatives: 


San Francisco: E. S. Sullivan, 751 Monadnock Bldg. 
Vancouver, B. C.: Vancouver Mchy. Co. Seattle: Climax Locomotive Co. 




















— 


Success in Logging 


The Climax Locomotive has established a re- 
markable record of success on hard logging jobs— 
rough track, steep grades and sharp curves. The 
Climax has “made good” on those jobs because it is 
designed for hard work and built of materials that 
last. 


Write for the CLIMAX catalog 


Climax Manufacturing Co. 


CORRY, PA. 


a 











Baldwin Mikados Haul the Loads over Steep Grades 


This Mikado type locomotive 
was recently built for the Dierks 


Lumber & Coal Co.,of Arkansas. 


It operates on a line with 25 
degree curves, and a ruling 
grade of 3%, running as steep 
as 5 and 6% on short grades. 


THE BALDWIN LOCOMOTIVE WORKS, PHILADELPHIA 























Porter Locomotives 





ORTER Locomotives are built to cover every 

range of requirement in the lumber and log- 
ging industry. O|Long life, dependable perform- 
ance is assured Porter owners by the careful 
inspection and selection of materials, and by the 
experienced thorough workmanship of Porter 
workmen. 


PORTERS are built to give Service 
and they do! 


H. K. Porter Company 
PORTER, Locomotive Builders 


loysom 





PITTSBURGH, PENNSYLVANIA 


























Lumber Truck 


Roller Bearing Steel Wheels, 
Axles and iron Parts 
Ready to Ship 


Build Your Own Truck 
and Save Freight 


We will sell you a sample truck 
to build by. Send for circular. 


28, 30, 36, and 44-inch 


Complete Trucks 


also in Stock 














HYMAN-MICHAELS COMPANY 


Headquarters for 


RAILS , 


RAILWAY MACHINERY 
CARS.ETC. 


We Buy and Sell Complete 
Electric Railway Material 
chinery, 
Rails, 
Motors and Turbines 
Best Price—Quick 


Delivery 
HYMAN-MICHAELS COMPANY 
PEOPLES GAS BUILDING 
ST. LOUIS CHICAGO _ 3AN FRANCISCO 








SEPT 
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I—Doubile Surfacer, in the planing 
mill ofthe Crossett Lumber Com- 
pany, operated by direct-connected, 
Type KT motors. 





t 
2—Moulder, in the planing mill of 5 
the Oregon American Lumber b 

b 





Company, operated by 5 direct- 
connected, Type KT motors. 
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| G-E Motorized 
Power 


~ for Planing Mill Drives 


G-E Motorized Power built into planing mill machines is 
effecting remarkable economies: 

The jungle of belts and shafts has been razed. 

Production has been greatly increased. 

The quality of the products has been improved (built-in motors 


permit higher speeds on the cutting heads, whence result 
smoother finishes). 























When you specify :, Operating and maintenance costs have sunk like a plummet. 
Motorized Power, G-E Floor space required is often but one-half of that previously 
lumber-mill specialists 
se used. 

study your electric drive » . . , : F ss 
problem, recommend the On short jobs high production is obtained with only one knife, 
form of drive best suited, this obviates the jointing of a multi-knifed head. 

lect th t . ° ° ° 
a penton spangled Leading manufacturers of planing-mill machinery apply G-E 
tensive G-E line, select motors to their equipment. To obtain G-E motors and control 
the necessary control direct, address your nearest G-E office or G-E motor dealer. 
equipment, and then see 
that the installation is 


satisfactorily made and 
serviced. This complete 
service is readily avail- 
ablethrough your nearest 
hii E office. 


otorized Power 
fitted to every need 


201-99 


GENERAL ELECTRIC 


GENERAL ELECTRIC COMPANY, SCHENECTADY, ° -, SALES OFFICES IN PRINCIPAL CITIES 
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The New Diamond 
BAND MILL 


MODEL 120 


Features 


Extra heavy rigid base. 

Nickle alloy cast iron wheels. 

Three foot variation in saw. 

Extremely large fall down space. 
Unobstructed location for tail sawyer. 
Timken tapered roller bearings. 
Dust-proof enclosed tension. 

Zerk lubrication throughout. 


Built in all Sizes. 


f= Diamond Iron Works 


MINNEAPOLIS, MINN. 
Pacific Coast Office: 907 Lewis Bldg., Portland, Ore 

















Jenkins 
Renewable discs 


Make Jenkins Discs 
a standard order, too 


{tT is not through force of 
habit that engineers by 
the hundreds standardize 
on Jenkins Discs as well as 
Jenkins Valves. It is be- 
cause performance speaks 
for itself—because experi- 
ence points out the best 
combination, a disc and a 
valve made by the original 
makers of the first disc 
valve. 


Jenkins Renewable Discs 
of resilient rubber compo- 
sition are made with the 
benefit of over half a cen- 
tury’s experience in the 
compounding of leak-stop- 
ping materials. They are 





furnished in a number of 
compositions to suit dif- 
ferent requirements, while 
for certain services, discs 
of white metal, steam metal 
and monel metal are sup- 
plied. 


Send for a folder descriptive 
of Jenkins Discs. 


JENKINS BROS. 
80 White St...New York, N. Y. 
524 Atlantic Ave..Boston, Mass. 
133 N. 7th St..Philadelphia, Pa. 
646 Washington Bivd...... 
ny apenels Chicago, Ill. 
JENKINS BROS., Limited 
Mentreal, Canada London, Eng. 


Always marked with the" Diamond" 


enkins Valves 


SINCE 1864 











75% 
Less 
Cinders 


—_—_———_— 











" 120 ft. Diam. 
175 ft. High 
——* 
largest— 
Long-Bell 
Lumber Co. 








You Need It NOW 


O matter what Refuse Burner you have. 

You need this Improved Air Cooled 

Type Refuse Burner as installed only by the 

Seattle Boiler Works, if you would have the 

greatest efficiency in your plant with the 
least hazard of fire. To satisfy yourself. 


Send today for particulars 
and list of satisfied users. 








| Seattle Boiler Works, Seattle, Washington 


SS Ea 














WRITE TODAY 


. 
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The Shimer System of Tools 
paves the way to better re- 
sults and larger profits. 
Wherever you find this sys- 
tem in use you will find as a 
result a higher grade of work 
and a higher degree of satis- 


faction to the operator. 


The Shimer Cutter Heads for Flooring, Ceiling, Siding, Ship Lap, Jointing, Door and 
Sash are all made with the same time and labor saving features—The Circular Bit with its 
moulded pattern has saved hours of time since it requires no “fitting up” when sharpening 
and the convenient gauge for filing and lining the bits is also a great time saver. The 
Shimer Expansion Feature built into many of our Heads saves the time of placing washers 
under the Bits in making tighter or loose fitting tongue or groove. There are other fea- 
tures which aid the economical manufacture of mill work. 


If you have work regular or special, to get out in quantity it will pay to have a Shimer 
Cutter Head made to do the work. Our fire proof vaults contain many thousands of samples 
and drawings of special nature which we have turned out in the past for our customers. 





The Shimer Filing Stand One Way or Reversible Cutters 


for fitting up 
heads. It is more 
convenient than 
a vice for holding 
the Head when 
filing or setting 
up. A Tracking 
Attachment is 
added for lining 
up cutters. 





Are made by us to match any sample cr pattern 
and to fit on any make of shaper. In ordering 
specify the spindle diameter and size of guide col- 
lar. Let us fill your order. You will find our prices 


are very attractive. 








Address your inquiries and orders to— 


SAMUEL J. SHIMER & SONS, Inc., 


MILTON, : ae 4 PENN’A 
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CLARK BROS. 


" The Steam Nigger” 


Co., 








This is a mighty important machine in any 
sawmill. Its work is most variable. This log 
is a large oak, the next is a small ash, followed 
by a large gum, etc. They must be loaded, 
rolled and turned until the last cut is made. 
Sometimes a mighty power must be exerted, 
sometimes just a nudge. Sometimes a light- 
ning turn, sometimes a slow roll but always 
the seconds must be saved. This variable 
work must be carried on day in and day out. 


Power, Speed and Durability are most 
essential properties for a steam nigger, but 
these alone will not make a successful nigger. 
For a successful nigger this power and speed 
must be accurately controlled. 


The most successful Nigger is what you get 
when you buy the Clark. Its rugged, thoroughly 
adjustable and perfectly balanced valve gives 
you the accurate control so necessary for a 
successful nigger. 








Buy a Clark Steam Nigger and be perfectly satisfied. 


OLEAN, N. Y. 




















8-Wheel Log baa — co Hauling Costs 40% 


THOUSANDS OF THEM IN USE TODAY Pe ag | 


by some of the largest operators in the country— verify this 
statement. 











power to pull a given weight over an uneven road than the «. 
ordinary wagon and thereby save you money by increasing | 
your facilities and saving time. 


Sole Manufacturer, 






Pat y+ sgl 1902 


Built on a scientific principle, they require less 


It’s all in the 8-wheel construction 


illustrated herewith are toate. | 
Our pensable in any logging camp. 
For handiness, practical opera- 


. ti d a 
Self-Loading tier." trial easily proves 
Skidders 





their worth. We should like 
to tell you more about them. 
Further particulars yours for 
the asking. 


LINDSEY WAGON CoO. 


LAUREL, MISSISSIPPI 




















BOX MACHINERY 


Horizontal and Vertical 


The most complete aera senna 


line of Box Machin- 


Squeezers 
A - + Some Box Board Matchers 
Equalizers, Trimmers 
Cut-off and Rip Saw 
Write for a 
e Groov 
= and Notchers rae 
” Cleat Rippers, etc. 


Mereen-Johnson Machine Company 


MINNEAPOLIS, MINN., U. S. A. 








Economical Special Millwork 


You need not have a heavy investment in machin- 
ery to produce special millwork. All you need is a 


Crescent Universal 


WwooD 
WORKER 


Does the whole job econom: 
ically and very satisfactorily. 
Also ideal for cutting window, 
door and cellar frames, pick 
ets, battens, etc. 

Write for the 

CRESCENT circular today. 


The Crescent Machine Co. 


194 Main Street, LEETONIA, OHIO. “ 







































ychin- 
disa 


onom: 
torily. 
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Made in Squirrel Cage and 
2°H. P. 
to 150 H. P.— 40°C. Ratings 


Slip Ring Types. 


oe 


Internal Wy SB 


rotection at Low Cost 


Inlet and out- 
let manifolds 
can be located 
independently 
of each other, 
in any 90° posi- 
tion to suit 
plant layout. 
Free circula- : 
tion of clean, 
cool, dry air, 
under precise 
control is as- 
sured. 





The powerful shrouded 
fan is capable of draw- 
ing ventilating air 
through long pipes and 
discharging at same 
distance if necessary. 
The compact Timken 
mountings promote 
effective application 
of air. 


PRICES ONLY SLIGHTLY 
HIGHER THAN STAND- 
ARD OPEN TYPE MOTORS 


S-C 








Dirt, corrosive gases or other destructive agents 
cannot get in to harm these highly protected 
self-ventilated Allis-Chalmers motors. Fire 
hazards also are overcome. : 


The bearings themselves are the most highly wear- 
resistant in use today— Timken Bearings, with 
full thrust and shock capacity, as well as greater 
radial capacity —free from all possible friction— 
running months at a time on the same grease 
—and permitting refined, compact construction. 


Allis-Chalmers electric steel frames, indestruct- 
ible rotors, extra-sealed insulation and other 
characteristic superiorities also contribute to 
permanent endurance and economy. 


Never has every possibility of motor wear been so 
completely canceled. Plant efficiency goes up ac- 
cordingly wherever these motors are installed. They 
show again why Allis-Chalmers motors command 
consideration in every motor purchase today. 


ALLIS-CHALMERS MANUFACTURING CO., MILWAUKEE 
District Sales Offices in all Principal Cities 


ERS 
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A New “TOWER” Edger 


The “TOWER” Baby Edger, 


for tractor saw mills. 














| 
{ 
it 
| 


Two saws—one stationary, the other mov- 
able. | 


The best 2-saw edger for tractor saw mills 
ever designed. . 


Extremely rigid. 
27" wide in the clear between guides. 





Patterned after the larger TOWER edgers, which have been on the market for a third of a century, and 
which have always been immensely popular, there being more TOWER edgers in use than all other makes 
combined. 

In the present new member of the family may be found those sterling features that have for so many years 
made the TOWER edger the accepted standard. 


Gordon Hollow Blast Grate Company, 
GREENVILLE, MICHIGAN. 


Builders of Grates, Edgers and Trimmers since 1889 (for thirty-seven years) 


M&MHOGS * 


Cut any kind of wood refuse into good fuel 
chips that can be handled by conveyor or 
pipe and blower. 


There are twenty-three types and sizes of 
M & M Hogs built to meet requirements. 


MITTS & MERRILL 


1009 So. Water Street, SAGINAW, MICH. 
The Eby Machinery Co., Selling Agents in San Francisco 






































IN-YOUR NEW PLANT YOU WILL 
NEED BOILERS 


Have a modern power plant and let us 
build and install them in a steel casing. 


Ask us for information 
WE ALSO FURNISH 


Refuse Burners 
MUSKEGON BOILER WORKS 


MUSKEGON, MICH. 
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MARY careful operators of Heavy Duty Hoists, where 

sudden stresses are common, and the danger is great- 
est— simply refuse to use wire rope of uncertain and un- 
determined tensile strength. 


WILLIAMSPORT 


gives them the protection they demand and they insist upon it. 


If YOU want to make sure of the Wire Rope you use, better start 
now to insist upon Williamsport. They use the Telfax Tape system 


to protect you. 
Let us tell you how this protects you. 








Williamsport Wire Rope Company 
Main Office and Works: General Sales Offices: 
WILLIAMSPORT, PA. Peoples Gas Bidg., CHICAGO 
Use Madesco Tackle Blocks — They Stand the Gaff. 



























AMERICAN LUMBERMAN 


SEPTEMBER 24, 








C. H. Type X Vertical 


Water Tube 
BOILER 


The latest development in sawmill boilers, 
built extra heavy for rough usage and con- 
tinuous overloads. 

The Great Southern Lumber Company, 
Bogalusa, Louisiana, the largest yellow pine 
sawmill in the world, bought six—1,000 H. P. 
units. Boilers are capable of developing 
12,000 H. P. continuously. 

This boiler should be your next installation. 

Send for Catalog X and satisfy yourself as 
to its superiority over other boilers. 


THE CASEY-HEDGES CO. 


CHATTANOOGA, TENN. 


We have in stock for immediate shipment Tubular Boilers all sizes, Marine Boilers, Skidder Boilers, Smoke Stacks. 
We originated the Steel Cased Boiler Setting and Flat Top Dutch Oven Furnaces. 



































Now! The Third “NO-NIFE” Hog 
for Anderson-Tully Co. 


“We get quite a bit of scrap iron with our refuse but it 
doesn’t seem to effect our NO-NIFE Hogs in any way,” says 
this well known firm of Vicksburg and Memphis and their 
recent order for a third and larger NO-NIFE hog for their 
Memphis plant is the best endorsement of.all. 








Lumber, veneer and woodworking piants who wish to hog 
wood refuse into chips for cheaper handling and better boiler 
fuel will do well to investigate this modern hog. No knives 
to require daily sharpening or be broken by iron. Instead, 
patented hammers cut by impact, are not injured by nails, 
spikes and band iron and only require attention two or three 
times a year. Fifteen sizes. 


Williams Patent Crusher & Pulverizer G. 
810 St. Louis Ave., St. Louis, Mo. ¥ 


Chicago, 37 W. = = St. New York, 15 Park Row 
Francisco, 415 5th Street 


© tay ; 
x = 


‘== DATENTED NO-NIFE HOGS. 









